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° “Home” includes not only the house but the 
Making the Home immediate area in which it stands. The out-of- 
door aspect of the home is as important as 

M H lik that of the inside. Indeed, during much of 
ore Ome 1 e a= the year it may be even more so, especially for 

the youngsters. The back yard, in particular, 

is the children’s domain. It should represent safety, health and fun. Safety—because fenced 


to keep them in, and to keep unwanted visitors and adverse influences out. Health—because 
inviting to long hours of play in the open air and sunshine. Fun—because provided with simple, 





YT hy er ees 
- 


r <> “Lp , f= 
a . ; 
* 7m . ? ‘ 

















» 
F é 
i ve 

cad . * 7 











s 
we 


(» ) f€ 





An attractive back yard fence that can easily be built by anyone who can use saw and hammer 


easily made equipment and appliances for the sports and recreations in which children delight. 
Lumbermen can increase their sales by encouraging householders to install back yard playground 
equipment. Read on page 50 of this issue how an Iowa dealer is doing this, and the practical 
help which he offers to other lumbermen desiring to do likewise. 
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Vacuum 





—is drying stock of all kinds in the mills 
and plants of many Hardwood Products 
manufacturers all over the country. 


It Can Do The Same For You! 


Write today for detailed 
ae information. The facts are 
yours, without obligation. 


Universal Vacuum Dry Kiln Company 


DRY KILN ENGINEERS & MANUFACTURERS 
Executive Offices, 417-21 City Bank Building, 
KANSAS CITY, MISSOURI 


ek 
UNIVERSAL Is Kiln Drying Gum 


and Other Hardwoods 


Successfully, Quickly, 
Economically 


DRY KILN ......:. 


OFFICERS AND OIRECTORS 
AM BORCHEROING 
Cw oerz cr onrz 
ar suono.r 


Universal Vacuum Dry Kiln Co 
Kansas City, Missouri. 


Gent lemen: 


Bince the installation of your Universal 
Vacuum Dry Kiln in our plant the early 

part of December, we have dried oak, gum, 
magnolia and cotton wood lumber successfully, 
and we can safely recommend it as a fast 

and efficient Dry Kiln. 


We might also add that this Kiln is being 
operated on 3 1/2 lbs. of exhaust stean. 


ee 





Guest, 


MANUFACTURERS OF 
MEDIUM AND HIGH GRADE 


UNITE! surre aaa. non 
.~ an AMERICAN FURNITURE many 


TWENTY FIRST AND BRANCH STRECTS 


SnLovurs 


April 17, 1926. 


Yours very truly, 


VALIZY WuBirketh. 



















These Values Will 
Interest You 


Scores of shrewd buyers watch Knee- 
land-McLurg “specials” regularly for 
their requiremerts. They find it pays. 
You, too, will find it pays to watch our 
tests. Write us for quotations on the 
following: 


150,000 ft. 1” Sel. & Bet. Kiln Dried Birch. 
ee ft. | Common Kiln Dried Birch. 

” No. 2 Common Kiln ates Birch. 
'" No. 2 Common Air Dried Bireh, 
1” 4 and 6’ No. 2 and Better Birch. 
i No. | Common and i Basswoed. 


No. 2 and Better Brown Ash, 
RECT MAKE” MAPLE FLOORING 
13/16x2%4" Second Grade. 
13/16x2%4"” Third Grade. 

RRECT MAKE” BIRCH FLOORING 
13/16x24%4” First Grade. 

13/16x24%4” Second Grade. 
13/16x24%," Third Grade. 

ft. %xt¥2” First Grade. 

pes. %xi/o"—32” No. | Basswood Lath. 
pes. %xi/2"—4' No. | Basswood Lath. 
"000 pes. xl/,”—4’ No. | Hardwood Lath. 
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LUMBER COMPANY 
Cadillac , Mi chigan 


W.L. SAUNDERS Josey pouenyey 


Secretary Mgr. 





Hemlock 
Yard Stock 


We are producing 
fine Hemlock stock 
from thrifty trees—not 
over ripe. Our manu- 
facture is thoroughly 
dependable. Our val- 








ues are worthy of your 
investigation. 


Let us have 
your inquiries. 


DILLAC-S$00 


ice President 
C. ASAaN NDERS 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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Prize Contests Build Business and Good Will 


= 


especially and the community as a whole. 


Many examples of the better sort of contests might be cited. 
The garden or yard beautiful contest is a good illustration of the 
possibilities of this method of arousing interest in the goods and 
service of a local dealer, in lumber, for example. 
yards, trimming trees, planting shrubbery, mowing lawns, repair- 


NE GREAT advantage of a contest in which prizes are 
offered is that it interests not only the participants, but 
all their relatives and friends, and if of the right character 
the contest may interest the entire community. Another advantage 

is that the contest may, if rightly conceived, benefit not only the 
prize winners and the donor of the prizes, but all the participants 


ing fences and walks and even houses, are sure to be encouraged 
by such a contest, and this will be true of non-participants as 
well as participants. The result will be that pride in individual 
homes will be extended and merged into pride in the community 
as whole. 

Notwithstanding the fact that the lumberman may offer cash 
or other sorts of prizes to attract contestants and may in fact 
have in mind the sale of his own merchandise, it is practicable 
for him to conduct a contest on a plane that shall give it the 
aspect of public service. If the lumberman can by the offering 
of prizes and by the sale of lumber transform his town into a 
beautiful community he deserves and will have the praise and 


Cleaning up 
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gratitude of the people. In other words, at the same time that he 
is selling lumber for profit he is building good will by beautifying 
and otherwise bettering the community. 





Sell Accessories for the Home 


IKE an automobile, a home requires a lot of accessories if 

S the owner is to get the maximum amount of satisfaction 

out of its possession. Many of the modern accessories for 
the home are designed for its interior, in the way of built-in 
furniture and domestic conveniences of various sorts. A good 
deal of attention has been given to these features in the pages 
of this paper, though not more than their importance rightfully 
demands. 

But at this season of the year one naturally thinks most of 
the exterior accessories that lend added enjoyment to the outdoor 
home life. The lawn and garden, even the humble back yard, 
are but extra-spacious rooms of the home. These larger, sky-domed 
and earth-floored “rooms,” like those defined by the conventional 
four walls, require furniture and accessories if they are to yield 
the pleasure that they should. 

It is up to the lumber dealer to push the sale of these home 
accessories, both interior and exterior, with all the zeal that the 
automobile people display in attaching every conceivable sort of 
accessory. to the new cars that they sell. And, of course, the 
accessory shops and garages see to it that the car owner is sold 
every new attachment that comes out, if possible to persuade him 
to buy it. 

Exterior accessories of the home, such as fences, pergolas, 
trellises, lawn seats, sand boxes, swings and other back yard play- 
ground equipment are easiest to sell at this season of the year, but 
it is also a good time to plan for aggressive merchandising of the 
interior accessories a little later. 


The “Psychological Appeal’ a la Mode 


© « might almost be called the age of “awakening con- 





sciousness.” Through the liberal application of advertising 

a la mode, people are being made “conscious” of this, that 
and the other article or commodity to an extent unknown and un- 
dreamed of by our more or less worthy, but unenlightened, fore- 
fathers. 

During the last few years the people of this good old U. S. A. and 
the rest of the world have gone psychology-crazy. Of course there 
always was a “lunatic fringe,” but of late, through magazine and 
“popular” newspaper articles the public, especially that portion 
sometimes referred to as the intelligentsia, has become infested 
—or infected—either word will apply, and slings about the lingo 
of behaviorism, conditioned reactions, subconscious repressions, 
reflexes and inhibitions with all the gusto of a small boy showing 
off his first pair of long pants. 

It is in the realm of advertising, however, that the newest psy- 
chology gets in some of its deadliest work. Are you a manufacturer 
of bath towels desiring a wider market for your products? No, 
you are not, but assume for a moment that you are. Naturally, you 
contemplate an advertising campaign that will so impress the pop- 
ulace with the merits of your towels that they will flock to their 
nearest dealers and demand them. 

Do you sound forth the slogan “Bigger and Better” bath towels, 
or expatiate upon their softness of texture, absorbent qualities or 
durability? Not if you (or your advertising agent) know your (or 
his) stuff according to the latest “Outline” of psychology. 

On the contrary, you have a high-priced artist draw, for your ad- 
vertisement, a picture of a handsome young man of about 24 seated 
at the presidential desk of the Worldbeater Widget Corporation. 
The age is important, because, in the magazine ads, the men who 
have risen to the heights of success through using the products 
advertised, usually are about that age. This is a thoughtful pro 
vision of the artist, because it gives them long years in which to 
enjoy their eminence. 

The youthful but competent-looking president of the great cor- 
poration whose widgets are consumed by the million the world 
over, wherever widget-users are found, soliloquizes thus (in the ad): 

“Only twelve short months ago I was but a humble clerk in this 
great corporation, without prospects, or even the ambition to rise. 





Fortunate was the day when I began using Blank’s Abrasive Bath 
Towels. To the vim, vigor and vitality that their use imparts | 
owe my phenomenal success. Well do I remember that eventful 
day when the buzzer summoned me from my obscure desk to the 
Directors’ meeting. How amazed they all.were when I showed them 
how the business could be quadrupled in three months. Now I am 
sitting on top of the world, and I owe it all to Blank’s towels.” 

Thus are magazine readers made “bath-towel conscious,” “sauer. 
kraut conscious,” or what have you? 

Fortunately the public does not need to be made “lumber cop. 
scious,” so the industry has a long running start for its advertising 
and publicity campaign. No one can be found on earth who is not 
“wood-conscious.” “Yea, old Noah knew it,” as Mrs. Piner said in 
her poem in last week’s AMERICAN LUMBERMAN. 

May a beneficent providence protect the lumber industry from 
the “newest” psychology of advertising as exemplified by the acres 
of piffling prattle spread over the pages of some of the national 
mediums. It is unsafe to play the American public for a jackass— 
permanently. The animal mentioned can kick as well as wiggle its 
ears, and when the inevitable reaction against bunk in advertising 
sets in, some advertisers may find themselves nursing sore shins. 





Selling Lumber in Small Quantities 


OOD HAS no rival in adaptability; it can be and is put to 
QU) multitudes of uses by multitudes of persons. In every home, 
office and factory, wood in many forms contributes to the 
comfort, to the convenience and to the satisfaction of the inmates. 
While it is true that in many forms and for many uses utensils 
made of wood are supplied in completed form, having been built 
or manufactured elsewhere in quantities, it is also true that at 
rather frequent times in every household and in every place of 
business, it becomes desirable or necessary to repair or construct 
something new with wood. In many such cases it is practicable for 
an amateur to do the carpenter or cabinet work necessary. 

In view of the many uses to which wood can be put and especially 
where only a single board or a few boards are required, it should 
be practicable for the small user to get the kind and quantity of 
lumber he wants, conveniently and promptly and at a reasonable 
price. A large lumber company of Milwaukee, Wis., has under- 
taken to provide this service to the people of that city. The 
details of this new departure in lumber merchandising are given 
elsewhere in this paper. 

The retailer of lumber, of course, must, so far as is at all prac- 
ticable, realize a profit on each sale. If, however, he aims to build 
up his business and to extend his trade area, he must do some 
kind of advertising. The delivering of lumber in small quantities 
to many buyers may be considered a form of trade extension. 
For example, though it might require only a small quantity of 
lumber to build all the birdhouses that would be constructed in a 
boys’ birdhouse building contest, yet the interesting of the boys 
in the use of wood and in the dealer as a source of supply would 
be profitable advertising if it brought no other profit. Likewise, 
the amount of lumber used in a manual training school, though 
small, would form a connecting link between the lumber company 
that supplied it and the boys who used it, that would be sure to 
bring profit to the dealer later. 





Demonstrating Possibilities of Remodeling 


T A MEETING in Minneapolis, Minn., last week of lumber- 
A men and others interested in the sale of building materials 

and howsehold equipment it was decided to select and 
remodel an old home to show how it can be brought up to date 
in appearance, in convenience and in comfortableness. This is 
one of the local developments contemplated in organizing the Home 
Modernizing Bureau recently. It is the plan to unite in com- 
munities throughout the country all the lumbermen and others that 
supply materials and services in connection with building in pro- 
moting remodeling of old homes and other structures. 

In its “Old Homes Made New” booklet the American LUMBER- 
MAN has for several years been showing lumbermen and others 
how it is practicable to transform unsightly, inconvenient and out- 
of-date houses into attractive, comfortable and handy homes, in 


JuNE 3, 
“wae 


which t 
the pos: 
tended t 
to let 4 
stage 0! 

As nc 
js neces 
make a 
possibil 
sense t 
essentiz 
resourc 
ing job 


—— 


Walm 


[Spe 
KAN 
will be 
walnut 
as a re 
& Ven 
large ¢ 
the Pe 
panies 
contro’ 
Cincin 
The tk 
of $4, 
Penro 
will cc 
of the 
Penro 
Johr 
of the 
named 
Le. 2 
tions 
presid 
vice p 
the op 
forme 
Schley 
offices 
Schm: 
comps 
sales, 
The 
capac 
nut V 
and | 
Prese 
30,000 
of w 
new 
unde! 
Kans 
Walr 


W 
Pine 
factt 
Inte: 
plair 
road 
rate: 
1 ar 
sylv 
com 


Nev 








, 1928 


Le 
Bath 
arts | 
entful 
[O the 
them 
I am 


, 


Sauer. 


’ COn- 
tising 
iS not 
Lid in 


from 
acreg 
tional 
ass— 
le its 
ising 
shins, 


ut to 
ome, 
D the 
lates. 
*nsils 
built 
at at 
ce of 
truct 
e for 


cially 
10uld 
ty of 
lable 
nder- 

The 
riven 


prac- 
build 
some 
‘ities 
sion. 
y of 
in a 
boys 
rould 
wise, 
ough 
pany 
re to 


ng 
iber- 
rials 
and 
date 
s is 
ome 
20m- 
that 
pro- 


'BER- 
hers 
out- 


June9, 1928 


AMERICAN LUMBERMAN 35 





—— 


which the occupants will find the satisfaction and contentment that 
the possession of a home should give. At Minneapolis it is in- 
tended to give a concrete demonstration of this transformation and 
to let all the people of the community know about it at every 
stage of the work of remodeling. 

As no two homes can be remodeled in quite the same way, it 
is necessary for the lumberman or the carpenter or contractor to 
make a study of each old home with a view to determining its 
possibilities. This study of necessity will be coéperative in the 
sense that it must draw out from the owners of the home the 
essential facts with respect to their needs, their tastes and their 
resources. In “Old Homes Made New”. a wide variety of remodel- 
ing jobs is shown, and even if they do not resemble closely the 


= — 


particular home that it is planned to remodel, they nevertheless 
afford suggestions that can be adapted to almost any home. 

Lumbermen working by themselves can secure a great deal of 
remodeling business, but the possibilities in that direction are 
much greater where the carpenter, the contractor, the electrician, 
the plumber, the painter and decorator, the hardware dealer, the 
furniture man and all others contributing materials or services 
that together make the home are united in a big movement in 
behalf of remodeling. It is believed that there is no town so 
small and no community so unimportant as not to offer opportuni- 
ties for improvements of this kind, and it is to be hoped that many 
more lumbermen than have thus far done so will go out after 
remodeling business with enterprise and energy. 








Walnut Veneer Industries Merge 


{Special telegram to AmMericAN LuMBERMAN] 


Kansas City, Mo., June 6.—Kansas City 
will become the headquarters of the largest 
walnut veneer industries in the United States, 
as a result of the merger of the Penrod Walnut 
& Veneer Co., of Kansas City, with two‘ other 
large companies. As a result of the merger, 
the Penrod company, one of the oldest com- 
panies of its kind in the country, will obtain 
control of the Kosse, Shoe & Schleyer Co., of 
Cincinnati, and the Des Moines Saw Mill Co. 
The three companies have net assets in excess 
of $4,000,000. Ralph Jurden, president of the 
Penrod company, of Kansas City and Memphis. 
will control more than 50 percent of the stock 
of the new company, which will be known as 
Penrod, Jurden & Clark Co. 

John C. Rodehaffer, former vice president 
of the Penrod Walnut & Veneer Co., has been 
named president of the Penrod, Jurden & Clark 
Co., and will continue in charge of the opera- 
tions at Kansas City. V. L. Clark, former 
president of the Des Moines Saw Mill Con-is 
vice president, and- will remain in charge of 
the operations at Des Moines, Iowa. A. Heidt, 
former president of the Kosse, Shoe & 
Schleyer Co., is vice president in charge of 
offices and operation at Cincinnati, Ohio. Alex 
Schmidt, former vice president of 
company, is vice president in charge 
sales, both domestic and export. ait 

The merged companies will have an annual 






















Good Advicé to Dealers 


Privapetpnia, Pa., June 5.—In the weekly 
news letter of the Lumbermen’s Exchange of 
the City of Philadelphia, sent to its members 
today, occurred this significant paragraph and 
excellent piece of advice to the members: 

West Coast fir"and hemlock have been stead- 
ily advancing in price, as have also shortleaf 
boards and roofers and to some extent, sizes. It 
is well that the wide-awake retailer look to his 
resale prices and see if he is getting enough to 
permit him to replace his stock and still show 
a profit. Prices should be based on replacement 
x —- costs and not on what you paid for the stock 
, you have in your yard—that is, unless you are 
contemplating liquidating. 


Naval Stores Sales Organization 


JACKSONVILLE, FLa., June 4.—Announcement 
has been made of the organization of the 
Naval Stores Marketing Corporation with-sev- 
eral prominent Jacksonville. operators on the 
board of directors, the body being incorporated 
under Florida laws. Headquarters of the cor- 
poration will be in this city, although the loca- 
tion has not yet been announced. The paid in 
capital of the corporation is $300,000 and the 
incorporation is for $500,000. All of the direc- 
tors named are producers of naval stores and 
it is said all of the stockholders are producers. 
The founders of the organization are residents 
of Florida, Georgia and Alabama. The initial 
- board of directors, showing a wide scope in the 
naval stores industry, is as follows: T. J. 











capacity of more than 110,000,000 feet of wal- 
nut veneer, 20,000,000 feet of walnut lumber, 
and 10,000,000 feet of foreign cabinet woods. 
Present stocks on hand are reported as about 
30,000,000 feet of veneer, and 12,000,000 feet 
of walnut lumber. The headquarters of the 
new company will be in a new building now 
under construction at Sheffield, a suburb of 
Kansas City, where the plant of the Penrod 
Walnut & Veneer Co. is located. 





Seek Equalization of Rates 


Wasuincrton, D. C., June 5.—The Southern 
Pine Association and Southern Cypress Manu- 
facturers’ Association -have filed with the 
Interstate Commerce Commission a joint com- 
plaint against the Aberdeen & Rockfish Rail- 
road Co. and others, seeking an equalization of 
rates on lumber from points in Florida zones 
1 and 2 to destinations in the States of ,Penn- 
sylvania, New York, New Jersey and others 
comprising what are commonly designated as 
Buffalo-Pittsburgh, Eastern Trunk Line and 
New England territories. 

The rates under attack became effective July 
20, 1924, and appear’in Agent J. H. Glenn’s 
Eastern Lumber Tariff No. 45, I. C. C. A-541. 
Rates from Florida zone 1 are one cent lower 
than those from Florida zone 2 to the same 
destinations. It is contended that the rates 
from zone 2 have been, are and will continue 
to be unjust and unreasonable to the extent 
that they exceed the rates from zone 1. The 
commission is requested to consolidate this 
complaint with Investigation and Suspension 
Docket No, 3105 and that joint hearing be had 
in the two proceedings. 


(Above) Piece of longleaf yellow pine 7x11 
inches, cut 30 inches long from leg of truss 
from White House roof timber 112 years old 
and sent to the State fe college, Syracuse 
University, Syracuse, N. Y., for permanent ex- 
hibit. The upper dark spot "has been dampened 
to show age rings, while the lower dark spot 
shows the resin still in the wood. (Below) 
A 5x10-inch piece, cut 14 inches long from a 
lower chord. Larger piece may be seen sup- 
porting the smaller specimen, which has been 
mortised for receiving end of upper truss chord 


Aycock, H. M. Wilson, R. L. Ivey and J. H. 
Pace, all of Jacksonville; George W. Varn and 
E. P. Rose, Valdosta; J. A. G. Carson, jr., 
and O. T. McIntosh, Savannah; W. H. Sulli- 
van, Bogalusa, La.; J. M. Willis, Ocilla, Ga.; 

V. Musgrove, Homerville, Ga.; P. 
Dusenbury, Brunswick, Ga.; Walter Ray, 
Ocala, Fla.; W. L. Rhodes, Estill, S. C.; C.S 
Hodges, Cyrene, Ga.; W. E:. Flowers, Wando, 
S. C.; M. C. Stallworth, Mobile, Ala.; C. F. 
- Shingler, Ashburn, Ga.; C. L. Morrison, Lake 
City, Fla. 





Shipments. Greatly Exceed Output 


[Special telegram to AMBRICAN LUMBERMAN] 


WasuincTon, D. C., June 7.—Four hundred 


and sixteen softwood mills with normal produc- 


tion of 278,799,000 feet, gave actual production during week ended June 2 as 92 percent, shipments 


104 percent and orders 92 percent of normal production. 


their orders 101 percent of actual production. 
tion, shipments and orders follow: 





Their shipments were 113 percent and 


The week’s figures for normal and actual produc- 








No. of Normal Actual 

Sorrwoops— mills Cnr Output Shipments Orders 
Southern Pine Association.............000. 131 000 70,425,000 85,035,000 68,661,000 
West Coast Lumbermen’s Association...... 112 169" 484 000 107,042,000 131,413,000 118,339,000 
Western Pine Mfrs. Association............ 31 33, 600,000 28,966,000 26,199,000 31,867,000 
Calif. White & Sugar Pine Mfrs. Assn...... 17 25, 377, 000 24,544,000 20,155,000 16,385,000 
California Redwood Association............ 16 10,092,000 7,017,000 7,319,000 7,045,000 
North Carolina Pine Association........... se 10,260,000 thet 9,051,000 6,210,000 
Northern Pine Mfrs. Association........... 11,337,000 10,000 10,859,000 9,193,000 
Northern Hemlock & Hardwood Mfrs. Assn.. 52 20,872, "000° 5 671, 000 5,286,000 6,179,000 

Wty. WOU PIRIES «5 ao 0.5.0 0A +.ntccninsconntce 416 299,670,000 260,990,000 295,817,000 263,879,000 

en ae 9,552,000 9,975,000 
Northern Hemlock & Hardwood Mfrs. Assn.. 73¢ 15,313,000* 9,095,000 5 . " s 
Hardwood Manufacturers’ Institute......... 335+ 85,123,000* 56,591,000 56,462,000 51,364,000 

Totala, hardwoods ...ccececscscvccscsveus 408 100,436,000 65,686,000 66,014,000 61,339,000 


+Units of daily capacity of 35,000 feet. 


*Productive capacity. 


tOf West Coast bookings, 26 


percent was for domestic cargo delivery, 15 percent for export cargo delivery, 52 percent for 


rail delivery, 


and 7 percent was local business, 
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Oregon Yew Bow Staves 
One of our members would like to obtain 
two pieces 1”x6”-6 feet Oregon yew wood or 
orange wood. We have not been able to locate 


this at any of the Chicago yards. Can you 
give us the names of any firms in New York 
or elsewhere that might be able to supply this 
stock ?—INQuIRY No. 2,154. 


[This inquiry comes from the secretary of 
a retail lumber dealers’ association. Similar 
requests have been received from time to time 
from various parts of the country, indicating 
that an increased interest in archery is bring- 
ing inquiries to retailers of lumber. In response 
to this inquiry the name of one concern that 
is able to supply bow staves of yew has been 
given. Recently the Department of Commerce 
reported, with the Forest Service as authority, 
that 3,000 bow staves had been yielded by the 
yew trees of the Herman Creek region of the 
Umpqua national forest. The stave, it was ex- 
plained, is the material required for the making 
of one 6-foot archery bow. It was said further 
that bows were made so that they contain part 
sapwood and part heartwood. The staves are 
split out and are made about 2 inches square. 
It is unusual to find a yew tree from which a 
stave 6 feet long can be cut. Consequently 
nearly all the material cut is only a little more 
than 3 feet long, and nearly all bows are made 
of two’ pieces cut from the same tree and side 
by side. These staves are being cut largely, 
it was said, from a contracted sale area, and 
although there is a considerable waste in getting 
them out, it results in close utilization of the 
forest wood because the yew would be wasted 
in the logging of Douglas fir. 

Other woods are utilized for making archery 
bows, some of the tropical woods being used for 
the more expensive bows. A number of the native 
woods are used for the amateur bows. For 
professional use the specifications are extremely 
exacting with respect both to the bows and 
arrows.—EDITOoR. | 


- Uses for Shavings and Sawdust 


We are in receipt of an inquiry -from a 
lumber concern in Arkansas regarding the 
use and sale of planer shavings. This com- 
pany states that it would be glad to buy one 
of our shavings balers provided we can locate 
a market for its shavings which would pay 
sufficient to make the purchase of a machine 
profitable. We have no definite information 
regarding purchasers of shavings in that lo- 
cality, and we therefore inquire whether or 
not you can supply us with this information. 
—Inquiry No, 2,161. 


[This inquiry comes from a manufacturer 
of baling presses. The best information obtain- 
able indicates that both shavings and sawdust 
are largely distributed by wholesalers or job- 
bers. Most of these concerns carry both shav- 
ings and sawdust and as a consequence, lists 
of their names and addresses do not distinguish 
between the two products. Shavings are of 
course used for insulation, particularly in ice 
packing. Gas manufacturers also have a use 
for them, though definite information as to 
that use is not at hand. They are also used 
for poultry and stable litter and manufacturers 
of tile, crockery, glass etc. use considerable 
quantities in the packing of their goods for 
shipment. Shavings are also used for the 
packing of drugs in bottles. Brewers and dis- 
tillers use them, evidently for filtering, and 
they have chemical uses also. 

Sawdust is used in the cleaning, dressing 
and dyeing of furs, for the polishing of plated 
metals, for drying metal goods, for smoking 
meats and provisions and for insulation. Of 


course, market men use considerable quantities 
of sawdust for spreading over their floors, 
and this use provides an important market. 
Large quantities are used by the manufacturers 
of sweeping compounds, these compounds com- 


monly having for their base sawdust and being 
made with the addition of oils and other in- 
gredients.—EpirTor. | 


Board Contents of Small Logs 


We are planning on running a short log 
mill cutting logs 5 inches to 12 inches in 
diameter and running 4 to 10 feet long. Do 
you know of a log scale covering logs of this 
size? We do not know how to figure the con- 
tents of these small logs but we know lots 
of them are cut so there must be some way 
to scale them. We shdll appreciate any in- 
formation you can give us regarding this 
matter.—INQuIRY No. 2,155. 


[This inquiry comes from Mississippi. The 
Scribner Rule applies to logs 6 inches to 48 
inches in diameter and from 12 to 24 feet in 
length. It is understood that it is a rather 
general custom in estimating the contents of 
short logs to take one-half the contents of a 
log double the length of a short log of which 
the contents is wanted. For example, the con- 
tents of a log 7 feet long would be one-half 
tHe contents of one 14 feet long. Or where 
a dimension is wanted between two lengths 
given in the table, take one-half the difference 
between the contents of the two lengths given 
and add it to the smadler length. 

Of course also in the use of small logs or 
short bolts for other purposes, the cord of 
various dimensions is used. It is possible that 
local custom in some sections has established 
other methods.—Eniror.]} 


Perfectly Waterproof Glues 


Is there an absolutely waterproof glue that 
will stand continuous submersion in water? 
INQUIRY No. 2,150. 


[This inquiry comes from California. Water 
resistant glues are of two general types. Those 
made from blood albumen and those made 
from casein. All blood albumen glues are made 
directly from the raw ingredients at the time 
the glue is to be used. The manufacturers 
using these glues make them by their own 
secret formulas, and no published formulas are 
available. Casein glues are made from casein, 
which is obtained from milk. They can be 
obtained in the prepared state ready for mix- 
ing with water, or they may be made directly 
from the ingredients at the time the glue is 
to be used. 

The water resistant qualities of casein and 
blood glues are well demonstrated by the ac- 
ceptance test imposed on plywood manufac- 
tured with these glues for use in airplanes, 
Samples of the plywood are boiled in water 
for eight hours or are soaked in cold water 
for ten. days. An acceptable product will show 
no separation of the plies under such treatment. 
It should be said, however, that soaking in 
water weakens the glues but drying again 
practically restores them to their full strength. 

The foregoing statements regarding glues 
are taken from Technical Notes of the Forest 
Products Laboratory, Madison, Wis.—Enbrtor.] 
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The annual meeting of the 
Beef Slough Boom Co. was 


held at Alma, Wis., on Wednes-| and the rates placed back to 


day of last week, and F. Wey- 
erhauser and Thomas Irvine 
were re-elected president and 
secretary, respectively. 

* * 7 


Lake freights on lumber have 
declined $1.50 per 1,000 feet 
from Saginaw to Buffalo, and 
$1.25 to Ohio ports. 


7 * ” 


The B. L. Anderson Co., 
Laflin street, Chicago, has taken 
a sort of new departure in the 
trade. Mr. Anderson has con- 
cluded to discard piece stuff 
from his stock altogether. and 
hereafter keep on hand only 
the celebrated Muskegon cork 
pine boards and strips, clears 
and finishing lumber, besides 


shingles. 
* *# @# 


The Redwood Lumber Manu- 
facturers Association, duly or- 
ganized in California a few 
months ago, at that time ad- 
vanced the rates by cargo $2 
per thousand. A few weeks 
after, however, some of the 
good members, thinking that 
the manufacturers were making 
too much money for these hard 
times—their consciences being 
of that fine sensitive nature 
which would not allow them to 
take advantage under any cir- 
cumstances—moved that the 





rate be reduced $2 per thou- 
sand, which was assented to, 


the old figures. 
* 


Boards are also a_ shade 
higher as is shown by our list 
of quotations. Considerable 
range exists in the prices of 
shingles, some very good car- 
goes having changed hands as 
low as $1.85, while choice lots 
bring $2.25. 

am * * 

R. B. Russell & Son’s mill at 
Orange, Tex., will start up in 
a few days with a stock of 
cypress logs sufficient to last 
three months. Extensive re- 
pairs have lately been made in 
the mill. 


* . * 


The supply offered at the 
Chicago cargo docks has been 
something less than moderate 
during the last week, which fact 
has enabled the commission 
men to improve prices slightly. 
Good piece stuff would sell, if 
there were any on the market 
this morning, at $8.37%%, and 
inferior qualities have already 
reached $8. 

a 


Extensive fires have been 
raging in the woods on the 
Menominee River, Mich., and a 
considerable quantity of pine 
land has already been burned 
over. 








The sawmill of Lutcher & 
Moore at Orange, Tex., is cut- 
ting on an average of 50,000 
feet of lumber a day. They 
have logs enough now in the 
boom to keep the mill busy for 
two or three months. 

a * . 


The mill of Bancroft & Sons 
at Orange, Tex., averages 80,000 
shingles a day. 


a * * 


From the San _ Francisco 
(Calif.) letter, it appears that 
the epidemic of weakness which 
has been raging so long among 
the lumbermen in this part of 
the country has reached the 
Pacific coast. The resemblance 
is so strong in fact as to sug- 
gest a possibility that the 
’*Friscan operators have been 
taking some lessons from the 
lumbermen of the Northwest 
and are endeavoring to follow 
out their teachings. However, 
our Northwestern makers of 
boards have not yet graduated 
as masters of their art, them- 
selves, and until they show 4 
more comprehensive knowledge 
of it than they have so far dis- 
played, they will hardly prove 
profitable models to pattern 
after. 

* 2 _ 

The Mississippi River Log- 
ging Co. has begun building 4 
$35,000 dam at Little Falls on 
the Chippewa River. 
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Many Southern Pine Buyers Are Building Up Stocks 


Rains over a large part of the South and Southeast have 
seriously interfered with production and shipments of 
southern pine, though of course large mills are less affected 
than smaller plants. Large mill output for the week ended 
June 1 was almost eleven percent below the 3-year aver- 
age, and slightly below 60-hour capacity. Demand for the 
week was a little easier, undoubtedly because of unfavor- 
able building weather in consuming territory. Heavy 
shipments have been reducing files of unfilled orders, but 
these are still of good volume, while mill stocks are being 
further depleted. General reports indicate that yard stocks 
are low, and that buyers are eager for quick shipment and 
are quite willing to pay advanced prices when they can 
get it, while many of them have increased purchases for 
future use because of probable delays in delivery. 


West Coast Production Declines to Below Normal 


The outstanding fact about the fir market is that output 
went below normal during the week ended June 2, although 
during the corresponding week of last year it was 24 per- 
cent above normal. Log stocks on the American side are 
low, although there appears to be a surplus in British Co- 
lumbia. Unusually dry weather has already caused-some 
fires, and the camps will probably shut down earlier than 
usual this summer, so that American mills are likely to 
find logs very scarce. Water shipments in the last week 
were rather small, domestic cargo amounting to only 26 
percent of the total movement and foreign business to 7 
percent. Rail business was well maintained, especially 
when the unfavorable weather in consuming territory is 
considered, and also the fact that advancing prices have 
caused delays in the closing of wholesalers’ transactions. 


Redwood Output Curtailed; Orders Showing Gains 


Redwood production has recently been curtailed to about 
seventy percent of normal, while at this time last year it 
was well over eighty pereent of normal. For this year 
to date, however, output has been fully normal, as the mills 
have found it necessary to fill in depleted stocks. As a 
result of recent curtailment, some shortages are again 
being reported. Unfilled orders total only about two-thirds 
of normal, but a recent, healthy expansion in the volume 
of business is beginning to build them up. Trade in both 
northern and southern California has improved, eastern 
business is larger and shows signs of increasing further, 
while there is a fair foreign movement and good inquiry. 
Quotations have a tendency to strengthen. 


Volume of Northern Pine and Hemlock Trade Larger 


As northern pine shipments so far this year have ex- 
ceeded the production by ten percent, mill stocks are be- 
coming depleted, and there is not a great deal of dry lum- 
ber available. Reports say that some buyers have recently 
been willing to accept partly seasoned material in order 
to get quick shipment. In the middle West, there has 
been an excellent demand for low grades for industrial 
use. Retail orders from this territory are largely for 
country yards. In the eastern markets, trade is showing 
more life, with prospects good for June, as yards have 
allowed their assortments to run down and are inclined 
to fill in, while the movement down the Lakes has begun. 
The new list recently issued is being firmly maintained. 

The May 1 stock report of 27 identical northern hem- 
lock mills shows that they had 16 percent less on hand 
than on May | of last year, while their output has been 
running less than one-third of their capacity. The cut 
has been increasing a little, but there has been a larger 


Lumber Statistics Appear on Pages 54, 55 and 71; Market Prices and Reports on Pages 80 to 84 





increase in average orders per unit. Country business 
in the North is in fair volume, and a large demand from 
resort sections is considered probable. Prices are now 
firmly established at $3.50 off the Broughton list. 


Demand for Carolina Pine and Roofers Improving 


Production of North Carolina pine during the first 
twenty-one weeks of this year was 75 percent of normal, 
compared with 72 percent for the corresponding period 
of last year. Bad weather has recently been interfering 
with the operations of all mills, especially the smaller 
ones, and it is reported that sellers have had to decline 
orders on which shipment was wanted. There is said to 
be a satisfactory movement of boards and framing, and 
prices on such items are strengthening, but so far there 
has not been much call for planing mill items, quotations 
on which are inclined to be soft. To date this year, ship- 
ments have exceeded the cut by 5 percent and there is no 
surplus at the mills,-so that the spring trade is expected 
to result in further advances in the list. 

The Georgia roofer market is becoming much more sat- 
isfactory to the producers, as there is a good movement to 
eastern and northern centers, with plentiful inquiry, and 
increasing local consumption. The 6-inch are bringing 
$19, and some of high quality are moving at $19.50. Fol- 
lowing recent rains, the mills have been able to resume 
cutting, but output is no larger than in recent months. 


Promotional Efforts Helping the Cypress Movement 


Seasonal gain in the movement of southern cypress is 
reported. The mills are encouraged because there are 
more orders coming through for straight cars, especially 
of “C” finish. Most of the business, however, continues to 
be in badly mixed cars, and calls for wider widths have 
depleted stocks of these in Nos. 2 and 3 and “C.” Indus- 
trial demand for low grades seems to be improving also, 
an advance in the price of No. 3 and box being reported. 
No. 1 grade is comparatively slow. The sales promotional 
efforts of the mills appear to be meeting with success in 
winning back a share of northern and eastern business. 


Northern Hardwood Production Is Being Curtailed 


‘Production of northern hardwoods during the week 
ended May 26 was 59 percent of capacity or 63 percent of 
‘normal. Shipments since the first of the year have 
amounted to-77 percent of the cut, though this is the period 
of most active operations of the year, and stocks are being 
kept down, holdings of 28 identical firms on May 1 being 
only 12.9 percent larger than those of the same date last 
year. Dry stocks were 29 percent larger, but green, only 
5.5 percent larger. Automotive factories are the best in- 
dustrial buyers, but there has been an improvement in 
small volume buying for current needs of factories in many 
lines. The building trades outlook is quite promising, floor- 
ing, millwork and other items being taken in larger amounts 
by retail yards. Prices are unchanged. 


Southern Hardwood Cut Much Curtailed; Trade Slow 


Output of southern hardwoods during the week ended 
June 2 was about one-third less than normal, having in- 
creased over the amount for the preceding week. Book- 
ings, however, fell 9 percent below the actual cut, though 
average orders per unit were practically equal to those 
of the preceding week. Buyers are holding back, but cur- 
rent needs are bringing a large number of small orders 
from a wide range of industries. Automotive plants con- 
tinue the leading buyers, and furniture plants are not tak- 
ing much. The needs of flooring and millwork plants are 
increasing as building gets under way. Prices are soft. 
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Extension Sought in Many Lines of Industry 


National Lumber Manufacturers’ Engineers Doing Wide Research Work to Promote 
Lumber’s Uses—Commendations on Distribution of Farm Booklet 


Wasuincton, D. C., June 4.—J. R. Rapp, 
forest products engineer of the eastern divi- 
sion of the trade extension department, Na- 
tional Lumber Manufacturers’ Association, will 
serve as manager of the southeastern district 
office in Atlanta, Ga. This is the first district 
office established in the eastern division. Its 
establishment was hastened by the growing de- 
mand for technical and advisory service on the 
part of lumber specifiers and consumers. 
Within the coming two months a district office 
will be opened in Pittsburgh to cover the 
northwestern section of the territory allotted 
to the eastern division. 

Most of Mr. Rapp’s time will be devoted to 
field work in the southeastern States. In his 
promotion work for the National association 
Mr. Rapp has dealt with all classes of con- 
sumers and specifiers of lumber and the wood- 
using industries. Mr. Rapp, before coming 
into the TX organization, had had much ex- 
perience in administrative and technical phases 
of lumber manufacture, and in distribution 
and _ utilization. 

Field work connected with the survey of 
lumber re- 
quirements and 
use in the ship 


beds in the northern part of the country, make 
it desirable that both materials be used for 
purposes to which they are _ particularly 
adapted; lumber for buildings of moderate 
size, and steel for railroad bridges, rails, the 
framework of high buildings, and other pur- 
poses for which lumber is not suitable. 


Right in line with this comes a report on 
the durability of wood sash in the Powers 
Building and Hotel in Rochester, N. Y. The 
structure covers an area 175x176 feet and 
has nine acres of floor space. The building 
was put upin 1870. Heavy iron sash and frames 
were installed originally and the building touted 
as one of the first “fireproof” structures in the 
country. Thirteen years after the office build- 
ing went up, the adjoining hotel was built. It 
is of the same structural design, except that 
wood sash and frames were originally in- 
stalled in the hotel. Twenty-eight years after 
the office building was erected, all of the iron 
frames and sash were removed and wood in- 
stalled. This change, made in 1898, resulted 
from the fact that trouble had been experi- 
enced on account of corrosion of the metal 


to secure good seasoned white pine ot other 
light-wood material. 

However, the opinion has been expressed that 
the American Army may be obliged to follow 
the European practice of manufacturing steel] 
boats for heavy equipment. 

i: 2 & S 


Wood Signs and Posts for Five Cities 


The trade extension department will shortly 
present to each of five cities thirty wood 
“Stop” signs. These signs will represent the 
highest type of fabricating and painting and 
will be presented with wood posts ready for 
installation. The nearest TX division or district 
office will keep a careful record of the service 
of these signs. It is expected that these rec- 
ords, together with the public interest aroused 
by the presentation, will be of value generally 
in the promotion of wood signs and highway 
markers. The TX department by this action 
necessarily guarantees the quality and durabil- 
ity of the wood signs. Engineers of the head- 
quarters staff will supervise the fabrication of 
the signs and plan to co-operate on the painting 

with the Lab- 








and boat build- 
ing industry 
has been com- 
pleted with re- 
spect to all 
yards located 
east of Cleve- 
land, Ohio, and 
Mobile, Ala., 
according to 
an announce- 
ment by the 
eastern divi- 
sion. The re- 
sults are now 
being analyzed. 
It is believed 
that the data 
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will be of in- 
terest and ben- 
efit to concerns 
manufacturing 
and handling 


lumber for this 


x * * * * 
Engineers Analyze Steel Frame Dwelling 


“An Analysis of Advertising Claims and 
Publicity for the Steel Frame Dwelling” is the 
caption ef another salesmen’s bulletin prepared 
by engineers of the National’ Lumber Manu- 
facturers’ Association. The engineers point 
out, among other things, that steel framing 
for a dwelling costs two to three times as 
much as wood, and the whole structure at 
least half as much again as a lumber dwelling. 
Although the steel framework goes up more 
rapidly than lumber, it takes longer to com- 
plete the dwelling because of complications 
met in tying the walls to the steel framework. 
Furthermore, it is pointed out that the steel 
framed dwelling is more difficult and expen- 
sive to alter; that it is harder to heat unless 
special insulation is installed, and it is fire- 
resistive only if the frame is protected against 


industry. 


heat. The bulletin concludes with the fol- 
lowing : 
If there were any fundamental reason, 


either of safety, national policy or necessity 
why steel should replace wood for the fram- 
ing of ordinary dwelling construction, it would 
scarcely be worth while to offer such comment 
as appears in the foregoing pages. The vast 
volume and renewable character of the lumber 
supply, however, taken in conjunction with the 
approaching exhaustion of high-grade iron ore 


a “Sa ee a ee ind eadieiallitnanas Ce NR sree re ty Stan) Hn a 


Billboard designed by General Outdoor Advertising Co. 


sash and frames, and the excessive amount of 
cold air and water leakage requiring additional 
maintenance and heating costs. On the other 
hand, the wood sash originally installed in the 
hotel structure has given continuous service 
since 1883 and today remains in_ excellent 
condition. 


* * * * * 


Pontoon Equipment Under Consideration 


Development of pontoon equipment is under 
discussion in the Army. Uncle Sam has a 
light bridge which is made of duralumin, which 
constitutes a great advance over the bridge de- 
veloped before the World War. 


The Army has also been making some ex- 
periments with pontoon wagons, but some 
criticism has been directed against this type 
of wagon on account of the heaviness of the 
wheels, The suggestion has been made that 
with the light pontoon a wheel can be secured 
which will correspond to the most modern 
truck wheels with the balloon tire. This, it is 
believed, will prove to be more satisfactory 
so far as traction is concerned. 


Further development is needed, according to 
the experts, on the heavy wagon, as the ques- 
tion of the procurement of wood for the heavy 
wooden boats will have to be considered. The 
question has also been raised as to whether 
in the event of emergency it would be possible 
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members of 
_ the staff. His 
visit illustrates 
the type of 
co-operation which is being found helpful 
in the TX campaign. As a field man of 
the West Coast bureau he is primarily in- 
terested in promoting Douglas fir and is 
whooping it up with 100 percent loyalty. At 
the same time, he dropped into headquarters 
to find out just what the National association 
is doing to promote the use of fir and of 
lumber in general. Mr. Titus said he would 
be glad to co-operate with the National asso- 
ciation in ‘arranging meetings for lumber in 
general such as he is arranging in 50 cities for 
the promotion of fir. An evening’s program 
of entertainment and educational features is 
arranged for each city, and the campaign has 
been very successful. The Southern Pine 
Association has done and is doing similar 


things. The National association is getting 
splendid co-operation from both regional 
bodies. While here, Mr. Titus was handed a 


specially prepared bibliography of the TX 
activities of the National, compiled- at his 
request. 


x* * * + * 


Columbus (Ohio) Building Code 


Bert J. Westover, of the building code 
bureau, will visit Columbus, Ohio, with a view 
to ascertaining why another effort is under way 
to reconsider a proposed ordinance tabled a 
year ago under which only so-called incombus- 
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, 
tible materials would be permitted in buildings 
throughout a large downtown section of the 
city. The ordinance originally proposed failed 
to eliminate deficiencies in the present build- 
ing code. It is felt that a general revision of 
the code would obviate the necessity for any 
drastic measures such as proposed a year ago. 


x* * * *&© * 


Wide Circulation for Farm Booklet 


“The Use of Lumber on the Farm,” an at- 
tractive new booklet, is going over in good 
shape. More than 32,000 copies have been 
distributed from headquarters during the last 
three weeks. Of this total 19,000 went to re- 
tail lumber dealers, 1,500 to county agents of 
the American Farm Bureau Federation, 2,660 
to county agents who co-operated in the show- 
ing of “The Romance.of Sleepy Valley,” 2,200 
to county agricultural agents etc. Agricul- 
tural and trade publications have given many 
very helpful reviews of the booklet. Among 
the congratulatory letters received was tie 
following from J. F. Bryan, secretary of the 
Illinois Lumber and Material Dealers’ Asso- 
ciation : 

In my judgment this is a splendid piece of 
publicity matter and if dealers will but use 
it they will find the document very helpful. 
This farm service that your organization is 
rendering throughout the country is a very 
high type of promotion work and personally 
I want to commend it. 


Another of the many commendations re- 
ceived came from William H. Badeaux, secre- 
tary of the Northwestern Lumbermen’s ‘Asso- 
ciation, who said: 

We are not surprised to learn that you have 
received a large number of inquiries indicating 
an interest in remodeling and in the erection 
of farm buildings, as your ‘book is skillfully 
arranged and contains most interesting and 
useful information. You are to be commended 
upon the excellent style in which the book has 
been compiled and for your efforts in behalf 
of lumbermen. 

e+ +. 204 


Earthquake Insurance on Brick Buildings 


“An Analysis of Advertising Claims for 
Face Brick” points out that earthquake insur- 
ance is almost twelve times as high on brick 
as on lumber dwellings. This bulletin is now 
going out to lumber salesmen as a sort of 
companion to the Common Brick bulletin pub- 
lished some time ago. Tables in the new 
bulletin show that earthquake insurance is less 
for a frame dwelling than for any other type 
of construction. 


* * * * * 


Navy Again Turning to Teak for Decking 


The naval architect of one of the eastern 
shipbuilding corporations has advised a TX 
engineer that the United States Government 
is inclined to specify teak for the decking ot 
naval vessels, whereas American woods have 
been quite generally used in recent years. For 
example, the huge airplane carrier Lexington, 
with its flying deck nearly 1,000 feet long, is 
entirely desked with teak. According to the 
architect, inability to obtain domestic decking 
in the desired lengths and under proper de- 
livery conditions was the reason for specify- 
mg teak. 

x* * * * * 
National Wants First-hand Information 


_ Data required for the survey of industrial 
forestry by the National Lumber Manu fac- 
turers’ Association in co-operation with Fed- 
eral, State and private agencies will be gathered 
first hand and not by questionnaire. Hereto- 
fore such surveys have been conducted by only 
a single organization, usually a Government 
bureau. The present plan brings into the pic- 
ture all interested parties and is designed to 
develop the full and true facts of the situa- 
tion. The National association represents the 
lumber interests in the undertaking, while the 
public interests will be represented by the 
Federal and State forestry departments; the 
forest industries by the various lumber, paper 


and pulp and fire protective associations, and 
the professional foresters by the Society of 
American Foresters. Major Y. Stuart, 
chief of the Forest Service, has designated As- 
sistant Forester J. G. Peters to represent him 
in perfecting and carrying out the details of 
the plan. 

The survey is designed to disclose what pro- 
portion of the 370,000,000 acres of privately 
owned forest land in the United States is being 
so managed by the owners as to keep it grow- 
ing new crops of timber, and just how indi- 
vidual owners in the various regions are han- 
dling their forest projects. The information 
must be complete and reliable so that definite 
conclusions may be reached as to how far 
industrial forestry can be depended upon to 
keep the forest areas perpetually productive. 

Likewise, it is important, in the judgment 
of Franklin W. Reed, who will conduct the 
survey for the National Lumber Manufac- 
turers’ Association, to determine what fur- 
ther public or governmental co-operation with 
the management of forest properties is re- 
quired along the lines of improved fire pre- 
vention service, remedial tax legislation, re- 
search and the distribution of planting stock. 


* * kK * 
New Markets for Lumber 


One of the measures that slipped through 
the Senate filibuster in the closing days of the 
recent session, known as the Denison bill, 
increases the capital stock of the Inland Water- 
ways Corporation from $5,000,000 to $15,000,- 
000. The increased capital is to be used in 
extending water transportation on the prin- 
cipal tributaries of the Mississippi River. A 
large part of the additional money will go 
into new barge construction. However, cities 
taking advantage of this Government-operated 
service will be required to construct their own 
wharves and docks, and it is expected impor- 
tant markets for lumber will develop in con- 
struction of both vessels and terminals along 


the rivers. The field staff of the TX depart- 
ment has already devoted much attention to 
this field. 
*e * * * 
More Airports in Prospect 


That many towns and cities throughout the 
country are swinging into line with proposals 
to provide municipal airports is indicated in a 
recent bulletin issued by the aeronautics branch 
of the U. S. Department of Commerce. In 
addition to the list that was printed in the 
May 26 issue of the AMERICAN LUMBERMAN, 
the following cities have announced their inten- 
tion of building airports: 

Bloomington, Danville, Macomb and Robin- 
son, Ill.; Gary, Indianapolis and Richmond, 
Ind.; Ames, Davenport, Estherville and Toledo, 
Iowa; Ellsworth and Salina, Kan.; Bogalusa, 
La.; Blaney, Mich.; Austin, Fairmont, Fari- 
bault, Little Falls, Marshall and Tracy, Minn.; 
Kansas City and Springfield, Mo.; Fargo, 
Grand Forks and Oakes, N. D.; Middletown 
and Painesville, Ohio; Enid and. McAlester, 
Okla.; Lead, S. D.; El Paso, Sweetwater and 
Vernon, Tex.; Delavan, Fond du Lac, La 
Crosse and Marinette, Wis.; Planterville, Ala.; 
Lake Jovita, Lake Wales and Mt. Dora, Fla.; 
Brunswick, Gainesville and Louisville, Ga.; 
Lewisville, Pa.; Whitefield, N. H.; Binghamp- 
ton, Islip, Poughkeepsie, Silver Creek, Troy 
and Westfield, N. Y.; Marion and Sanford, 
N. C.; Connellsville, Farrell, Grove City, Wil- 
liamsport and York, Pa.; Providence, R. I.; 
Greenville and Spartanburg, S. C.; White River 
Junction, Vt.; Hampton, Va.; Parkersburg, W. 
Va.; Clexico, Montague, Mt. Shasta, Newman 
and Susanville, Calif., and Silverton, Ore. 


To the authorities in these municipalities are 
being sent copies of the bulletin on airplane 
hangar construction, prepared by engineers of 
the National Lumber Manufacturers’ Associa- 
tion. Retail lumber dealers in a number of the 
towns that propose to build airports are taking 
an active interest in the matter and are co- 
operating in the movement to interest the 
authorities in the proper use of wood in the 
construction of airplane hangars. 


Holds Helpful Meeting at Albuquerque 


ALBUQUERQUE, N. M., June 4.—A most help- 
ful meeting, because of the consideration of 
concrete cases, and of details, was that held 
by Albuquerque lumbermen, sponsored by the 
Hoo-Hoo club, in the Alvarado Assembly 
Room on the evening of June 1. The principal 
address was by W. H. Scales, of Dallas, dis- 
trict manager of the National Lumber Man- 
ufacturers’ Association, who also visited local 
lumber establishments, architects and contrac- 
tors, the engineering department at the State 
university, the Chamber of Commerce, and city 
building department» He cited examples 
wherein dissatisfied users of wood were given 
satisfaction throvgh help in_ specifications, 
saved 10 percent in cost, and the market for 
wood was sustained. Many of the universities 
and technical schools of the South have 
agreed to use the trade manuals on the dif- 
ferent phases of wood construction, and they 
are also being introduced into the high and 
grade schools. Mr. Scales stressed the need 
of close contact with architects, especially those 
who prepare the specifications for materials to 
be used im building; with contractors and engi- 
neers, those who prepare and carry out the 
zoning and building code laws; and civic bodies. 

He made it clear that, weighing all factors, 
wood is decidedly better than steel for hangar 
construction—more easily heated in winter, 
much cooler for workmen in summer—and 
emphasized the importance of Albuquerque as 
a location for airports on the transcontinental 
lines. 

Using as illustrations, Decatur and Dixon, 
Ill., and Topeka, Kan., where remodeling cam- 
paigns caused the importation of carpenters, 
he stated that this was an activity in which 
lumbermen could expect hearty support from 
architects, contractors, material men, the 
newspapers, and real estate interests. He re- 


- tutes. 


ferred to a 7-room house that had rented 
for an average of $18 a month, which, through 
an investment of $4,500 in remodeling, brought 
$80 a month in rent; $45 for the first floor, and 
$35 for the second floor; also a case in which 
an investment of $1,200 enabled a buyer to 
sell a house at a profit of $2,000. Remodel- 
ing, he asserted, stiffens real estate values, 
and materially stimulates labor employment. 

Charles Proebstel, president of the Santa 
Fe Builders’ Supply Co., spoke apprecia- 
tively of the information he gains from the 
bulletins of the national association, and in- 
troduced actual cases in which further in- 
formation will greatly aid the retailer in 
furnishing his patrons with lumber of known 
standards, as he is able to do with substi- 
His illustration of the half dozen 
different kinds of material he had been furn- 
ished, directly from the mill, when in each 
instance one specific grade had been ordered, 
emphasized the helpfulness to the buyer of 
grade- and trade-marked lumber. 


J. C. Largent, assistant engineer of build- 
ings of Albuquerque, who was a classmate of 
Mr. Scales when both were studying archi- 
tecture at the University of Illinois, stated 
that he will be glad of the codperation of 
the lumbermen in a review of the building 
code he is preparing, fashioned largely after 
the Pacific coast building code. 

President W. G. Ramshaw, of the Hoo-Hoo 
club, presided. Miss Ruth Craft gave read- 
ings, and Edward P. Ancona rendered violin 
solos, accompanied by Mrs. Ancona. Mr. An- 
cona exhibited his violin, “made 240 years ago 
from wood 350 years old, and then probably 
taken from the beams of some old barn, 
which had stood frequent 80-pound tests for 
two and a half centuries.” 
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Detroit Hoo-Hoo Hear Helpful Adé 


Manufacturers and Distributers Interested in Knowing the Facts ay 


Derrorr, Micu., June 5.—At a largely attended meeting of the Detroit 
Hoo-Hoo club, held here tonight, the principal speaker was Charles S. 
Keith, president of the Central Coal & Coke Co., of Kansas City, Mo. 
Mr. Keith’s address was a logical and scholarly presentation of the 
economics of the lumber industry, with a forecast of future market 
conditions based on these figures compiled from various sources. At 
the close of Mr. Keith’s address, he was called on to answer many 
questions and for almost an hour there was an intensely interesting 
roundtable discussion that helped to clarify many of the points brought 
out in the address. 

Mr. Keith covered briefly the changes that have taken place in the 
lumber industry during the last quarter of a century, compared the 
depressions that have occurred at various times in the industry and the 
recovery therefrom, and made a comparison with the present situation. 
He covered in a comprehensive way the statistical situation, using many 
of the figures that have been printed in recent issues of the AMERICAN 
LuMBERMAN; he gave some rather startling figures to show the tre- 
mendous liquidation of stocks that has taken place within the last few 
years; these figures show a total change in the supply and demand 
situation since 1925 of 11,134,615,000 feet, this amount being made up 
of an increase in total demand of 1,882,328,000 feet and a reduction 
in supply and the source thereof of 9,252,287,000 feet. A feature of 
especial interest was the figures on detention of orders at the mills. 
In 1925 the sawmills detained their orders at the mills 15 days before 
shipping; in 1926, 13 days; in 1927, 9 days. Since the first of this year 
the West has increased its order files 60 percent and the South 20 
percent. Mills have built up their order files until they now show an 
average in excess of 2314 days’ production sold, instead of 9 days, the 
average for 1927. Based on all of these facts and figures, Mr. Keith 
then gave his conclusions as follows: 


So, summarizing the relation of supply and demand— 


1. Southern pine production has declined in the last two years 
4,583,000,000 feet; its stocks have been reduced 1,169,000,000 feet, 
and such production will further decline this year 1,000,000,000 feet, 
so there will be available for consumption this year, from the South, 
6,742,000,000 feet less lumber than in 1925. 

2. Production on the West Coast has increased 686,000,000 feet, 
which would reduce the decrease in production to 6,074,000,000 feet. 

3. Demand from exports has increased 574,000,000 feet in the 
West, and 37,000,000 feet in the South in 1927, compared with 1925, 
with a probable increase this year, as indicated by the shipments for 
‘the first quarter and the projected volume by quarters as in years 

past, of 229,000,000 feet. 

4. The building program has exceeded the estimates by Dodge 
during the first four months of this year. 

I think we are inclined to over-emphasize the inroads of substi- 


tutes into the local lumber consumption, for reasons as hereinafter 
set forth. 


Per Capita Consumption Figures on Wrong Basis 


The Government studies on lumber consumption are predicated 
upon lumber production. In other words, production is divided by 
population, and the result is per capita production, which has been 
termed per capita consumption, and it has been accepted by the lum- 
ber industry and the public as such. Such a method, between the 
years 1903 and 1913, or for that 10-year period, was practically cor- 
rect. During that period there was no radical change in any of the 
processes of production, that is, logging, manufacturing, kiln drying, 
or transportation. This same method, however, applied to the years 
1919 to 1927, would be and is misleading. 

The per capita consumption as measured by production for the 
first period was 388 feet, and for the second period, after adding 
34,333,000,000 feet, which went into consumption out of supply, was 
344 feet. The actual decline in per capita consumption was 11.3 
percent, but the actual increase in population in the period was 
about 17 percent, and to the extent of per capita decline, lumber 
consumption has suffered. By this, I do not mean to minimize the 
necessity for promoting our product, but I desire to point out the 
situation, upon analysis, is not as bad as it seems. 

It is interesting to note at the present time that such building 


authority as the Building Age estimates the normal building year in 
the United States has now grown to be practically $7,500,000,009 
due, first, to increased population of the country and, second, to the 
higher standard of living of our people. 

It is also interesting to note the recent comments of Virgil Jordan 
chief economist for the National Industrial Conference Board, before 
the credit association of the building trades of New York, at a 
monthly luncheon. Mr. Jordan said: “The general level of building 
activity that has prevailed during the last three years probably rep. 
resents the new standard or normal level for the industry in this 
country, and there is no reason to expect any material recession from 
this level in the future. . Building is affected now no longer by 
minimum needs, but by the operation of powerful economic and 
social forces which grow out of the general business situation, and 
its effect upon standards of living. Building activity consequently 
has become an index of the improved standard of living of the Amer- 
ican people. 

“Instead of talking about building shortages as a result of the 
war or about building boom during the last three years, we should 
rather consider that throughout the entire past the United States 
has been underbuilt from the point of view of.current standards of 
living. The greater part of this country has been living and work- 
ing, and still is, in a frontier or pioneer fashion. 

“From a construction point of view, most of the United States still 
looks like the devil, and is fifty years behind the times, even as com- 
pared with most of the impoverished countries of Europe. 

“We may therefore expect to be occupied with the enormous task 
of reconstructing and improving our national building equipment for 
years to come, and by the time we have caught up generally with 
even the current standards, these in turn will have shifted to a still 
higher level... .” 


Present Construction 100 Percent Greater Than Formerly 

A review of the building contracts reported by F. W. Dodge Cor- 
poration shows in the period 1911 to 1916, building contracts in the 
United States amounted to $17,175,000,000, an annual average of 
$2,453,000,000, and in the period 1919 to 1927, both inclusive, build- 
ing contracts were $46,952,000,000, an annual average of $5,217,- 
000,000. These figures indicate that present construction is prac- 
tically 100 percent greater than former construction, but measured 
as hereinafter pointed out, the increase is not as great as indicated. 

On the face, these figures tell us one story, but when analyzed, 
the story is somewhat different. Weighting the dollars of contracts 
with the “commodity index dollar,” or the exchange values of com- 
modities, as furnished by the Department of Commerce, for each of 
these two periods, they show a little different situation. The build- 
ing program on the basis of such “index dollar” from 1911 to 1916, 
«was $17,022,000,000 and from 1919 to 1927, $29,559,000,000. In other 
words, the depreciation of the dollar in the second period, as meas- 
ured in building contracts with the commodity index, was prac- 
tically $16,393,000,000. Consequently the measuring stick which 
must be used in determining the comparative situation is the “stable” 
dollar. Apparently, therefore, on the dollar figures first quoted, 
there was $75.09 of building contracts to each 1,000 feet of lumber 
produced, as against $151.94 of building contracts to each 1,000 feet 
of lumber produced in the second period. This would indicate prac- 
tically 50 percent as much lumber consumed per dollar of contracts 
as formerly. Such a conclusion would be misleading. By reducing 
the figures to the “stable” dollar, there was $74.42 expended per 
thousand feet of lumber produced in the first period, and $95.66 in 
the second period. Consequently, the displacement of lumber con- 
sumed per dollar of contracts is not 50 percent as indicated, but is 
actually 22 percent. 

It is true that substitutes for lumber are replacing lumber in us? 
in many directions. Substitutes have been sold under high pressure 
salesmanship and some such products have been placed in use where 
they should not have been used. This can be overcome. High 
costs and modern conditions have justified their usage in other 
directions. This can not be avoided. 


Why the Inroads of Substitutes 
These inroads by substitutes have been due to two things, among 


others. First, the reaction from price competition among retail 
dealers in many centers, which has forced into consumption lumber 
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not suited to the specific uses; second, the fact that substitutes have 
furnished in many cases a product superior to the improper and 
poor grade of lumber ordinarily sent to such jobs. In some com- 
munities the public has been informed that quality lumber can not 
be obtained. 

There is a proper usage for every grade of lumber. It is the duty 
of the manufacturer, the distributer, as well as the architect to see 
that only the proper grade of lumber-is used for the specific purpose. 
The consumer does not know, and may be misled through price, at 
his greater ultimate cost. Lumber should be properly prepared by 
the manufacturer. The duty rests. with him to see that his lumber 
is seasoned and it is the dealer’s duty to see that nothing but prop- 
erly seasoned grades of lumber go into construction. While I am 
fearful of moisture content provisions being placed in American 
Lumber Standards, they must ultimately prevail, but such provisions 
must be reasonably drawn and act as a guaranty of the condition 
of the material used in construction, 

The competitive condition, which has placed a large portion of the 
lumber manufacturers in an uncomfortable financial position, has 
also operated with equal force in the distributers’ field. The reports 
which we received generally indicated that 1926 was far from satis- 
factory from the distributers’ point of view, although the volume 
of business was good; and 1927 was equally bad, with the volume 
of business still remaining large, if not increased. 


Strange Phenomenon of Good Volume and Poor Profits 


The strange phenomenon of good volume and poor profits has 
manifested itself in many industries. There must have been some 
underlying cause to remove profit in the presence of good volume. 
We seemed to be in an age of 10-cent store competition, and for 
many years have been purchasing the cheapest article in order to 
sell at the lowest price. We have been spending too much time buying 
cheap and selling cheap, instead of employing our time to dispose 
of articles of good quality, at reasonable prices and profits. The 
result of this policy, not only in the lumber business, but in other 
lines, has been to centralize success upon two classes of distributers: 
Those doing a tremendous volume of cheap business at narrow mar- 
gins, and those doing a very high grade business at very high prices. 
The intermediate merchant, regardless of the character of merchan- 
dise handled, has been in a hard way, because he has not been 
able to buy or sell as cheaply as the large competitors, and conse- 
quently competing with higher cost goods and higher distribution 
costs, his profits were curtailed, if losses were not incurred. The re- 
tail lumber merchant has been in no different position than other 
merchants, and he has probably met the situation in the same way; 
that is, continually buying cheaper species and lower grades. But 
his competitor has been doing the same thing, and the result has 
been the dealer has had insufficient profit, while the public has been 
purchasing and consuming an inferior article. . 

The consumer of lumber desires to build with the same quality of 
lumber that the manufacturer or retailer would use in constructing 
a home for himself. When the consumer is unable to get such ma- 
terial as we would use in our own construction and substitutes are 
offered to him, with arguments advanced as to the superiority of 
the product over that which is being offered by us, the effect is in- 
creased use of substitutes and decreased use of wood. Lumber can 
be sold on “quality” equally as well and to better advantage than on 
price. It requires more effort and better merchandising to do one 
than the other. Our experience in marketing a “quality” product at 
reasonable prices for a higher average quality substantiates the 
theory that it can be done, but the effect of price competition in the 
metropolitan cities has been practically to force the manufacturers 
of “quality” lumber into the country towns where the user of lumber 
observes the quality of it more than the city dweller. 








Builds Big Business with Good Lumber 


A very energetic young man started a retail yard in a city of 375,- 
000 population. He did not have much money, and therefore rented 
a very small piece of ground. His lumber had to be bulk piled, 
for it had to be in condition to move directly to the job without 
any further seasoning. So he came to us and began to buy our 
kiln dried fir. His business was located in one of the large Coast 





cities, in which sixteen large sawmills were in direct competition 
with him. He had to pay the transportation cost, as well as the 
higher price for our product. He has been able to sell this stock 
against the mill competition, and is buying more kiln dried lumber 
from us than any other company on our books. The business has 
been profitable to himself and satisfactory to us. He has sold dry 
lumber and quality product. This could be carried out in any other 
city equally as well. 

The constant demand that is coming from all sections of the coun- 
try for the inclusion of a moisture content provision in American 
Lumber Standards indicates a national awakening to the fact that 
we must have better lumber. This is coming not only from the 
retailers, but it is coming from the architects, engineers and fac- 
tory consumers. It has not been an uncommon thing for an archi- 
tect to specify second hand lumber in order to get seasoned lumber 
for high grade construction, and yet there is no difficulty in purchas- 
ing properly seasoned lumber, properly graded. Demand also seems 
to be insistent for lumber properly grade-marked and trade-marked, 
guaranteed and certified; all showing a national consciousness of the 
necessity for proper preparation on the part of the manufacturer and 
merchandising on the part of the distributer of quality products. The 
mills are trying to put up a superior article for distribution in order 
that they may secure a higher price for their stumpage. 


Legislation Limiting Use of Wood in Construction 


One of the situations which has contributed largely to the en- 
couragement of the use of substitutes has been the campaigns of the 
fire insurance underwriters on fire prevention. This has been a 
worthy effort to reduce the annual fire losses. I am not complaining 
about the fire insurance companies promoting fire prevention. They 
establish, but when they emphasize losses, without analyzing them, 
they place in the hands of the competitors of lumber information 
that is used to its detriment, enabling them to advocate legislation 
limiting the use of wood in construction. 

The manufacturers are doing what they can to meet this legisla- 
tion, but it remains to the distributer to fight actively, with what 
aid and assistance the manufacturers may give, as this legislation, 
itself, is local and the distributers’ influence in their communities 
enables them to do more than the manufacturers could, except as 
the manufacturers may be able to supply technical information and 
expert engineering advice. The dealers of the country should or- 
ganize themselves carefully to meet the situation. 

The misfortune is that the figures on fire losses, the total property 
value, and the total amount of insurance carried, have not been 
analyzed or understood. They have been capitalized by our com- 
petitors in their efforts to legislate lumber and shingles out of use. 
The fire insurance companies, in order to emphasize fire hazards 
in their fire prevention programs, have generally mentioned their 
gross losses and have given no figures to indicate the ratio of annual 
losses to total insurance carried, or total property value. As an 
illustration, the reports made by approximately 200 companies oper- 
ating in the United States and foreign countries to the National 
Board of Fire Underwriters showed that the net losses paid during 
1925, the last available information, amounted to $351,000,000, as 
compared with $173,000,000 in 1918. Apparently on the face of this 
statement, the fire losses have increased 100 percent, but we find 
the gross amount of insurance written in 1918 was $64,000,000,000, 
and in 1925 $140,000,000,000. The 1918 loss ratio was 27/100 of 1 
percent, and 1925 24/100 of 1 percent, or 11 percent decrease, so the 
actual ratio of losses paid to insurance carried has decreased since 
1918. They do not mention the fact that the large percentage of 
our fire losses is due to fire from contents, that is, from furnishings 
and merchandise, and the assumption is that they are from construc- 
tion. It is a well known fact that slow-burning, sprinklered timber 
construction is a better risk, in many cases, than the so-called fire- 
proof construction. National obsolescence and depreciation on all 
buildings amount to from four to twelve times the reported national 
fire losses, 

California builds of wood more freely than other States, with the 
possible exceptions of Oregon and Washington. The average loss 
ratio for the country in 1925 was almost double the highest per 
capita loss reported by any one of the California cities, and more 
than ten times as great as the lowest. The low fire loss ratio can 
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not be attributed there to masonry construction, as is usual in ex- 


plaining the small fire losses of Europe. 


Lumbermen Have Been Negligent 


As lumbermen, we have been negligent in not studying this situa- 
tion thoroughly,.and acting in light of the facts. 

We find in practically every community of the United States 
constant effort being made by the prepared roofing and other sub- 
stitute people, supported by the reports of the National Board of 
Fire Underwriters, in their fire prevention campaign, to have shingles 
In California, low fire losses are 
consistently. reported, in spite of the fact that there are no anti- 


and lumber legislated out of use. 


shingle ordinances in California cities. 


In conclusion, the economic situation in the lumber business at 
this moment is such that the effect will in future be felt through 
increase in production in regions where timber supply is ample. In 
the South this will not occur as practically all of the timberland in 


the South is in production. 


In the West, production can and will increase. 
to provide production in the West is greatly in excess of such cost 
As fires destroy small .timber, not harvested by 


in the South. 


———__ 


logging operations, there is no timber left on cut-over lands, The 


West will not have small mill production, as had the South, The 


sion of 1893. 


Capital investment 


topography of the country operates to control timber supply to cer. 
tain locations, and while production will undoubtedly increase, the 
rapidity of its increase will, first, be retarded by capital investment 
which capital investment can not be made until there has been , 
sustained period of earnings, and when it does increase, its increase 
will probably be no greater, or be as great as the depletion of tim. 
ber, and reduction of production in the South. 
production, under the conditions of 1898, were subjected to rapid 
expansion, the same factors are not present and will not apply jg 
the West because of these reasons, so it looks as though the cop. 
ditions we are now entering into will be of at least four or fiye 
years duration, if not as long as the recovery following the depres. 


Where southern 


In closing, I wish to say that Hoo-Hoo embraces in its organiza- 
tion individuals from every branch of the industry—production, dis. 
tribution and fabrication; it has within its reach an opportunity to 
co-ordinate its organization, to promote its industry and nationalism 
in the industry, to destroy provincialism, and to develop better per- 
sonal understanding and good fellowship. 





Mills Form Sales Organization 


Toronto, Ont., June 4.—A number of im- 
portant tidewater mills in British Columbia 
have organized a merger to be known as the 
Seaboard Lumber Sales (Ltd.), for the pur- 
pose of selling the output of the member mills 
on the United States Atlantic coast. The head- 
quarters will be at Vancouver. It is stated 
that the mills in the merger turn out about 
80 percent of the total lumber shipped by British 
Columbia mills by water to the eastern States. 
The officers and directors of the new company 
are: President, F. R. Pendleton; vice president, 


G. R. Hackett; secretary, F. E. Reid, of the. 


Barnet Lumber Co.; directors, H. J. Mackin, 
J. D. Kissinger, J. A. Humbird and J. H. Mc- 
Donald. C. H. Grinnell has been appointed 
manager. He was formerly with the H. R. 
McMillan Export Co. (Ltd.), and W. L. Comyn 
& Co. (Ltd.), Vancouver. 


Fete “‘Archineers and Engitects”’ 


Dattas, Tex., June 4.—The architects and 
engineers of North Texas will be entertained 
on the evening of June 11 at a unique dinner 
party arranged by the Dallas district office of 
the National Lumber Manufacturers’ Associa- 
tion, Insofar as practicable, the program and 
business of the gastronomic session will be 
conducted in terminology familiar to the 
“archineers and engitects,” and the party will 
be interspersed with pertinent anecdotes and 
actions. 

As host “extraordinary” and _ entertainer 
“plenipotentiary,” W. H. Scales, manager of 
the Dallas office, has through Harré Hernet, 
president, invited the members of the North 
Texas Chapter of the American Institute of 
Architects to be his guests at their annual din- 
ner meeting. 

The meeting and dinner will be staged at 
the Dallas Architectural Club. The meeting 
will begin at 6:30 o’clock. Part of the eve- 
ning will be given over to the private busi- 
ness session of the architects. Then the party 
will be “on.” 


“Rice,” famous Texas chef, will prepare the 
“feed.” According to the menu the guests will 
partake of such dainty morsels as corrugated 
bars, bolts and rivets; dynamite, coarse aggre- 
gate en mixee; American Standard lumber and 
veneer; door knobs and graphite, etc. The 
dinner will wind up with such delicacies as 
Frigidaire packing, oakum, Tarvia, drift pins 
and nipples. The entre will consist of orna- 
mental plaster, sizing and Duco. 

It listens like something strange and new in 
the way of eatables, but Mr. Scales is guar- 
anteeing the quality and palatability of the 
viands, 

Bert J. Westover of the Central Division will! 
be the speaker of the evening and will regale 
the “engitects and archineers” with a learned 
address on “Ordering What You Want and 


Getting What You Order.” A round table 
discussion will also be had on advances in the 
lumber industry and ways in which the archi- 
tects and the industry may mutually assist in 
‘solving the problems confronting each group, 
including the offering of the technical services 
of the National Lumber Manufacturers’ Asso- 
ciation for the assistance of all users of wood. 
A feature of the evening will be a discussion 
of some of the exhibits which are being ar- 
ranged for the occasion and which will include 


novel, ornamental products of the lumber in- 
dustry. 


Starts Reforestation Program 


Laona, Wis., June 4—The Connor Land & 
Lumber Co. has started its program of refor- 
estation of 100 acres of cut-over land every 
year. Planting of the first 50,000 seedlings js 
now well under way. The seedlings consist 
of 15,000 white pine 2 years old, 20,000 white 
pine 3 years old, and 15,000 Norway pine trans- 
plants. The tracts to be reforested are selected 
with respect to fire prevention facilities and to 
scenic features. The company anticipates 
planting 100,000 seedlings next year. 





Business in Brief 





While nothing in the present situation indicates a definite downward trend, backward 

weather, apparently, has retarded retail purchasing and there is lacking the activity in the 

movement of commodities into consumption that ordinarily prevails at this 

GENERAL  :*¢2s0n and that reacts favorably upon factory production and wholesale 

distribution. There was falling off in bank clearings for the latest week, to 

$9,295,429,000, from $11,740,191,000 for the week before, but there has been an increase in the 

loadings of revenue freight to a point above the million mark for three weeks in succession; 

the figures for the week ended May 26 being 1,020,916 cars and for the week ended May 19, 

being 1,003,497 cars. Dun’s Review for the week ended June i recorded 344 commercial failures 
compared with 370 for the corresponding week of 1927. 


To heavy exportation of gold is attributed in part at least the advance of the call money 

market price to 642 percent. This in turn checked activity on the stock exchange and brought 

a rather general decline in prices of securities. Later, however, there was 

PRICES some recovery in values, notwithstanding the prevailing high money rate. 

Dun’s Review records 25 advances to 41 declines in price for the latest week, 

and Harvard Economic Society’s wholesale price index showed a decline to 97.4 for the week 
ended May 30 from 97.5 for the week before. 

Prices of provisions on the Chicago market have shown during recent weeks alternating 

slight declines and advances. Hog prices for several weeks in succession have registered 

declines of a few cents a hundred, but at the latest date they were still 

PROVISIONS above the level of six weeks ago. The price at the end of last week was 

$9.10 a hundred. Beef steers have fluctuated a little in price, but now stand 

at $14.50, the same as at the beginning of March. No. 2 red wheat has declined rather 

steadily for six weeks, the price at the end of last week being $1.9242, compared with $2.24% 


for the week ended April 27. Creamery butter was priced at the week end at 43% cents a 
pound. 


Probably one of the most reassuring factors in the present situation is the continued large 
volume of steel production. While there has been some decline in steel output, it has been 


slow and the volume of the major operators in the Chicago district is still 
STEEL above 90 percent of capacity. Production in the Pittsburgh district at no 
time this spring has reached the high level attained in the Chicago area, 
but the older center still maintains an output rated very high for the season. The major 
reliance for new steel business appears to be on miscellaneous consumers demand rather than 
on the demands from the larger consuming industries. 
Output of bituminous coal, including lignite and coal coked at the mines, as reported by the 
bureau of mines, is somewhat above the corresponding weeks of last year, but the average for 
the season is below last year. For the week ended May 19, the output was 
FUELS 


8,183,000 tons, and for the week ended May 26, it was 8,380,000 tons; these 

compared with outputs of 8,273,000- and 8,476,000 tons for the corresponding 
weeks, respectively, of 1927. Anthracite output for the latest week was 2,027,000 tons. The 
average daily output of crude oil for the week ended May 26 was 2,350,750 barrels. 








june 9, 19 


The fa\ 
ply and d 


| the past 


Fundamer 
tionship 1 
more fav 
jast five } 
Current 
notorious! 
reent a 
of the t 
for subst 
tant fact: 
First: 
hardwood 
pooked §s 
duction } 
and in h 
Second 
wood lu 
quarter 
than the 
of mills 
three ye 
from 3 
provide 
Third. 
have ex! 
woods 4 
Fourt 
has exc 
5 perce! 
Fifth. 
the An 
5 perce! 
Sixth 
activity 
cluding 
level of 


It is 
busines 
decline 
was n 
mainte 
deman. 
the ur 
plete < 
curren 
approz 
the lez 
due tc 


The 
in the 
lumbe 
tomed 
largel 
men | 
‘for it 
tain | 
safeg 
indus 
of s 
dema 
ducti 
curre 
short 
prod 
tion, 
chan 
rang 
who 

A 
the 
conc 
com 
adjt 

V 
han 





E 9, 1993 
ne 
ds. The 
Ith. The 
Y to cer. 
Case, the 
vestment, 
S been a 
Increase 
1 of tim. 
Southern 
to rapid 
apply in 
the con. 
' OF five 
depres. 


T Zaniza- 
ion, dis. 
unity to 
ionalism 
tter per- 


ee, 


Land & 
f refor- 
id every 
llings is 
; Consist 
10 white 
le trans- 
selected 
> and to 
ticipates 


—$—$___. 





June 9, 1928 


AMERICAN LUMBERMAN 





a 


Lumber Movement Exceeds Production 


[By 


The favorable balance between lumber sup- 
ply and demand consistently developed during 


| the past several months is showing results. 


Fundamentally, the supply and demand rela- 
tionship in the lumber industry as a whole is 
more favorable than at any time during the 
last five years. — 

Current statistics on lumber movement are 
notoriously incomplete. They cover about 40 
percent and fairly represent about 65 percent 
of the total lumber volume. Even allowing 
for substantial margin of error certain impor- 
tant facts stand out: 

First: For the industry as a whole, including 
hardwoods and softwoods, reported new business 
booked so far this year has exceeded the pro- 
duction by 10 percent; in softwoods 11 percent 
and in hardwoods 7 percent. 

Second: The aggregate production of soft- 
wood lumber by reporting mills for the first 
quarter of this year was one percent greater 
than the average production of the same group 
of mills during the same period of the previous 
three years. It has during the last month run 
from 3 to 10 percent less. Hardwood reports 
provide no basis for similar comparison. _ 

Third: Softwood shipments so far this year 
have exceeded production by 5 percent; in hard- 
woods 3 percent. 

Fourth: New business booked so far this year 
has exceeded shipments in softwoods by over 
5 percent; in hardwoods nearly 3 percent. 

Fifth: Carloadings of lumber as reported to 
the American Railway Association are about 
5 percent less than last year. 

Sixth: The current statistical reports of 
activity in the lumber consuming industries, in- 
cluding construction, indicate a sustained high 
level of lumber consumption. 


Production Adjusted 


It is true that the current excess of new 
business over shipments has proportionately 
declined during the last several weeks. This 
was not only inevitable but essential to the 
maintenance of anything like stable supply and 
demand balance. But of more importance is 
the unmistakable evidence of the more com- 
plete adjustment of current production to the 
current lumber movement. Disorganization, 
approaching, in spots, demoralization, during 
the last three years has been almost solely 
due to the lack of such adjustment. 


Close-Range Buying 


There is no evidence of any extensive change 
in the hand-to-mouth buying of lumber. The 
lumber industry for decades has been accus- 
tomed, to a large extent, of forward-buying, 
largely speculative in character. Most lumber- 


men have now learned that close-range buying 


for immediate delivery, notwithstanding its cer- 
tain disadvantages, is nevertheless the greatest 
safeguard which the lumber manufacturing 
industry has, or can secure, for the maintenance 
of stability, regularity, and dependability of 
demand, provided, of course, that current pro- 
duction is maintained in fair relationship to 
current demand. In a trade characterized by 
short-range buying for quick. delivery, over- 
production is more disastrous. But produc- 
tion, intelligently controlled and adapted to the 
changes in current demand, would make short- 
range buying in the lumber business, as a 
whole, much more of a blessing than a curse. 
At any rate, short range buying, at least in 
the retail trade, is going to be as permanent a 
condition in the lumber business as it has be- 
come in other industries which have already 
adjusted themselves to it. ; 
With spotted exceptions, lumber stocks in the 
hands of distributers and consumers or in 





Wilson Compton, 


the 


transit have, over a period of time, been re- 
duced to a point as low apparently as the con- 
ditions brought about by the characteristic 
short-range buying of lumber will permit. In 
many instances, retail lumber stocks reported 
as “above normal” consist largely of slow mov- 
ing items not in frequent demand. The volume 
of such stocks is likely to be misleading. The 
prevailing evidence is that retail stocks of 
items in active demand are relatively lower 
than they have ever been, taking the country 
as a whole. The condition of stocks on hand 
of industrial consumers of lumber, including 
hardwoods, is apparently not so favorable. In 
a few industries it is distinctly unfavorable. 
For lumber consuming industries as a whole 
the condition is not unfavorable. 


in 


Lumber Forecasts Conflicting 


Many lumbermen and lumber buyers are cus- 
tomary readers of the reports and advices of 
various statistical and economic services. In 
dealing with lumber prospects these institutions 
have, of course, the same difficulties as have 











Small Mill Production 
Curtailed 


The president of a well known 
lumber company operating small 
mills in southern pine territory 
advises the AMERICAN LuMBER- 
MAN that his company on June 
1, 1927, had over 30,000,000 feet 
of manufactured lumber in pile. 
On June 1, 1928, this company’s 
inventory showed stocks on 
hand of 18,000,000 feet. This 
manufacturer, while stating that 
perhaps all of the southern pine 
producers do not show this same 
difference in stocks on hand, 
says it is true that the small 
mill operators as a rule will 
show comparatively large reduc- 
tions in stocks on hand as com- 
pared with those of a year ago. 











the lumber associations, themselves, in ¢or- 


rectly analyzing and interpreting current sta-. 
tistics of lumber supply and demand. Each * 


has, no doubt, its own methods and standards 
of statistical interpretation, which it regards as 
most dependable. The economic experts are, 
however, in disagreement and some confusion 
in the lumber industry and among lumber con- 
sumers is resulting therefrom. The confusion 
is, I believe, due in part at least to the lack 
of accurate understanding of the diversified 
types of lumber production, and the fact that 
the control of production in each case is largely 
caused by different incentives. 


Types of Manufacture 


To illustrate, the lumber manufacturers 
making current reports of production, ship- 
ments, new business, unfilled orders and stock 
produce about 40 percent of the total lumber 
volume. In hardwoods, due to the wide gen- 
eral response to the hardwood conservation 


‘The Lumber Industry Has Rarely Been in a More 
Favorable Statistical Position”’ 


National Lumber Bulletin] 


program, the percentage is somewhat higher, 
probably over 50 percent. In addition to these, 
other manufacturers which, although not mem- 
bers of, or making current reports to, the 
associations, represent a type of manufacturer 
similar to those above mentioned. These con- 
stitute 20 or 25 percent of the total lumber 
production. Generally speaking, they represent 
the larger band mills in both softwoods and 
hardwoods. Their investments and physical 
equipment are substantial. Their products 
have a diversified distribution. Their principal 
and usually their exclusive business is lumber 
manufacture. 

In addition to these, and representing prob- 
ably about 35 percent of the total lumber pro- 
duction, are the large number of small mills, 
most of them portable; some-of them in indi- 
vidual ownership, other ownerships represent- 
ing as many as 125 small portable milling 
units. Some sell their products in local trade 
only; others seek wider markets, usually 
through the wholesalers. In terms of invest- 
ment they represent anywhere from a few hun- 
dred dollars to several thousand dollars each. 
Many operate seasonally; others the year 
around. -Many employ farm labor in the off- 
season; others are operated by farmers and 
their families, and hence, require no employed 
labor whatever. 

Some keep in constant touch with the current 
changes in lumber supply and demand, and 
operate only when the trade conditions justify. 
The little mills, however, produce lumber, day 
by day, in huge quantities in the aggregate, 
not because of a known demand for their 
products but because the owners have idle time 
on their hands or have been able to pick up a 
few scattered tracts of timber. 


Errors in Generalizations 


To attempt, as some forecasting agencies 
have done, to draw from the 40 percent cross 
section of the lumber industry, which makes 
current reports, general conclusions applicable 
to the industry as a whole has, from time to 
time, led to substantial error and confusion. 
I believe this is one of those times. 

The only statistical indicator that I know, 
of lumber movement as a whole, is to be found 
in car and cargo loadings. About 85 percent 
of the movement of lumber produced in the 
United States is by rail. Most of the water 
shipments are of lumber produced by the 
larger band mills. The lumber movement by 
rail so far this year has been 5 percent less 
than for the corresponding period last year. 
Reasonably comparable reports of lumber pro- 
duction from the larger mills show, as above 
stated, a rate of production slightly more, dur- 
ing the first quarter, than last year, and right 
now running at a rate substantially less. Re- 
ports for the first four months of this year 
from about two hundred and fifty identical 
mills in both softwoods and hardwoods show 
shipments more than 5 percent greater than 
from the same mills for the same period last 
year. Increase in water shipments, especially 
export, accounts for this increase in part, but 
in part only. These mills have shipped ‘this 
year more lumber by water and more by rail 
than they did last year, notwithstanding the 
plain showing of the reports from the rail- 
roads themselves of at least 5 percent reduction 
in total lumber rail traffic. 


Comparative Analysis 


Assuming—what may be reasonably assumed 
—that the above comparison from identical 
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Houston Dealers Busy Delivering Lumber 


Opinions Agree That Texas Lumbermen Find Business Uniformly Good—Plenty of 
Money for Investment an Inducement for Building Construction 


As usual the Realm has been sleuthing 
around trying to find somebody who would 
confess that business is good. It’s been 
quite a job this last year or two; and 
usually we have to put on our green 
whiskers and pretend we’re somebody else 
who doesn’t care a nickel’s worth whether 
lumber yards keep open or not. Under 
these circumstances we find a man now 
and then who will look up and down the 
street, lead us by the lapel back into the 
corner where the nail kegs are piled and 
whisper that he thinks maybe trade is going 
to be almost brisk in a couple of months 
over in the next town. 

So accustomed have we become to this 
process that it’s been a shock to emerge 
into a State where they say right out loud 
that trade is a wow; that it never was 
quite so hot but that the sales temperature 
is due any time to set a still higher alti- 
tude record. This State is none other than 
our old friend Texas. 


“We Don’t Try to Ex- 








ee 








he has built in Houston, not to mention the 
rest of his multiple interests, is sure to be 
known. But Houston still seems almost 
incredulous that the big political show is 
coming, and the citizens are all for Mr. 
Jones. In this stronghold of Democracy 
everybody is sure that the Democratic 
nominee is going to be the next president; 
and they rather think that Mr. Jones will 
be Secretary of the Treasury. 

Not so many years ago, probably not more 
than four or five, Mr. Jones had his lum- 
ber yard right down town. And when we 
say down town that’s what we mean. It 
was so close to the center of things that 
when Mr. Jones moved his lumber out a 
little farther he covered the old site with 
skyscrapers, theaters and office buildings. 
That was probably one of the most valuable 
lumber yard sites in the world; and it had 
to make way for other projects that could 
be carried higher into the air. Houston 
claims some 300,000 people. We started to 


The Realm will say little about the con- 
vention hall, for other issues of this paper 
have already carried a complete description, 
Whatever else it is, it is a glorification of 
lumber. The big Lamella roof is an engi- 
neering marvel; a great curved web of in- 
terlacing pieces spanning the hall without 
central supports. Secretary Dionne grew 
quite lyrical over it as a symbol of the true 
association; each piece necessary, and all 
together doing a vast work that is beyond 
the capacity of the units acting separately. 


Houston’s 75 Lumber Yards 
Are All Kept Pretty Busy 
There are said to be about seventy-five 
lumber yards in the city, and judging by 
the delivery trucks a person sees every- 
where they must be busy. In fact the man- 
agers don’t take special pains to qualify 
their statements that the concert of building 
is rising to loftier heights than even this 
wonder city has ever experienced before. 
As we remarked earlier in 





plain; We Just Enjoy It” 

We don’t know how to ex- | 
plain it. In fact we don’t try 
to explain; we just enjoy it. At 
the Texas convention, held in 
Houston, we were at pains to 
talk with acquaintances from 
many different parts of this 
huge empire. These lines are 
being written in Houston to the 
accompaniment of riveters who 
are making no end of a din on 
a big building near the Rice 
Hotel. This new building is 
being erected by one of the 
most noted lumbermen in the South. He 
calls himself a lumberman, though lumber 
is but one of many interests which claim 
his attention. This is Jesse H. Jones, the 
man who more than any one else was in- 
strumental in bringing the Democratic 
national convention to the city. Mr. Jones 
is very much in the public eye down here 
as the result of this exploit. Not that he 
wasn’t prominent before. Any one who 
builds as many huge buildings in a city as 









‘ 
Office of the Hopper Lumber Co., Houston, whose president, G. H. 
Hopper, built up a very lucrative business in less than three years 


count them one afternoon, but when we 
were about through we discovered that 
some of them were repeating; passing our 
corner three or four times; and that some 
others were away fishing. So we give you 
the Houstonian estimate without verifica- 
tion. If we were to judge by the floods and 
avalanches of traffic on any afternoon we’d 
say that if the city wasn’t as big as New 
York it can make a pretty good stall at 
looking and acting as big. 


Lone Star State made similar 
reports. G. E. Melliff, of San 
Antonio, president of the power- 
ful consolidation of yards effected 
in that city some time ago, 
stated that the city of the Alamo 
is as busy as a darky in a water- 
melon patch. He said that on 
one day this spring he was fur- 
nishing materials to more than 
360 jobs; some big and some 
little, but that many different 
building projects. Only a few 
years ago the city thought it had 
reached extraordinary heights 
with the building permits for the year reach- 
ing seven millions. Last year the permits 
totaled twice that figure, and indications 
point to twenty millions or more this- year. 
It is only recently that San Antonio has 
learned how to put a suitable foundation 
under a skyscraper, one that will stand in 
the peculiar soil, and so it does not yet have 
quite the skyline that some other Texas 
cities have; notably Houston and Dallas. 
“We have worlds of building money,” Mr. 


]} this paper, other areas of the 
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Melliff said. “Our own people have more Mr. Mayhew mentioned the roads, par- Origin and Growth of Some 


wealth to invest, and national conditions are 
sending large sums of money down to us to 
invest. Money is cheap, as is indicated by 
the heights to which the stock markets have 
risen. People are willing to pay more for 
stocks and bonds, because with the large 
sums looking for investments they are will- 
ing to take a smaller return on these recog- 
nized forms of investments. But at the same 
time, other people in an effort to get a little 
larger return on their funds are willing to 
seek investments in new places. I’m inter- 
ested in a building and loan association that 
received last year $100,000 from one source 
at one time. 

“You may wonder where some of the 
Florida promoters have gone, now. that 
Florida is taking a little rest, temporarily. 
Well, I can tell you where some of. them 
are. They’re in San Antonio, hatching -up 
nine new projects to the minute. Some of 
them they put over, too. Even those of us 
who have lived in San Antonio for years 
don’t quite realize the wealth of opportunity 
and of undeveloped resources right at our 
doors. Ours is distinctly a new country. 
Let me give you an illustration. Last year 
a friend came down to the city to hunt. We 
drove less than 20 minutes after leaving 
the city limits, and there we stopped. The 
next day, hunting through that area, we 
killed a deer. That’s how completely our 
territory has been developed. 

“Down to the southwest, toward the Rio 
Grande, is the great Winter Garden district. 


ticularly; for at the time of our visit we 


got caught out in a shower, a shower con- 
sisting of some six or eight inches of rain, 
and had some experiences in persuading the 
car to stay in the road. Hard surfaced roads 
are being put through this country in all 
directions, connecting the towns with out- 
side cities. 
years ago the idea of such highways would 
have seemed to the inhabitants the height 


Probably no more than a dozen 


of impossibility; for in those days, or not 
much earlier, it was a sparsely settled cow 
country. The development of the vegetable 
industry has made the change. Natural gas 
is being piped in, and cheap and dependable 
electric current is being distributed; and 
these two sources of power are being used 
to pump water for irrigation. There is said 
to be a wealth of water, if the sources are 
tapped. “That country,” Mr. Melliff said, 
“will grow anything if water is put on it. 
Without water, a rattlesnake can hardly 
live.” The bringing in of power is helping 
solve the problem of a cheap and depend- 
able supply of irrigation water. 


J. E. Hill, of Amarillo, Came a 
Thousand Miles to Convention 


From up in the Panhandle, nearly a thou- 
sand miles from Houston, came J. E. Hill, 
of Amarillo, general manager of the Pan- 
handle Lumber Co. and newly elected presi- 
dent of the Texas association. This former 
capital of a great cattle country that is for- 


fronted by 


of Houston’s Lumber Yards 


In the odds and ends of time, during and 


after the convention,. we rushed around to 


see a few of the Houston yards. But we 
submit that when the busiest sleuth is con- 
seventy-five going concerns 
scattered from skyline to skyline he feels 
like the colored lady who said she had so 
much to do she guessed she’d go to bed. 
To begin with one of the newer plants, 
there is the Hopper Lumber Co., of which 
G. H. Hopper is president. There is a 
story of achievement in this yard that 
sounds like an Arthur Brisbane fable of suc- 
cess. Mr. Hopper started something less 
than three years ago with borrowed capital 
amounting to about a thousand dollars. In 
the intervening time he has paid back his 
original capital and multiplied it by earn- 
ings some forty times. He has a very at- 
tractive plant away out on Washington; 
and he says his secret of success, which 
isn’t a secret after all, is selling on quality. 
Comes in a contractor whose one idea is 
to shop around for a cheap price. A new 
yard is considered fair game by these birds, 
for they figure a new man will not know 
all the spots and shady places on earlier 
reputations and probably will be hipped on 
the idea that he must have volume. Mr. 
Hopper gets the number of this racket and 
loses interest. He’s too busy giving a cus- 
tomer service, for which his people are glad 
to pay a fair price, to waste any time play- 























An architectural dignity of its own is a characteristic of the office 
building of the Temple Lumber Co. at Houston 


That place is growing beyond all measure- 
ment. Vegetables are their long suit, and 
every year they ship out thousands of car- 
loads that command premium prices on the 
northern and eastern markets. San Antonio 
is the big city for that section, and its im- 
portance to us is easily seen. Give us time, 
and we’ll not need so much at that, and 
we'll show you developments that will make 
what we’ve already done look like a prac- 
tice game.” 


A. B. Mayhew, of Uvalde, Sells 
* Quantities of Boxes and Baskets 


Our friend A. B. Mayhew, of Uvalde, 
former president of the association and 
prominent association leader, lives in the 
heart of the Winter Garden country. He 
has a string of yards in the various towns, 
and as readers of this department may re- 
call from stories of a couple of years ago 
he sells vast quantities of boxes and baskets 
and other containers to the vegetable 
farmers. He states that last year was the 
biggest year for business since he has been 
operating in that territory. One little town 
Shipped 3,000 carloads of spinach. 





getting cattle in the rush of modern indus- 
tries seems to be hitting the Texas building 
pace, too. Many years ago the Realm 
visited Mr. Hill in Amarillo, and at that 
time he was manager of one of the Pan- 
handle Lumber Co.’s yards. This, too, was 
a down town yard, though they didn’t espe- 
cially think so then. The city has grown 
up and engulfed it, and the company has 
sold much of the ground for a sizable for- 
tune and still owns enough of the site to 
pay for the tract and the stock at its value 
a dozen years ago, several times over. In 
1926 Amarillo’s building permits ran thirteen 
millions. In fact we have a feeling that it 
may have been a larger sum that Mr. Hill 
named. This year a great railroad is spend- 
ing a million and a half on division offices 
in the city. 

And so it goes; with Dallas and Ft. Worth 
and the smaller cities chiming in until a 
person becomes dizzy with figures. Some 
of the more cautious dealers may knock on 
wood when they hear these things said right 
out loud, but most of them are so busy de- 
livering wood that they don’t trouble to do 
any knocking. 


The Spencer-Sauer Lumber Co. finances its customers who want 
service and: can qualify for it 


ing give-away with a shopping contractor. 
Price cutters, please note results. 

We stopped in a few of the older and 
bigger plants. I. B. McFarland, of the 
Temple Lumber Co., was just back from a 
Mediterranean cruise and was swamped 
with work. In fact Mr. McFarland has so 
many interests it is hard to find him at 
his office. This office building is an extra- 
ordinary one in appearance, with its 
cathedral glass and its architectural dignity. 


Jones Was Hard at Work on Demo- 
cratic Convention Arrangements 


Mr. Jones, of course, was not at his lum- 
ber office. He is building too many sky- 
scrapers and working too hard on the 
preparations for the Democratic convention 
to have time to sell lumber. The big yard 
is a busy place, however, and the boys in 
the office are as courteous as they are busy. 
There are two things the lonely wayfarer 
may count on in these Texas offices. First, 
he’ll be met by friendly men. Second, it’s 
nine to one that the owner or the manager 
or the hedd man of any other title will not 
be in his office. At least this is true in the 
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bigger cities. There’s too much of impor- 
tance relating to the business that lies out- 
side the office for these men to stick to their 
desks. 

The Herman Hale Lumber Co. has one of 
the biggest and most imposing yards in the 
city. This company, we understand, is fur- 
nishing all the inch lumber for the conven- 
tion hall. The Kirby Lumber Co. is furnish- 
ing all the dimension, including the roof 
timbers. In fact we understand that the 
Lamella roof company is a part of or a 
subsidiary of the Kirby company. | 

In the yard office of the Spencer-Sauer 
Lumber Co. we met R. H. Davis. Mr. 
Spencer stays in the down-town office and 
had been called out of town. Mr. Sauer, 


who stays in the local yard, was away at the 
time of our call. Mr. Davis cheerfully ad- 
mitted to a “world of business.” This com- 


pany, like many others, finances its cus-' 


tomers who want that service and can 
qualify for it. The basic requirements are 
that the customer shall own his lot free of 
debt; whereupon, if he is adjudged a proper 
risk, the company will build the house, sup- 
plying material and labor. The owner then 
repays by the month. The interesting factor 
of this business, to us at least, was Mr. 
Davis’ statement that the company has 
many negro customers who take advantage 
of this policy of financing. This negro trade 
is not the major item of the yard by a long 
shot, but it mounts up to rather consider- 


i 
able figures. The company has no trouble 
with these accounts; neither more nor less 
than with white customers. Houstop 
negroes seem to number many quiet anq 
thrifty people in their ranks, and thege 
people appreciate the easy and inexpensiye 
way which this company offers them to ow, 
their homes. 

V. H. McCall, of the South Texas Lumber 
Co., was also away. B. H. Collison told the 
usual story of big sales. He said the rapid 
building done in Houston was Starting the 
inevitable accompaniment of speculation jp 
building lots. He looked upon this with 
something less than satisfaction, for when 
real estate speculation gets started it easily 
outruns normal growth. 
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Working drawings and specifications for Nut Coal Bin for farmers 
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Stages Bird- 


House Contest 


It seems as though the idea of conducting 
boys’ bird-house building contests is growing 
in popularity among lumber dealers. Certainly 
the AMERICAN LUMBERMAN has received re- 
ports of more contests of this character con- 
ducted thus far this year than in any previous 
year since the idea was first launched. More- 
over, some dealers who have staged contests in 
previous years have repeated them this year 
with even better results. 

Now comes the Odessa Lumber Co., of 
Odessa, Mo., with the story of a contest of 
this sort which has just ended, after having 
created a good deal of interest in the commu- 
nity, both among the juvenile contestants and 
older persons. The city and country school 
teachers, some of the ministers, the editor of 
the newspaper and the Boy Scout leader co- 
éperated with the lumber concern, which gave 


Building Coal 


On this and the opposite page are 
presented sketches and bill of material 
for construction of a nut coal bin for 
farmers. From these sketches and 


material schedule any lumber dealer can 
easily make these bins, in his own yard. 
In fact they provide an excellent means 
for keeping the men busy at useful and 
profitable employment when they would 
Another great ad- 


otherwise be idle. 
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Prize winners, with their entries, in the bird-house contest conducted by the Odessa Lumber Co. 


it the aspect of being something substantial 
and worthwhile. 
Because the manual training work in the 


Bins Profitable 


vantage is that construction of these bins 


provides a splendid way to use up short’ 


pieces, and even what otherwise would be 
waste lumber. 

These bins were exhibited at the annual 
meeting of the Western Retail Lumber- 
men’s Association, held at Salt Lake City 
early last spring, by the Lion Coal Co., of 
Ogden, Utah, to which concern the 
AMERICAN LUMBERMAN is indebted for 

permission to reproduce the 








plans and specifications. The 
exhibit attracted considerable 
attention, as it appealed to 
many of the retailers view- 
ing same as a very practical 
way of utilizing waste stock, 
as well as of making profit- 
abie use of yard employees’ 
time during otherwise slack 
periods. 

The Lion Coal Co. points 
out that the farmer uses 
lump coal because he piles it 
on the ground, but when he 
is shown this bin for nut coal 
he will give ready ear to the 
dealer’s explanation of the 
advantages of using the 
smaller sizes of coal, espe- 
cially as he sees that the bin 
will pay for itself in one sea- 
son. The dealer not only 
sells the bin but renders a 
service to his customer by 
pointing out how he can 
make a considerable saving 
on his annual fuel bill. 

This proposition should 
appeal to all lumber dealers 
whose farmer customers are 
in the habit of buying the 
more expensive lump coal be- 
cause of lack of storage 
facilities for coal of the 


Design of nut coal bin, made of waste stock, and easily sold smaller sizes. 


Odessa schools is divided between the junior 
high and the senior high, the contest was con- 
ducted in two classes, so the younger boys 
would have an even chance, three prizes being 
offered in each group. As it developed, the 
younger boys showed more interest in the prop- 
osition than the older ones, and the former 


. group produced the better* houses. 


Bird-house building plans were supplied free 


. by the company, and the boys were free to use 


any material they chose, such as packing 
boxes, slabs or anything that they might wish, 
it not being a requirement that the. material 
should be bought from the Odessa company. 

“We did not sponsor this contest for im- 
mediate, material gain,” said Raymond Scott, 
manager of the Odessa Lumber Co., “but to 
promote community interest in bird life and 
foster creative ideas in the minds of the boys. 
Although a few houses were not completed, 
and threatening weather kept down the num- 
ber of finished houses brought in, there was 
sufficient interest manifested in the contest to 
make us consider that it was a success. The 
interest that the older people took in it -was 
very gratifying.” 


A Textbook on Investments 


One of the most remarkable developments 
of recent years in the United States has been 
the increase in the number of investors in se- 
curities. Coincident with the increased use of 
the private and postal savings banks has come 
a growth in the purchase of securities. Now- 
adays, bonds of great variety are issued in small 
denominations as well as large and every sort 
of inducement is offered small as well as large 
investors to purchase them. As a consequence 
there is a keen general interest in the matter 
of investment, and there is real need for 
reliable information that shall serve to guide 
the investor in selecting his securities. It is 
important, of course, that he shall put his 
money at work as soon as possible, and at 
the highest rate of return that is consistent 
with the maximum of safety. 

In “Timbers,” a pocket-size book of 70 
pages, Calvin Fentress, of Baker, Fentress & 
Co., in collaboration with Merrill Coit, has 
presented in most interesting and instructive 
fashion the basic principles of investment as 
exemplified in timber bonds. The book is in 
fact a brief textbook on investment and it 
has been read by and has had the approval 
of a number of prominent educators and for- 
estry authorities. Copies may be obtained on 
request from: Baker, Fentress & Co., 208 South 
La Salle Street, Chicago, originators and deal- 
ers in lumber securities. 


THE ANNUAL clean-up and paint-up week 
has not for its purpose only to make the com- 
munity more attractive, but also to teach the 
children cleanliness and thus make them better 
citizens. 
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etailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 


— 
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An Unusual Guessing Contest 


EtyriA, Ono, June 4.—Here is something 
absolutely new in the way of a guessing con- 
test conducted by a lumber concern. Recently 
the Parsch Lumber & Coal Co., of this city, 
offered cash prizes of $10 down to $1 each to 


PARSCH 
LUMBER & COAL 








Seven hundred people tried to guess the num- 
ber of lamps in lumber company’s huge electric 
sign 


the first twenty-two persons who guessed cor- 
rectly the number of lamps in its immense new 
electric sign. 

The contest, which was announced by a full- 
page advertisement in the local daily newspaper 
offering first prize of $10, second of $5, and 
twenty prizes of $1 each, aroused a great deal 
of interest, more than 700 guesses being re- 
ceived, about 300 of which were correct. The 
terms of the contest provided that the prizes 
would go to the first twenty-two persons send- 
ing in correct guesses. 

The sign contains 321 fifteen-watt lamps, the 
letters being 4 feet high. The over-all length 
of the sign is 44 feet, and the height is 16 
feet. So far as can be learned this is the 
largest electric sign maintained by any lumber 
concern in Ohio. 

Occupying a commanding position, the sign 
is visible over a wide area, including a number 
of points along the main business streets of 
the city. 


Following Up a Big Yard Fire 


OKLAHOMA City, OKLA., June 4.—Almost 
before the flames of the quarter million dollar 
fire that swept the Long-Bell Lumber Co. yard 
here had died out, the company had started on 
its rebuilding plans. [A report of this fire ap- 
peared in the May 26 issue of the AMERICAN 
LUMBERMAN.—EDITOR. | 

Floyd Broderson, local manager, was the first 
to get into action. The offices were established 
at 23rd and Santa Fe streets, at the Long-Bell! 
millwork plant. What goods and records had 
been salvaged from the fire were taken there 
and. the lumber company was again ready for 
business. 

Letters written red and slightly burned on 
the edges were sent out to all customers. These 


ness! 


letters were headed “The Day After,” and read 
as follows: 

Fire Extra! 

As Cook’s Tour man says, “There’s no place 
like somebody else’s home.” Come in and see 
ours (temporarily) with the Sash & Door de- 
partment at 23rd and Santa Fe. 

Besides the material in the other yards and 
the stock saved last night, we’ve just called 
Kansas City long distance to rush a couple of 
trainloads down to replace the loss in that 
one yard, 

So in a day or two we'll be all set to give 
you the same old service on good building ma- 
terial. That’s a promise! Try us by telephon- 
Ing 4-2211 and 4-2212. 

Grand Avenue may be “all wet’’ today, but 
if you’ve ever burned down, yourself, you 
know that all we crave is a “shower” of busi- 

Appreciatively, 
L. F. BrRopERSON, Local Manager. 


This was one of the best stunts ever pulled 
in Oklahoma lumber circles, and the Long- 
Bell company quickly began to receive orders, 
losing very little business by the fire that de- 
stroyed its entire stock of lumber in Okla- 
homa City, all of its trucks and building ma- 
terials and its entire offices. 





The old dots have now been cleared and work 
is being started immediately for the erection 
of a storage yard on’ Grand avenue where the 
old business was burnt down. 

J. H. Foresman, vice president of the com. 
pany, and A. B. Everitt, his assistant, both of 
Kansas City, are supervising the work of re. 
construction. 

The new plant and yard is now being planned, 
It will not be built on the old location, Mr. 
Broderson, has announced. - Instead, probable 
plans call for its being built at 23rd and Santa 
Fe, although this has not been decided. 

No lumber of the stock at the burned plant 
was found worth saving. What little had not 
been burnt was so water soaked as to be of no 
use. 

The cause of the fire has not been ascertained, 


Discuss Home Modernizing 


MINNEAPOLIS, Minn., June 4.—Home mod. 
ernizing was discussed at a _ meeting of 
lumbermen and others engaged in the building 
industry held at the Y. M. C. A. last week. 
The meeting was called by T. L. Losby, chair- 
man of the Electrical League of Minneapolis, 









This Week’s 


Offers Prize for Best Garden in Town 


The garden seat shown herewith is offered by the Allegan Lum- 
ber Co., Allegan, Mich., as first prize for the best garden in town, 
in a contest sponsored by the local business women’s club. A 
placard to that effect will be observed above the seat, which is now 


Timely Tip 

















directly to a number of sales. 





on display in front of the company’s office. As a result, several sim- 
ilar pieces have been sold. Thus the proposition has proved an effec- 
tive advertisement and a builder of good-will, as well as leading 
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‘ George E. Piper, secretary-manager of 
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with a view to interesting those present in the 
home renewing and modernizing idea. 
Attending the meeting were E. J. Fisher, 
National Lumber Manufacturers’ Association ; 
H. L. Reep, Home Building & Loan Associa- 
tion; L. H. Johnson, plumbing and _ heating 


“Repeaters” That Are Desirable 


While “repeaters” in an election may be 
classed among the undesirable citizens, retail 
lumber dealers who send in repeat orders to 
their sources of supply are greatly to be de- 
sired, and in this connection the Pacific Lum- 











ber Co. of Illinois, in a 
recent bulletin, has ex- 
pressed pardonable pride 
in the fact that a re- 
cent check of ware- 
house sales covering a 
period of several years 
shows that 86 percent 
of this business repre- 
sented repeat orders. 
With its splendid ware- 
housing and _ delivery 
facilities, the Pacific 
Lumber Co. of Illinois 
is affording a conven- 
ient source of supply 
for dealers who are 
handling redwood lum- 
ber and redwood prod- 





This picture, snapped by a traveling representative of the AMERICAN 
LUMBERMAN, shows the front of the Judd Lumber Co., Dowagiac, 
Mich. W. A. Michels, manager, is the center one of the three men. 
The photograph also shows how trellis of various designs may be used 
to impart an attractive appearance to a lumber office, and at the same 
time serve as a first-class advertisement and out-of-door show room 


ucts, and that these 
facilities and the excel- 
lent service afforded are 
appreciated is indicated 
in this record of 86 
percent repeat orders. 
In a recent letter to the 
retail trade, F. R. Ad- 





contractor; Russell Reed, Northwestern Lum- 
bermen’s Association; V. A. Wolcott, Minne- 
apolis General Electric Co.; A. W. Peters, 
Weatherbest Stained Shingle Co.; T. P. Bon- 
ner, Red Diamond Lumber Co.; C. A. Gunn, 
Minneapolis Builders’ Exchange; H. F. Aude, 
Retail Plumbers’ Association; W. H. P. Don- 
aldson, Minneapolis Master Painters; W. R. 
Youngquist, Twin City Building & Loan As- 
sociation, and F. R. Comb, Associated General 
Contractors of America. 

Tentative plans for the selection of an old 
home to be modernized were considered. The 
purpose is in line with the national campaign 
being conducted by the Home Modernizing 
Bureau with headquarters in Chicago. If suit- 
able arrangements can made, remodeling 
will begin as soon as a home has been se- 
lected. The public will be kept informed con- 
cerning every move in the reconstruction and 
modernizing is to be published, followed by 
newspapers and an accurate record of the cast 
of each operation will be given. 

Pictures will play an important part in the 
campaign. A picture showing the home before 
modernizing is to be published, followed by 
other pictures showing the old home undergoing 
rebirth, and finally a photograph of the com- 
pletely modernized home is to be shown. These 
pictures will appear in the newspapers and 
later shown at the demonstration which will 
follow the completion of the work.’ 

At the demonstration a representative will be 
stationed in each room of the house and will 
explain briefly to visitors what has been done 
in order to bring about the changes pe 
the 
Home Modernizing Bureau, promises to assign 
a field representative from that organization 
to assist the Twin City people in conducting 
their campaign. 

Those attending the meeting greeted the pro- 
posal enthusiastically. A committee to go into 
the plan was appointed with T. L, Losby as 
chairman, Serving on the committee are T. P. 
Bonner, E. J. Fisher, H. F. Aude, W. F. Kelly, 
William Bird, F. S. Keating, W. R. Young- 
quist and Clarence Gunn. 

Voicing the approval of the lumber manu- 
facturers, E. J. Fisher said: “We know from 
our own advertising done in 45 publications 
in this section of the country people are wait- 
ing for this kind of a movement. We are 
heartily in accord with it, and I can pledge 
100 percent codperation.” 

No definite time for the next meeting of the 
committee has yet been set. It will assemble 
in the near future. 





; ams, sales manager of 
the Pacific Lumber Co. of Illinois, urges all 
dealers to get behind the nationwide movement 
for the promotion of lumber and in their own 
territories advocate “better homes with better 
iumber.” 


Retailer Runs “Package Delivery” 


MILWAUKEE, Wis., June 4.—Rub your eyes, 
old-timers in the retail lumber game, for it is 
here! What? Lumber delivery de luxe—in a 
shiny motor van with gold lettering all over 
the sides, just like those used for delivering 
yt goods, flowers and other “class” merchan- 

ise. 

The John Schroeder Lumber Co., of this 
city, believes that small sales are worth culti: 
vating, and that it is good business to give 
the small buyer quick delivery on his purchases. 
Accordingly, it has in- 
stalled the first package 
delivery system, so far 
as known, provided by 
any retail lumber con- 


cern in the United 
States. 
The light covered 


truck used in making 
package deliveries pre- 
sents a decidedly classy 
appearance and is an et- 


fective advertisement 
for the company as it 
rolls through the 


streets, emblazoned with 
the legend “Schroeder’s 
Lumber Store” and the 
familiar trademark 
showing “Handy Andy” 
with his kit of tools 
hastening to a repair 
job. Then appears the 
slogan “Lumber by the 
Piece If You Please,” 
followed by the full corporate name “John 
Schroeder Lumber Co.” On the doors of the 
driver’s cab is boldly lettered “Package De- 
livery,” and on the hood appears the legend 
“A Dozen Boards or a Dozen Carloads.” 
This is part of the company’s service pro- 
gram, and ties up with its policy of selling 
lumber by the piece. While the Schroeder 


company does not maintain an actual store 
apart from its yard, it is putting across the 
idea of a lumber store to the public, and gives 
its customers the same service they would get 
at a high-class retail store. 

(Concluded on page 71) 





| This Week's 
AD-IDEA 


TYING UP ADS EFFECTIVELY 


Community events—especially those that at- 
tract large numbers of visitors—often afford 
the lumber dealer opportunity to “tie up” his 
advertising in an effective way with the event 
that is at the moment foremost in the public 
interest. Such advertisements, however, should 
be something more than the stereotyped “Wel- 
come to Our City” type. If such special ad- 
vertising can be made to reflect a sincere atti- 
tude of good will, and at the same time offer 
some definite and needed service, so much the 
better. 

This combination was very effectively worked 
out by the Foxworth-Galbraith Lumber Co., 
of Greenville, Tex., in connection with the 
annual convention of the East Texas Chamber 
of Commerce, which brought some 35,000 
visitors to that city during the second week of 
May. That of course meant a great demand 
for parking space, and accordingly the lumber 
company loaned its driveway and other space 
that could be spared for that purpose, for the 
parking of cars by visitors or others caring 
to avail themselves of the privilege. 

This service was announced in a ten-inch 
double column advertisement in the local daily 
newspaper, reading as follows: 

EAST TEXAS CHAMBER OF COMMERCE 
We're glad you are here—and want you to have 
a good time 
“THE LUMBER YARD” 
Foxworth-Galbraith Lumber Co. 

T. S. Peerson, Manager 
South Wesley at Cotton Belt 
We have a dandy parking place for you—come 
and use it 














Manager T. S. Peerson informed the AMERI- 





“Lumber by the piece” and “package delivery’ are ultra-modern 
developments in merchandising policy of a well known Milwaukee 


(Wis.) retatl concern 


CAN LUMBERMAN «that the parking facilities 
offered were welf patronized by the visitors. 
‘In addition to this service the company fixed 
up its sash and door room as a rest room for 
ladies. 

“We believe in advertising,” said Mr.. Peer- 
son, “but always try to think of something new. 
We loan our driveway for anything that will 
help our town. In rainy weather we loan to 
farmers, and we always have a nice spread on 
Labor Day. Newspaper advertising is good, 
but the same type of ad. grows old, and you 
have to break out in a new place if you are 
going to attract the people’s attention.” 





50 : 


AMERICAN LUMBERMAN 


JUNE 9, 1928 





Opens Fine New Retail Plant 


TorpeKA, Kan., June 4.—One of the finest 
retail lumber plants in Kansas has just been 
completed and opened by the J. Thomas Lum- 
ber Co. at 614 Jackson Street, this city. 
Though buildings and appointments are new, 
the business itself is one of the longest estab- 
lished in this part of the country, having been 
founded by Jonathan Thomas in 1870. 

Thus the new yard represents the culmination 
of 58 years of steady progress in the lumber 
industry. It is built with the idea of adding 
a structure of permanence and beauty to the 


city, and a convenience to customers. Along 
with the better facilities and increased hous- 
ing space, the company has enlarged its stock 
of high grade lumber and other building ma- 
terials to meet every requirement of the mod- 
ern building industry. 

The new building, 62x150 feet, two stories 
in height, is of steel, brick and wood construc- 
tion, fire- and dust proof. Upon the opening 
day the new plant was thrown open to the 
inspection of contractors, carpenters and al! 
other users of building materials who might be 
interested, many of whom availed themselves 
of the opportunity to view the plant and stock. 


——— 


The J. Thomas Lumber Co. is headed by D 
J. Hathaway, as president. t 
in North Topeka and South Topeka, the com. 
pany ‘operates yards in Rossville, Silver Lake 
and Wakarusa. 

Mr. Hathaway has been identified with the 
business for 49 years. It is interesting to note 
in this connection that the credit of long sery. 
ice also extends to others of the personne] 
H. G. Buechner serving 30 years; John Steele 
28 years; D. J. Bair, 27 years;.J.-H. Werner 
and Docia Werner, each 23 years, while others 
have been identified with the organization for 
a period ranging from 15 to 19 years. 


Besides its plant 


Making the Home More 


A retail lumber concern that appreciates the possibilities for increased 
sales of materials by fostering a demand for lawn, garden and play- 
ground equipment of every sort is the Hawkeye Lumber & Coal Co., 
of Cedar Rapids, lowa. There, of course, are other retailers who are 
energetically cultivating the field, some by carrying and pushing a varied 
line of ready made articles, and others by encouraging householders 
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to buy the material and make their own equipment, or have it made 
by a carpenter. However, the AMERICAN LuMBERMAN does not recal! 
any other dealer who is approaching the problem along exactly the same 
lines as the Iowa concern referred to. 

The Hawkeye company has prepared a blue-print, drawn by Donald 
S. Barry, vice president of the company, at the request of the Cedar 
Rapids Pre-School Study Group, for use in promoting the improve- 
ment’of back yards and development of back-yard playgrounds. This 
blue-print, which is a large sheet measuring nearly two feet wide by 
three feet long, contains detailed sketches for something like twenty- 
five different pieces of yard and garden furniture, including various 
patterns of ornamental fence and gate, ornamental clothes line posts, 
flower boxes, children’s outdoor play table, various types of swings 
and sand boxes, outdoor gymnasium equipment, including trapeze rings, 
etc., coaster slide, teeter-totters and other amusement devices calculated 
to delight the hearts of the juveniles. 

On the blue-print appears the following: 


Project—To keep the children playing at home and off 
the street, the first necessity is a fence to establish owner- 
ship of a definite area and enclose the “circus lot”—the 


le— ~5e- 


4 








Homelike 


favored ones can come in—others must stay out. It becomes 
“our yard” and a place to stay rather than one to leave. Get 
a few tools and the material and let the children help you 
build the fence, and then build your “back yard circus.” 


Besides the articles actually shown in the blue-print, there are listed 
thereon twenty-five additional suggestions for articles easily made at 
home, these including child’s lawn crib, playhouse, dog house, bird 
houses of various types, weather vane, rose arbor, garden seat, boys’ 
stilts, flag-staff, etc. 

The study group, which is made up largely of women, has been fur- 
nished by the Hawkeye company with 200 copies of this -blue-print, 
which are being mailed or handed out to various leaders throughout 
the city. 

A good many of the articles shown on the blue-print have -actually 
been built by Owen T. Barry, president of the company, or Donald 
Barry, and are in use in their own back-yards. Some of the pieces, 
indeed, have been developed out of their own requirements. 

For the last two or three years the Hawkeye company has been fea- 
turing and selling a number of the items shown on the blue-print, in 
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some cases making them up complete, and in other cases furnishing 
them knocked-down, ready to be assembled and set up by the customer. 

About a month ago, at the request of the playground commission 
members interested in this particular phase of the work, the com- 
pany sent out samples of a half-dozen of the pieces shown on the 
blue-prints to one of the local schools, where a meeting of parents and 
teachers was held and talks were given on back-yard and playground 
equipment and furnishings, the pieces that were sent out being used 
for demonstration purposes. 

Owen Barry says that the company expects to secure considerable 
business as a direct result of the distribution of these blue-prints and 
indirectly through the favorable publicity that will result from this 
coéperation with the school people and others interested. 

The drawing has been copyrighted by the Hawkeye Lumber & Coal 
Co., which will furnish blue-prints at $2 each; except that if other 
lumbermen should wish to make use of the blue-prints the Hawkeye 
company will supply them, in quantities, at a considerably lower figure, 
based on ,the cost incurred in making the blue-prints. 



















H 


Increast 
and, part 
dairy pro 
tour of th 
Train, 0 
mately s¢ 
Oklahom 
Nebraska 
made in 
being Vi 
praska. 

The tr 
agricultu 
of the © 
sociation 
{o do sc 
ter des! 
houses 

doubted! 
of lumb 








Will 


peals 
Com 
any 
inter 
cour 
cater 
Will 
Mak 





9, 1928 
al 
d by D, 
‘S plant 
1€ COm- 


T Lake 


‘ith the 
tO note 
& sery. 
‘sonnel, 
Steele, 

ernér 
others 
on for 


omes 
Get 


you 


listed 
de at 

bird 
boys’ 


fur- 
print, 
shout 


ually 
onald 
ieces, 


fea- 
t, in 


ng 
er. 


m- 
he 
nd 
nd 
ed 


le 





AMERICAN LUMBERMAN 51 





—— 


Helping the Farmers 


Increased interest in diversified agriculture 
and, particularly, more and better poultry and 
dairy products, were the objects of the recent 
tour of the Missouri Pacific Dairy and Poultry 
Train, over a route which covered approxi- 
mately seventy towns in the States of Arkansas, 
Oklahoma, Kansas, Missouri, Colorado and 
Nebraska. The majority of the stops were 
made in Kansas and Missouri, only two towns 
being visited in Colorado and three in Ne- 
braska. i ‘ 

The train was accompanied by C. F. Miller, 
agricultural engineer of the central department 
of the National Lumber Manufacturers’ As- 
sociation, who thus was afforded opportunity 
io do some missionary work in behalf of bet- 
ter designed and better constructed poultry 
houses and other farm buildings which un- 
doubtedly will result in-increased consumption 
of lumber for these purposes. 





The train, which was 
made up of five dem- 
onstration cars, besides 
diner and pullman, was 
visited at its various 
stops by an average of 
1,400 people, the total 
attendance being esti- 
mated in round num- 
bers at 100,000, practi- 
cally all of whom were 
farm people. 

The visitors were encouraged to ask ques- 
tions, and to see Mr. Miller if they had any 
intentions of building. An interesting lecture 
was given with reference to proper construc- 
tion of the laying house, which brought out 
numerous questions from the listeners in re- 
gard to remodeling or constructing new 
buildings. 
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Modern “mdss production” of eggs and broilers demands adequate facilities 








Colony house lately built by a Nebraska poultryman 


Mr. Miller encouraged the semi-monitor lay- 
ing house only as a means for remodeling the 
shed roof house which is not deep enough from 
front to rear. The straw loft house was en- 
couraged, and this type is pretty well liked 
both in Missouri and Kansas. Five hundred 
people said that they were going to build, and 
asked for blue-prints for poultry houses. 
Others wanted blue-prints for a _ self-feeder, 
these requests being estimated to number one 
thousand. 

At some of the points school children were 
shown through the train and were requested 
to write a story of the main points observed, 
prizes being offered for the best. These prizes 
were donated by various local concerns of the 
different towns, the list of donors including 
the Concordia Lumber Co., Home Lumber Co., 
Leidigh Lumber Co. and others. 

Undoubtedly the opportunity afforded to 
“talk lumber” to the farm users, and to give 
out information ~calculated to stimulate con- 
struction of better poultry houses and other 
farm buildings will result in benefit to the 


. local dealers in the territory covered by the 
> rain, through increased sales of lumber, as 


well as to the multitude of farm folks who 
were reached thereby. 


Activities in Eastern Lumber. Centers 


Will Carry Case to Supreme Court 


New York, June 2.—While the court of ap- 
peals has upheld:the otder of the Féderal Trade 
Commission against cértain Philippine mahog- 
any dealers and the Philippine Government as 
intervenor, a stay has been granted by the 
court until the question can be finally adjudi- 
cated by the United States Supreme Court. 
Willard Winslow, president of the Philippine 
Mahogany Association, has announced that im- 
mediate steps will be taken to appeal the case 
and that, pending a final decision by the United 
States Supreme Court, the association and the 
dealers in Philippine mahogany will carry on 
as heretofore. Mr. Winslow. says it has been 
the contention of the Philippine mahogany 
dealers from the beginning that the findings of 
fact-of the commission in many respects have 
been contrary to the weight of the evidence, 
and in this connection calls attention to the 
concurring opinion of Judge Swan, one of the 
members of. the court. who said: 

I reluétantly concur in the result because 
the commission.has made findings of deception 
of -the public, which there is some evidence 
to support, though in my opinion it is greatly 
outweighed by ‘contrary evidence. The pur- 
chasing public knows little and cares less, I 


think, about the botanical characteristics of 


mahogany. The Philippine Government, our 
own departments of War, Commerce and Agri- 
culture, and the Interstate Commerce Commis- 
sion have been accustomed for years. to refer 
to the woods in question as “Philippine ma- 
hogany.” This term is used in foreign coun- 
tries also. Combined with the word “Philip- 
Pine,” “mahogany” is used in its commétcial 
as distinguished from its botanical sense. 
Such usage, is common in the lumber indus- 
tty, witness: Douglas fir or Oregon. pine, 
which is*a false hemlock; red cedar, which is 
a juniper;-and many othér instances which 


+e 


might be cited. Interference with such com- 
mercial usage’ does not’ seem to me justifiable, 
but in view of the commission's findings, the 
court is powerless. 


Lumber at Car Builders’ Convention 


PHILADELPHIA, Pa., June. 4.—Inasmuch as 
lumber is one of the chief. features in the con- 
struction of cars and motor busses, freight 
trains, and other commodities of locomotion, 
the annual car builders’ convention, to be held 
at Atlantic City, N. J., June 20 to 27, under 
the auspices of the American Railway Asso- 
ciation, should prove of great interest to the 
lumbermen of America. 8 

The convention attracts the largest repre- 
sentative gathering of any industry, inasmuch 
as its exhibits include not only the machinery 
which is used. in connection with the manu- 
facture of. Jocomotives and cars, but also va- 
rious specialties: and special equipment, ‘chief 
among which are the lumber. exhibits. - 

The entire conventions and exhibits will be 
held on‘the. Million Dollar Pier, and in a new 
temporary buildirig entirely of wood, desig- 
nated..as*the Marine Building. 


To Investigate African Forests 


New Haven, Conn., June 5.—An investiga- 
tion of the forest resources of thé tropics, es- 
pecially those of Western Africa, is being or- 
ganized by Prof. Samuel J. Record, of the 
Yale’ School of Forestry. Prof. Record has 
arranged to sail for Europe next Saturday to 
enlist the co-operation of scientists there in 
the movement, which is sponsored by Harvey 
Firestone, president of the Firestone Rubber 


Co., of Akron, Ohio, and of the Firestone - 


Plantation Co., operating in Liberia. 


“ing of 


Program on West Coast Woods 


New York, June 4.—In order to enable the 
West Coast Lumber Bureau to present’its pro- 
gram on “West Coast Woods,” the June meet- 
the Westchester Building Material 
Men’s Association has been postponed from 
June 14 to June 25. The meeting will be held 
at the White Swan Inn, White Plains, N. Y., 
and because of the general nature of the pro- 
gram, members have been permitted to invite 
their employees to attend. 


Split or. Broken Lumber Settlements 


New York, June 4.—The New Jersey Lum- 
bermen’s Association has just announced a 
recommendation of its council of directors for 
settlements on split and broken lumber. The 
action has the sanction of the Intercoastal Lum- 
ber Shippers’ Association. The recommenda- 
tion as made by Secretary George E. DeNike 
follows: 3 

That buyers shall mark off split and broken 
ends, except as provided for by: the West 
Coast grading rules and shall tally the usable 
and salable portion of each broken or split 
piece and pay for the net amount of lumber 


’ realized at the invoice price. 


That “usable and salable portion of each 
piece” means lengths 8 feet and longer in 
2x2-inch, 2x2%-inch, 2x3-inch and 2x4-inch, 
and also means lengths 19 feet and longer in 
2x6-inch and larger sizes. 

Above to apply provided the damaged lum- 
ber before cutting back does not exceed 6 
percent of the total original shipment. 

Anything under 2 inches in thickness, 
rough or dressed, 8 feet or longer, to be 
called usable and salable length. 

Shipments containing more than 5 percent 
of split and broken lumber to be settled on 
their merits by shipper and buyer. 
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West Coast Lumber Activities 


Scientific Manufacture Economical 


Tacoma, WasH., June 2.—An example of 
careful selection and manufacture of Douglas 
first structural timbers with a view to obtain- 
ing maximum strength from a minimum of 
material, thereby bringing down construction 
costs and widening market opportunities, is 
seen in the building of the J. F. Hickey garage, 
in this city. This garage measures 120 feet in 
width and 250 feet in length, and efficiency. re- 
quirements made it desirable to use roof trusses 
instead of the customary pillars to support the 
huge roof. These trusses were designed by 
the American Roof Truss Co. and were built 
by Hector MacLaine, while the structural ma- 
terial was produced by Ernest Dolge (Inc.), 
specialist in special strength timbers. 

The notable feature of these trusses, of which 
there are twelve, is that despite their unusual 
length of 120 feet, less than 2,800 feet of lum- 
ber was used in the construction of each. This 
lightness without any sacrifice of strength was 
obtained through careful choice of‘*logs and 
scientific sawing, with particular attention to 
straightness of grain, with the result that, 
whereas in ordinary construction architects 
and engineers figure on about 900 pounds fiber 
stress to the inch, the structural material con- 
tained in these trusses actually permit of 1,600 
pounds fiber stress per inch. This means that 


Good, high line structural is so hard to 
select that from a cost standpoint it becomes 
valuable, but what is more important, it is 
so economical from a utilization standpoint 
that its use value is also high. As good, high 
line structural becomes better understood, it 
will dawn on producers and users that south- 
ern pine values are not exorbitant. 

If boards are off grade they offend the eye, 
but if structural is off grade it may cost a 
life. How much off grade—how much below 
your best—can you reasonably afford to ship, 
and how much below can the customer afford 


to accept? 
TRAE LGGGADS 


Discusses Reforestation Problem 


SEATTLE, WASH., June 2.—Maj. C. S. Cowan, 
chief fire warden, Washington Forest Fire As- 
sociation, addressed the annual dinner of the 
Associated Chambers of Commerce of the 
Lower Columbia at Kalama, Wash., last eve- 
ning. The title of Maj. Cowan’s address was 
“After the Virgin Timber—What?” 


In talking to the business men of these south- 
western Washington cities Maj. Cowan dis- 
cussed the taxation feature on logged-off re- 
foresting areas in Washington, pointing out that 
the problem is up to the citizens of this State. 
He said that the State of Washington has 250,- 
000,000,000 feet of standing virgin timber, with 
an annual cut of around 7,000,000,000 feet, and 


a 


taxable value, for we are dealing with forest 
land which has no value in itself, either fo 
agriculture or for tax paying. To bring oy 
his point he asked the question, “What banker 
would loan money on a crop which returned , 
dividend every fifty years?” 

He urged that other business men of the com. 
munity find out how they are to keep the foreg 
industries of Washington going, not for a day 
but for all time. He quoted from experiment; 
throughout the fir belt of Oregon and Washing. 
ton in which it was reported that at 65 years 
of age the greatest mean actual production of 
wood is produced on all qualities of sites, He 
also quoted from actual areas that had been 
logged off and were now again being logged, 
and that it is absolutely feasible to reforest 
these areas of land in the western States that 
are not suitable for any other kind of a crop, 
provided, of course, that during the period when 
the crop is of no commercial value, and on land 
not suitable for other purposes, the owner js 
not burdened with taxes which would make it 
impossible to show a profit on the raising of 
this new crop of timber. 


Stabilize Intercoastal Lumber Rate 


SEATTLE, WASH., June 2.—The rate making 
committee of the United States Intercoastal 
Lumber Conference, representing the principal 
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120-foot roof trusses, built of Douglas fir, used in constructing the J. F. Hickey garage at Tacoma, Wash. Through careful selection of logs 
and scientific manufacture of structural material, maximum strength is secured with a minimum of material, considerably lessening build- 
ing costs and creating wider marketing opportunities 


only about half as much lumber is required to 
support a certain stress when the material is 
scientifically manufactured as when common 
grades are used for the same purpose. The 
reduction in material and labor costs is consid- 
erable, this economy being a strong talking 
point in selling such construction. 

An additional economy of no mean conse- 
quence obtained through the use of this care- 
fully selected and manufactured structural ma- 
terial is pointed out by Mr. MacLaine, who 
after considerable experience in truss building 
states that “the waste from ten trusses built 
of correctly made lumber can be hauled away 
in a wheelbarrow in one load, whereas as much 
as 500 feet is sometimes wasted in building a 
single truss from material of ordinary manu- 
facture.” 

Commenting on the quality of structural 
timbers, Mr. Dolge said: 


The grading rules provide that a grade shall 
show a fair range from the coarsest piece 
allowed in a grade to the coarsest piece of 
the next higher grade. Since there is no 
higher grade than structural, the “high limit” 
is a matter of policy with the producer. 
Again, the variations in timber are endless. 
Structural beams should be straight grain 
with a deviation of not more than l-inch in 
15 inches in the poorest piece. Obviougly the 


average must be well above this in a fairly 
representative grade, 


then put up to his hearers the question, What 
is to come after this virgin timber is cut off? 
In the early days when the timber was logged 
off down in the valleys on the fertile soil, the 
ground naturally became agricultural ground 
and produced revenue for the people in the 
State. At present, however, the logger is 
pushed back into the mountains, where the soil 
is not proper nor the ground level enough to 
farm. The original logger could keep his 
logged-off land, pay taxes on it until such time 
as it could be converted into farm land and 
sold. The logger today can not expect any 
such returns, and under present conditions can 
not afford to pay the taxes until the new crop 
of timber is grown. 

Maj. Cowan stated, “It is not possible to 
conceive that we will willingly allow to die an 
industry which distributed in 1926 over $112,- 
000,000 in wages alone in this territory, which 
supplied over 200,000 cars of railroad freight 
and furnished cargo for 1,000 deep sea vessels.” 

He pointed out further that the forest land 
will produce 500 to 700 feet an acre per annum 
and that, judging from present standards, it 
will be 40 to 60 years before a commerial stand 
may be secured. Further, that until the final 
years of growth the second growth timber is 
commercially valueless. He also said that when 
it has reached the stage where it can be logged, 
then and only then has it a commercial and = 
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carrying lines operating between Pacific coast 
ports and Atlantic coast ports of the United 
States, in a meeting May 28 established the 
August rate for lumber to the Atlantic coast 
at $14 a thousand feet, which is the same rate 
as is in effect for June and July shipment. 

James P. Jennings, chairman United States 
Intercoastal Lumber Conference, San Fran- 
cisco, has issued the following statement re- 
garding the status of the conference, which 
was organized a few months ago: 


May 28, 1928. 

The United States Shipping Board has for- 
mally approved the agreement constituting 
the United States Intercoastal Lumber Confer- 
ence under the chairmanship of James P. Jen- 
nings. 
The conference is composed of the follow- 
ing lines: American-Hawaiian Steamship Co. 
Arrow Line, Luckenbach Steamship Co. (Inc.), 
Munson McCormick Line, The Charles Nelson 
Co., Quaker Line, Transmarine Corporation, 
Williams Steamship Co. (Inc.). 
It is the result of negotiations inaugurated 
early this year following the sharp break in 
lumber rates to the Atlantic seaboard which 
took place last December. 
The conference will make its headquarters 
here and will bend its efforts in stabilizing the 
intercoastal lumber rate, while preserving the 
flexibility of rates essential to marketing of 
lumber on the Atlantic seaboard. It will func- 
tion through a rate committee of four elected 
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from the member lines with the permanent 
chairman as the fifth member. 

The conference agreement provides for a 
pond of $25,000 to be posted by each line to 
protect against violations. 


Rebuilt Mill Resumes Cutting 


KucxiTaT, Wasu., June 2.—The J. Neils 
Lumber Co.’s mill here, which has been rebuilt 
since the fire, will resume cutting Monday 
morning. A 9-foot single cut band mill has 
been installed, which, with the 7-foot vertical 
resaw, is expected to produce 80,000 feet of 
jumber each 8-hour shift. All machinery in 
the plant is electrically driven, and is of the 
most efficient type. All the lumber will be 
kiln dried, and the molding capacity has been 
increased. The company has five “Caterpillar” 
sixties bringing in the logs necessary to run 
the mill two shifts a day. 


Douglas Fir Men Are Smiling Again 


San Francisco, Cauir., June 4.—Douglas 
fir manufacturers are smiling again! That is 
the way J. Walter Kelly, general sales man- 
ager of the Charles R. McCormick Lumber 
Co. sums up the fir market in San Francisco 
and the other cities where the McCormick com- 
pany is a leader. 

Prices are better in all of the grades and 
are still showing increases, according to Mr. 
Kelly, and on top of that, he says, stocks are 
low and production is off approximately 20 
percent. 

The steadying of the fir market is not lo- 
cal nor in isolated districts, Mr. Kelly points 
out, but is genera? throughout the various mar- 
kets for the wood. The increased demands are 
not in one grade, but general in both the high 
and low grades. ‘ 

California business, according to Mr. Kelly, 


is exceptionally good; mid-west rail shipments 
are far above average; the intercoastal trade 
to the East is above normal, and foreign busi- 
ness is holding its own. 

Lath are exceptionally strong, showing an 
increase of $1 while clear shingles are very 
strong. 

Commenting on the South American busi- 
ness, where the McCormick company has made 
rapid progress through its Pacific-Argentine- 
Brazil steamship line, Mr. Kelly says: 

Our business through the South American 
ports is exceptionally good, is stable and is 
being sustained at the level which we antici- 
pated at the begnning of the steamship serv- 
ice. Some keen competition with other class 
woods has been encountered there, but we 
have maintained both the volume and the 
price with which we entered the field. The 
outlook in South America is exceptionally op- 
timistic and we are gratified at the results 
of the new steamship line. 








Improved Method for 
Increasing Kiln Capacity 


MARSHFIELD, OreE., June 4.—It was formerly the practice of most 
western fir manufacturers to ship their common grades green from the 
saw, or only partly air dried, and it is difficult to air dry lumber during 
the rainy season. 

There is a market now for dry and dressed dimension, boards and 
properly dried common lumber. This, of course, has put an extra 
demand on kiln-drying facilities; it has brought about a great deal 
of study and progress in better kiln-drying, especially in kiln-drying 
common so that it will not develop the usual defects that were entailed 
in the earlier methods of drying lumber containing knots. 

Probably in no other branch of lumber manufacturing on the Pacific 
coast has the refinement process made so much progress, or has been 
made such an important feature, as that of properly kiln-drying lumber. 
Formerly the mills considered kiln-drying only the upper grades and 
now since there is a demand for kiln-dried common the physical, as 
well as the financial make-up of a number of fir manufacturing plants 
are being taxed. 

Various ways and means have been suggested to increase the capacity 
of dry kilns; many mills having the old type kilns are changing them 
over to modern types, and in this way are getting faster drying and 
increasing their capacity. 

The old way of stacking lumber on dry kiln trucks is to leave several 
narrow vertical flues up through each truck load, or one large “A” 
shaped flue through the center of the load, in order to get adequate 
circulation. Even mills that have recently built the late types of blower 
or fan kilns have been using the large “A” shaped central flue, which 
cuts down the holding capacity of the truck load and makes the stacking 
more expensive. 

The latest development along this line is a kiln built by the Moore 















Dimension stacked for drying; Western White Cedar Co., Marshfield 


can be stacked on a truck with the lumber piled in this way than in 
the old way with vertical flues. The kiln is designed so that the circu- 
lation is across the load instead of vertical. The circulation passes up 
one side across the lumber between the stickers and down the opposite 
side. By reversing the fans the circulation is reversed and in this way 
there is no lag in the circulation and uniform drying is secured in all 
parts of the load. 

One of the accompanying photographs shows 
dimension stacked ready for drying at the 
plant of Western White Cedar Co., Marsh- 
field, Ore. Green alder lumber is being dried 
in a similar way at the Coos Veneer & Box 
Co., Marshfield. The Biles-Coleman Lumber 
Co., Omak, Wash., is installing two kilns of 
this type for drying western pine, and the 
Kinzua Co., at Condon, Ore., is building eight 
kilns of this type. These kilns have also been 
used extensively in drying redwood by the 
Pacific Lumber Co., Scotia, Calif., and the 
Hammond Lumber Co. is also using solid 
stacking with double track kilns, which are 
slightly different from the single track kilns. 
me, The large photograph shows the close stack- 
ae ing practiced at that plant. 


The solid stacking idea is creating a great 


=}, ey 





Lumber solid ‘stacked in crane units ready for kilns; Hammond Lumber Co., Samoa, Calif. 


Dry Kiln Co., of North Portland, Ore. and Jacksonville, Fla., which 
has developed a fan kiln with the circulation so arranged that lumber 
can be stacked solidly on the truck without any vertical flues; the 
boards are stacked on the truck close up edge to edge, as shown in an 
accompanying photograph. 

It is easy to see that at least 15 percent to 20 percent more lumber 


deal of interest among lumber manufacturers, 
as it suggests a new way for getting increased 
capacity from old kilns at a nominal expense 
by remodeling them. The fans below thetracks are spaced 8 feet 
on centers and a very large volume of circulation can be produced at 
a low power consumption. 

In-drying the lower grades of lumber a large volume of air circulation 
is needed in order to dry the common grades at low temperatures without 
causing degrades from knots falling out. 








54 


AMERICAN LUMBERMAN 





June 9, 199% 





National Production, Shipmeats and Orders 


Wasuincton, D C., June 4.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


Softwoods: 





——— tt, 











No. Reports on = pete Orders 

Week ended: 1928, May 26; 1927, May 25—1928 1927 1928 1927 1927 1928 1927 
Southern Pine Association....... cnsensece Ge 103 70,723,235 57,793,818 70,787 100 60,315,729 74,147,400 51,973,533 
West Coast Lumbermen’s Association........ 114 72 116,673 948 78,147,237 136,857,818 82,766,950 155,237,335 86,373,977 
Western Pine Manufacturers’ Association.... 35 35 32,755,000 31,669,000 31,716,000 28,232,000 31,976,000 28,544.00 
California Redwood Association..........+.. 16 15 7,315,000 7,693,000 6,469,000 8,029,000 9,716,000 11,247,009 
North Carolina Pine Association..........++ 69 44 11,051,000 8,049,017 10,270,000 9,133,686 11,301,000 8,104,839 
Northern Pine Manufacturers’ Association... 8 7 9,096,400 6,802,500 9,562,200 8,318,300 7,210,000 9,586,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 55 14 5,760,000 2,119,000 5,523,000 3,018,000 5,059,000 4,463,000 

Total softwoods, one week.......-sssee00 430 290 253,374.583 192,273,572 280,155,118 199,813,665 294,646,735 200,292,349 
California White & Sugar Pine Mfrs.’ Assn.. 7 15 10,133,000 _~=téi...... . a 9,970,000 occu 

Twenty-one weeks ended above dates— re 
Southern DO BOSS e vececeocesccccessce SD 1,405,664,498 1,405,053,272 1,478,048,618 1,381,998,995 1,505,338,419 1,410,345,308 
West Coast Lumbermen’s Association........ 2379 2,436,264,563 1,540,884,167 aes 1,593,434,840  2,'703,997,924 1,649,514,599 
Western Pine Manufacturers’ Association..... 631 381,944 535,870,000 634,970,000 458,383,000 646,810,000 
California Redwood Association..........+.+, 319 169,001,000 145,878,000 166'239,000 174,179,000 164,771,000 199,518,000 
North Carolina Pine Association.........+.. 886 158,182,000 160,816,977 166,137,000 163,424,742 159,780,000 144,469,313 
Northern Pine Manufacturers’ Association. «+ 183 141,027,800 147,770,900 155,468,800 158,712,700 160,871,000 167,510,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 599 64,768,000 67,563,000 58,285,000 74,526,000 63,194,000 74,633,000 

Total softwoods, twenty-one weeks...... 7230 4,756,851,861 4,003,836,316 4,923,085,289 4,181,246,277 5,216,335,343 4,292,800,142 
ae aaa & Sugar Pine Mfrs.’ Assn... 491 385,434,000 sg. ee eee 506,037,000 (i... . ss A 509,248,000  ...... ait 
Hardwoo 
N ty Hemlock & Hardwood Mfrs.’ Assn— 

Gi a ahha d wapade wales Pe ieee ele 8lt+ 14 10,631,000 2,843,000 10,706,000 3,136,000 9,421,000 3,475,000 

PT WOMENHONS WOON. cccccccdccccccsrcécs Seo ee : 156,954,000 132,431,000 121,599,000 92,490,000 119,210,000 93,592,000 
Hardwood Manufacturers*-Institute— 

UC pasesenccaahhGeetyercecedsscena 347+ 121¢ 41,777,000 11,425,000  —_ 51,283,000 17,481,000 54,278,000 —_ 15,803,000 

a on Sin vin at Ohba 0 keen dan bee 6009+ ith 785,356,000 452,543,000 862,936,000 548,129,000 892,382,000 572,178,000 

nits. 
. a . . 
National Analysis Census Bureau Delivered Prices 
Wasuincton, D. C., June 4—The~ Na- 


tional Lumber Manufacturers’ Association .is- 
sued the following analysis for the period 
ended May 26—orders and shipments being 
shown as percentages of production: 





One Week 21 Weeks 

t A "8 An _ 

No.of Ship- Or- Ship- = Or- 

Association— mills ments ders ments ders 
Southern Pine... .126 113 105 105 107 
Test: Coast ...... 114 97 98 101 110 
Western Pine .... 35 117 133 115 120 
California Pines*. 7 73 98 131 132 
California Redwd. 16 88 133 92 97 
N. Carolina Pine.. 69 93 102 105 101 
Northern Pine ... #8 105 79 110 114 
N. Hem. & Hdw.. 55 96 88 90 98 
All softwoods..430 . 109 116 106 111 
N.. Hem, &-Hdw..-8it 100 89 77 76 
Hdw. Mfrs. Inst..347¢ 123 130 110 114 
All hardwoods. . 118 122 104 107 
All. woods...... 111 117 105 111 


*Twenty-three perc ent of cut in region. 

Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 


1928 
aw vd 


1927° 


———- 





ae 
No. 1 21 No 1 21 
: Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 
South, Pine....A 126 92 96 103 86 88 
West Coast...A114 105 109 72 124 109 
Western Pine.A 35 88 91 35 97 70 
Calif. Pines...A 7 101 109 a aD wi 
Calif Redwd..A 16 72 100 15 84 85 
N. Car. Pine...C 69 85 75 44 73 72 
North. Pine...A 8 78 91 Ki * oe 
N. Hem.&Hdw.A 55 es 
All softwoods. 430 95 100 269 1002 
HarRDwoops— 
N: Hem.&Hrw.C sift 63 
Hdw. Mfrs. 
Seer C347¢t 57 64 121t 56 2 


All hardwoods ne 56 66 

All woods .... .. 86 92 

*Normal production had been established by 
only six associations for 1927. #Five groups. 

A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 

¢Units of production, having daily produc- 
tive capacity of 35,000 feet. 











1 — only sixty-one, mills reported. 





Wasurncton, D. C., June 4.—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 
feet for shingles, as the average paid May 1, by contractors for material delivered on the job, 


these being selected from the complete list: 





Plooring, 1x4” Shingles, Extra 
No.1 Dimension, Common 10 to 16” Clear, 16”, 5/2 
S1S1E, 2x4—16 a — Deugios 
Southern Douglas ) Red 
pine fir No. 1 “ee ; rs e No. 2 v.g- cedar Cypress 
New. Haven, Conn.............+- oe ee $46.00 $38.00 $5.50 ee 
Mew BeGford, MASS... .ccccccces 45.00 42.50 $70.00 $80.00 5.70 re” 
ee ME de cceesccsene 50.00 45.00 80.00 anak 7.50 $12.00 
Sprihgteld, Mass. +... ....cccece 45.00 40.00 85.00 75.00 6.50 oa 
Poughkeepsie, N. Y..........-+- a ited 44.00 38.00 85.00 80.00 6.50 
i OL oe Nc haw wees $38.00 42.00 35.00 85.00 75.00 5.50 
OS OS ee 41.00 eer 39.00 85.00 80.00 5.50 
po EES, eee 45.00 44.50 39.00 80.00 80.00 7.25 
ee enc caccse eters 45.00 40.00 42.50 80.00 75.00 6.00 «aaa 
I nec rsceseces 37.00 46.25 43.50 cane 65.00 6.85 8.00 
Se 40.00 55.00 40.00 90.00 85.00 aoe ae 
a Ny eee 37.50 45.00 55.00 70.00 72.50 4.00 11.00 
ER ee 45.00 50.00 ate 90.00 este 6.00 8.00 
i i Ts «6 pe bencene se 50.00 50.00 aca nen howe 7,00 7.00 
PS, eee 38.00 43.00 48.00 80.00 wee 5.00 <n 
i , Ss oS o ag awe ie 0.0'6.s 42.00 46.00 44.50 57.50 61.50 4.48 
Ce, BED ccaccesbnewesc 42.50 ect 52.50 70.00 ets 6.50 
Grand Forks, N. D............. ate 41.50 40.00 ries 72.00 4.50 
i eee ae 43.00 41.00 80.00 5.50 
Be DO. CEE 6 os ceewvecies 33.50 32.50 57.50 3.80 
San Francisco, Calif........... 27.00 27.00 50.00 5.25 
eee 20.00 18.00 48.00 2.25 
NC IS © a wad gel Ww aine 22.00 20.00 45.00 3.00 
+ ° bed 
North Carolina Pine West Coast Review 
NorFrotk, VA., June 4.—The North Caro- SEATTLE, WASH:, June 4.—For the week 


lina Pine ~ Association makes the following 

analysis of figures from sixty-four mills for 

the week ended May 26: 

Per 
Percent Percent cent 


e Normal Actual Ship- 
Production— 


Feet output output ments 
Normal*® 13,140,000, ae ° 
Actual ....... 11,375,000 = 87 ... ‘ 
Shipments ..... .18, 812, 000 83 96 
Orders . 10,468, 7000 : as 97 


Tt 
Unfilled orders: 61, 799,000 


ithe. compared with preceding fing there js 
ein: orders 5. percent; but® 


*‘"Normal” is based on the amount of fsa. 
bér the mills ‘would produce in a normal work- 
ng y. 





Southern Pine Barometer 


New ORLEANS, 


June 4.—For the week ended June 1, 


Friday, 131 mills of tétat 


capacity of 185% a (a unit representing monthly output of 1,500,000 to 2,000,000 feet be- 


tween Nov. 1, 1924, and Oct. 31, 


Percent Percent 


3-Year Actual 

Production— Carst Feet Av. Prod. paerien 

Average 3 yrs. 78,748,987 ‘ce 

Actual. .c..+- abe 70,425, 452 89. 43 
Shipments*® . 4,108 85,035,600 107.98 120-26. 
Orders— 

Received* . 3,817 68,661,900 87.19 97.50 

On hand end 

Weekt ..11,446 236,932,200 


1927), report as follows to the Southern Pine Association : 


*Orders were 80.74 percent of shipments. 

¢tOrders on hand showed a decrease of 6.46 
percent, or 16,373,700 feet during the week. 

+Basis of car loadings is April average, 
20,700 feet. 

One hundred and twenty-seven mills re- 
ported net underline of 13 hours, which is 0.17 
percent less than full 60-hour week basis. 


that: 





ended May 26, 114 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production 116,673,948 


a 136,857,818 17% above production 





Orders ....155,237, ‘335 33% above production 
Shipments— 
Water delivery: Feet Feet 

- Domestic -...ccesiccose 40,589,640 

SS PP ee oe - 24,683,867 

Total water (48%)......---ee06 65,273,507 
BEER SME DG Nas oc ccc cecdecovsecase’ 66,181,476 
Local (4B) sic ces ccccves peed eees 5,402,835 
~ ‘Total shipments ............+-- 136,857,818 
New Business— 
Water delivery: 
“he. DIGMBOBUIG: oss cceccee 64,206,064 

TIMBRE 5 a. fe vct ceuceads 17,763,595 

Total water (53%) ...ccccccsces 81,969,659 
SEE ots ov awes 600s + aeennees 67,864,841 
NS Ss eae ert re ee 5, 402,835 

Total new business............- 155,237,335 
Unfilled orders— 
Water delivery: 

Domestie cargo...... 222,699,803 

BES cchcvsnced 390 145,500,549 

"PGGRS WALEE” ..o.o's's dS Se Geb ceteeSs 368,200,352 
Rail. % Sele eal a lied, eae hie 172,226,342 

.Total unfilled orders........... 540,426,694 














No 


Os 
reports 








Ash 
Basswoo 
Beech 
Birch .«- 
Elm _.-- 
Maple 
Oak .-: 
Mxd. h 
Total 
Hemloc!l 


Granc 
The f 
of thos« 
all woo 





a eee Oe eet Oe 

















),345,308 
1,514,529 
3,810,000 
518,000 
469,312 
510,000 


ne 


475,000 
592,000 


803,000 
178,000 


ee 


the bu- 
square 
le job, 


Extra 
”, 5/2 
ypress 


$12.00 


‘8.00 
11.00 
8.00 
7.00 


week 
vs to 


ction 
ction 
et 

3,507 


1,476 
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Northern Hemlock and Hardwood Monthly Report 


OsukosH, WIs., June 4.—The Northern Hemlock & Hardwood Manufacturers’ Association 
reports as follows April production and shipments, and stocks May 1: 


Statistics for April, 1928 


Unsold 

Production Shipments May 1 
eins heel 546,000 349,000 6,984,000 
Basswood ..... 3,588,000 3,081,000 24,992,000 
Beech ....---.- 9,0 39,000 —s gw. woes 
a 11,377,000 7,599,000 87,149,000 
| 2,519,000 2,425,000 19,621,000 
Maple ....---- 13,703,000 13,142,000 79,166,000 
{eer 79,000 56,000 1,655,000 
Mxd. hrwd.... 6,483,000 1,800,000 ....... 





Total hdwd..38,404,000 28,491,000 
Hemlock, 1&2”.14,871.000 16,153,000 


Grand totals.53,275,000 44,644,000 


219,567,000 
134,687,000 


354,254,000 





Stock Summary, May 1, 1928 
Hardwoods— 
Unsold— Dry.... 76,531,000 
Green. .143,036,000 


GE, WN. «6 6.5.0. mine's 219,567,000 


Sold, dry and green.... 45,478,000 
TOG DONOWOGES. occ ccocvicecs 265,045,000 
emlock— 
Unsold, 1x2”— Dry.... 63,812,000 
Green.. 70,875,000 
UGG WHEE. 2.0 cctes 134,687,000 
°C ae rr 12,630,000 
Other thicknesses....... 2,412,000 
ree ee See: 149,729,000 
OE a ee ae ae 414,774,000 


The figures for twelve months, May 1, 1927, to April 30, 1928, make the following percentages 


of those for the corresponding period of 1926-1927: 


all woods, 94. SHIPMENTS—AIl hardwoods, 95; 


PRODUCTION—AIl hardwoods, 103 ; hemlock, 81; 
hemlock, 84; all woods, 91. 


Hardwood Stocks on Hand May 1, 1928, by Grades 


—Unsold. 















































Sold Sold Unsola— 
Dry&Green Dry Green Dry&Green Dry Green 
se. 171,000 84,000 rage SEM 
sa ibnnaie anki tale ues . . < Sa Peer 1 
Select & better.. ........ 493,000 121,000 Select & better.. ........ 33°000 os Lege 
Select® .....-++ sesesees 146,000 i eee epbeeees 79,000 72,000 
No. 1 & better. . 165,000 307,000 285,000 No, 1 & better. ‘ 472,000 338,000 1,997,000 
No. 1 com...... 300,000 124,000 143,000 No. 1 com...... 10,000 61,000 135,000 
Nos. 1 & 2 com. ........ 2,000 79,000 =Nos. 1 & 2 com. 100,000 ........ ..... aa; 
No, 2 & better.. 253,000 942,000 1,899,000 No. 2 & better.. 1,481,000 1,705,000 4,423,000 
Re. - mgs ne 35,000 ae or’ eee No. 3 COM ....% 156,000 436,000 477,000 
NO, CLTEP.. seeesesce A . Ne, 3 com.;..... ‘ f 2 
Me. 8 com...... 197,000 1497000 1,541,000 7 1,307,000 895,000 3,162,000 
eee 3,526,0 662, , 
Total ........ 950,000 2,440,000 4,544,000 00 3,662,000 10,400,000 
Saeswoos—~ Pas MaPLE— 
OU aia it iat nial 115,000 1,169,000 993,000 
D vcvssecsses 262,000 = 850,000 = 807,000 = Select & better.. 16,000 1,341,000 848,000 
Select & better.. 364,000 97,000 265,000 Selects ........ "000 451,000 307,000 
Selects | -.-- ++: 30,000 91,000 264,000 No. 1 & better... 4,009,000 4,009;000 7,224,000 
agg ne BES 25,089 |. 103,092 No. 1 com...... 474,000 1,793,000 2,856,000 
No. 1 & better.. 1,316,000 1,394,000 2,329,000 Nos, 1 & 2 com. 2,688,000 27110,000 6°407,000 
No. 1 com...... 806,000 757,000 1,804,000 Nos. 1, 2&3 com. 2,542,000 1,970,000 3,508,006 
Nos. 1 & 2 COM. ......24 ssceeees 311,000 No. 2 & better... 2,249,000 43641,000 8,882,000 
No. 2 & better.. 554,000 1,148,000 3,395,000 No 9 com...... 73000 2°717°000 2'862°000 
No. 2 COM....-- 2,108,000 764,000 3,785,000 No. 2 ONE a Se Feet ae te ' as "230,000 ne wad ane ee 
3 &° com. ity eee ised bee aseieee No. 3 com...... 4,698,000 5,507,000 13,875,000 
oe Sees : a — Total ........ 17,369,000 25,938,000 47,762,000 
Total .......- 6,367,000 6,387,000 18,605,000 Sorr MaPLe— 
TN a ee eee ee eee eer ae tk 95,000 34,000 
Ses 373,000 2,289,000 3,562,000 Select & better.. .,...... 10,000 26,000 
Select & better. 217,000 3,123,000 1,994,000 Selects ........ ...,+... 33,000 32,000 
ee eee 14,000 1,217,000 953,000 No. 1 & better 58,000 46,000 539,000 
mereet & Wa 8.« cv ceeesce 780,000 326,000 No.-1 GOM...... vesseees 237,000 85,000 
No. 1 & better.. 1,770,000 3,174,000 5,007,000 No. 2 & better.. 202,000 927,000 1,442,000 
No. 1 com...... 1,211,000 4,933,000 5,756,000 No. 2 com.;............. 527,000 437,000 
Nos. 1 & 2 com. 30,000 2,038,000 1,597,000 ee 5 eee 315,000 
No. 2 & better.. 1,469,000 3,075,000 7,251,000 No. 3 com...... - 21,000 202,000 479,000 
No. 2 com...... 2,443,000 7,136,000 9,692,000 
ES ye rns Se cn uitnes rr 281,000 2,077,000 3,389,000 
No. 3 com...... 7,153,000 4,120,000 18,785,000 Oak— 
a 16,000 61,000 4,000 
WE scckedece 14,780,000 32,226,000 54,923,000 Select & better. ........ 36,000 11/000 
Rock ELtm— EE Ret ons sa cdaa + abeeeiae 3,000 
Oe vccaccuncee waabeeda » adi 37,000 No. 1 & better... 3,000 28,000 51,000 
No. 1 & better. 300,000 12,000 2,000 No. 1 com...... 37,000 2,000 7,000 
oe 3. OO ease avanennn 28,000 23,000 Wom, 3 Oe OO. - ice cascc 20,000 34,000 
Nos. 1&2 com. 25,000 981,000 ........ No. 2 & better.. ........ 92,000 499,000 
No. 2 & better... 1,538,000 1,200,000 1,787,000 No. 2 com...... .....++. 65,000 25,000 
No. 2 com...... 29,000 512,000 59,000 No. 3 & better.. ........ 22,000 31,000 
No. 3 com...... 257,000 339,000 579,000 No. 3 com...... ..sseeee 403,000 261,000 
ee 2,149,000 3,072,000 2,487,000 DOGR Gcdawons 56,000 729,000 926,000 
Hemlock Stocks on Hand May 1, 1928, by Grades, Reported by 82 Hemlock Units 
1- and 2-inch 
Unsold Sold Other 
1x4-inch and wider 2x4-inch and wider Dry and Green thicknesses 
Dry Green Dry Green l-inch 2-inch Dry Green 
pre setaes 1,059,000 1,159,000 5,820,000 8,634,000 364,000 1,360,000 155,000 1,160,000 
Merchantable 2'138,000 4,123,600 7,000,000 16,291,000 490,000 2,761,000 209,000 120,000 
it Be ecuwur ee ts "242,000 2,112,000 8,160,000 10,695,000 737,000 2,127,000 16,000 268,000 
a Bi sncheurias 3°779,000 3,214,000 26,992,000 17,364,000 1,492,000 3,299,000 21,000 463,000 
Nos. 4 and 5... 1,186,000 1,532,000 6,436,000 5,751,000) .....- —vveee oi si aedeoal. 1 hewaiied 
Cc Is 9,404,000 12,140,000 54,408,000 58,735,000 3,083,000 9,547,000 401,000 2,011,000 
Grant elaine aeatd, 2 aiieks Unsold 134,687,000 Sold 12,630,000 Other 2,412,000 


Identical mill stocks of May 1: 


Twenty-eight firms, representing 49 units of daily capacity 


of 35,000 feet, reported on May 1, 1927, a total of 151,313,000 feet of unsold hardwoods, of 


which 29 percent was dry stock. 


The same firms reported on May 1, 1928, a total of 170,796,- 


000. feet of hardwoods, of which 84 percent was dry. Total May 1 hardwood stocks were 12.9 


percent larger than those of May 1, 1927. 
5.5 percent larger. 


Dry stocks were 29 percent larger, and green stocks, 
Twenty-seven identical firms, representing 65 hemlock units, reported on 


May 1, 1927, a total of 107,914,000 feet of hemlock unsold, and on May 1, 1928. had 91,077,000 
feet unsold, the decrease having been 16 percent. 





Southern Pine Costs 


New Orzeans, La., June 4—The Southern 
Pine Association has issued its cost statement 
for March, this being a summary of the aver- 
age cost per thousand feet, board measure, of 
producing and shipping lumber, not including 
interest on loans or invested capital. Tlie re- 
port shows that the average cost of producing 
southern pine, including stumpage, in March 
was $23.92 a thousand feet. This is based on 


reports from 75 concerns operating 83 mills and 
representing 137%4 units that produced 277,563,- 


363 feet. This was 49 cents less than the av- | 


erage cost for the previous month, and $1.65 
less than the average cost during March, 1927. 
On a reported production of 788,565,516 feet, 
the average cost for the first three months of 
1928 was $24.55. The cost reports for March 
cover a range from a low figure of $17.44 to 
the high figure of $39.56. Of the mills report- 
ing, 38 had costs less than the average of 
$23.92, 





Hemlock and Hardwood 


OsHxkosH, Wis., June 4.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 


week ended May 26: Mfardwoods Hemlock 
Units of 35,000 feet daily 
CRI bine <0 504 op K0 0 73 99 
Productive capacity...... 15,313,000 20,872,000 
Actual production ...... 9,095,000 5,671,000 
Percentage of capacity 59 27 
DR. oo vei victek ones 9,552,000 5,286,000 
Percentage actual cut. 1 98 
Orders received.:........ 9,975,000 6,179,000 
Percentage actual cut.. 106 102 
Orders on hand end week.59,612,000 19,906,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


West Coast Waterborne 


SEATTLE, WASH., June 2.—Following is a 
report of April cargo shipments of lumber 
from the Pacific Northwest, as compiled by 
the Pacific Lumber Inspection Bureau: 





Domestic 

INTERCOASTAL— Board feet 

Sc casecensccaseebas 195,098,392 

SE GD so wee tb wed eeee's 10,493,519 
COASTWISE— 

I 6. 555 9 ich s.c sb ghinyawe hve aieouhond 131,824,994 

ce ca 6. cade s eee ehine eaee 1,707,111 
OTHER— 

HMawelian: Isiamds, ......ccccccses 5,730,643 

eee 2,843,262 

PRIUS THIANGS 6cccccvccecces 622,056 

ri er ay 343,319,977 

AUSTRALASIA— Export 

IN tis bit in: 0%. ices ale a oe 17,099,775 

ea SSE Ser a ey: 1,655,887 

ee ee ee 229,398 
LATIN AMERICA— 

CORCIED DUNGURIR.: inc. c dni 6d 50% 545 $2,925 

South America (east coast)..... 3,792,976 

South America (west coast).... 12,092,034 

. OO Eee a are 3,231,118 
ORIENT-—— 

NE CES ob ois’ a & big amasis pac We aie 18,166,785 

ER arr ane ree 83,333,334 

eS ee eee eee 611,885 
United Kingdom & Continent...... 25,231,668 
EE SE o's Ss 6..ia. aoe ee @ 66l vee 7a 811,622 
| RR A SE en ae ee 63,958 


Total foreign ; 161,353,365 
Districts of origin of the above shipments 


are given as follows: 

British Domestic Export Total 
Columbia . 38,644,046 21,737,830 60,381,876 

Washington .217,759,264 104,444,999 322,204,263 

Oregon 91,916,667 35,170,536 127,087,203 


348,319,977 161,353,365 509,673,342 


Western Pine Summary 


PorTLAND, OreE., June 4.—The‘ Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 26 from 
35 member mills: Per- 


-cent 
Percent Ship- 


ee 








Production— Carst Feet of cut ments 
Normal® ..... coe ROOD ~ cwee oluate 
, ee ..-. 382,755,000 
Shipments (car).1,181 30,706,000 
Local deliveries ... 1,010,000 
Total shipments ... 31,716,000 96.83 
Orders— 
Cancelled .... 36 650,000 
Booked (car).1,191 30,966,000 
ee Eee eed 1,010,000 
Total orders.. 31,976,000 97.62 100.82 
On hand end 
WOOK iivsee. 4,488 116,688,000. 


Bookings for the week by thirty-five iden- 
tical mills were 92.18 percent of those for 
the previous week, showing a decrease of 
2,626,000 feet. 


+Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 91 percent 
of normal; shipments, 87 percent of normal, 
and orders 89 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 102 percent; ship- 
ments, 84 percent, and orders, 89 percent of 
normal. 

Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two 
peak summer months the production increased 
to 114 percent of normal. 


(Statistics continued on page 71) 
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Hardwood Reports Continue to Shy 


Automobile Builders Buying 


MEMPHIS, TENN., June 3.—Southern hard- 
wood demand is not quite as brisk as in pre- 
ceding weeks, but still is fair. The late spring 
has seriously affected the trade. The barom- 
eter of the Hardwood Manufacturers’ Institute 
for the week ending May 29 shows that orders 
were 60 percent of normal production, while 
production was 66 percent of normal. Of 320 
mills in southern and Appalachian territories, 
40 are running less than 45 hours a week, 40 
less than 30 hours, and 48 are down for 
an indefinite period. Prices continue weak on 
most items, though a few are strengthening 
slightly. Automobile manufacturers continue 
to buy in large quantities and some orders have 
been placed for future delivery. The building 
trade demand is considerably better than it 
was a week previous. Flooring factory buy- 
ing continues slow, but it is felt certain that 
with the cut of flooring oak small, prices will 
soon advance on this item. Interior trim plants 
are beginning to buy but not in large quantities. 
The demand from the sash and door manufac- 
turers is better, as is the demand for box 
grades. The export trade continues fair, but 
is not as good as it was thirty days previous. 

Weather has not favored heavy log produc- 
tion, but mills are not wanting many logs, 
and log prices are exceptionally low. 


Market Is Improving 


Macon, Ga., June 4.—Heat and local show- 
ers have slowed up hardwood lumber opera- 
tions. There has been continued improvement 
in demand and strengthening of prices, with 
sales and shipments running ahead of produc- 
tion. Box and crate manufacturers are making 
an especially heavy demand for lower grades. 
Some buying is in progress for the automo- 
bile body trade, and some for. the furniture 
industry, while there is a steady demand from 
the East for flooring and interior finish. 


Regularity of Trade Encouraging 


Cincinnati, Onto., June 4.—Buying has 
shown a distinct let down. Buyers are taking 
only what they need for immediate use, and 
are trimming these’ needs down to the irre- 
ducible minimum. The buying, however, is 
more general. All customers are taking a lit- 
tle, and dealers regard the regularity of trade 
as encouraging. But the orders are spotty. 
A few piano factories are taking on small 
stocks. Here and there a furniture factory is 
making an inquiry, seeking bargains. The same 
is true of body builders and automotive fac- 
tories. Panel trade buyers are a bit more lib- 
eral. Occasionally a sizable retail yard order 
is booked. Rarely are orders for more than 
one or two carlots. 

In the export lumber trade, a few more in- 
quiries are being received, but generally speak- 
ing business is dull. Prices offered are unsat- 
isfactory. 

Prices are about stationary. Buyers are still 
in control of the chestnut, walnut and. red 
oak and gum markets, with the exception of 
the fancy grades, most of which are firmly 
held by specialists for what they are worth. 
Plain red oak prices are softening, and in gen- 
eral are off $3 to $5. White oak is more firmly 
held, and neither mills nor wholesalers are 
showing signs of weakening. Panel poplar is 
also firm and in better demand, and leading 
wholesalers have advanced prices about $5 on 
4/4, holding the other grades firm. Price views 
on Nos. 1 and 2, A and B poplar are at vari- 
ance and buyers are doing considerable shopping 
looking for weak spots in the market. 

Oak flooring is stronger and in better de- 


mand for the opening of the building season. 

Maple flooring is not so active, but it is ex- 

= this will show signs of improvement 
ter. 

Cool rainy weather last week retarded the 
building trade and held up softwood orders 
frem retail yards. Southern pine, especially 
common lumber for outside building, is strong. 
Dimension and sheathing lumber are most in 
demand. Yard stocks are growing scarce and 
spot lumber maintains its premium of $1.50 
on the average, as mill shipments are gen- 
erally twenty to thirty days late in delivery. 
Cypress is also more active, with prices firm. 


Reports Good Sales Volume 


BALTIMORE, Mp., June 4.—The E. E. Jackson 
Lumber Co., which makes a specialty of rift 
flooring with big plant at Riderwood, Ala., is 
experiencing a good year, according to Morris 
Spectre, the sales manager. Mr. Spectre stated 
that volume every month so far had shown 
a gain over the corresponding period of 1927 
with the returns for May not yet complete, 
but probably also showing improvement. Some 
items, in which there had been a large accu- 
mulation, have been drawn upon so extensively, 
Mr. Spectre added, that the stocks in hand 
are practically cleaned up, the demand having 
run far ahead of the production. Prices, how- 
ever, have left something to be desired all 
around, and it has not yet been possible to 
establish a satisfactory level. A new price list 
has just been issued, which holds virtually to 
the previous quotations in a general way, though 
a number of revisions have been made, ac- 
cording to whether an item was in large supply 
or running low. 


James S. Baer, who has charge of the foreign 
department of the Kidd & Buckingham Lum- 
ber Co., this city, will sail from New York 
June 9 for Europe, to stay until the latter 
part of July. Mr. Baer intends to visit all 
of the lumber importing centers in the United 
Kingdom and may also go over to the Conti- 
nent, stopping at Rotterdam and Amsterdam. 
He will study market conditions on the other 
side and perhaps establish some new connec- 
tions. The Kidd & Buckingham Co. has been 
maintaining foreign relations for years. 

The Burgan Lumber Co., which succeeded 
William M. Burgan, after Mr. Burgan’s death, 
will do a wholesale trade at the home of Harry 
C. Burgan, 509 East Forty-second Street. 


News of Buffalo Doings 


Burra.o, N. Y., June 4.—The steamer Elmira 
and the schooner barge Keuka, of the R. T. 
Jones Lumber Co.’s fleet, have gone» up the 
lakes to bring down lumber for the company’s 
yard at North Tonawanda. ; 


Prof. A. B. Recknagel, of the department of 
forestry at Cornell University, has been ap- 
pointed by the quarterly, “Forstliche Rund- 
schau,” the German digest of forestry matters, 
as collaborator to cover all developments in 
American forestry literature. He has been 
for fourteen years on the\editorial board of 
the “Journal of Forestry,” the official pub- 
lication of the Society of Foresters. He has 
had a year of study at European forest 
schools. 

The Buffalo Automobile Club celebrated its 
twenty-fifth birthday on June 2. Harry L. 
Abbott is president and Harry Roblin and 
Elmer J. Sturm are directors. The club is one 
of the largest of the kind in the country. Past 
presidents include Maurice M. Wall, Orson E. 
Yeager; C. Walter Betts and Ganson Depew, 
and the lumbermen have always held a promi- 
nent place in the club’s activities. 


eh 


Rains Hinder Logging 


Atianta, Ga., June 4.—Hardwood produc. 
tion is slightly improved, but continued rainfaj} 
is keeping log supplies rather low. Orders are 
holding their own, but are not as heavy as 
had been expected, though inquiry indicates 
there will soon be more active buying. Output 
of Georgia mills is 30 to 35 percent less than 
normal, with bookings less than the cut and 
shipments about equaling the cut. Some of 
the larger mills are curtailing because of dis- 
satisfaction with prices. Automotive industries 
are still largest buyers, taking all grades of 
ash, maple and elm, with mills having ‘hardly 
any surplus of these woods on hand, while a 
number of orders have also been reported lately 
for FAS and No. 1 gum. Furniture manufac. 
turers in the Southeast are placing fair orders 
for their current needs in gum, poplar and 
oak, with inquiries indicating larger factories 
are holding back their hardwood orders await- 
ing the results of the summer furniture show 
at High Point, N. C. There has been some 
improvement in inquiry from northern furni- 
ture plants, but comparatively few orders are 
reported. Southeastern yard call for oak 
flooring continues fair. Oak flooring plants 
are operating well below normal, and bookings 
are about equal to production. 
mand for shop items showed further improve- 
ment last week. Maple flooring sales for in- 
dustrial construction continue active. 


Lower Grades Move Best 


Evxins, W. Va., June 4.—Of West Virginia 
woods, the lower grades are more active than 
the higher grades, and in many cases mill 
stocks of lower grades have been pretty well 
cleaned out. Higher grades are not in active 
demand by any means. Retailers are not stock- 
ing very extensively, owing to the fact that 
quick deliveries can be made from West Vir- 
ginia points. 


Some Items Moving Better 


Louisvitte, Ky., June 4—Hardwoods appear 
to be in a little better movement. Prices are 
unsatisfactory. Automotive stock continues 
active. There have been some very fair orders 
for 6/ to 8/4 hard and soft maple; magnolia 
in 6/ and 8/4; and elm in 10/ to 12/4. Move- 
ment of No. 1 plain white oak to the furniture 
trade has been a trifle better. Walnut is hold- 
ing up in price and demand. Some common 
chestnut has moved to the East, and there have 
been scattered orders for wormy chestnut, 
basswood, tupelo, cottonwood and gum. Pop- 
lar has been good in common and A common 
grades. Thick quartered red gum has moved 
fairly well for export. FAS sap gum has been 
a little better, but common sap gum is in light 
demand. Prices on inch stock at Louisville 
are unchanged : 

Walnut, SPAS, $240; selects, $160; No. 1, 
$90@95; No. 2, $40@45. Ash, FAS, $80@85; 
common, $50@55. Quartered red gum, FAS, 
$95@ 100; common, $52@55; plain red, $90@ 
95; common, $47@50; quartered sap gum, 
$57@60; and common, $43@45; plain sap, 
$50@52; and common, $36@38. Southern 
poplar, FAS, $87; saps and selects, $70; com- 
mon, $48@50. Appalachian poplar, FAS, 
$100; saps and selects, $75; No. 1 common, 
$55. Southern plain oak, red. FAS, $68@70; 
white, $73@75; common, red, $50; .g8mmon 
white, $53. Appalachian red, FAS, $80@85; 
white, $90@95; common, $57@62; quartered 
white, $115@130; common quartered white, 
$60@65. Chestnut, FAS, $80; common, $55. 

A. E. Norman, of the Norman Lumber Co., 
Louisville, plans to sail from Montreal for 


For Current Market Prices on Hardwoods See Pages 81 and 82 
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several weeks in Europe. He will be accom- 
panied by his family. 

Gov. Flem D. Sampson, of Kentucky, on 
May 25 announced that he had appointed J. 
Graham Brown, of W. P. Brown & Sons Lum- 
ber Co., Louisville, as a member of the Ken- 
tucky Progress. Commission. 


New Hardwood Mill for Florida 


Perry, FLa., June 4.—Announcement that the 
large hardwood mill of the Wilson Lumber Co. 
will be running full capacity before July 1 was 
made last week by J. C. O’Rourke, local man- 
ager. This will be one of the largest mills of 
its kind in Florida, with a capacity of 50,000 
feet a day. Erection of the plant was begun 
in March and the project has been rushed 
from the start. According to Mr. O’Rourke, 
the best machinery obtainable has been installed, 
with every possible device for safety and ef- 
ficient operation. 

The Wilson Lumber Co., which is now in- 
corporated under the laws of Florida, was for- 
merly of Detroit, Mich. It has heretofore been 
in the wholesale lumber business, and will re- 
tain a sales office at Detroit, although the main 
office of the company will be at Perry, Fla. 

The company now has, already purchased 
and under contract, approximately 200,000,000 
feet of hardwood stumpage, such as ash, maple, 
bay, hickory, magnolia and white oak. Instead 
of shipping out logs, as has been the practice 
in this section heretofore, this company will 


‘sell only the finished lumber and will import 


logs when necessary. The mill is located just 
outside the city limits of Perry and accessible 
to two main line railroads. It will employ 
about 100 men. A. C. Wilson, of Detroit, is 
president of the company. 


Heavy Rains Curtail Output | 


Pine Briurr, Ark., June 4.—There is no 
doubt that hardwoods have begun to show a 
little more strength, althoygh prices still re- 
main lower than the mills are wont to accept, 
and quite a lot of low priced orders have been 
rejected. This attitude, backed by general cur- 
tailment of practically all the larger mills in 
this territory, will no doubt have a decided 
effect in a short time. Mills that have not 
seen fit to curtail will no doubt be forced to 
do so on account of unprecented heavy rains. 
It has rained practically every day for the last 
ten days. The two auto body plants here are 
running full time and using large quantities of 
ash, elm, maple and oak and expect their busi- 
ness to remain good for some time. The floor- 
ing plants, while not running full time, are 
shipping more than their production and have 
bought considerable oak during the last thirty 
to sixty days. It is understood that they have 
plenty of orders. 

C. A. Dunning, vice president and general 
manager of the Seaman-Dunning Corporation, 
of this city, was awarded the Pine Bluff Com- 
mercial’s annual citizenship trophy—a loving 
cup awarded each year to the citizen who has 
rendered the greatest unselfish service to the 
community. Three hundred persons attended 
the dinner, the feature of which was an address 
by United States Senator T. H. Caraway, who 
spoke on “Citizenship.” It was through Mr. 
Dunning’s personal efforts that the Seamian- 
Dunning Corporation was brought to Pine 
Bluff. This plant manufactures body parts 
for Nash automobiles and just recently com- 
pleted a $500,000 addition to the original build- 
ing. It started out by cutting up about 500,- 
000 feet of hardwood lumber a month, and is 
now cutting about 2,000,000 feet a month and 
running 24 hours. Mr. Dunning is highly opti- 
mistic as to the business outlook. The plant 
here uses principally hard ash, soft elm and 
oak in various thicknesses from 4/4 to 12/4. 


Should Increase Furniture Use 


Burrato, N. Y., June 4.—At the annual din- 
ner of the Jamestown Chamber of Commerce, 
held at the Hotel Jamestown, on May 31, 
conditions in the three leading industries of 
that city, wood furniture, metal products, and 
worsteds, were discussed by men interested in 
these lines. Warner F. Liedblad, of the Marvel 
Furniture Co., spoke on furniture business and 
prospects. He said that the trade had been 
on the toboggan for the last few years, a con- 
dition that had not been confined to any one 
locality, but had been general. He discussed 
the various causes advanced as reasons for 
this depression, these including a lack of proper 
advertising, the deferred payment plan and 
overproduction. None of these, he thought, 
covered the situation completely. 

“To me,” he said, “there appears to be one 
major and outstanding cause. Our main diffi- 
culty seems to be that somewhere and at some 
time confidence has been shaken. The furni- 
ture industry was going at full swing,” said 
the speaker, “with production high, until pro- 
duction overtook demand in the place of cur- 
tailment. When this point was reached we 
all rushed ahead, trying to keep up production, 
in spite of demand, underselling the other fel- 
low, or at least meeting his price. The result 
was unhealthy competition, a price war!” 

















Known to but few Chicagoans there stands 
on the far northwest side of the city an elm 
tree called the “Treaty Elm,” so named because 
in 1816 a conference was held between the 
white inhabitants of this territory and the 
Indians, whereby the latter accepted a bound- 
ary line, part of which was the tree, beyond 
which they agreed not to go. In 1835, when 
Chicago was rapidly growing into a city, the 
Indians decided to violate their agreement, but 
their chief Sauganash, called them into con- 


ference under this tree and halted them, even-: 


tually getting them to go farther west. The 
march of progress, recently, found the tree in 
the way of a paving project and it was doomed 
to go, but strenuous activities of public spir- 
ited people together with the city fathers, suc- 
ceeded in having the paving ordinance amended 
so that the tree will be suitably identified and 
preserved for posterity 


Optimistic Spirit Pervading Trade 


The cure of furniture ills, he said, is to be 
found inside and not outside of the industry. 
Business should be cultivated within a radius 
of several hundred miles, rather than to at- 
tempt to cultivate “acres of diamonds” in for- 
eign fields. It is estimated that within a radius 
of 400 miles are 5,100 well-rated furniture 
dealers, of whom 8 percent visited the last 
market. The population within this radius is 
estimated to spend about $6 a person for furni- 
ture each year. An effort should be made to 
raise this figure to $12. 


Some Mills Cut Too Much 


BrooKHAVEN, Miss., June 4.—Orders, pro- 
duction and shipments are far below normal. 
Every month shows an operating loss, although 
restriction of production and of shipments has 
been resorted to. It would appear that some 
mills are cutting entirely too much lumber in 
comparison with their neighbors. Shipments 
have just about been equal to production for 
the month, and orders have been~a little be- 
low production. Rains in this section during 
the week will interfere greatly with produc- 
tion, especially at smaller: mills that do not 
have a large supply of logs. The gums and 
oaks remain rather weak, while the other 
species produced in this section are fairly firm. 


Some Species Sell Readily 


JACKSONVILLE, Fia,, June 4.—The hardwood 
market is seemingly about holding its own, 
with very little indication of change for the 
present. Such woods as magnolia, ash etc. are 
in good demand. Magnolia and birch are being 
used by the auto body manufacturers in place 
of ash, and they are taking just about all the 
stock that can be got out. They are taking this 
stock when it has been on sticks only. thirty 
days, so smaller manufacturers have an op- 
portunity to handle some of the business. Red 
and sap gum are moving fairly well, although 
there is a surplus of both in lower grades. 
Ash is getting a strong call from the export 
market, but there is little domestic demand for 
it. Poplar, too, is moving best for export. All 
mills in this section report a good demand for 
Nos. 2 and 3 tupelo, and those that do not have 
facilities for manufacturing their better grades 
into moldings and trim are able to get orders 
that justify further production of this species. 


Will Install Mill on New Property 

BurFa.o, N. Y., June 4.—Willis E. Water- 
man, representing the owners, has just sold 
2,000,000 feet of birch and maple and 300,000 
feet of beech timber on 477 acres, located in 
the foothills of the Adirondacks, north of 
Utica, to Ivon R. Ford, of McDonough, N. Y. 
The purchaser will install a mill on the prop- 
erty in connection with other timber and mills 
which he operates. 


Opens New Wholesale Department 


New York, June 4.—The Hamilton Lumber 
& Manufacturing Co., of Paterson, N. J., has 
announced the opening of a wholesale depart- 
ment for the sale of rough and finished hard 
and soft wood, hardwood flooring, mouldings 
and trim and many other specialties to the 
trade. In announcing this new departure, the 
company, which has the Hamilton Millwork 
Co. as an associate operation, among other 
things said: 

The company makes no attempt to discour- 
age carload buying but stresses the economy 
of limiting purchases of the “slow turnovers” 
to actual needs. It is in this particular fleld 
that the company plans its best service by 
making available at all times a full assort- 
ment of the lines that are in less active call, 
take up valuable shed space, tie up capital 
and are subject to loss through depreciation. 
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National-American Committees 


New York, June 4.—President Ben S. Wood- 
head, of the National-American Wholesale 
Lumber Association, has completed his appoint- 
ments of the standing committees to serve for 
the current year as follows: 


Bureau of Information—M. J. E. Hoban, 
chairman, Hoban-Hunter-Feitner Co., Brooklyn, 
N. Y.; David Gillies, Gillies Bros. Co. (Ltd.), 
Braeside, Ont.; H. M. Guernsey, Guernsey- 
Westbrook Co., Hartford, Conn.; R. C. Herr- 
mann, Duquesne Lumber Co., Pittsburgh, Pa.; 
A. J. Levy, A. J. Levy Lumber Co., Philadel- 
phia, Pa.; John D. Mershon, John D. Mershon 
Lumber Co., Saginaw, Mich.; William Petrie, 
Gulf Red Cypress Co., Jacksonville, Fla.; O. E. 
Yeager, Yeager Lumber Co., Buffalo, N. Y.; 
Mark DeCew, DeCew Lumber Co., Vancouver, 
B. C. 


Cost—G. M. Stevens, chairman, Stevens- 
Eaton Co., New York City; W. B. Eaton, Ham- 
lin, Jones & Eaton, New York City; E. F. 
Magee, E. F. Magee Lumber Co., Philadelphia, 
Pa.; E. H. Mauk, Sturdivant & Mauk Lumber 
Co., Toledo, Ohio; William Sinclaire, Boyd- 
Sinclaire Lumber Co., New York City; R. H. 
Stevens, Stevens Lumber Co., Boston, Mass.; 
Cc. N. Troutner, Troutner Lumber Co., Rich- 
mond, Va.; F. M. Hendricks, Hendricks Caskey 
Co., Buffalo, N. Y.; A. C. Tebb, A. C. Tebb 
Lumber Corporation, Aberdeen, Wash. 


Railroad and Transportation—J. H. Burton, 
chairman, J. H. Burton & Sons Co., New York 
City; E. G. Garrettson, Garrettson-Ellis Lum- 
ber Co., Springfield, Mass.; John J. Laumer, 
Laumer-Griffiith Lumber Co., Birmingham, Ala.; 
G. M. Coale, George M. Coale Co., Chicago; 
E. W. Conklin, Mixer &-Co., Buffalo, N. Y.; 
M. G. Wright, Henrico Lumber Co., Phila- 
delphia, Pa.; C. K. McClure, South Arkansas 
Lumber Co., St. Louis, Mo.; H. W. Fagin, Fagin 
Lumber Co., .Cincinnati, Ohio; A. A. Wilson, 
Wilson Lumber & Tie Co., Wheeling, W. Va.; 
H. H. Luke, J. E. Pinkham Lumber Co., Seattle, 
Wash. 


Joint Committee, Manufacturers-Wholesalers 
—B. C. Currie, chairman, B, C. Currie Lumber 
Co., Philadelphia, Pa.; C. A. Goodman, Sawyer- 
Goodman Co., Marinette, Wis.; Dwight Hinck- 
ley, Dwight Hinckley Lumber Co., Cincinnati, 
Ohio; C. A. Mauk, C. A. Mauk Lumber Co., 
Toledo, Ohio; W. H. Schuette, William Schuette 
Co., Pittsburgh, Pa.; Horace F. Taylor, Taylor 
& Crate (Inc.), Buffalo, N. Y.; M. G. Truman, 
Marsh & Truman Lumber Co., Chicago. 


Trade Extension—Dwight Hinckley, chair- 
man, Dwight Hinckley Lumber Co., Cincinnati, 
Ohio; W. E. Chamberlin, John M. Woods Co., 
E. Cambridge, Mass.; C. A. Goodman, Sawyer- 
Goodman Co., Marinette, Wis.; A. J. Krauss, 
Krauss Bros. Lumber Co., Seattle Wash.; C. A. 
Mauk, C. A. Mauk Lumber Co., Tolédo, Ohio; 
Max Myers, Nicola, Stone & Myers Co., Cleve- 
land, Ohio; W. H. Schtrette, William Schuette 
Co., Pittsburgh, Pa.; Hérace F. Taylor, Taylor 
& Crate (Inc.), Buffalo, N. Y.; M. G. Truman, 
Marsh & Truman Lumber Co., Chicago; F. S. 
Underhill, Wistar, Underhill & Nixon, Phila- 
delphia, Pa.; F. A. Hofheins, Weatherbest 
Stained Shingle Co., No. Tonawanda, N. Y. 


, Arbitration—C. F. Kreamer, chairman, 
Kreamer Lumber Co., Philadelphia, Pa.; Hall 
Hagemeyer, C. C. Hagemeyer Lumber Co., 
Cincinnati, Ohio; Fred L. Leidinger, Inland 
Empire Lumber Co., Chicago; J. B. Mont- 
gomery,-J. B. Montgomery & Co., Pittsburgh, 
Pa.;.W. F. Rice, Rice & Lockwood Lumber Co., 
Springfield, Mass.; Shirley G. Taylor, Taylor 
& Crate (Inc.), Buffalo, N. Y.; Harry Watters, 
Watters-Tonge Lumber Co., Birmingham, Ala.; 
J. G. Whittier, Whittier Lumber & Millwork 
Co., Newark, N. J.; T. Zweck,. Alfred T. 


Zweck Lumber Co., Spokane, Wash.; E. A. 
Foster, Foster-Wyman Lumber Co., Seattle, 
Wash. 


Audit—A. C. Grombie, chairman,’ W. M. 
Crombie & Co., New York City; C. E. Kennedy, 
Cc. E. Kennedy (Inc.), New York. City; O. N. 
Shepard, Shepard & Morse Lumber Co., New 
York City. 


Legislation—C. N. Perrin, chairman, Blakes- 
lee, Perrin & Darling, Buffalo, N. Y.; A. R. 
Carpenter, Carpenter-Gordon Co., Elizabeth, 
N. J.; Luther K. Creason, Creason-Grayson 
Lumber Co., Kansas City, Mo.; T. R. Preston, 
Frost & Davis Lumber Co.,; New York City; 


A. W. Scott, Menefee-Scott Lumber Co., Lynch- 
burg, Va.; H. B. Waite, H. B. Waite Lumber 
Co., Minneapolis, Minn.; John W. Zuber, At- 
lanta, Ga.; H. P. Wyckoff, A. C. Dutton Lumber 
Corporation, Poughkeepsie, N. Y. 


Membership—New England: A. Mervin 
Chace, Boston, Mass. New York and Metro- 
politan District: Frank A. Niles, Robert R. 


Sizer & Co., New York City. Western New 
York: C. R. Kelleran, Trotter-Kelleran Lum- 


ber Co., Buffalo. Eastern Pennsylvania: Harry 
G. Parker, Rayner & Parker, Philadelphia. 
Western Pennsylvania and West Virginia: 
William Stirling, Edward Ejiler Lumber Co., 
Pittsburgh, Pa. Virginia: A. G. Beaman, Ad- 
dington-Beaman Lumber Co., Norfolk. North 
and South Carolina: John C. Shepherd, John 
Cc. Shepherd Lumber Co., Charlotte, N. C. 
Alabama: J: R. Thames, J. R. Thames & Co., 
Birmingham. Tennessee: J. W. McClure, Mem- 
phis Hardwood Flooring Co., Memphis. Ohio: 
E. H. Ward, Dwight Hinckley Lumber Co., Cin- 
cinnati. Indiana: John I. Shafer, John I. Shafer 
Hardwood Co., South Bend. Illinois: A. 


Fletcher Marsh, Marsh & Truman Lumber Cp 
Chicago. Michigan: B. C. Bingham, Mershon, 
Eddy, Parker Co., Saginaw. Inland Empire: 
E. D. Hamacher, Duffy-Hamacher Lumber Co, 
Spokane, Wash. Washington I. Y. Mackin. 
tosh, Mackintosh-Truman Lumber Co., Seattle, 
Oregon: Harry Aldrich, Aldrich-Cooper Lum. 
ber Co., Portland. California: Roy Hill 
Wendling-Nathan Co., San Francisco. British 
Columbia: R. P. Shannon, R. P. Shannon 
Lumber Co., Vancouver. Eastern Canada: 
A. E. Gordon, A. E. Gordon Lumber Co., To. 
ronto, Ont. 


President Woodhead has assumed personal 
charge of the membership activities of the 
association and the committee he has appointed 
is composed of “live wires” who will help 
him in their respective geographical sections. 
Those who know Mr. Woodhead realize that 
he will put back of his program a quality 
and quantity of vigor which will bring re. 
sults. 

Secretary Schupner advises that “since the 
annual convention sixteen new members have 
been admitted, of which Mr. Woodhead him- 
self has obtained four. This is an indication 
that Mr. Woodhead will accomplish what he 
has set out to do.” ° 


Millworkers Now Coast Group 


PorTLAND, OreE., June 2.—Closing with a 
banquet and dance tonight after two days of 
business sessions, interspersed with a program 
of entertainment which included drives about 
the city, theater parties and luncheons for the 
wives of delegates, the annual meeting of the 
Pacific Northwest Millwork Association 
marked the termination of that organiaztion, 
and the formation of the “Millwork Group” of 
the West Coast Lumbermen’s Association, 
which will carry on the functions of the mill- 
work association and, in addition, obtain for 
the millwork men the greater advantages pos- 
sessed by the larger organization. 


The “Millwork Group” has selected ten of 
its members, representing the different dis- 





OST of the good ideas that 
I get in retailing come 
directly or indirectly from read- 
ing the AMERICAN LUMBERMAN. 
This is one periodical that goes 
home with me every Saturday 
night and<L-usually find time to 
réad it-from “kiver to kiver.”— 
Water H. Crim, C. M. Crim & 
Son, Salem, Ind. 











tricts, to act as a millwork committee, the 
chairman of that committee being C. E. Cowdin, 
of Nicolai-Neppach Co., Portland, Ore., who 
will be elected a director of the West Coast 
Lumbermen’s Association, and represent the 
millwork interests on the board of directors 
of the latter body. 


Col. W. B. Greeley, secretary-manager of the 
West Coast Lumbermen’s Association, ad- 
dressed the millwork men and told of his plans 
for unifying the various branches of the West 
Coast lumber industry to the end that its forest 
products obtain a wider and more favorable 
recognition, and claim the place in the market 
to which their inherent qualities entitle them. 


Chester J. Hogue, field manager of the asso- 
ciation, said wood has better opportunities to- 
day than at any time in the past, and that 
getting the various branches of West Coast 


wood-using industries consolidated with the 
association would make its market extension 
work more effective. 


Retiring Secretary H. W. Hansen was given 
a vote of thanks for his effective work in al- 
most doubling the membership during the last 
year. 


C. M. Johnson, of Washington Hardware 
Co., Tacoma, an associate member of the mill- 
work association, exhibited photographs of his 
company’s window display of millwork made 
by the Tacoma group of plants which has 
stimulated the buying of more and better mill- 
work in that city. Inquiries regarding the dis- 
play are turned over to the millwork plants, 
and these, followed up, have developed orders. 


W. G. Purcell, an architect of Portland, in 
an interesting address, stressed the need of 
developing millwork business among the buyers 
of homes costing $3,000 to $5,000, which he 
says is necessary to insure a good volume of 
business. He thinks it may be necessary to 
arrange financing for buyers of this type, but 
points out Henry Ford and Woolworth as men 
who went out after volume at a fair margin, 
and found much profit in it. 


C. E. Cowdin lauded retiring President F. E. 
Hite as one of the best officers the association 
has ever had, and he was thus complimented 
by the resolutions committee. 


The millwork committee members named are: 
C. E. Cowdin, Nicolai-Neppach Co., Portland, 
Ore.; F. E. Hite, Aberdeen Cabinet Works, 
Aberdeen, Wash.; E. E. Vogue, Pacific Door 
& Manufacturing Co., Seattle, Wash.; Maurice 
Springer, Springer Mill Co., Olympia, Wash.; 
Phillip Warrack, Guarantee Millwork (Inc.), 
Seattle, Wash.; S. L. Frank, Modern Lumber & 
Millwork Co., Tacoma; J. H. Lausmann, Oregon 
Door Co., Portland, Ore.; Knute F. Engdahl, 
Spokane Sash & Door Co., Spokane, Wash.; 
L. B. McDonald, Builders Manufacturing & 
Supply Co., Tacoma, Wash.; W. J. Liljequist, 
Hansen & Liljequist (Inc.), Salem, Ore. 


The millwork group will hold meetings of 
the Pacific Northwest millwork industry three 
times each year as has been the custom under 
the old regime. The date and place of the 
next gathering will be selected by the com- 
mittee. 


The closing banquet was presided over by 
J. H. Lausmann, and the principal speaker of 
the evening was Wilson Clark, of the Clark & 
Wilson Lumber Co., of Linnton, Ore., who 
welcomed the millwork mafiufacturers into the 


West Coast Lumbermen’s Association. 
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News Concerning Southern Woods 


Much Lumber Used in Aquarium Job 


A million feet of form lumber and about 
3,200 wood piles are being utilized in the con- 
struction of the John G. Shedd Aquarium, 
located near the lake shore and northeast of 
the Field Museum of Natural History in Grant 
Park, Chicago. The aquarium is to be octag- 
onal in shape, 500x500 feet, with balustraded 
terraces extending out about 28 feet all around 
the exterior of main building, which will be 
of Georgian marble, similar to the marble used 
in the exterior of the Field Museum of Natural 
History, a short distance to the west of the 
new aquarium. 

The piling specified is loblolly pine and yellow 
cypress, running from 50 to 65 feet in length, 
which is being shipped over the Illinois Central 
Railroad from Tennessee, Mississippi and Ala- 
bama. Two types of piles are used for the 
foundations of the aquarium—concrete and 
composite, of the following specifications : 

All composite piles shall consist of molded- 
in-place concrete piles, not less than 14 inches 


architects; R. C. Wieboldt Co. is the general 
contractor, and the Western Foundation Co. is 
subcontractor for the piling. The form lumber 
is being supplied by Joseph Bros. Lumber Co., 
and the Manassa Timber Co. and L. D. Leach 
& Co. secured the contract for the piling. 


PPPS ESE EE ES 


Specifications for Oil Derricks 


New Orveans, La., June 4.—In the early 
part of 1927 reports from a number of its sub- 
scribers came to the Southern Pine Association 
calling attention to a gradual decline in the use 
of wood derricks in favor of steel. Investi- 
gation was immediately started and, as the 
American Petroleum Institute was holding its 
annual meeting at Colorado Springs, Colo., the 
association had a representative attend this 
meeting, particularly that of the engineering 
subcommittee on the standardization of rigs 
and derricks. The committee was composed of 
engineers from the oil companies and manufac- 
turers of steel derricks. The Southern Pine 
Association representative was the only one 
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Wood piling being unloaded from Illinois Central flat cars at site of John G. Shedd Aquarium 


on the lake front, Chicago. 


in diameter at the bottom, being superimposed 
upon wood piles of proper diameter for the 
length required. 

Wood piles shall be cut from strong, live 
yellow pine, fir or cypress trees, with the butts 
cut above the ground swell of the trees, of 
reasonably straight grain and practically regu- 
lar in taper. They will be not less than 6 
inches in diameter at the small ends after 
peeling, and not less than 12 inches in diameter 
at the butts. No pile which is more than 15 
inches in diameter at any part will be ac- 
cepted. All wood piles must be free from 
rot, holes or rotten knots, shakes and felling 
checks, 

All wood piles shall have the bark removed 
when the tree is felled, all limbs and knots 
trimmed flush and butts cut square. No wood 
pile will be accepted unless it will pass 
through a cylinder having an inside diameter 
of 15 inches and a length of 40 feet. 


The form lumber to be utilized in the con- 
struction operations of the aquarium will be 
of yellow pine, of the following sizes: 1x8-, 
2x10-, 4x4-, 4x6-, 6x8-, and 12x12-inch, all 14, 
16 and 18 feet long. 

Construction of the John G. Shedd Aquarium 
was started Oct. 15, 1927, and it will be com- 
pleted some time during the latter part of 1929. 
Graham, Anderson, Probst & White are the 


Three pile driver rigs are shown in the background of the picture © 


present representing lumber. Little, of course, 
was accomplished under these conditions, but 
following the meeting a survey was made of 
oil fields in Texas and Oklahoma. 

The story was brought home that lumber 
would have to fight; that the steel manufactur- 
ers were promoting the steel derrick in a most 
vigorous manner, but also that the wood der- 
rick had its merits and good points upon which 
to base a fight. 

The work of investigation was carried on 
and at the semiannual meeting of the Ameri- 
can Petroleum Institute a subcommittee on 
wooden derricks was appointed, consisting of 
a representative of the National Lumber Manu- 
facturers’ Association, Southern Pine Associa- 
tion and West Coast Lumber Bureau to de- 
velop standards for a wood derrick. Since 
then several meetings of the associations have 
been held and a questionnaire was drawn up 
which is being sent out by the National Lumber 
Manufacturers’ Association. 

The questionnaire which is to be sent to all 
the oil companies asks for such information as 
will. enable the committee to analyze the weak 
points in the wood derrick and to develop speci- 
fications which will provide a standard derrick 
and one that the lumber industry can promote. 


New Stave Mill for Mississippi 


Jackson, Miss., June 4.—Rumors that a 
stave mill would be established in north Missis- 
sippi seem to have materialized, it being known 
that machinery has been shipped for a mill 
to be established near Water Valley. Messrs. 
Nelson and Baker, of Batesville, are owners 
of the mill which will be known as the Water 
Valley Cooperage Co. It will be located at 
some point convenient for the timber distrib- 
uters and also for loading and shipping the 
output. Construction work on the new mill is 
expected to begin within the next week or two. 


Purchases Western Timber Tract 


PorTLAND, ORE., June 2.—Sale of a 67,000- 
acre tract of timber in the Bear Valley unit of 
the Malheur national forest, sixty miles north 
of Burns, Ore., to Mortimer Hudson, of Chi- 
cago, acting in behalf of the Edward Hines 
Lumber Co., has been announced here by the 
Forest Service following the opening of bids 
on the tract yesterday. The amount bid was 
$2.86 per 1,000 feet of pine timber. 

One of the conditions of the sale of the 
timber was that the buyer would erect a saw- 
mill at Burns. 

The tract was advertised for sale following 
cancelation of a contract with Fred Herrick 
and associates, who for several years have been 
attempting to develop it in accordance with 
the terms of sale. Mr. Herrick submitted two 
bids, but they were dropped because of failure 
to meet stipulated conditions, according to Fred 
Ames, assistant district forester in charge of 
timber sales in this district. 

The contract, it was stated, will be condi- 
tionally awarded to Mr. Hudson on behalf of 
the Hines interests, giving them until Aug. 1 
to name the exact corporation with which the 
final contract is to be made and to file the 
financial statement of that corporation. 

The Government has estimated that the tract 





' carries 770,000,000 feet of pine and 120,000,000 


feet of other species. The Hines bid of $2.86 
per 1,000 feet of pine, $1.10 per 1,000 feet for 
fir and 60 cents per 1,000 feet of other species 
would return to the Government more than 

2,250,000, of which sum $2,194,500 would be 
for the pine alone. This bid was 5 cents per 
1,000 feet higher than the minimum established 
by the Government for the three classes. The 
high Herrick bid was $3 for the pine, $1 for 
the fir, and 60 cents for the other species. In 
other words, it offered $2,300,000 for the pine 
alone. 

The Herrick interests are reported to have 
spent approximately $1,500,000 on developing 
the tract, the bulk of that sum going into the 
construction of a railroad from Crane to Burns, 
and thence northward to Seneca, and into the 
building of a mill two miles north of Burns. 
The mill building has been practically com- 


pleted, but no machinery has been installed. 
* * ~ * nm 


Officials at the Chicago headquarters of the 
Edward Hines Lumber Co., though verifying 
the purchase of this tract at the figures stated, 
have delayed any statement as to plans for the 
development of it pending the return of Ed- 
ward Hines, president of the company, on June 
11, from his European trip. It is expected that 
an official announcement will be made shortly 
after the arrival. here of Mr. Hines, who is 
returning on the ss. Leviathan. 





Txe Erte County (N. Y.) Conservation So- 
ciety has planted 25,000 trees on its 106-acre 
farm lately purchased for reforestation. Ten 
prisoners at-the Erie County penitentiary have 
planted 10,000. 3-year-old red and white pine 
and spruce saplings at the county farm during 
the last two weeks. In fifteen years it is ex- 
pected that these trees will be from 25 to 30 
feet high. 
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Quick Service— Prompt 
Settlement of losses and 
a desire to give helpful 
and practical suggestions 
for Fire Prevention 
makes the Lumber Un- 
derwriters a desirable 
| Insurance Exchange for 
Lumbermen. 


LUMBER 
UNDERWRITERS 


A. B. BANKS & CO.,MGRS. 
LITTLE ROCK, ARKANSAS 





























Fix Your Credit Loss 





in Advance 


You can state pretty accurately every | 
item in your over-head expense but one | 
—your credit loss. That you can only Al 
guess at. And how often you miss the i 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more | 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220So0.State St. 537 Mer. Exch. Bldg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 


























Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
08 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 $, William Si., NEW YORK CITY 











What she Associations Are 
Planning and Doing 


June 18-22—Plywood Manufacturers’ 
Edgewater Beach Hotel, Chicago. 


June 19—Lumbermen’s Golf Association of Chi- 
cago, Westward Ho Golf Club. Annual tourna- 
ment, 

June 19-20—Canadian Forestry Association, Fred- 
ericton, N. B. Annual. 


June 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 

June 20—West Side Hardwood Club, Pine Bluff, 
Ark. Monthly meeting. 

June 20-21—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Mid-summer meet- 
ing. 

June 29-30—Northeastern Retail Lumbermen’s As- 
sociation, Richfield Springs Hotel, Richfield 
Springs, N. Y. Directors’ summer meeting. 

July 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 

Aug. 16-17—Carolina Retail 
sociation, Asheville, N. C. 


Association, 


Lumber Dealers’ As- 
Summer meeting. 
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Northeastern Summer Meeting 


New York, June 4.—The directors of the 
Northeastern Retail Lumbermen’s Association 
have decided to hold a summer convention at 
Richfield Springs, N. Y., on June 29 and 30. 
The summer meeting is an innovation, but the 
directors anticipate good results and have 
urged a large attendance. The site is in the 
hills near a large lake, within easy reach of 
all members by automobile. 

The date has been placed just before July 4 
because a business slump generally occurs at 
that time and, furthermore, members will have 
an opportunity to arrange for brief vacations. 

A good program of business and ‘entertain- 
ment features is being arranged. Headquarters 
will be at the Richfield Springs Hotel. 


Hear Talks on Salesmanship 


Puitaperpuia, Pa., June 4.—The regular 
monthly meeting of the Eastern Lumber Sales- 
men’s Association was held in the Green room 
of the Bellevue-Stratford Hotel on June 2, 
preceded by a dinner at 6:30. Mark H. Fin- 
ley, recently elected president of the associa- 
tion presided. Twenty-two members were in 
attendance, and were addressed by Robert G. 
Kay, honorary member of the association, who 
spoke interestingly about his experiences in the 
lumber business, and gave some advice which 
the salesmen would do well to follow. Mor- 
ris W. Wiley outlined from his experience the 
qualifications which a salesman should have 
before he starts on the road to sell lumber. 
The meeting closed with a rising vote of thanks 
to both gentlemen for their talks. It is the 
last regular meeting of the organization until 
fall, although the directors will continue to 
meet every month. 


Southern Pine Mid-Summer Meeting 


New Orveans, La., June 4.—Announcement 
of the dates of the mid-summer meeting of 
subscribers to the Southern Pine Association 
was made last week by H. C. Berckes, secre- 
tary-manager. The meeting will be held June 
20 and 21 in New Orleans, at the Roosevelt 
Hotel. 

Although it is customary to hold the mid- 
summer meeting in Memphis, Mr. Berckes 
states that four other large national conven- 
tions will take place in Memphis during June, 
and the hotels there would have been too 
crowded to take care of the Southern Pine 
meeting. 

“A number of important matters will be 
presented to subscribers during the two days,” 
states Mr. Berckes. “Some of the things to 
be considered affect directly the business of 


every subscriber, and we are urging that all of 
the manufacturers be represented at this meet- 
ing because we need their best thought and 
advice.” 

In his announcement, Mr. Berckes stresses 
the increasing importance of the work which 
the Southern Pine Association is doing in the 
field. He points out the tangible results that 
are being obtained through personal contact 
with specifiers and buyers of lumber, and states 
that the mid-summer meeting will afford a 
wonderful opportunity for a discussion of the 
findings of the association and how best to 
continue this activity. 


SRSSSEEEEaEaa: 


North Carolinians Re-elect President 


NorFo._k, Va., June 4.—At a meeting of the 
board of directors of the North Carolina Pine 
Association, held here last week, G. J. Cherry, 
of Charleston, S. C., was re-elected president 
of the association for the ensuing year. At 
the annual meeting held : 
in March, Mr. Cherry 
declined to accept elec- 
tion for another term, 
and R. A. Parsley was 
chosen unanimously for 
that position. However, 





G. J. CHERRY, 
Charleston, S. C.; 


Re-elected President 
North Carolina Pine 
Association 





Mr. Parsley found it 
impossible to accept, and 
the board of directors 
and the members gen- 
erally are pleased to 
know that Mr. Cherry 
finally has consented to 
serve for another year. 
Under his administration, with the active co- 
operation of Gilbert L. Hume, secretary, the 
association has made rapid strides in member- 
ship, in influence and in financial standing, and 
it is believed that the coming year will be just 
as fruitful of results. 


Jacksonville Wholesalers Elect 


JACKSONVILLE, Fia., June 4.—The annual 
meeting and election of officers of the Jack- 
sonville Wholesale Lumbermen’s Association 
was held in the Lumbermen’s Club last Tues- 
day at a noonday luncheon. The meeting was 
well attended and the election of officers 
showed a unanimous selection as follows: 

President—A. D. Holley, Coney Lumber Co. 





Vice president—E. L. Chiasson, Terrell- 
Chiasson Lumber Co. (Inc.). 
Secretary-treasurer—G. L. Moore, traffic 


manager of the association. 


Retiring President T: M. Keller gave a short 
talk on the outstanding achievements of the as- 
sociation during his two-year tenure of office 
and thanked the members for their hearty co- 
operation in all association undertakings. Sec- 
retary-treasurerMoore reported the association 
well intrenched financially. A campaign for 
new members among the wholesalers in this 
city that are eligible for membership will be 
started at once. Discussion of the switching 
charges of the railroads entering’ Jacksonville 
resulted in a decision that for the time being 
this matter should be left to the producers and 
the consumers, although the wholesale asso- 
ciation is ready at all tifnes to lend its aid to 
just such causes, 
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West Penn Group Meetings 


PitrsBuRGH, Pa., June 5.—Secretary R. F. 
McCrea and Field Secretary M. W. Dickey, 
of the Retail Lumber Dealers’ Association of 
Western Pennsylvania, attended a meeting 
Saturday noon of the Cumberland Lumber 
Dealers’ Association at Cumberland, Md., the 
Pennsylvania association’s territory taking in 
part of Maryland. The meeting was held in 
the Y. M. C. A. Reports of dealers indicated 
that business is fair and prospects are good. 

Other meetings of local associations tribu- 
tary to the State association are scheduled as 
follows : 

June 12—Jefferson County Lumber Deal- 
ers’ Association, embracing parts of Jefferson 
and Clearfield counties, in Punxsutawney, at 
6:30 p. m. 


June 14—Westmoreland County Lumber 
Dealers’ Association in Greensburg at 6:30 
p. m. 

June 22—-Mercer County Lumber Dealers’ 


Association at Penn Grove Hotel, Grove City, 
at 6:30 p. m. 


Ontario Dealers See Good Business 


Toronto, Ont., June 4—The Lake Erie 
branch of the Ontario Retail Lumber Dealers’ 
Association held an interesting meeting at 
Simcoe, in the Battersby Hotel, on May 31, 
with W. J. Bailey, Jarvis, presiding. The chief 
purpose of the meeting was to discuss general 
trade conditions, prices etc. No important 
business was transacted, but each of the deal- 
ers present submitted a verbal report upon 
conditions, and the consensug was that busi- 
ness is improving. Some of the dealers re- 
ported that during the last week or two new 
business had come to them with a rush, after 
a very quiet spring. Early in the spring, 
weather conditions were not favorable to the 
farmers, but with a great subsequent improve- 
ment the outlook for crops of all kinds is now 
extremely encouraging. The farmers of Nor- 
folk and Haldimand are taking a great inter- 
est in the tobacco business this year. Large 
areas are being planted, and this is bringing 
an unusual amount of business to the retail 
lumber dealers for tobacco sash, barns, kilns 
etc. 


Lumber Club Activities 


Roofer Club Reports Good Demand 


CotumBus, GA., June 4.—With Hugh Thurs- 
ton, of Thomaston, presiding and thirty-two 
members present, an interesting meeting of the 
Roofer Manufacturers’ Club was held in Col- 
umbus on May 29. In the discussions covering 
business conditions, all of the members re- 
ported a good demand and prices firm. 

Two concerns were elected to membership, the 
Burns Lumber Co., White Springs, Fla. and 
the Tiger River Lumber Co., Shelton, S. C. 

After a delightful luncheon in the banquet 
room of the Ralston Hotel, all of the visitors 
were guests of Dickson Smith, of Columbus, 
and Leon Clancy, of Albany, at a double 
header baseball game between the Albany and 
Columbus teams. Quite appropriately the games 
resulted in one victory for Albany and one for 
Columbus. 


Lumberman Poet Addresses Club 


SHREVEPORT, La., June 4.—With an attend- 
ance of approximately 200, the Shreveport 
Lumbermen’s Club observed its annual dinner, 
May 28, with an address by Douglas Malloch, 
the lumberman-poet of the AMERICAN LuM- 
BERMAN, Chicago. Mr. Malloch spoke on the 
“average man,” saying in part: “The average 
man is the one man who works every day, 
saves a little money and keeps a little home. 
The average man is the foundation of this 
country.” He said it took lots of courage and 
plugging to be an average man. The visitor 
was introduced by Hudson Bolinger, president 
of the club. Dr. George S. Sexton, president 
of Centenary College and personal friend of a 
number of the leading lumbermen here, ex- 
pressed thanks on behalf of the club for the 
address by Mr. Malloch. 


Stage Educational Programs 


BIRMINGHAM, ALA., June 4.—Last Tuesday 
evening the Retail Lumber Salesmen’s Club 
met at the Axis Club for its regular semi- 
monthly meeting, and heard Dr. Julian Pen- 
nington speak on salesmanship. During the 
last month a varied program has been fur- 
nished the membership and invited guests. Ac- 
cording to Dr. Allen G, Loehr, executive sec- 
retary for the three asociations represented 
at the salesmen’s meetings, there will be sev- 
eral added attractions for the June 12 meeting. 
Among the out-of-town speakers will be W. 
M. Nichols, of the Pioneer Lumber Co., 
Elrod, Ala. who will talk on end-matched 
common lumber, emphasizing’ the saving 


through this modern method of manufacture. 
A number of prominent architects, contractors, 
city officials and building and loan association 
officials will be present to participate in the 


discussions. Prior to the gathering, a tour of 
some of the yards will be made by the out-of- 
town guests and conferences held in the in- 
terest of “wood conservation.” 


Fifth Lecture in Lumber Course 


Boston, Mass., June 5.—J. D. Studley, con- 
sulting engineer of the Arkansas Soft Pine 
Bureau, is to give the fifth lecture in the lum- 
ber instruction course of the Harry L. Folsom 
Hoo-Hoo Club No. 13 of Boston, scheduled 
for Thursday evening, June 14, at the rooms 
of the Lumber Credit and Research Bureau. 
The committee of Boston retailers and whole- 
salers in charge of the course announce that 
the sixth lecture will not be given until next 
September, as July and August will be vaca- 
tion months. The first half of the course has 
been very interesting, and all who attended are 
much pleased with the progress made. The 
registration for each lecture has exceeded a 
hundred representatives of the local lumber 
trade, and contractors, architects and engineers 
also have been represented. 


Jackson Club Meeting 


Jackson, Miss., June 4.—Lester C. Franklin, 
State tax commissioner, spoke to the local lum- 
bermen’s club at its weekly meeting last Thurs- 
day. 
ities of the State tax commission, was instruc- 
tive and was well received. 

Mr. McWherter, of the lumber concern bear- 
ing his name at Dresden, Tenn., was a visitor 
and spoke of present conditions among the 
retailers of the South, stating his business has 
been good so far this year and that he is 
looking for it to continue so throughout the 
remainder of this year. 

Thursday’s meeting was the last the club 
will hold until Sept. 15. ; 


Tell Advantages of Using Wood 


Cotumsus, Onto, June 4.—Experts of the 
West Coast Lumber Bureau, with headquarters 
in Seattle, held a meeting of lumbermen and 
paint dealers at the Neil House recently to 
further the sale of West Coast products. 
Speakers were Don Critchfield, field represen- 
tative; Otto R. Hartwig, paint expert, and 
P. P. Warner, construction expert. The three 
explained the uses to which West Coast prod- 
ucts can be put and the many advantages of 
utilizing wood in home construction. The com- 
mittee which arranged the meeting consisted 
of C. C. Clarridge, of the Buckeye Lumber 
Exchange; W. E. Morgan, of the Morgan 
Lumber Sales Co., and C. A. Dawson, generai 
manager of the H. H. Giesy & Bros. Co. 





His talk, describing in detail the activ- . 








Better Saws 
For the Shop 
or Mill 


Special saw steel made in Simonds own 
steel mill is the foundation of Simonds 
Circular Saws. Added to this are Simonds’ 
years of experience as saw makers and 
workers in hardening and tempering of 
steel for cutting edges that give longer 
service and more production. 


To promote greater efficiency in your plant 
equip with Simonds Circular Saws. 


Order from your dealer or direct from 
any Simonds Service Station. 


Simonds Saw and Steel Co. 


“The Saw Makers” 
ESTABLISHED 1832 — FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. Los Angeles, Cal- 
Boston, Mass. Memphis, Tenn. Seattle, Wash. 
Detroit, Mich. Atlanta, Ga. Toronto, Ont. 
New York City Portland, Ore. Vancouver, B.C. 
New Orleans, La. San Francisco, Cal. 
London, England, Montreal, Que. St. John, N. B. 


SIMONDS 


The Planer Saw 
Dado Heads 
Solid Circular 


SAWS 
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| Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewsed “EXTRA STANDARD” 


’ 














JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


MICHIGAN HARDWOODS 


Good, Well Assorted Stock 


DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg.,Grand Rapids, Mich. 





Kindly address all inquiries care Dept. 7. 











Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 
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DAVENPORT 
HOTEL trccdguarters for 


Lumbermen of 
the Northwest 


Spokane, 


U.S.A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























German Lumbermen Visit U. S. 


WasuHincrton, D. C., June 5.—Word has been 
received here of the arrival in New York 
today from Bremen of a party of German 
lumbermen who will make a tour of the United 
States. Their inspections will cover methods of 
lumber manufacturing and distribution, and 
they will also study the more important wood 
fabricating industries, according to the Na- 
tional Lumber Manufacturers’ Association. 

The visit of the party will extend about 
thirty days, during which they will stop in 
Philadelphia, Baltimore, Washington, Cincin- 
nati, St. Louis, Madison, Wis., Chicago, Grand 
Rapids, Detroit, Toronto, and Niagara Falls, 
returning to New York before sailing for Ger- 
many. Departure from New York on their 
swing around the country will be made June 6. 

Besides visiting a number of mills and 
wholesale and larger retail distributing plants, 
the party will visit some of the more important 
automobile, piano, furniture, railway car and 
similar wood fabricating plants, as well as a 
number of paper and pulp factories. 

During their visit in New York, the eastern 
division office of the National Lumber Manu- 
facturers’ Association will assist the travel 
bureau of the American Express Co. in arrang- 
ing a suitable itinerary for their three day stop 
there. In Chicago this duty will be undertaken 
by’ the central division office. 


Quotations on Timber Issues 


Quotations on lumber company short terms are 


on a yield basis except for bonds selling at or 
above call price. 
—Due 1930— 
Short Term— Bid Asked 
Pet. Pet. 
Bear Creek Log Co. 1st 6s.......... 6.20 5.85 
Bladon Springs Lbr. Co. Ist 6s....... 6.20 5.85 
W. P. Brown & Sons L. Co. Ist 5%s.. 5.87 5.75 
Connor Lbr. & Ld. Co. Ist 6s....... 6.20 5.85 
F, P. Cover & Sons Ist 6%s......... 6.20 5.85 
Dorchester Lumber Co. Ist 6s....... 6.20 5.85 
Detroit Investment Co, Ist 6s........ 6.20 5.85 
Emporium Forestry Co. Ist 6s........ 6.20 5.85 
Flanner Company Ist 6s............. 6.20 5.85 
Glade Creek Lbr. Co. Ist 6%s........ 6.20 5.85 
Edward Hines Lbr. Co. ist 5s....... rT eee 
Hutchison-Moore Lbr. Co. ist 6s..... 6.25 6 
OF ae 6.20 5.85 
Keystone Wood C. & Lbr. Co, Ist 6s.. 6.75 6 
Lamar Lumber Co. Ist 6s...........-. 6.20 5.85 
W. D MacRae Lbr. Co. ist 6s........ 6.75 6 
Nehalem Tbr. & Log Co. Ist 6s8...... ve — 
Oregon-Kalama Lbr. Co. ist 6s....... 6.20 5.85 
Owen Oregon Lumber ist 5%s....... 6.20 5.85 
D. V. Richardson Ist 68........++.... 6.75 6 
Saginaw & Man. Lbr. Co. Ist 6s...... 6.20 5.85 
Spring Creek Lbr. Co. Ist 6s......... 6.20 5.85 
Stack Lbr Co. Ist 7e......-.eeese. - 6.20 5.85 
Temple (Knox) Lbr. Co. ist 7s....... 101.93 102.80 
Tennessee Stave & Lbr. Co. Ist 7s....102 102.70 
Umpqua Mills & Tbr. Co. Ist 6s...... 6.75 6 
Long Term— Bid Asked 
Algoma Lumber Co. Ist 6s...........- 6.25 6.00 
Mew Ca BUS wcccvcvseteveccecccve 102 103 
Clayton and Anson Mark Ist 6s...... 99.50 100 
Campbell River Tbr. Co. Ltd. Ist 6s.. 98.50 100 
Continental Tbr. Land Co, Ist 6%s...100 102.55 


Dierks Lumber & Coal Co. ist 6s..... 100 101 


McGowin-Foshee Lumber Co. Ist 6s... 6.25 6.00 
Rogue River Lumber Co...........--+ 98.50 100 
Pacific Spruce Corporation ist 6%s... 97.50 100 
Trask Timber Co. Ist 68......+-+++.-. 6.25 
Wheeler Timber Co. ist 6s........+-- 2 


(Quoted by Baker, Fentress & Co., 





Impetus to Remodeling Movement 


BurFa.o, N. Y., June 4.—The home improve- 
ment and remodeling movement has recently 
been given more impetus by the organization 
of the Buffalo Home Improvement Bureau, 
with display rooms and offices at 892 Main 
Street, Buffalo, in one of the busiest retail 
sections of the city. 

This bureau was promoted by the market 
extension department of the Red Cedar Shingle 
Bureau and sponsored by the Buffalo lumber 
dealers and building contractors. The Red 
Cedar Shingle Bureau has had one of its rep- 
resentatives here for several weeks helping 
complete details and assisting in the training 
of a sales force of fifteen city and five subur- 
ban salesmen. 

This Home Improvement Bureau will offer 
to the public information, ideas, plans, estimates 
and complete construction service on anything 





that may be contemplated in the line of home 
improvement. 

This organization conforms in every detail 
to the newly established Home Modernizing 
Bureau of the Building Industries, and it jg 
expected that manufacturers of materials, othe; 
than wood, suitable for use in home improy. 
ing, will soon organize sales and advertising 
forces here and elsewhere. 

An extensive direct-by-mail advertising cam. 
paign promoting the use of red cedar shingles 
and other beautifying materials made from 
wood is being carried on. 


OUTINGS 


Plans for Pennsylvania Outing | 


PHILADELPHIA, Pa., June 4.—Plans are now 
entirely completed for the thirty-seventh annual 
summer trip of the Pennsylvania Lumbermen’s 
Association. Two hundred members are ex- 
pected to take this week-end trip from July 12 
to July 16, in the delightful Thousand Isles 
and the White Mountain region, which prom- 
ises to be one of the finest ever undertaken by 
the association. 

A special train will leave Philadelphia July 
12th, at 12:15 p. m., arriving at Rochester, 
N. Y., at 10:45 p. m., where twenty-five mem- 
bers of the Northeastern Retail Lumbermen’s 
Association will join the party. 

Thursday night will be spent aboard the 
steamship Kingston, on its way via Lake On- 
tario to the Thousand Islands. On Friday the 
party will change to the steamship Rapids King, 
aboard which they will journey all day through 
the Thousand Islands and the rapids of the St. 
Lawrence River. In the early. evening, the 
steamer will arrive at Montreal, where the 
party will transfer to the association’s head- 
quarters at the Mount Royal Hotel: A din- 
ner will be held at the hotel, at which the party 
will be officially welcomed by the lord mayor 
of Montreal. 

Saturday morning the party will make a 
trip to Bretton Woods, where the party will 
be quartered at the Hotel Mt. Washington, 
An entertainment and dance is scheduled for 
the evening. 

Sunday will be spent in divers ways, as the 
members see fit. A farewell dinner will be 
given in the evening at the hotel, following 
which the party will leave by special train at 
8:15, and arrive in Philadelphia on Monday 
morning. 














Lumber Trade Golf Tournament 


Wuite SuLpHurR Sprincs, W. Va., June 4.— 
Ideal weather conditions marked the twenty- 
third annual tournament of the Lumber Trade 
Golf Association, held here on May 28 and 29. 
The qualifying round was played on Monday 
afternoon, with fifty-nine members partici- 
pating. Forty-five ladies and eighteen guests 
attended. 

On Sunday evening the gathering was enter- 
tained at the showing of a photoplay entitled 
“Dubbin’ Along,” filmed by E. C. Hammond, 
of Boston, along the Maine coast. Mr. Ham- 
mond selected his own players for the cast. 

The annual meeting was held on Tuesday 
evening, and the officers elected to serve for 
the ensuing year are: 

President—John I. Coulbourn, Philadelphia. 

Vice president—J. Howard Burton, New 
York. 

Treasurer—L. F. McAleer, Newton, Mass. 

Secretary—J. E. Troth, Philadelphia. 

Executive committee—J. A. Finley, Phila- 
delphia, A. D. Tuttle, Westfield, N. J., and 
Charles P. Woodworth, Boston. 

Membership committee—R. W. Wistar, Phila- 
delphia, chairman, James Sherlock Davis, 
Brooklyn, and Merchant E. Philbrick, Boston. 


Dinner was. served in the Casino following 
the meeting, at which T. B. Thames, of Cin- 
cinnati, acted as chairman, winning the approval 
of everyone for the very excellent dinner and 
entertainment afforded. 
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Movement Exceeds Production 


(Continued from page 43) 


mills, including representative manufacturers 
in all regions and in all the important species, 
is fairly representative of the movement of 
iymber by the class of larger mills above de- 
scribed, representing about 65 percent of the 
total lumber production, the substantial reduc- 
tion in total shipments is to be accounted for 
only in terms of reduced production and ship- 
ments by the small mills from which no cur- 
rent statistical reports are or ever have been 
available. 

Allowing for increased lumber movement by 
water in coastwise and export trade, the indi- 
cated reduction so far this year as compared 
with last year from small mills is not less than 
{5 percent and probably 20 percent. 


Economic Trend 


The inevitable economic trend in lumber 
manufacture is in the long run toward larger 
average producing units and larger timber 
land ownerships. In the South with improved 
roadways, the lifetime of many large mills will 
be substantially prolonged by log purchases for 
delivery by truck over substantial distances. 
Considerable progress in this direction has al- 
ready been quietly made by many mills in the 
South and in the North. This increasing com- 
petition for logs between large mills having 
superior manufacturing facilities and small 


control now than at any time within the last 
ten years. Manufacturers, not statistics, will 
keep it so. 
Present Facts and Prospects 

The basic facts in the lumber outlook are - 
plain. The lumber industry has rarely been in 
a more favorable statistical position. Nor has 
it ever had the support, on the demand side, 
of so extensive, well organized, and effective 
trade extension activities. Nor has there been 
a time during recent years, at least, when the 
control of lumber supply was, to as large an 
extent as now, in the hands of manufacturers 
having substantial financial investments in tim- 
ber and facilities engaged exclusively in lum- 
ber manufacture, as distinguished from the 
sawmills having relatively small investments 
and engaged in the manufacture of lumber as 
a seasonal or secondary occupation. Nor, for 
many years, have there been so widely diver- 
sified outlets for lumber, including export, 
coastwise, and rail trade, for both construction 
and industrial consumption. 


Planting a ‘Forest of Fame” 


Mount VERNON, Wis., June 4.—A unique 
community forest project is found in this city 
which is called the “Forest of Fame,” in that 
trees are being planted here in honor of lead- 
ing Americans. The community forest was 
sponsored in 1916 by John S. Donald, of the 




















This church, built in Firchau in 1599, is said to be the oldest wooden church in Germany. Pop- 
ular demand has urged that it be preserved for posterity and it is to be taken down, piece by 
piece, and rebuilt in a museum in Schneidemuhl 





mills having no advantages except their porta- 
bility will inevitably reduce the volume of 
portable mill production. How fast this ten- 
dency will be converted into practice remains 
to be seen. It is, however, distinctly in the 
interest of better conservation, superior manu- 
facture and grading and improved merchandis- 
ing and a material factor in better regulated 
production. - 

Econamic forecasts which do not give due 
consideration to these facts are omitting one of 
the vital factors in the lumber business which 
has had a great deal to do with the lumber 
industry’s recent upward struggle, both for the 
establishment of publicly recognized standards 
of manufacture, and toward the economic con- 
trol of lumber production by intelligent adjust- 
ment of current supply to current demand. 
Production of lumber, in both softwoods and 
hardwoods, is apparently more nearly in such 


University of Wisconsin, and trees from 
George Washington’s home at Mount Vernon 
were the first to be planted in the village 
square. Since then trees from the birthplaces 
or homes of six presidents and seven Wiscon- 
sin governors and a long list of other prominent 
Americans have been planted. There are trees 
from foreign countries and include the Robin 
Hood oak from England, the Napoleon willow 
from France, and willows from Babylonia. 
Each tree is charted and marked and a park 
association supervises the forest. 

At recent dedicatory exercises, ash trees were 
planted in honor of Henry Clay and Robert E. 
Lee. A spruce was planted for Woodrow 
Wilson and a mountain ash from California in 
honor of Luther Burbank. Elms were planted 
for J. Sterling Morton, founder of Arbor Day, 
and Frances E. Willard, early leader of the 
Women’s Christian Temperance Union. 





The Southwest Is 
the Playground 
for Lumbermen 


This rugged, mountainous country calls. lurn- 
bermen to its rapid trout streams, marvelous 
trails through the Grand Canyon of the Colo- 
rado, beautiful golf links, lodges in the dense 
forests, and the interesting Indian reservations. 

Every year there is a noticeable increase in 
the number of lumbermen who combine pleas- 
ure with business and come to Arizona and 
New Mexico for their vacations. They have 
an opportunity to travel among our’ big, virgin 
growth Arizona White 
Pine trees, see the woods’ 
crews at work, take a 
trip through our four big 
sawmills, and notice how 
carefully the lumber is 
manufactured, seasoned, 
and graded. This experi- 
ence will be worth much 
more than the cost of 
the trip to you. 





Lumbermen! You will not only see the dense 
forests of live, growing trees, but just a short 
distance from Holbrook, Arizona, you can see 
one of the wonder spots of America—the Petri- 
fied Forest National Park. Plan to go South- 
west this year! ° ; 


x* *£ & *& *€ 


It may surprise you to learn that much of the 
land on the Apache Indian reservation‘in Ari- 
zona is over 10,000 feet above sea level. That’s 
why our Arizona White Pine timber has a 
softer texture and is lighter in weight than 
other Western Pines. Lumbermen regard it 
as the Pick of the Pondosas. 


Another interesting thing about our location 
is that at Standard, Arizona, we get an av- 
erage of 28 bright, sunshiny days in every 
month. No wonder our lumber is so thor- 
oughly dried before it is shipped! 


+o 6-8; 9 
If your name isn’t on our mailing list to re- 
ceive regular stock lists and prices, tell us to 


add it now. This will not obligate you in any 
way. 


Southwest Lumber 
Sales Corporation 
ALBUQUERQUE, NEW MEXICO 


Arthur A.Hood. Pres. J.A Robison, Secy 
W.G. Ramshaw, VP pa RF. Lilley, Treas. 
Lumber Corp. g a 4 ‘Lumber Ga 
¢ Nary, Ariz. nin »s N. Mex. mE 
Flagstaff, Ariz. SoniontAcee ; 
ofnnual Capacity $00 Million feet 
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Did You Meet Me 
at the Convention? 


I’m the 
Douglas Fir 
Houn’!!! 


“You, no doubt, saw the people pushing 
around the booth to get me. Everybody 
wanted to take me home. 

“I'm a wonderful business booster and my 
master has a trade building plan that'll interest 
every lumber dealer. I'll protect your interests 
at a very small cost.” 


Write now for our plan and prices. 


TILLICUM TOYS, inc. 
Tacoma, Washington 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 


Grand Rapids, Mich. 


Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


TOUCR 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


eatniieenn 





Plant: 
Newberry, Mich, 


























431 So. Dearborn St., CHICAGO 




















Analysis Shows 


in Lumber Production. 


In the accompanying tables an effort has 
been made to show by the best available fig- 
ures what the lumber production trend is and 
is likely to be through 1928. The lines in the 
first table are numbered for convenient refer- 
ence to the source and method of analysis. 
The basis for lines No. 1 and 2 of the tabula- 
tion is the cumulative figure on carloadings of 
forest products shown on Page 4 of Informa- 
tion Bulletin 343, American Railway Associa- 
tion, car service division, dated May 10, 1928, 
covering the first 17 weeks of 1928. 

Line 5 is the average percentage of lumber 


- etc. shipped during 1925, 1926, and the first 


nine months of 1927, as shown by the yearly 
and quarterly Interstate Commerce Commission 
reports on carloadings of forest products. The 
1925 percentage of lumber etc. of the total for- 
est products loadings that year was 48.65 per- 
cent; for 1926 it was 47.16 percent; and the 
first 9 months of 1927 46.24 percent; with a 
weighted average of 47.40 percent. 

Line 7 is the simple extension of the history 
of the 17 weeks for the 52 weeks of the year. 

Line 8 is based on an arbitrary average car- 
load footage, but on the theory of 27,000 feet 
in the average carload from the West Coast 
and 21,000 feet average carload from the South. 
These are the figures used by the West Coast 
and Southern Pine associations, respectively, 
in computing footages from carloads, and they 
are based on actual operation in the periods 
in the past. . 


Table No. 1—Production 


1925 versus 1928 


Forest products 
(1) First 17 
(2) First 17 


carloadings. 


(3) Decrease 


erage of 


(10) 
Coast 
(11) 
wood and softwood 
Production 


Stock reduction 


WE, Secs eccrevescnguewneere 
ts ons > 06% scale neeae 


ee 


(4) Average decrease per week in 17 weeks.. 


(5) Average percentage that loadings of lumber, box shooks, staves and 
headings bore to total loadings of forest products for 1925, 
Seek 3 Sete Ge Reet Ws occuneceses 


(6) 47.4 percent times 11,214 cars (total loadings decrease) gives an av- 


ee 


ee) 


(7) 5,314 cars less lumber per week times 52 weeks 
(8) 276,328 cars of lumber extended at rate of 25 M feet per car 


(9) By projecting the increase in West Coast exports during the first 
quarter of 1928, on the basis of the average experience for the last 
three years, such exports should show an increase over 1925 of.... 


Decrease in shipments after deducting increase in exports from West 


Ce 


National Association reports for first 20 weeks of 1928 show hard- 
shipments amounted to 
inne Oe eee va pa ENG ae e oe 5,761,941,278 feet 


LL 


Decline 


Line 9 is based on the projection shown jn 
the second table attached, which gives the detail 
of the projection. 

Line 11 covers the production and shipments 
of hardwoods and softwoods for the first 29 
weeks of 1928, as reported in the National Lum. 
ber Manufacturers’ Association barometer No, 
611, dated May 21, 1928. 

Line 12 takes into consideration the stock 
reduction at mills during the 20 weeks men- 
tioned in the above paragraph, which has been 
reduced to the average per week, and the 
average has been applied to 52 weeks, so as 
to extend this occurrence to a yearly basis, 
and in view of the fact that the secretary-man- 
ager of the National Lumber Manufacturers’ 
Association claims production of the mills 
reporting to the National association is 40 per- 
cent of national lumber output, the findings 
relative to decline in stocks at National asso- 
ciation mills have been reduced to one percent, 
and multiplied by 100 percent to arrive at 
the stock reductions at all lumber mills 
throughout the United States. 


SINCE time immemorial the parish of Orsa, 
in Dalecarlia, Sweden, has owned certain for- 
est lands in common, and for many years 
these forests have yielded sufficient revenue 
to make all local taxes unnecessary. This 
year, instead of paying taxes, the residents ot 
the parish are to receive a dividend from the 
community amounting to 90,000 crowns. 


and Shipments Analysis 


1,296,027 cars 
1,105,378 cars 


190,649 cars 
11,214 cars 


1926, and 
47.4 percent 


5,314 cars 
276,328 cars 
6,908,200 M feet 


726,477 M feet 
6,181,723 M feet 


Fi are We a ovalw ak od aaa 6,058,417,071 feet 


296,475,793 feet 














(12) 296,475,793 feet divided by 20 weeks produces average of........... 14,823,790 feet 
14,823,790 feet times 52 weeks produces probable decline in stocks 
throughout the year 1928 of 770,837,080 feet, and Dr. Compton claims 
that mills reporting to the National are equivalent to 40 percent of 
total U. S. production, which would indicate an apparent total re- 
duction in mill stocks throughout the country of .............0e-- 1,927,092 M feet 
Co, ee (ND, “on nn cde ce Getealea eeu eaee Oe Canad rb dU ete waa ee ee ewes 8,108,815 M feet 
Table No. 2—West Coast Lumber Exports 
Washington-Oregon-British Columbia 
All footage figures below are in thousand feet 
Average 
First Second Third Fourth Total for per 
Quarter Quarter Quarter Quarter Year Quarter 
Se ae ae ee 378,758 490,184 522,228 561,543 1,942,713 485,678 
a ee os ae 409,359 516,003 449,315 419,603 1,794,280 448,570 
DE: vawdtied eandne dnb et owes eee 6.5 o4 327,518 333,971 293,763 412,740 1,367,992 348,998 
1,115,635 1,340,158 1,265,306 1,383,886 5,104,985 425,415 
rr oc, dene iS ste en ekabe 371,878 446,719 421,768 461,295 426,415 ...ces 
weir eh 371,878 446,719 421,768 ph ees oh aa 
Increase over previous quarter..../ ...... 74,841 —24,951 Se” “steteve ..ceeeoen 
os i ote rath near. sManhed 20.1 —.56 | eer 
1928 projected on basis of 3-year average shows 
First Second Third Fourth 
Quarter Quarter Quarter Quarter Total 
(Actual) Bstimate Estimate Estimate Estimate 
EE a ae 2 dik ie ake Ween wae a 457,504 549,462 519,124 567,922 2,094,469 ...... 
Ge A ae ee Py ee 378,578 490,184 522,228 651,543 1,942,713 .....- 
EE ee Pe he a ae ere 78.746 59,278 —3,104 16,379 i: aes 
Percent increase over 1927........+. 20.8 12.1 —.6 3.0 | eS 
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Three Trees 
There were three trees upon a crest, 
One mighty pine, one sheltering oak, 
One hawthorn with a velvet cloak 
It pinned with blossoms to its breast. 
And who shall say which one was best? 


‘ For some men dreamed to be as strong, 
Beholding the majestic pine. 
Beneath the oak did some recline 
And rest. A singer came along 
And in the hawthorn found a song. 


For there are many kinds of trees 
And there are many kinds of men. 
Each gives his brother joy again, . 

Even as joy was found in these, 

According to the thing he sees. 


Some find a shelter in the priest, 
Some lean upon a leader’s might, 
Some hear the singing in the night 

Of one who finds a crust a feast. 

Which would you ‘say is most or least? 


We See b’ the Papers 


Poets are born, not made, or there wouldn’t 
be any. 

This world certainly has a lot more islands 
than we ever suspected. 

Some people liken the American farmer to 
the Russian peasant ; 


But they are alike in only this: their friends 
are their worst enemies. 


Gen. Yen will rule in Peking. 
try yen rules everything. 

As for Tammany, it looks like the American 
League pennant ought to be enough. 

East is East and West is West, and the twain 
shall meet at the Republican national con- 
vention. 


The professional farm relievers say Hoover 
is the farmer’s enemy, thus maintaining their 
previous batting average. 


In Chicago a hundred taxpayers helped two 
policemen chase and capture a pickpocket, and 
then went to the polls and voted the usual way. 


Now the family argument is whether to buy 
a Studebaker or a Buick; some day soon it 
will be whether to buy a Wright or a Curtiss. 


And, of course, Daughter won’t want either, 
and will wish they could buy a Handley-Page 
or some other foreign plane like the So-and- 
Sos have. 


Our idea of peace is a period like the one 
we are having just now—when the Brownings 
cease from troubling and the Stillmans are 
abroad. 


Sometimes when we get to thinking of 
farm relief, flaming youth, bathing beauties, 
C. C. Pyle and a few other things, we feel like 
flying to the Fiji islands ourself. 


A Chicago girl. killed herself with poison 
because her wedding went flooey; a man would 
do the same thing, only he would take it at 
a speakeasy instead of getting it at a drug 
store. 


“Look at the bottom, look inside, and listen 
to it!” cries the General Electric in an electric 
refrigerator ad. My gosh, are we going to 
hear the food now even before it gets on the 
table? 


Martin Wojciechowsky has been appointed 
chief of police of Cicero by Mayor Klenha. 
Now the judge won’t know whether the culprit 
is soused or merely trying to mention his 
friend, the chief. 


But it is a pleasure to note that Cicero has 
a chief of police, even though we can’t pro- 
nounce him. We had always supposed that 
police was one thing that Cicero had really 
never thought about. 


In this coun- 


The Chicago Tribune is building two oil- 
burning ships to bring its paper from Canada 
to Chicago. We thought the Tribune favored 
schooners. 


The most beautiful girl in the world will 
never be discovered by means of a _ beauty 
contest. In fact she is discovered every day 
by some fellow, working in an office, or play- 
ing at the seashore. 


Between Trains 

KenosHa, Wis.—The bankers of Kenosha 
and Racine counties foregathered at the Elks’ 
Club tonight, and, by the way, you ought to 
see this Elks’ Club. It isn’t only that, but a 
community center as well. As we feared, 
there were no lumbermen present. If we ever 
see a lumberman at a bankers’ meeting we will 
make a note of it, but we suppose he will 
say the note is no good. And he will be 
right. One reason why lumbermen are not 
bankers is because they can not lend any of 
the bank’s money to themselves, and that would 
be a fine situation when the railroad bunched 
seven cars on you, wouldn’t it? 


BeLLevit_e, Irt.—Another bankers’ meeting, 
this time the bankers of St. Clair County. No 
lumbermen here, either, but Harry Kramer, 
the well known East St. Louis banker, real 
estate man, Shriner and Rotarian, at all of 
which he works vociferously, was and told 
us many a good story on himself. We liked 
about the best the one about the time Harry 
was making a speech on a hot night and, when 
he got through, the toastmaster arose and in- 
quired, “Now, could we have a little ventila- 
tion?” We have listened to a few speeches 
by backslidden preachers that made us feel 
the same way. 


Trade 


I like to get the farmer trade, 
To help to build the barns, 
And many a visit I have made, 
And told them lots of yarns. 
I’ve furnished many a building thus 
Around the countryside, 
And when I see them prosperous 
I feel a lot of pride. 


I like to get the city trade, 
The mansion or the shack, 

To give the proper price and grade, 
And have them coming back. 

I like to drive the little streets 
Where little houses stand 

And see the homes a fellow meets, 
And meets on every hand. 


I like to get the foreign trade, 
The Hunyacks and the Finns, 

Whatever price the buyer paid 
Or what the wage he wins. 

It’s rather nice to drive about 
And see the living proof 

Some foreigner is starting out 
To give his kids a roof. 


I like to get another trade 
That some may overlook, 

Although but little I have made, 
And lots of time it took: 

The boy who has a boat in view 
He wants to build of wood, 
Who only wants a board or two 

But wants it awful good. 


I like to get a lot of trade, 
The profits large or small, 
And yet to give a youngster aid 

I like the best of all. , 
For after all is said and done, 
Of trade, and all its joys, 

To really have a lot of fun 
You want to get the boy’s. 





—IN ONE CAR-— 





It Pays to Sell 


Meadow River 
BRAND 


You can depend on Meadow 
River stock to give your custom- 
ers satisfaction. Because Meadow 
River Hardwood Flooring, Hard- 
wood Trim, Bevel Siding, etc., is 
all well manufactured from 
famous West Virginia timber, 


.this stock consistently satisfies 


builders and brings the dealer 
who sells it increased business. 


You cannot match the Meadow 
River line for quality and value. 
It costs nothing to - investigate. 
Let us have your inquiries. No 
obligation. 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 
Poplar 




















THE MEADOW RIVER 


LUMBER CO. 
RAINELLE, WEST VA. 
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Buyers of this highly prized 
wood know that the souces of 
supply are limited. Many of 
them, however, never worry 
about where to obtain the very 
finest quality 


Cherry Lumber 


They rely upon us to keep 
them supplied because we are 
the oldest and largest manufac- 
turers of Cherry lumber in 
America. Regardless of what 
your needs may be, we have 
the stock or will saw it for you. 
Write us now about your re- 
quirements in Cherry lumber. 


WarrenRoss Lumber(o. 


JAMESTOWN, 
NEW YORK 











GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
- 50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














Poplar Magnolia 
Oak Beech Gum 
POPLAR BEVEL SIDING 
BOX SHOOKS 
Eastman - Gardiner 

wood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 























C. B. Richard & Co, | i 
oreign Forwarders, 

29 Broadway, NEW YORK Customs Brokers. We 
Ocean Freight = ssfiitom'inie 
Brokers cate centaeenean 
Special department handling export lumber shipments , 
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WASHINGTON, D, C., June 4.—Capt. E. A. 
Selfridge, lumber trade commissioner, Lon- 
don, cabled under date of June 1 that the 
general consumption of lumber in the United 
Kingdom is improving. 

Stocks and prices were reported as follows: 
Hardwoods, stocks heavy and prices low. 
Southern pine, stocks moderate and prices 
firmer. Douglas fir, stocks heavy, but prices 
firmer. European spruce, heavy stocks and 
prices weak. European pine and plywood 
prices are firm. 

Capt. Selfridge added that the freight 
market in all sections is dull, with rates con- 
sidered unremunerative. 


Good Volume Going to Japan 


The Japanese lumber market continues to 
take a good volume from the West Coast. 
The impression here is that perhaps Japan 
imported more lumber than actually needed 
in the early spring, and this may have a 
tendency to curtail shipments somewhat for 
a time. Meanwhile, logs from the northern 
islands are being received at Japanese mills 
in ample volume to keep them running full 
time. 

In this connection it is interesting to note 
that a total of 1,692,000,000 feet of timber 
was shipped from Hokkaido, Saghalien and 
Siberia to Japan proper and China during 
1927, with only a small part going to China. 
It is the custom of suppliers to sell as much 
timber as possible for forward delivery dur- 
ing. the period December to March, and re- 
ports state that between 840,000,000 and 
960,000,000 feet was sold during that period 
this year. In view of this it is estimated that 
total shipments this year from the northern 
islands and Siberia will aggregate between 
1,320,000,000 and 1,440,000,000 feet. 

Commercial Attaché Alexander V. Pope, 
Buenos Aires, reports that basic conditions in 
Argentina are better than at any time since 
the World War. Normally this means con- 
tinuance of a good lumber market, since gen- 
eral economic conditions in the country 
largely govern lumber sales. 


Uruguayan Lumber Market Overstocked 


Cc. C. Brooks, commercial attaché, Monte- 
video, cables that sales in many lines are 
slow, with lumber showing a considerable 
drop. Imports during May continued at a 


high level, creating heavier stocks, and the 
Uruguayan lumber market is overstocked. 
Mr. Brooks also has reported that the tariff 
valuation covering sawn and cut lumber of 
dimensions not in excess of 1 meter in length 
nor more than 3 millimeters in thickness, and 
box shook has been reduced by a recently 
issued decree from 90 to 60 pesos per 1,000 
gross kilos. He states that the valuation of 
90 pesos assessed in the decree of Nov. 22, 
last, so increased the cost of box shook that 
some of the largest consumers ceased to im- 
port them and attempted to manufacture 
their own boxes from imported lumber. It 
is believed the present reduction in the tariff 
will cause a resumption of imports of box 
shook. 


Mexican Tariff Rates on Lumber 


While Uruguay is reducing her tariff rates, 
Mexico is taking the opposite course. Presi- 
dent Calles has revised the customs sehedule 
for common lumber, the new rates becoming 
effective June 18. The new revision changes 
the classification of common lumber accord- 
ing to whether it is dressed or merely rough 
sawn or hewn. Both dressed and rough sawn 
common lumber will not be classified ac- 
cording to thickness. Separate classifications 
are created in the decree for creosoted rail- 
road ties, flooring, ceiling, shiplap, wooden 
posts, and pine, fir and spruce lumber. The 
new duties imposed generally represent in- 
creases over the former rates, but provision 
is made for the free entry of certain round 
timbers which were formerly dutiable. The 
reduced rate of duty granted to ordinary lum- 
ber for construction purposes when imported 
through the custom houses of Sonora, Lower 
California and Sinaloa is maintained, as are 
also the former classifications and rates of 
duty applying to fine lumber, plywood and 
ordinary wood in pieces for the manufacture 





Review of Overseas Lumber Markets 
















of forms. The former duty applying to com. 
mon boxes: and shook is increased by % 
percent, 


Swedish and Finnish Advance Sales 


T. O. Klath, Stockholm, reports that ad. 
vance Swedish lumber sales at.the middle of 
May had risen to the total of 1,089,000,009 
feet, approximately... While English lumber 
buyers are hesitant, the Continental markets 
are steady. It is estimated that due to the 
recent lockout the Swedish output for expo 
this year will be off about 100,000 standards 
This may mean firmer prices. { 

Latest figures show the advance saleg of 
Finnish lumber have passed 1,218,000,000 fegt 
approximately 50 percent of the export out. 
put of Finland. 

Trade Commissioner A. V. Smith cables 
from Shanghai that the lumber situation jp 
that Chinese port is showing very little 
change. The recent advances in quotations, 
which were the result of increased freight 
rates, are offset by the appreciation of silver, 


Australian Lumber Demand 


Trade Commissioner. E. C. Squire cables 
from Sydney that the domestic demand for 
lumber in Australia continues restricted, dis- 
couraging buying by importers. A few orders 
are being placed against August shipment, 
Stocks of Douglas fir and redwood are still 
large and dealers’ prices low. Plywood im- 
porters are reported to be organizing oppo- 
sition to the requested increase of duty. 

From Wellington, Julian B. Foster, trade 
commissioner, cables that foreign trade re- 
turns for the first four months of this year 
show New Zealand in an extremely satisfae- 
tory position. Business continues active for 
Douglas fir, and redwood sales are strong. 
Japanese oak also is enjoying good sales. 
Western red cedar sales are improving and 
steadiness is noted in the lumber trade asa 
whole. There is keen competition in plywood 
from western FEurope, especially Riga and 
Finland. 

Netherlands Lumber Trade 


A cablegram from Commercial Attaché J. 
F. Van Wickel, The Hague, states that ‘the 
Netherlands lumber trade improvement has 
continued, resulting in clearance of surplus 
stocks as a consequence of heavy purchases 
by the construction and shipbuilding indus- 
tries. Importers have decided to limit their 
orders with a view to avoiding a recurrence 
of the recent unhealthy conditions in the 
market. An improved demand for southern 


pine, Douglas fir and oak from the United 
States has been observed, due to reduced 
quotations resulting from lower freight 
rates. 


South African Conditions 


Trade Commissioner S. H. Day, Johannes- 
burg, with the co-operation of Vice Consul 
Cc. E. Macy, Port Elizabeth, cables that a 
generally satisfactory condition obtains in 
South Africa. Construction continues at a 
high level, with consequent good demand for 
lumber’ and other building materials. The 
Government’s plans for the expenditure of 
£4,500,000 on a public buildings’ program is 
expected further to stimulate activity in con- 
struction lines. 

Assistant Trade Commissioner W. L. Kil- 
coin reports from Johannesburg that con- 
tinued progress in afforestation in South 
Africa is disclosed in the annual report of 
the chief conservator of forests for the year 
ended March 31, 1927, which has just been 
made available. 


Beforestation Work in Italy 


Fyrom Rome, Assistant Trade Commissioner 
D, F. Spencer reports the organization of the 
Comitato Nazionale Forestale to promote re- 
forestation. The Facist Government is en- 
gaged in working out an agreement with the 
various companies operating hydro-électric 
plants with a view to having them pledge 4 
sum of money to be used in. reforestation 
work. The terms of an agreement have been 
drawn up and the full text is now in the 
hands of the minister of national economy. 
It is hoped that this plan will constitute the 
backbone of a general program: of Italiam 
reforestation. 

J. R. McKey, assistant trade commissioner 
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———— 
at San Juan reports that lumber is selling 
slowly in Porto Rico. Stocks are reasonable 
for the season. 

Consul J. F. McCurk, La Paz, cables that 
the general depression in the trade of Bolivia 
which has prevailed since the first of the 
year continued during May. Little new con- 
struction is being undertaken, with the re- 
sult that sales of lumber and other building 
materials are unusually low, especially in 
yiew of the fact that the dry season is now 
on in that country. 


Wood Exports Show Gain 


Lumber and wood manufactures exported 
from the United States during 1927 estab- 
lished a high record for quantity, and were 
highest in value for any year except 1920. 
For the first quarter of 1928 the exports have 
much exceeded those for the same period last 
year, the gain in value amounting to 14 per- 
cent, or $5,300,000. Quantity gains ran higher 
in percentages than value gains, due to lower 
export prices prevailing. 

Douglas fir log exports were not so large 
during the 1928 quarter, being 1,160,000 feet 
under last year, but sawed timber rose from 
88,700,000 feet to 149,600,000 feet, and lumber 
(dimensions under 6x6-inch) from 149,700,000 
feet to 188,700,000 feet. Principal gains in 
Douglas fir lumber shipments were to Japan 
—from 32,000,000 feet in January-March, 
1927, to 56,000,000 feet for the first quarter 
this year. Exports to Europe, including the 
United Kingdom, rose from 16,000,000 feet 
for the first quarter last year to 40,000,000 


higher than a year ago. Receipts of sawlogs; 
other than cedar, from British Columbia were 
about 20 percent lower than last year. The 
quantity of cedar logs coming in nearly 
doubled. 

Purchases of Canadian lumber at the port 
of Vancouver in April were 40,278,000 feet, 
valued at $758,000, compared with 33,226,000 
feet, valued at $662,720 exported from that 
port to the United States in March of this 
year. 

Porest Resources of India 


Trade Commissioner Charles B. Spofford, jr., 
has transmitted to the Department of Com- 
merce an interesting report on the forest re- 
sources of India, which cover 250,000 square 
miles, one-fifth of the geographical area of 
the country. The forests are scattered over 
the length and breadth of India, from the 
Himalayan snows to Cape Comorin and from 
the arid juniper tracts of Baluchistan to the 
eastern limits of the Shan States. Through- 
out this vast forested area there is an infinite 
variety in types, depending on variations of 
climate and soil and other local factors. Mr. 
Spofford states that official reports of the 
India Forest Department, which controls this 
valuable property, make fascinating reading. 

These authoritative statements declare that 
“in Burma the supplies of gurjun are almost 
inexhaustible; in Assam _ hollong, panisaj, 
maki, jerul, needlewood and other allied tim- 
bers can supply the needs of the railways for 
many years to come. In north India the chir, 
blue pine, spruce and silver fir will never give 
out. In Madras and Bombay the evergreen 
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Sales efforts of the Long Leaf Yellow Pine Manufacturers’ Association recently registered in 

Corpus Christi, Tex., and as a result 1,000,000 feet of longleaf pine went into the new shipping 

terminal, shown in the above illustration, which was but lately constructed. In addition to land- 

ing the terminal job, a new country club and a new public school building carried the longleaf 

specification. The club job called for longleaf pine for studs, joists, timbers and beams, while 
the school job utilized it for flooring and joists 





feet this year, and to Argentina 6,850,000 feet 
to 11,400,000 feet. 

The average export prices on southern pine 
lumber shipped during the first quarter of 
1928 were about $3 per 1,000 feet lower than 
in the same period of last year, so that the 
30,000,000 feet increase in exports of lumber 
and sawed timber produced a value increase 
of only $775,000. Quantity totals were 
197,000,000 feet in 1927 and 228,000,000 feet in 
1928 for the first quarter. Argentina took 
the greatest increase, taking 53,100,000 feet 
in the first quarter this year and 38,700,000 
feet a year ago. The United Kingdom took 
12,200,000 feet this year against 8,700,000 feet 
in the first quarter of 1927, while Continental 
Europe took 41,100,000 feet, compared with 
26,600,000 feet a year ago. On the other hand, 
there were some heavy drops in southern pine 
exports. For example, for the first quarter 
of 1927 Cuba took 36,300,000 feet, and this 
year but 16,600,000 feet. Mexico this year 
too 14,700,000 feet, against 7,900,000 feet a 
year ago. 

Decrease in Wood Imports 


Imports of wood and its manufactures, 
mainly lumber and sawmill products, into 
the United States during the first quarter of 
this year ‘were valued at $16,370,000, or $3,600,- 
000 less than in the same period of 1927. 
Softwood lumber imports were $1,700,000 
lower. Imports of shingles were $197,000 


forests can produce an unending supply of 
karani, pali, the Eugenia species and other 
suitable woods, to supplement the supplies of 
mesua, teak and laurel, while the forests of 
central India and Bihar can yield a sufficiency 
of sal. laurel, kusum, arjum, padri, axle-wood, 
mohwa, etc.” 

Of equal interest are the reports of experi- 
ments made at the Forest Research Institute 
at Dehra Dun. In one bulletin the claim 
is made that the “Himalayan spruce and sil- 
ver fir are stronger than the corresponding 
species in Europe and America and at least as 
durable, the silver fir being in fact superior to 
Sitka spruce, the accepted wood for airplane 
construction.” This bulletin adds that both 
trees are found in large quantities in north 
India and it is estimated’ that sustained sup- 
ply of “more than 2,000,000 cubic feet could 
be furnished annually.” 

(SBR ARBBBBABEBABBAAAS 

Fires in 1927 on the twenty-two national 
forests of Oregon and Washington totaled 
1,484 and cost $169,351 in damage and $385,265 
to control, according to a report just com- 
pleted by the district headquarters at Port- 
land, Ore., of the United States Forest Serv- 
ice. The areas burned over aggregated 59,790 
acres. Damage was held comparatively low 


as a result of the adoption of the policy to 


deal promptly with every incipient fire. 
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Mellow Pine 


The Aristocrat of. Structural Woods 


—the strongest 
and most durable . 
lumber. for either 
new buildings or 
for remodelingold 
homes. , 


R.W. WIER 
Lumber Company 


FirstNetiond , HOUSTON, TEXAS 
Distributors:— WierLong Leaf Lumber. 
Mills :~ Wrer.gate,Texas 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
‘Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























We're on the Jo 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on . 


N. C. PINE 


Flooring, Ceiling, Roofing, Long and 
Shortleal Yellow Pine, rough or dressed 








Car and Cargo Shipments. 


Ellington & Guy, Inc., arncouns 


North Carolina 











Mutual Lumber Co., Inc. 


JACKSON, MISS. 


Yellow 
PINE 


Dimension, 
Joists, Boards, 
Shiplap, 

K. D. Rg. Finish. 




















LONG and SHORT LEAF 
ALSO Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 
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Good Flooring 
to Sell 


By reason of its dependable quality and 
accurate machining Hudson Oak Flooring is 
a mighty good flooring for retail lumbermen 


to sell. Manufactured in one of the coun- 
try's most modern flooring plants, it possesses 
a glass smooth finish and matches right 
up tight. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn. and Vicksburg, Miss. 


HUDSON 
OAK FLOORING | 











HAMMOND,LA. tore 
Manufacturers of 

Virgin Long Leaf Yellow Pine 

Round Piling Any Lengths. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





Business Changes 


ALABAMA. Montgomery—Humphrey-McLemore 
Lumber Co. succeeded by McLemore Lumber Co. 


ARKANSAS. Clarksville—F. B. Redus Lumber 
Co, sold to S. E. Holt. 


CALIFORNIA. San Jose—A. F. Perry Lumber 
Co. succeeded by Perry Mill & Lumber Co. 

Temple—Temple Milling & Lumber Co. succeeded 
by Temple Lumber Co., recently formed by J. S. 
Billheimer and E. H. Van Mouten. 


FLORIDA. Tampa—Tampa Lumber & Manufac- 
turing Co. succeeded by Tampa Lumber & Mill- 
work Co., incorporated with capital of $200,000. 

GEORGIA. Thomasville—Mason Lumber Co., 
operating several sawmills a few miles north of 
Thomasville, has sold its timber and sawmill in- 
terests at Murphy to Tyson & Boswell, who will 
continue mill operations. Mason Lumber Co. re- 
tains and will continue to operate its mills around 
Ochlocknee in Thomas County. 

INDIANA. Windfall—Windfall Lumber Co, sold 
to Hemlock Lumber Co. 

IOWA. Onslow—W. F. Kennery has purchased 
the lumber and coal business here formerly owned 
by the Iowa Builders’ Supply Co., of Cedar Rapids. 

KANSAS. Hutchinson — Houston-Zimmerman 
Lumber Co. succeeded by Ortmyer Lumber Co. 

MICHIGAN. Wayland—Wayland Lumber & Coal 
Co. sold to Fred Matthews. 

MINNESOTA. Battle Lake—F, A. Everts sold 
to Dower Lumber Co. 

Lawndale—Ole Myren has closed out his lumber 
business, selling buildings to Kelly Nelson. 

NEW JERSEY. Red Bank—Charles Lewis Lum- 
ber Co. succeeded by Lewis & Hagerman Lumber 
Co. 

NORTH CAROLINA. Marshall—Builders’ Supply 
Co. succeeded by Marshall Builders’ Supply Co. 

OKLAHOMA.  Stilwell—Browning Lumber Co. 
sold to Dyke Lumber Co. 

OREGON. Portland—wWilkinson Lumber Co. sold 
to J. W. Copeland Yards. 

SOUTH DAKOTA. Sioux Falls—J. W. Horner 
Lumber Co. purchased the Big Sioux Lumber Co. 

TENNESSEE. Henning—W. E. 
ceeded by Henning Lumber Co. 

Knoxville—O. W. Sweat and associates have pur- 
chased the Fountain City Lumber Co. and incor- 
porated it in a new company known as Greenway 
Home Builders (Inc.). 

Obion—Forcum-James Cooperage & Lumber Co. 
succeeded by Forcum, James Co. 

TEXAS. Presidio—Marfa Lumber Co., erron- 
eously reported sold to Zack Miles. The Marfa 
Lumber Co., which has headquarters at Marfa and 
is headed by J. W. Howell, of the Howell Lumber 
Co., Alpine, Texas, recently opened a branch yard 
at Presidio under name of Presidio Lumber & Hard- 
ware Co., which it is still operating and will con- 
tinue to operate, according to statement of Mr. 
Howell. 

WISCONSIN. Aniwa—Builders’ Service Co. suc- 
ceeded by Monarch Builders’ Supply Co. 

WYOMING. Fort Laramie—Fort Laramie Lum- 
ber Co. succeeded by S. A. Foster Lumber Co. 


BRITISH NORTH AMERICA 


ONTARIO. Little Current—L. A. Buck has pur- 
chased Norman Trotter’s sawmill at Little Current 
and will probably enlarge. ; 


Incorporations 


CONNECTICUT. Hamden—B. B. Broadben & 
Sons, incorporated; capital, $100,000. 


Palmer suc- 


New Haven—Connecticut Ladder Co., incorpo- 
rated. 

FLORIDA. Jacksonville—Wilson-Otwell Lumber 
Corporation, incorporated; capital, $10,000; saw- 
milling and retail lumber business. 

Palm Beach—Woodite, incorporated; capital, 


25,000; woodworking plant. 


INDIANA, New Albany—New Albany Wood- 
working Co., increasing capital from $10,000 to 
$20,000. 

South Bend—Sanders Lumber Co., increasing 


capital to $38,000 common and $50,000 preferred. 


KENTUCKY. Insko—Forest Lumber & Coal Co., 
incorporated. 
MICHIGAN. Charlotte—Colborn-Fulton Lumber 


Co., incorporated; 150 shares, $633 par value. 

Lawrence—Lawrence Lumber & Coal Co., chang- 
ing ownership; incorporated; capital, $20,000. 

NEW YORK. Brooklyn—Becker-Danowitz Co., 
increasing capital to $50,000. 

Brooklyn—Edgewood Lumber Corporation, incor- 
porated; capital, $10,000. 

New York—Saw Mill River Lumber Co., incor- 
porated; wholesale and commission. 

Tuckahoe—James A. Haggerty Lumber & Mill 
Work, incorporated; capital, $25,000. 





NORTH CAROLINA. High Point—Dimension 
Veneer Co., incorporated, 
OKLAHOMA. Enid—Thorne Planing Mill Co., 


incorporated; capital, $20,000. 

OREGON. Albany—Albany Door Co., increasing 
capital to $75,000; door mfr. 

Keasy—Campbell Shingle Co., incorporated; capi- 
tal, $2,000; logging and shingle mfr. 

Marshfield—Western Empire Lumber Co., incor- 
porated; capital, $100,000. 


Portland—Pacific Spruce Corporation, increasing 
capital to $4,000,000. 
Vernon—Wilson & Clark Logging Co., incorpo- 


rated; capital, $5,000. 


PENNSYLVANIA. Johnstown — Cooper-Smith 
Lumber Co., incorporated; capital, $25,000. 
SOUTH CAROLINA. Columbia—Shand Building 
Products Co., incorporated; capital, $5,000; to hap. 
dle and manufacture lumber, wholesale and retail 


building materials, 
Sumter—Williams Wood Products Corporation 


incorporated; capital, $50,000. 
TEXAS. Gonzales—Ewing Lumber Co., incorpo. 
rated; capital, $20,000. 
Houston—Houston House Wrecking & Lumber (y 
increasing capital to $30,000. ; 
Marfa—City Lumber & Supply Co., incorporated: 
capital, $35,000; old. ( 
WASHINGTON. Seattle—Pacific States Land & 
Timber Co., incorporated; capital, $30,000. 
Seattle—W. L. Feely Lumber Co., incorporated: 
capital, $1,500. ‘ 
WISCONSIN. Madison—West Side Lumber & 
Fuel Co., incorporated; capital, $100,000. 


BRITISH NORTH AMERICA 


QUEBEC—Madawaska Corporation, incorporated; 
capital, $2,600,000, to carry on lumber, timber ang 
pulpwood business. Incorporators include Charles 
G. and Joseph Power, of Quebec. 


New Ventures 


ARIZONA. Phoenix—Arizona Planing Mill re- 
cently started operation, 
ARKANSAS. Malvern—Ouachita Valley Lumber 


Co. has started a wholesale and commission lum- 
ber business. 

Siloam Springs—Producers Lumber Yards, open- 
ing for business with Jack Thompson as manager. 

CALIFORNIA. Bellflower—Harbor Lumber (Co, 
has opened a retail yard at this point in charge 
of R. C. Napier. 

Elsinore—Sedco Lumber Co. has established 4 
yard here under management of R. F. Burch. 

Georgetown—J. M. Mace has started a sawmill. 

Los Angeles—Pacific Southwest Hardwood (po. 
opening wholesale hardwood lumber business. 

Pine Grove—Ed. Matson opening lumber and 
planing mill business. 

GEORGIA. Brunswick—Clancy 
starting a sawmill. 


IOWA. Sioux City—Hudson Mfg. Co. has begu 
tank manufacturing business. ‘ 
KANSAS. Topeka—J. Thomas Lumber Co. open- 
ing lumber yard at 614 Jackson St. 
Wichita—Jackson-Walker Fuel & Material Co. 
opening lumber yard. 
MASSACHUSETTS. 
ing retail 
streets. 


OHIO. Akron—Falls Lumber Co. opening retail 
lumber business, 

OKLAHOMA. 
concern. 

Tulsa—C. T. Sturner opening retail lumber busi- 
ness. 


OREGON. Harrisburg—C, C. Keith has engaged 
in business here as Keith Lumber Co. 


TEXAS. Port Aransas—Cage Hardware & Fur- 
niture Co. starting a retail lumber business. 

Corpus Christi—Pickering Lumber Co. to build 
a lumber yard at Waco and Mestina. 

Chillicothe—Bennett Lumber & Building Co. to 
establish a lumber yard. 


BRITISH NORTH AMERICA 
QUEBEC. Montreal—Mayno Davis Lumber Co. 


opening a yard in Montreal with E. C. Plant in 
charge; headquarters, Ottawa. 


‘ New Mills and Equipment 


ARKANSAS. Fort Smith—Ward Furniture Mfg. 
Co. is about to erect a two-story addition to plant. 


FLORIDA. Lake Worth—Best Crate & Hamper 
Co. will erect new building and will purchase con- 
siderable machinery. 


GEORGIA. Toccoa—Simmons-Bond Furniture & 
Lumber Co., organized and incorporated here re- 
cently with $25,000 capital, is reported contem- 
plating establishment of plant for manufacture of 
furniture and various lumber products. 


OHIO. Bucyrus—Gledhill & Kime Lumber Co. 
of Crestline, Ohio, which recently acquired the 
plant of the Roehr Lumber Co. here, has placed the 
plant in operation. It is planned to construct new 
offices, display rooms, etc., and to install a com- 
plete modern woodworking plant. M. R, Leonard, 
manager. 


TENNESSEE. Nashville—Bradford Furniture 
Mfg. Co. has purchased the factory and warehouse 
of the White Trunk & Bag Co. and is planning 
to enlarge its facilities, the new factory floor space 
being increased by about. 100,000 square feet. Fur- 
niture will be the product. 

TEXAS. Harlingen—Valley Builders’ Supply Co. 
erecting a one-story, 40x150-ft. planing mill. 

Harlingen—Silvers Box Co. will erect a $10,000 
box and crate plant. 


Lumber Co, 


Boston—Percy D. Hill open- 
lumber business at Border and Elm 


Gould—Gould Lumber Co., new 


WASHINGTON. Aberdeen—Phil Delorme will 
erect a band saw manufacturing plant. 
Casualties 


ARKANSAS. Bests—Planing mill of Stout Lum- 
ber Co. destroyed by fire; loss, $150,000; company 
plans to rebuild at once. 


LOUISIANA.  Frierson—Nabors-Williams 
(Continued on page 85) 
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Development in Crawler Power Units 


A recent outstanding development in crawler 
power units is the new combination of the’ 
Trackson Full-Crawler and the McCormick- 
Deering industrial tractor, announced by the 
Trackson Co., of Milwaukee, Wis., combining 
Trackson performance with International 
strength and reliability, representing the best 
individual efforts of the International Har- 
yester Company of America and the Trackson 
Co. With the background of years of experi- 
ence in the tractor and equipment field, the 
engineers of these two companies have put 
their best knowledge and skill into the Track- 
son-McCormick Deering. They have antici- 
pated the needs of every heavy-duty user of 
erawler tractors, and in combining the Track- 
son Full-Crawler with the McCormick-Deering 
jndustrial tractor they have provided a 3%-ton 
unit that has tremendous power and strength 
without being cumbersome; that is economical 
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New Combination of Trackson Full-Crawler 
and McCormick-Deering industrial tractor 


in original price as well as in operation and 
maintenance costs, and that will work in any 
ground conditions without loss of traction or 
power. 

Neither the Trackson nor the McCormick- 
Deering is new, by any means. Each has been 
tried and tested for years, and has established 
individual records all over the world for extra- 


ordinary performance, reliability, strength and 
economy on the job. The combination of them 
is new, however. The 10-20 Industrial McCor- 
mick-Deering provides a power plant which 
has ruggedness of construction, simplicity of 
design, and a tremendous reserve of power. 
The Trackson gears this power to the ground, 
increases the tractor’s flexibility, adds weight 
for bearing down, makes shorter’ turning 
radius possible, and gets traction in any 
ground. conditions. 

The Trackson McCormick-Deering is a note- 
worthy example of the specialized, scientific 
production which is characteristic of modern 
business. With each company specializing in 
the manufacture of one of the integral parts 
of such a unit, each has a better chance to be- 
come expert, and its product attains the great- 
est possible perfection. As significant as the 
combination of the equipment itself is the 
uniting of the splendid distribution and serv- 
ice facilities of the International Harvester 
Company of America with those of the Track- 
son Co. Trackson McCormick-Deering will be 
accessible all over the world through the In- 
ternational distributers and dealers, and 
owners everywhere will be assured of prompt, 
efficient service by Trackson and McCormick- 
Deering experts. 

One of the outstanding features of this 
crawler tractor is its practicability for use 
with other equipment. The Trackson is con- 
structed on simple, clean lines, leaving the 
frame unobstructed and with plenty of clear- 
ance between the crawler and the tractor, so 
that this equipment can be easily mounted and 
actually built in, instead of merely hanging it 
on. Since it is true that a crawler tractor’s 
range of utility depends largely upon its 
adaptability to use with hoists, loaders, dig- 
gers, backfillers, plows, graders and other road 
machines, agricultural implements etc., Track- 
son engineers have kept the necessity for this 
adaptability constantly in mind in designing 
the Trackson for the McCormick-Deering. 

Another important feature of the Trackson 
MecCormick-Deering is its excellent balance, 
which is so essential in the construction of a 
crawler tractor. It is this balance which 
enables the outfit to hug the ground and secure 
complete traction. 





Gasoline Operated Locomotive Cranes 


Among the important advantages resulting 
from the application of heavy-duty gasoline 
engines to locomotive cranes are the savings 
effected in labor, time, fuel and maintenance. 
Other leading factors consist of dependability 


and cleanliness. These advantages are out- 
lined in detail in a new 16-page bulletin re- 
cently issued by the Orton Crane & Shovel Co., 
of Chicago, covering gasoline operated loco- 
motive cranes. Bulletin No. 56 also points out 
the trend toward gasoline engine operation, as 
evidenced by present practice with regard to 
crawler type cranes and shovels. 

In a foreword to this new catalog the Orton 
company states: “The development of internal 
combustion engines has revolutionized the 
application of power to mobile equipment. It 
has made possible new methods of transporta- 
tion, such as the automobile and the airplane, 
and has been the means of improving estab- 
lished methods of transportaion as well as of 
using stationary power. Additional applica- 
tions have come with the comparatively recent 
development of heavy-duty gasoline engines 
for trucks, tractors, excavators, material-han- 
dling apparatus and similar industrial equip- 
ment. The advantages of the application of 
this type of engine to locomotive cranes are 
outlined on the following pages.” 

The bulletin contains illustrations of the 
Orton equipment employed in industrial opera- 
tions, among them being an Orton crane with 
40-foot boom and lifting capacity of 12 tons 
at a 12-foot radius used by the Filer & Stowell 
Co., of Milwaukee, Wis., for yard service. 





Other prominent users of Orton cranes include 
American Steel & Wire Co., Atlas Portland 
Cement Co., Fairbanks, Morse & Co., and the 
International Harvester Company of America. 


Sawmill Firm Erecting New Home 

Seventy-two years of progress is the record 
of whicn the Hill-Curtis Co., of Kalamazoo, 
Mich., is justly proud. This company is one 
of the pioneers in the manufacture 6f sawmill 
and wood cutting machinery, having built 
genuine Dixie circular sawmill machinery 
since 1856, and genuine Hill steam deck and 
other sawing equipment since 1881. The Hill- 
Curtis Co. is the successor to William E. Hill 
& Co., of Kalamazoo, and the Curtis Sawmill 
Machinery Co. of St. Louis, Mo. The Curtis 
line was established in 1856, and the Hill line 
in 1881. In 1921 the grinding and polishing 
machinery line of Webster & Perks was pur- 
chased, and in 1918 the Trim-O-Saw was 
originated and first marketed three years later. 

As a result of the development of the Hill- 
Curtis Co., of which W. C. Hammond is presi- 
dent, the concern is now constructing at Doug- 
las Avenue and the Michigan Central Railroal 
in Kalamazoo a new home, which the com- 
pany announces is a “monument to the honest 
efforts of three generations of men who have 
with their hands, heads and hearts built char- 
acter into machinery, and to those many thou- 
sands of users and dealers throughout the 
world who have shown their confidence in our 
-products these many years. We want you to 
visit us in this new home which you have 
helped make possible.” 
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_ The Spirit That 
Gets Things Done 


It’s the spirit that made Lindbergh 
famous—and that has long made Sei- 
del at St. Louis known as the “House 


of Quick Service on Lumber.” 


Shipment same day order received 
—27 R.R’s to ship over. Any con- 
cern within 600 miles can have de- 
livery by local freight in 48 hours. 


If it’s used in building 
we have it. Call on us. 


(2. 


Serele 


LUMBER 
St. Louis, Mo. 


West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


Buice OAK FLOORING »... 


. for 
P 4 o “‘deliv- 
EB 
THE Best. = 
d list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 



































' AQ4aTM 2 x 2—30" 
FOR SALE 22 
3 x 3—30'" 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bidg., CINCINNATI, OHIO 





























WILLIAM P. WHEELER, who for many 
years operated a planing mill and retail lum- 
ber business in Newton, IIl., died at his home 


in that city on May 31 after a lingering illness © 


of several months. Mr. Wheeler was 84 years 
old and was born in Richland County, Illinois. 
He moved to Newton in 1884 and began the 
operation of a planing mill which has grown 
into the prosperous retail lumber business of 
W. P. Wheeler & Son. A few years ago Mr. 
Wheeler retired from business, turning the 
management over to his son, John, the junior 
partner. Besides the son Mr. Wheeler leaves 
a daughter, Mrs. John M. Swick, of Newton. 
His wife died in 1922. 


ROBERT H. DOWNMAN, widely known 
lumberman and social leader of New Orleans 
and Louisiana, died at his residence at 2525 
St. Charles Avenue, New Orleans, on June 2. 
Death resulted from 
arthritis from which 
the deceased had suf- 
fered for the last four 
months. Funeral serv- 
ices were conducted on 
June 3 with burial in 
the family tomb in 
Metairie Cemetery. 

Mr. Downman was 
born in Warrenton, 
Va., on Feb. 27, 1861. 





THE LATE 
R. H. DOWNMAN 





His father had ren- 
dered distinguished 
service in the army of 
the Confederacy and 
afterwards had served 
as sheriff and as 
county clerk of Fau- 
quier County. Mr. 
Downman was edu- 
cated at Warrenton 
Academy and _ gradu- 
ated later at the A. and 
M. college at Blacks- 
burg, Va. After completing his education, he 
returned to Warrenton and entered the hard- 
ware business for a vear, after which, in 1880, 
he went to Bryan, Texas, where he worked for 
his uncle who owned a drug store. In 1881 
Mr. Downman opened a retail pharmacy in 
Waco, sold the business a year later to be- 
come clerk in the office of Cameron, Castles 
& Story. Later Mr. Downman was put in 
charge of the wholesale drug department. In 
1888 he married Anne S. Cameron, daughter of 
the late William Cameron, and in 1889 iden- 
tified himself with the Cameron lumber inter- 
ests. He was made manager of the retail 
yards. On the death of Mr. Cameron, Mr. 
Downman became an administrator of his 
father-in-law’s estate. Several years later the 
property was divided and in 1901 he moved to 
New Orleans where he organized the Bowie 
Lumber Co. 

It was there that he began his climb 
towards success in the lumber industry and 
in several years managed his holdings with 
such profit that his personal fortune soon sur- 
passed many times his inheritance. Mr. 
Downman was president of the National Lum- 
ber Manufacturers’ Association in 1913 and 
was one of the most prominent figures in 
American lumber circles. He was regarded 
as a power behind the throne in the Southern 
Cypress Manufacturers’ Association. His lum- 
ber holdings extended far and he owned major 
portions of stock in the Bowie Lumber Co., 
the Jeanerette Lumber & Shingle Co. the 
White Castle Lumber & Shingle Co. and the 
Iberia Cypress Co. He was also an extensive 
owner of mineral lands and other valuable 
properties in the South. During the World 
War Mr. Downman served as a member of the 
National Counsel of Defense, as a dollar a 
year man, having charge of the lumber sup- 
Plies for the army. He was stationed in 
Washington for two years at the time. 

Besides his widow, Mr. Downman is sur- 
vived by two daughters: Mrs. Olivier Billion 


of Paris, France, and Mrs. E. James Koch, of . 


New Orleans. He was prominent in New Or- 
leans social circles and was a member of the 
3oston Club, the Chess, Checkers and Whist 
Club, the Pickwick Club, Southern Yacht Club, 
New Orleans Country Club and the Young 
Men's Gymnastic Club. Mr. Downman was 
one of the organizers of the Mystic Club and 
at the time of his death was chairman of the 
board of. governors. He a Scottish Rite 
Mason, a Knight Templar and Shriner. He 
was also a member of the Sons of the Ameri- 
can Revolution, the Virginia Historical Society 
and the Society for the Preservation of Vir- 
ginia Antiquities, 











JAMES McLAREN, 84 years old, a retire 
lumber dealer and a resident of Indianapolis 
for sixty years, died recently at the home of 
a daughter, Mrs. James M. Duncan, in Detroit, 
Mich. He was born in Scotland and went to 
Canada when he was 18 years old.. Two years 
later he settled in Indianapolis. 


GEORGE G. OSBORNE, aged 47, a salesman 
for the John I. Shafer Hardwood Co., died in 
St. Joseph’s hospital, South Bend, Ind, Ye, 
was born in Mount Forrest, Ont., in 1880 ang 
had resided in South Bend about 20 years 
going there from St. Louis, Mo. Surviving 
are his wife, six children and one sister, 


CHARLES C. WELLFORD, vice president 
of the Chickasaw Wood Products Co., Mem. 
phis, Tenn., died suddenly Saturday morning, 
June 2. He was 56 years of age. Funeral 
services were held on Sunday afternoon. Mr, 
Wellford was also interested in ‘the insurance 
business with Thos. Wellford & Sons. He js 
survived by two brothers and two sisters, 

. 


GEORGE M. WATERS, 67 years old, Indian- 
apolis lumber dealer and resident of that city 
twelve years, died recently at his home there 
following a brief illness. Mr. Waters was 
born in Cincinnati. He was well known to the 
lumber business in central Indiana and was a4 
member of the order of Hoo-Hoo. He is sur- 
vived by a widow, one sister and a brother. 


GLENN W. RICKBURN, a member of the 
firm of Rickburn & Co., operating a hardwood 
mill at St. George, S. C., was fatally injured 
while hauling a load of logs near Badham, 
S. C., when he fell from his logging truck and 
one of the logs rolled upon him. Mr. Rick- 
burn was removed to his home and died 
shortly afterwards. He was 55 years old. A 
widow, seven sons and one brother survive 
him. 


JAMES HOPKINS ROSS, one of the early 
members of Hoo-Hoo, died at his home in 
Shreveport, La., on May 30 at the age of 75. 
Mr. Ross had been a resident of Shreveport 
since 1874, and though not a lumberman, he 
was a devoted and enthusiastic member of the 
order of Hoo-Hoo from its earliest days, his 
number being 51, and was well known in the 
Shreveport lumber world. 








T. L. LITCHFIELD, of the Patillos Sawmill 
Co., Walterboro, S. C., died on the morning of 
May 26 at a hospital from injuries received 
a few days before when he was struck by 4 
limb of a falling tree while scaling logs. The 
limb struck Mr. Litchfield on the left shoul- 
der, breaking it and injuring him internally. 





Surviving are his widow, two sons: Edgar and 
Hall; a daughter, Thelma, and one brothers, 
Cc. C. Litchfield, of Salkehatchie. 





PHILIP F. RYAN,'SR., 72 years old, a resi- 
dent of Indianapolis, Ind., for the last twenty 
five years and until his retirement vice presi- 
dent of the Mainland Manufacturing Co, 
wholesale hardwood dealer, died recently .at 
his home there. He was born in Salem,. Mass., 
and went to Indiana when about 18 years old 
He was associated in politics with the late 
Thomas R. Marshall and Samuel M. Ralston. 
He is survived by a widow, one son and three 
daughters. 


WILSON HENRY, prominent in the lumber 
and shipping business of San Francisco, Calif. 
died at his home in Piedmont, Calif., Tuesday, 
June 5, following an illness of six weeks. Mr. 
Henry was 79 years old. He was a native of 
Sweden and went to California in 1890. For 
many years he was president of the Wilson 
Bros. Co., lumber and shipping firm, of San 
Francisco. Surviving are his widow, Mrs. 
Mary Wilson, and two sons, Wilfred and 
Francis, both members of the Wilson Bros. Co. 


HARRY JUDSON CROWE, widely known 
lumberman and capitalist of eastern Canada, 
died at his home in Toronto on May 25 in 
his 58th year. Mr. Crowe was a native 0 
Nova Scotia, and- had been prominently iden- 
tified with the timber and lumbering indus- 
tries of eastern Canada for many years. He 
also played a prominent part in the pulp 
wood trade. He was a son of the late John 
F. Crowe, of Halifax, N. S., where he was 
educated in the public schools, and also at the 
Horton academy at Wolfville. He completed 
his education with a course at a business col- 
lege, and went into business at an early age, 
embarking in the lumber trade and soon was 
recognized as an able factor in the building 
up of the Canadian industry. He early began 
to take an interest in developing of the tim- 
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ber resources of Newfoundland and became 
owner of large areas of Newfoundland timber 
jands, being president of a number of the larg- 
est lumber companies in the island. Mr. Crowe 
was practically the first man to realize the 

eat timber values of Newfoundland. His 
efforts resulted in the organization of the 
Anglo-Newfoundland Development Co., and 
the Albert E. Reed Co., of Bishop’s Falls and 
Grand Falls. The Newfoundland government 
recognized the value of Mr. Crowe’s work to 
such an extent that he was permitted to im- 
port all his lumber machinery free of duty, 
when he began the development of his 700 
square miles of wooded territory at White 
Bay. Subsequently Mr. Crowe sold the White 
Bay property ‘to the International Paper Co., 
of New York. Mr. Crowe took a close per- 
sonal interest in the welfare of the laborers 
who assisted him in his great achievement. 
He spared no money in seeing that they were 
properly housed and their children educated 
and cared for. He engaged thoroughly trained 
teachers from eastern Canada to conduct the 
schools for the children of his woodsmen. 
His. son, Lawrence Crowe, was killed while on 
duty with the Royal Navy Air Force during 
the great war. Mr. Crowe is survived by his 
widow and one son, James Fitz-Randolph 
Crowe. 


JOHN M. MILLER, 73 years old, a pioneer 
saw mill operator of Indiana, died recently at 
his home near Kokomo, Ind., after an illness 
of three months. He was born in the vicinity 
of Kokomo and had spent his entire life in 
that section. Following his marriage more 
than fifty years ago to Mary Zook, who sur- 
vives, he entered business, first in the mercan- 
tile business and thirty-five years ago in the 
saw mill business. Besides the widow he is 
survived by two sons and five daughters. He 
and Mrs. Miller celebrated their golden wed- 
ding anniversary last summer. 


CHARLES H. BOND, for many years iden- 
tified with wholesale lumber business in Os- 
wego,, N. Y., and Deseronto, Ont., died in Os- 
wego on May 28th at the age of 82. Mr. Bond 
at the age of 19 began in the lumber business 
with his father, O. M. Bond. He worked up 
through the various departments and in 1872 
went to Lindsay, Ont., to supervise the taking 
out and manufacture of log supplies for Bond- 
Downer & Co. In 1880 he was engaged in 
New York City as selling agent for Page, Fair- 
child & Co., and in 1882 he became the partner 
of E. W. Rathbun, of Deseronto, Ont., contin- 
uing as resident partner at Oswego until the 
firm’s business was closed out in 1914. Fora 
number of years he was a director in the 
Rathbun Co. with headquarters at Deseronto. 
The Rathbun company for many years was 
one of the largest lumber shippers on the 
lakes. Mr. Bond, until he severed his connec- 
tion with the lumber industry, was a trustee 
of the National Wholesale Lumber Dealers 
Association, serving as vice president shortly 
before his retirement. 


THOMAS PATTERSON, senior member of 
the firm of Patterson & Crosthwaite, Hamil- 
ton, Ont., and one of the best known and most 
highly respected business men of that city, 
died at the General Hospital there on May 30 
after an illness of several weeks. Mr. Patter- 
son, who was a native of Ireland, was 69 years 
of age. He had been identified with the lumber 
industry for over 40 years, and also had been 
interested in building construction work. 
W hen the Ontario Retail Lumber Dealers’ As- 
Sociation was organized in 1918, Mr. Patterson 
was unanimously elected president and was 
re-elected for a second term.. He was also a 
Prominent figure in many other organizations, 
a member of the First United Church,. Rotary 
Club, St. John’s Masonic Lodge and a 32nd 
degree Mason, being a member of the Scottish 
Rite. He also took an active part in the work 
of the Town Planning Board. With his late 
brother, John Patterson, Mr. Patterson started 
in business on Mary St., Hamilton, in a small 
Way, many years ago. His brother subse- 
quently followed other pursuits, but Thomas 
Patterson remained in the lumber business, 
and was a partner at different times in the 
firms of Laking,’' Thompson & Patterson, 
Thompson & Patterson, Patterson & Tilley, 
and finally Patterson & Crosthwaite. Mr. Pat- 
terson settled in Hamilton 50 years ago. He 
is survived by his widow, two daughters and 
brother, Edmond J. Patterson. 





Zoned for Definite Forestry Areas 


MINNEAPOLIS, MINN., June 5.—According to 
W. I. Nolan, lieutenant governor of Minne- 
sota, the State will be zoned in order to es- 
tablish definite areas for forestry. Work will 
go on under the interim commission on refor- 
estation. The commission made an eastern 
tour recently, gathering information for the 
developing of a reforestation program for Min- 
nesota. Members of the commission will de- 


vote the summer to studying the facts, and 
next fall will meet to draft the program. 
Among the points being considered are the 
question of fair taxing methods and fire pre- 
vention. Mr. Nolan states it as his opinion 
that Minnesota’s mistake rests in the fact that 
there has been a demand for agricultural de- 
velopment of areas which are distinctly forest. 


Retailer Runs ‘‘Package Delivery”’ 
(Concluded from page 49) 


The package delivery truck marks the new 
trend in the merchandising of lumber, and de- 
notes an evolution in the delivery system of 
lumber yards. Officials of the company feel 
that it is a natural evolution, however, brought 
on by the progress made in business during 
the last few years. 

Ben F. Springer, secretary of the Schroeder 
company, feels that it is just as necessary for 
a lumber yard to be able to give quick delivery 
service as it is for a department store or any 
other retail store to do so. If the lumber 
dealer wants to kéep up with the progress of 
merchandising, he must make available to his 
customers a service which will permit making 
as small a purchase as a single board, and must 
provide a delivery system for these “packages,” 
according to Mr. Springer’s view of the matter. 


(Statistics—Continued from page 55) 


California Redwood 


San Francisco, Cauir., June 4.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended May 26: 














Redwood White- 

No. of Percent of wood 

Mills Feet production Feet 

Production ... 16 7,315,000 100 2,037,000 

Shipments ... 16 6,469,000 88 2,238,000 
Orders— 

Received .. 16 9,716,000 132 2,273,000 
On hand ... 14 37,943,000 ... 9,204,000 
Detailed Distribution of Redwood 

Shipments Orders 

Northern California* .... 2,915,000 3,413,000 
Southern California* ..... 1,232,000 2,910,000 
EE | c Wins Ou ee OG owed 65,000 61,000 
EE, Ls olkniok bac 6 WR Os 2,035,000 2,138,000 
EE + run seth demneedapae 222,000 1,194,000 
ES a ain i nud aera eee 6,469,000 9,716,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. B. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,669,941. Power saw. 
adelphia, Pa. 

1,670,076. Motor-operated veneer lathe. Frank 
‘W. Milbourn, Painesville, Ohio, assignor to Coe 
Manufacturing Co., same place. 

1,670,086. Wood preservation. 
ker, Edgewood Arsenal, Md. 

1,670,360. Woodworking machinery. Gustave T. 
Johnson, Cincinnati, Ohio, assignor to the J. A. 
Fay & Egan Co., same place 

1,670,657. Veneer machine. Samuel M. Friede, 
New York, N. Y., assignor to American Safety 
Match Corporation, same place. 

1,670,705. Saw set. Gustaf Anderson, Seattle, 
Wash. 

1,670,723. Barking 
Hummel, Hopedell, Va. 


Harold W. Wal- 


apparatus. Frederick E. 


1,670,731. Woodworking machine. Adolph N. 
Miller, Milwaukee, Wis. 
1,670,840. Shipping box construction. Raymond 


W. Chalmers, Highland Park, Mich. 
1,670,851. Sandpaper and rubbing machine. Louis 
Ferrara, Brooklyn, N. Y. 
1,670,946. Safety guard (for saws). 
Wolf, Burgettstown, Pa. 
1,670,949. Saw set. 
Wash. 

1,671,049. Setworks. Ernest C. Shaw, Milwaukee 
Wis., assignor to Allis-Chalmers Manufacturing 
Co., same place. 


James N. 


Gustaf Anderson, Seattle, 


Ralph M. Kennedy, Phil-- 








Long Supply 
Assured You 


You need no longer worry 

about a dependable mill con- 

_ nection for your lumber. Do 

as hundreds of other buyers 
have done— 


Stock 


PIN 
Yard and Shed Stock 


Our present timber supply is 
sufficient to keep our mill going 
for years tocome. This virgin 
timber has a soft, even texture 
which enables us to manufac- 
ture lumber naturally suited to 
all. building purposes. 


Investigate our facilities for ship- 
ping by rail and water today. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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CI PACIFIC COAST CO 











TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


TWaew” Lumber Co. 


WASH. 
REPRESENTATIVES : 
S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. oe P.O. , Box, 171, Denver, Colorado 
H.E.Wade, - - - ‘Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Pondosa 
Pine 


Manufacturers of 


— 


= Selects 


General Offices and Mills: 
Missoula, Mont. 


nts via N. P. 
Milwaukee Rys. 








SEE SPRUCE 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 
(Strong to Edge Grain) 
Also Spruce Finish 84S 
(13/16 x 1/2” Off in Width) 


All KD 8% or Less Mois- 
ture Content. 


, Capacity 150,000 Ft. 8 Hours. 


| eg 
WINCHESTER BAY LUMBER CO. 


REEDSPORT, OREGON 














Loggi my 
SSINE rash C. Bryant 
Have you a problem to so! arvesting tan bark and 


transportation or h 
mtine economically? aie? Mtcaging will 


how. An favainabls reference book 
for logging Super ——-? timber owners, 


American tankomn'® py wes 
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News Notes from Améic. 


Tacoma, Wash. 


June 2.—Discussion of the fireboat to be 
built for Tacoma harbor occupied most of the 
regular session of the Tacoma Lumbermen’s 
Club yesterday. W. Yale Henry, chairman of 
the club’s fireboat committee, reported that 
the city council has issued specifications for 
the boat, completely ignoring the advantages 
of a wooden hull for Tacoma harbor. He con- 
tended that a wooden boat is superior for the 
local conditions to a steel hull. The club de- 
cided to investigate the question and urge the 
city authorities to issue new specifications 
giving wooden ship builders a chance to bid 
for the work. 

Tacoma was the center of the lumber in- 
dustry yesterday, with lumbermen from all 
parts of the country visiting here. Besides 
the annual meeting of the Weyerhaeuser Tim- 
ber Co., the Pacific Lumber Inspection Bureau 
and the Douglas Fir Exploitation & Export 
Co. held meetings here at the Winthrop Hotel. 

The first serious forest fire of the season in 
the Tacoma district occurred last Saturday 
between Mineral and Morton in the holdings 
of the Silver Falls Logging Co. More than 
two hundred men were fighting the blaze 
when a change in the weather, which had been 
unusually hot and dry for three weeks, 
brought a downpour of rain and made the 
blaze easy to control. The fire covered 2,000 
acres of green timber and destroyed some log- 
ging equipment. The fire season started early 
this year and all loggers and timber owners 
in the Tacoma district are already taking 
midsummer precautions against any possible 
conflagration. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the McCormick, 
Shaffer and Baker docks and Portacoma piers, 
3,400,000 feet; St. Paul & Tacoma Lumber Co., 
1,950,000 feet; Wheeler-Osgood Co., 700,000 
feet; Dickman Lumber Co., 1,150,000 feet; Ta- 
coma Harbor Lumber Co., 300,000 feet; Defi- 
ance Lumber Co., 1,150,000 feet; Tidewater 
Mill Co., 100,000 feet, and Puget Sound Lum- 
ber Co., 300,000 feet—a total of 9,050,000 feet. 
Destinations: Atlantic coast, 2,750,000 feet; 
California, 3,250,000 feet; Japan and China, 
1,600,000 feet; South America, west coast, 


200,000 feet; Europe, 300,000 feet; the Ha- 
waiian Islands, 600,000 feet, and Australia, 
350,000 feet. Other than lumber: The Atlan- 


tic coast took 500 bundles broom handles and 
15,000 doors. Europe took 200 bundles broom 
handles, 17,000 doors; a carload plywood and 
a carload floor blocks. The Hawaiian Islands 
took 1,200 doors and 50 tons box shook. Aus- 
tralia took 50 tons box shooks and 60 tons 
plywood. 

The retirement of J. P. Weyerhaeuser, of 
Tacoma, from the presidency of the Weyer- 
haeuser Timber Co. and the election in his 
place of F. S. Bell, of Winona, Minn., were 
the features of the company’s annual meeting 
here May 30. Mr. Weyerhaeuser also asked 
to be relieved of his position as a trustee of 
the company, and this vacancy was filled by 
the election of his brother, C. A. Weyer- 
haeuser, of St. Paul. F. E. Weyerhaeuser, of 
St. Paul, was named vice president; George 
S. Long, Tacoma, vice president and general 
manager; H. H. Irvine, St. Paul, treasurer; 
W. L. McCormick, Tacoma, secretary; E. W. 
DeLong, Tacoma, assistant secretary and 
treasurer; H. J. Richardson, St. Paul, assist- 
ant secretary, and J. R. Peetz, Tacoma, 
cashier. The board of trustees is composed of 
C. A. Weyerhaeuser; F. C. Denkmann, Rock 
Island; C. R. Musser, Muscatine, Iowa; F. E. 
Weyerhaeuser, St. Paul; William Carson, Bur- 
lington; E. P. Clapp, Everett; Messrs. Bell, 
Long, McCormick and Richardson. No new de- 
velopments by the company were announced 
following the meeting. The visiting stockhold- 
ers spent last Wednesday at Longview and at 
the new operation near Rainier, attended the 
meeting in Tacoma Thursday, and left Friday 
for Everett to inspect the Weyerhaeuser oper- 
ations in that city. Besides those already 
named, the meeting was attended by George 
H. Prince, A. W. Clapp, George H. Lindsay 
and E. B. Farnham, of St. Paul; Laird Bell, 
Chicago; George R. Little and S. L. Prentiss, 


Winona, Minn.; E. W. Davis, C. L. Hamilton 
and R. M. Weyerhaeuser, Cloquet, Minn; 
Sumner T. McKnight and Frederic K. Weyer. 
haeuser, Minneapolis; J. Philip Weyerhaeuser, 
Lewiston, Idaho; A. W. Laird, Potlatch, Idaho, 
and O. D. Fisher and M. A. Arnold, Seattle, 
Wash. 

The Gaynor Masters Lumber Co. will move 
its office and personnel from Seattle to Ta. 
coma next week. The company will occupy 
offices constructed on the McCormick Steam- 
ship terminal here and will operate the re- 
cently organized Gaynor Masters Lumber 
Terminals, a consolidation of a group of local 
waterfront mills, for the purpose of combining 
all water shipments of the members. The new 
terminal company has finally completed ar- 
rangements with the McCormick Steamship 
Co. for the handling of all water business of 
the combine over the latter company’s piers, 


Spokane, Wash. 


June 2.—The change this week to cooler 
weather and rain has been a relief to timber 
owners who were already becoming apprehen- 
sive of the fire hazard. Mill production con- 
tinues to fall off, and is again exceeded this 
week by shipments. There is complaint of 
low order files, but stronger prices are pre- 
dicted. 

The second quarterly meeting of the North 
Idaho ‘Forestry Association will be held in 
Spokane next Thursday, June 7, in the Ellers 
Building. Meetings of the various. timber 
protective associations will be held on next 
Tuesday and Wednesday. These include the 
Potlatch, Clearwater, Pend Oreille, Coeur 
d’Alene, Priest Lake and Eastern Washington. 


Los Angeles, Calif. 


June 2.—This has been one of the biggest 
weeks in the history of the local lumber mar- 
ket, according to reports from several of the 
largest wholesalers of southern California. 
Right now there is very little unsold lumber 
on the docks at San Pedro, the first of the 
month showing 4,218,000 feet as compared 
with 14,247,000 feet on May 1. Both wholesale 
and retail reserves are low, and the dealers 
are doing all they can to build up their stocks, 
predicting the spring and summer months will 
witness a tremendous increase in the construc- 
tion program in this area. 

Flying to Los Angeles via airplane, Benja- 
min Ostlind, Ralph Singer and Claude Nas- 
burg, of the Coos Veneer & Box Co., Marsh- 
field, Ore., were recent southern California 
visitors. 


Vancouver, B. C. 


June 2.—General conditions in the lumber 
industry here continue good. The _ shingle 
mills are receiving more business than they 
can take care of, and. are several hundred 
cars oversold this week. There has been 4 
satisfactory volume of business in eastern 
Canada, while the New York market continues 
about the same, with lumber scarce and prices 
steady. The California market is booming, 
and prices have advanced considerably. The 
Japanese market is showing considerable 
activity; increased inquiries and orders are 
coming forward for July/August shipment. 
The mills are fully booked up with all this 
class of business they can handle for June. 
The Australian and South African markets 
remain quiet, very few inquiries coming from 
these countries. The demand for clears for 
the United Kingdom and the Continent is quite 
active. Considerable European business is 
offering, but there is a great shortage of clear 
logs and the mills are not taking on very 
many orders. Orders for large quantities of 
United Kingdom railway ties are still in the 
hands of exporters for placement with the 
mills, but owing to the increased demand for 
common cutting, the mills are not accepting 
any of these tie orders at present. West 
Indian business continues good, volume in- 
creasing monthly. New Zealand is taking 
more in the usual monthly parcel shipments. 

The fir log market continues to soften, due 
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to an accumulation. Inventories taken May 


-92 showed an increase in stocks of 25,000,000 


feet during the previous thirty days. Sales 
are very sluggish, and prices have declined to 
$1 below the list adopted Jan. 1, which was 
$11, $16 and $22. The cedar log market con- 
tinues firm. Shingle grades are scarce, and 
last week’s few sales have realized a pre- 
mium. Cedar lumber logs are also strength- 
ening, and several sales at a premium of 50 
cents and $1 are reported. The list is $8, $16 
and $23. Hemlock log stocks continue short, 
and list price of $11 is being generally real- 
zed. 

' Weather conditions have been very favor- 
able for logging during the first month of the 
fire season. Present indications are that at 
least about thirty pereent of the operations 
on the lower Coast will shut down for July 
and August. 


Albuquerque, N. M. 


June 4.—The “House Beautiful,” built to 
illustrate new features in home design by the 
J. C. Baldridge Lumber Co. in conjunction 
with other supply and service concerns, was 
formally opened May 27, and has had many 
visitors. The house is of modified English 
design, with built-in features and interior fin- 
ish of wood, the living and dining rooms being 
trimmed in oak, with oak doors and floors, 
and walled half way with oak panels; also 
oak beams for the ceiling, and Balsam Wool 
is used for sound-proofing. Four of the five 
closets are cedar lined, and the handsome 
bedsteads are of wood. 

Parson P. A. Simpkin will visit the Albu- 
querque Hoo-Hoo Club June 15 to 18, and 
beside the business meeting there will be a 
“ladies’ night,” and on Sunday, June 17, Rev. 
Simpkin will occupy the pulpit of the First 
Congregational church, and Hoo-Hoo are to 
attend in a body. 

I. B. Koch, vice president and general man- 
ager of the Arizona Lumber & Timber Co., 
was in Albuquerque Friday on business with 
District Forester F. C. W. Pooler and with 
R. V. Wickens, representative of Louis 
Wuichet. He reports the demand for mining 
timbers fair, and that for cantaloupe crating 
greater than ever before. 

J. G O’Malley,. of the O’Malley Lumber 
Co. and the Southwestern Sash & Door Co., 
of Phoenix, and his family have been stopping 
at the Franciscal Hotel several days on ac- 
count of injuries sustained by Mrs. O’Malley 
when their car skidded near Los Lunas, N. M., 
and overturned. 


Kansas City, Mo. 


June 5.—Conditions in the lumber market 
are showing a steady improvement, and lum- 
bermen are more optimistic than they have 
been for some time. The greatest improve- 
ment has been in the demand for West Coast 
items, and the price situation is better than 
it has been for a long time. Sales managers 
say there is less resistance on the part of the 
buyers than there has been any time this year, 
and that orders being placed are more largely 
for future requirements. Most orders are for 
mixed cars, but more straight car business is 
being placed. Money for building is easier to 
find in this section of the country. 


Milwaukee, Wis. 


June 4.—A brisk opening in the wholesale 
market here was reported for the current 
week. Wholesalers were satisfied with April 
volume. After bidding on the early jobs, at 
what turned out to be ridiculously low figures, 
in view of the advances on West Coast lum- 
ber, the local retailers are holding prices 
firmer now. Although there is less building 
in the city this year than there was a year 
ago, all retailers have good orders ahead and 
their bookings with the ‘wholesalers are better 
this year than they have been in other years. 
Business out in the State is developing now 
with moré favorable weather. Rural retailers 
are quite pleased with the reduction in freight 
rates on cedar lumber. Lumber from the 
Coast is coming through to Wisconsin rapidly 


now, and northern stock is moving into retail 
channels in good ‘volume. 

Don S. Montgomery, secretary Wisconsin 
Retail Lumbermen’s. Association, has been 
elected a director of the Milwaukee Secre- 
taries’ Forum, which is composed of the sec- 
retaries of all business and trade organiza- 
tions in Milwaukee. 


Minneapolis, Minn. 


June 5.—A larger amount of lumber has 
moved from the mills since the early part of 
the year than was the case during the corre- 
sponding period of 1927, and the supply of 
unsold lumber is decreasing, so that there are 
prospects of prices which will net a fair 
profit. Northern pine producers report dimin- 
ishing stocks, and some partly dried lumber 
being shipped. The hardwood outlook is not 
so optimistic, but it is believed that conditions 
are improving. 

Reports had filtered in from Iowa, South 
Dakota, and other sections that the drouth 
was burning up the crops, but districts in 
central and north central Montana have re- 
ceived a soaking. Rain has fallen over most 
of the Dakotas and Iowa soil is moist, and 
Minnesota soil conditions are good. 


Duluth, Minn. 


June 4.—Sentiment in the lumber trade here 
is growing more optimistic, with inquiry for 
all classes of northern pine showing improve- 
ment. Fair bookings of the medium grades 
were noted. Better inquiry was reported from 
agricultural districts, and shipments of mixed 
cars have been of better volume lately. With 
canners coming into the markets freely, box 
factories have been liberal buyers lately. As 
cuts of logs by operators of portable sawmills 
will be on a smaller scale this season, box 
trade will in the main be left to the larger 
interior sawmills. Supplies of medium and 
lower grades of dry lumber in millyards have 
been brought down to a minimum, so that in 
some cases deliveries are being deferred until 
this season’s cut can be seasoned. Quotations 
in all classes of northern pine are being held 
at the levels announced a few weeks ago. 

Operators of larger sawmill companies are 
making every effort to pick up stray lots of 
logs cut by various operators last winter. 
Officials of one sawmill company were re- 
ported to be negotiating for the season’s cut 
estimated at 7,000,000 feet. 

Herbert S. Robb, representative of the New- 
begin Lumber Co., at Duluth, reported a better 
inquiry for western timbers, for immediate 
use. The market on western timbers has 
advanced around 50 cents last week. 


Toronto, Ont. 


June 4.—The building industry in Ontario 
appears to be keeping more active than it was 
last year. In the large cities there is a great 
amount of ‘industrial and office building con- 
struction under way, as well as a fair amount 
of house building. In most country districts 
there is an encouraging amount of activity 
resulting from fairly good crops last year. 
Nearly all centers report increased activity, 
accompanied by higher prices and much less 
severe competition. 

Ontario sawmills are now operating practi- 
cally to capacity. The output will not be so 
large as it was last year, but will be greater 
than was predicted early last winter. Reports 
from Nova Scotia indicate that this season’s 
cut will approximate 275,000,000 feet, which 
is considerably in excess of the estimates sent 
out earlier in the year. The improved out- 
look for the retail yards is resulting in a lit- 
tle buying for future requirements, something 
that has been almost entirely lacking for sev- 
eral years. The demand, generally speaking, 
continues greater than the supply, having a 
tendency to make prices firm and even higher. 
Wholesalers are still finding a lot of difficulty 
in obtaining requisite stocks and getting them 
shipped to customers. Lower grades of lum- 
ber are scarce, and to some extent upper 
grades are difficult to locate in desirable sizes. 
A new price list now prevails in western 
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Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 

















Y Cascade Mountain K | 
Your customers will 
like this high quality 
lumber and you will 
be well pleased with 
our service. Daily 
capacity — 225,000’ 
lumber; 150,000 Lath and 
shingles; 50,000 lath. Shingles. 


White River Lumber Co. 


ENUMCLAW, WASH. 








Also FIR 
SPRUCE 
CEDAR 
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Battens and Lattice 
in straight cars or mixed with other items of 
Mouldings & Fir Yard Stock 


ALSO FACTORY LUMBER 
BOTH SPRUCE AND FIR 


JOHN D. COLLINS 














Mat Lumber Co. 


Seattie, 
Wash. 
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vata White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Easmenge CHICAGO, ILL. 
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Lumbermen’s Exchange 


R. F. PRAY R.. H, BROWNE 











White PINE 
California Sugar PINE 
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We specialize in MOULDINGS 
Box Shook and Cut Stock. 
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Yard, Factory and Industrial Lumber. 


. Monad Bidg., 
ederic S. Palmer, san rmanctsco, CAL. 


=} c 








2 











CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high w. 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 
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Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v elcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gol +*tamped, and witk gilt tep. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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stocks of fir and cedar, showing an increase 
of $1 to $3 on clears, and an advance in some 
common items. The price of shingles has re- 
cently stiffened up. XXX are now selling at 
$4.83 in Toronto, with No. 1 at $5.38. 

Terry-Nicholson-Cates (Inc.), Toronto, have 
notified the trade that the firm of Nicholson- 
Green-Gilbert (Ltd.), Montreal, is discontinu- 
ing, and that the business is being taken over 
by Terry-Nicholson-Cates (Ltd.), with new 
offices in Room 1412, Royal Bank Building, 
Montreal, in charge of Walter C. Mason. 

Mark Cummings, mill representative, has 
opened an office at 167 Yonge Street, Toronto, 
where he is fitting up a show room. 

Michael J. Rock, of Ottawa, Ontario, has 
been appointed by the White Pine Bureau as 
official grading inspector and arbitrator. 

W. C. Thuerck, Haileybury, Ont., has joined 
the staff of Terry-Nicholson-Cates (Ltd.), To- 
ronto, as lumber buyer and salesman in north- 
ern Ontario. 

A. S&S. Nicholson, of Terry-Nicholson-Cates 
(Ltd.), Toronto, is on a business trip to the 
Crow’s Nest Pass Lumber Co., Wardner, B. C., 
of which he is a director. He will also visit 
Vancouver and other points. 

A. E. Gordon, of the A. E. Gordon Lumber 
Co. (Ltd.), Toronto, who returned recently 
from northern Ontario and eastern and north- 
ern Quebec, estimates that the production of 
jack pine and spruce this year will be about 
35 percent below that of last year. 

Wm. McNeill, manager Timber Industries 
Council, Vancouver, B. C., recently visited To- 


— eee 


June 4.—Sellers of pine believe that the ad- 
vances in prices of common stock boards re- 
sulting from shortage, will soon be followed 
by higher prices on better grades. The season 
for higher grades is now approaching, with 
stocks among smaller 
mills decidedly short. 


ee 

and mill shipment prices have been advanceg, 

A threatened strike of carpenters for $1.374 

an hour and a 40-hour week is causing Serious 

concern among lumber dealers. Bricklayers 
have voted to strike unless granted $1.50, 


Pittsburgh, Pa. 


June 5.—The retajl dealers are much ep. 
couraged, and wholesalers report increasing 
activity. The mills are maintaining steag. 
fastly the prices they have been asking, par. 
ticularly in Idaho and Pondosa pines, fir ang 
western hemlock. Southern pine seems to be 
moving freely at present prices, particularly 
No. 2 common air dried boards and roofers 
and No. 2 common and better dimension, 
Some Appalachian mills are out of important 
items in hardwoods. An improved demand for 
lumber in the bituminous coal mining indus- 
try is expected, as mining conditions are im- 
proving. 

Office employees of the Babcock Lumber 
Co., with their families and friends, were 
entertained by the company last Saturday 
afternoon and evening at North Allegheny 
County Park. 


Brookhaven, Miss. 


June 4.—Pine orders last week were about 
25 percent in excess of production. Rains 
have been extremely heavy. A number of 
factors are at work to reduce production. May 
shipments were about 20 percent in excess of 
production. Orders during May were about 
10 percent in excess of those for any month 
this year. Labor is just a little scarce, as 
many men are going into the fields to “chop 
cotton,” instead of working at the sawmills. 
The export market is not quite as brisk as it 
was earlier in the year, except that the de- 





The fact that the 





hardwood business is 
not very active is more 
or less due to the very 
depressed state of the 
furniture trade. While 
no big change is ex- 
pected immediately, it 
is the opinion of B. C. 
Currie, president of the 
National Hardwood 
Lumber Association, 
that the political con- 
ventions of next month 
may have some effect 
on general business. 
Ocean City’s new 
boardwalk, which is 
built of Sitka spruce, 
was officially opened on 
Decoration Day when 














Mayor Joseph G. Cham- 
pion, retail lumberman, 
escorted by the city 
commissioners an 

heads of civic organiza- 
tions, pulled the switch 


Above photograph shows a sleigh loaded with 10,280 feet of white pine 
logs hauled by the Weidman Lumber Co., Trout Creek, Mich., in Jan- 
uary of this year. This probably is a record load. Can anyone beat it? 





that lighted the new 
wooden way from 6th to 12th Streets. Mayor 
Champion, Director of Public Works John E. 
Trout, and Finance Director R. W. Edwards 
then led a rolling chair parade. 


Boston, Mass. 


June 5.—Improving demand, and steadier or 
firmer prices, are the current features of the 
New England market. Wholesalers describe 
eastern spruce as very firm for both dimen- 
sion and random lengths. The large softwood 
mills at Madawaska, Portage and Eagle Lake 
are now all in active production. Base for 
frames is now positively $42. The market is 
very firm for all northern and eastern boards, 
due to light offerings. The tendency of lath 
prices is now upward. The cut prices on oak 
flooring announced a week ago have been 
withdrawn, and some manufacturers of maple 
and birch flooring are advancing their lists. 
Southern pine flooring quotations are steadier, 
and partition is showing an upward tendency. 
There is an active demand for moderate lots 
of hardwood and buyers are pressing for quick 
delivery. There is a fairly steady demand for 
Idaho white and Pondosa pines, and only one 
large Idaho manufacturer is now cutting 
prices to northeastern customers. Business 
in Pacific coast lumber is unusually active, 


mand from South America is rather heavy just 
now. 

Stocks of 3-inch pine flooring are very low 
and badly broken, with most rift items over- 
sold, and prices on 3-inch have remained very 
firm. The 4-inch has had a very active de- 
mand. No. 2 is rather sluggish and too low 
priced; No. 1 has been very firm; B&better has 
only been moderately firm; No. 3 has moved 
well and stocks are rather low. Bé&better drop 
siding has been selling well, but Nos. 1 and 2 
have not had a very heavy run. Stocks con- 
tinue well assorted and fairly heavy. Move- 
ment of %x4-inch ceiling has been light, but 
stocks are very low; %x4-inch No. 1 and lower 
grades have been moving quite well, B&better 
is a little sluggish. In %x4-inch partition, 
No. 2 remains badly oversold; No. 1 shows 
practically no surplus, and there are fair 
stocks of B&better. Square edge and bevel 
siding have had very little movement. Mold- 
ings have been selling quite well in mixed 
cars. Finish has been a little more active, and 
export sales have been extremely heavy. 

Price advances on 1x4-inch No. 2 fencing 
have slowed up business just a little, but 
stocks are light. The 6-inch No. 2 fencing 
and flooring have been selling in heavy volume 
and stocks are extremely low. Longleaf 10- and 
12-inch boards have been moving in fair volume. 
In No. 2 shortleaf, the 10-inch have been sell- 
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ing in extremely heavy volume, but 12-inch 
continues weak. The 5/ and 6/4 No. 2 have 
peen selling in fair volume. In No. 3 fencing, 
4-inch crating has been moving in quite good 
yolume, and 6-inch No. 3 fencing and flooring 
have moved very strongly. No. 3 longleaf and 
shortleaf 8- 10- and 12-inch boards have been 
moving in extremely heavy volume. Cabbage 
and corn and celery crate business has been 
prisk, while there is a fair shook demand for 
industrial uses. 

In dimension, 2-inch continues to sell in very 
heavy volume, compared with the low mill 
stocks, and many buyers permit the shipment 
of green stock, as little dry is available. 
Prices are holding firm. No. 3 has been mov- 
ing in good volume. 

Kiln dried lath have continued to sell in 
heavy volume. Orders for No. 2 are being 
discouraged on account of heavy oversales. 
There has been a heavy demand for green lath. 
Inquiry for 32-inch lath has been rather 
heavy, but they are a losing proposition for 
mills and manufacture has been discontinued. 
The present market seems to run around $3.25 
for No. 1, and $2.25 for No. 2, f. o. b. mill. 
Pine shingles have not been moving well. 


Atlanta, Ga. 


June 4.—Georgia pine output is rather heav- 
ily curtailed by unfavorable weather.-. Busi- 
ness, however, continues very good, southeast- 
ern call especially heavy and northern and 
eastern demand improving steadily. South- 
east yard demand runs largelyeto 1x4-inch 
Nos. 1 and 2 flooring, No. 2 drop siding, %x4- 
and %x4-inch Nos. 1 and 2 ceiling, Nos. 2 and 
3 shiplap, and common grades of longleaf di- 
mension and boards. Prices are being well 
maintained, averaging $2 to $2.50 higher than 
late in May. Shortleaf finish has been: moving 
fairly well, with some call reported for short- 
leaf dimension. Little call is reported for sid- 
ing. The lath market is brisk, No. 1 kiln dried 
stock selling up to $3.25@3.50, f. o. b. mill. 
Cypress shingles are reported in fair call but 
there is little call for red cedars. Textile mills 
are buying good quantities of No. 2 common 
4-inch rift flooring. Railroads continue fair 
buyers. Georgia roofer mills are cutting con- 
siderably less than normal, due to bad 
weather, with bookings well in excess of pro- 
duction. No. 2 common and better roofers are 
$19 to $20. 


Laurel, Miss. 


June 4,.—Local manufacturers report con- 
tinued improvement in market conditions. De- 
mand continues well sustained. Prices are 
firm, with an advancing tendency. None of 
the local mills report a surplus in any item, 
but shortages of several. The export de- 
mand is not as good as the domestic, but 
shows improvement. There is no surplus of 
export stocks and commitments in most in- 
stances are for future manufacture and de- 
livery. Export prices are firm. 

W. B. Rogers, of Eastman, Gardiner & Co., 
has returned from a trip to the Bast. 

William H. Mason, of the Mason Fibre Co., 
is on a business trip to Montreal, Canada. 


Norfolk, Va. 


June 4.—North Carolina pine business was 
rather brisk during May, yet some dressed 
items have been moving very slowly and are 
weak. Bad weather has curtailed production 
at large mills and has had a serious effect on 
small mills. Everybody right now is pushing 
these mills for quick shipment and they have 
had to turn down new business at advanced 
prices. 

There has been only a fair demand for 4/4 
edge No. 2 and better band sawn, while circu- 
lar sawn has been rather quiet. Export 
markets are taking a lot of stock at good 
prices. Straight cars of No. 2 and better 4/4 
stock widths have been moving very well and 
prices are holding steady. Mixed cars of cir- 
cular sawn stock have not been so active, but 
g00d finish mills are not bothered with much 
surplus. Edge 4/4 No. 3 has been quiet, but 
there has been a little better demand for No. 3 
stock widths. No. 2 and better 5/4 and thicker 
has been very quiet, as are bark strips and 
miscuts. 

There has been a good demand for 4/4 edge 
No. 1 box, kiln dried, dressed and resawn, but 
sales of rough have been light. There is more 
good air dried available, and the price is a 


little weak. Edge 4/4 No. 2 dressed box has 
also been moving a little better, but rough 
is very slow. No. 1 4/4 stock box continues 
very active and there is talk of another ad- 
vance. Good air dried rough box is scarce. 
No. 2 4/4 stock box continues active with 
buyers forced to use more 12-inch. Box bark 
strips, 4/4 dressed, continues in fair demand. 
These, strips accumulate very rapidly. 

There has ‘been a good demand for mixed 
ears of flooring etc. and rather good prices are 
being obtained. .Kiln dried 6- and 8-inch 
roofers continue very active and are scarce. 
There is a good demand for air dried stock 
roofers also. The 6-inch air dried roofers are 
now selling at $19.50 f.o.b. cars, Georgia main 
line rate, with 8-, 10-*and 12-inch at $20.50 and 
4-inch at $16 to $16.50.: 


Macon, Ga. 


June 4.—Air dried roofers are fetching $19 
for 6-inch and $20 for the wider widths, the 
market being strong at those prices. Most 
of the larger wholesalers are paying as high 
as $19.50 and $20.50 to their long established 
connections, where they are assured of good 
quality. Inquiries are plentiful. Secretary 
Leon Clancy, of the Roofer Manufacturers’ 
Club, reports that the situation is better than 
it has been in months, with the standard prod- 
uct of the members in big demand throughout 
this territory. Railroads report an unusually 
heavy movement of lumber to seaports, and 
especially to the North and East. There con- 
tinues to be a big local demand for building 
lumber. 

Longleaf pine is in especially good demand 
this week. Mills have been operating nearer 
to capacity than in some time. 

J. E. Pilcher, of this city, who operates a 
sawmill in Jones County, is suffering from 
broken bones in both feet, the result of an 
accident at his mill. 


Birmingham, Ala. 


June 4.—Weather has been ideal, and long 
delayed building repair work has been getting 
under way, contractors being busy figuring 
estimates and yards working overtime to 
make quick deliveries. With .few exceptions, 
yards are well stocked. Railroad yards are 
full of loads for the retailers, as last Monday 
the Woodlawn station had seventy-seven cars 
‘of materials for Hedona way station tracks, 
which have 6-car capacity, loads being deliv- 
ered at less expense from car to job from 
the Hedona spur. 

This week random 2x4-inch sold at $23.25, 
and straight 9-foot stock as high as $21. In 
No. 2, 8- to 16-foot, pile run, brought $21.50. 
No. 3, 2x6-inch and wider, rejects from higher 
grades, moved up to $14.50. For the first time 
in more than a year, mills have been able to 
get a fairly satisfactory price for dimension. 
The 2x6-inch No. 2, largely 14-foot and under, 
sold at not less than $18.50, mill. Tongued 
and grooved factory flooring eased off in de- 
mand but held firm. The 2-inch car decking 
is dragging again, one buyer wanting 2x8-inch, 
10 foot, 3-inch for several dollars under Feb- 
ruary prices. Car framing is in fair demand, 
but brings unsatisfactory prices. Car siding 
and lining are dragging, with little stock 
offered. In 2x8-inch, 14-foot advanced, as this 
length is now in better movement than 16-foot. 
Mill stocks of 14-foot in 2x8- and 10-inch, 
green or dry, are badly broken. Any item of 
2x10- or 12-inch under 16-foot will sell above 
$20, mill base. The 18- and 20-foot in all sizes 
have been in least demand. The 2x4-inch, 
16-foot has sold for the same price as 18-foot, 
and as much as $1 over 20-foot. No. 3 short- 
leaf board sales were not so good. In floor- 
ing, 4-inch brought best returns. In S2S&CM, 
6-inch shortleaf dropped to $14.50, and S48 
bundled sold down to $16.50 or $17. There 
was less demand for 8-inch No. 3, but the price 
held. All Bé&better stocks, except 1x3-inch 
flooring, went begging, as some mills are get- 
ting large stocks, and trying to work their 
material into patterns other than flooring and 
siding. Finish stocks went begging. Rift 
flooring in 1x3-inch advanced, most mills being 
oversold, but 1x4-inch is plentiful and not in 
demand. “C” rift 1x3-inch is in good demand. 
Some of the largest contracts call for dry 
No. 1 dimension, either longleaf or dense 
grained shortleaf or Rosemary pine, dressed 
extfta standard, and sometimes S1E rather than 
S1S1E or S48. Mills have no 2x14- and 2x16- 
inch. Kiln drying of 14- and 16-foot joists 


AMERICAN LUMBERMAN 75 








MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 


“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 








Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - . © 





Minn, 








CJ PORTLAND, ORE. C3 









Willapa abe Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 














When You 
Need FIR 


Long Dimension 
Plank, Timbers and 
Long Joists 


Service 





Quality 


WRITE OR WIRE, 


The Griswold Lumber igang 


Gasco Bldg., PORTLAND, ORE. 


Griswold-Grier Lumber Co. 


SALES AGENTS: Evergreen Lumber Company. 
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The newest, most practical and by 
far the most popular APRON ever de- 
signed, It puts all users in control of 
all apron distribution. The price will 
please you, too. 


Let Us Send Sample And Quote 
On 1928 Needs. 


ALLIED CLOTH SPECIALTIES, Inc. 
GREENVILLE, OHIO 
Dept. M-AL. 














“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 


recommendation is the con 
stantly increasing demand for 


it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS itt f 
New York Chicage Denver San Francisco {qu OWLS 
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aie OD BE 
Increase Your Profits. 
Write for Circular. 
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yee 
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832 13th St,, N. W., Washington, D. C. 


WARREN AXE & TOOL CO. 


WARREN, PA. 


warded highest 
rs Panama - Pacific 
ternational Exposition 


GRAND PRIZE 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DRO GINGS. Dail 
Ad  MMIIIB TOOLS Sorycarec to nten anaes. 





is not profitable. Smaller sizes dry and 
dressed have been hard enough to secure. 
There has been noted a call for ix4-inch to 
ixll-inch S2S&CM clear plain white and red 
oak plain-end flooring. 

Lumbermen were pleased that Congress 
authorized the State highway commission to 
construct five bridges across Alabama rivers. 
These will require a large quantity of form 
material. Bids opened a few days ago on 
smaller bridges and buildings totaled $250,000, 
and total contracts were more than $1,000,000. 
Contractors have been passing the cement 
business to the local cement plants, but lower 
bids have been made by foreign producers. 
City contracts for similar work averaged 
$100,000 to $250,000 a week for’ several 
months, and that average will be maintained 
for the remainder of the summer. Enough 
business is in sight to keep the yards fairly 
busy for ninety days. Greater Birmingham 
building permits for May totaled $2,000,000, 
while Jefferson County added $3,000,000. The 
board of education is to build several addi- 
tional unit-plan schools. Additional contracts 
have been awarded for a nurse home at the 
Hillman Hospital. 

Fifteen Birmingham district retailers spent 
last week end as guests of Mobile dealers. 
Joint meetings with building material dealers 
were held. Dr. Loehr, of the Alabama asso- 
ciation, reports much _ constructive work. 
President W. M. Richardson, Florence (Ala.) 
retailer, presided. 

‘The Blount County Lumber Co., of Oneonta, 
Ala., has entered the local trade, and will 
handle carlot shipments. 

The Weir Lumber Co., of Springville, Ala., 
has also entered the local markets, and is 
making deliveries from its yard and mills in 
St. Clair County. 

Cc. M. Davis, for years operating sawmills in 
the Leeds and Pell City sections, announces 
the opening of a retail yard and planing mill 
at Irondale, Ala. 

The Campbell Lumber Co. announces that 
W. R. Spencer, formerly with Acme Lumber 
& Coal Co., has joined its sales force. 

The Standard Building Material Co. has 
added a branch yard at a cost of more than 
$100,000. 

The Hedona Lumber Co. has opened its new 
warehouse and storage yards. Machinery is 
being installed in its trim factory. 


Jackson, Miss. 


June 4.—The fore part of last week, good 
weather enabled the mills to make heavy 
shipments, but the latter part of the week 
shipments of air dried lumber were delayed 
by rain. Southern Mississippi was visited by 
severe storms Thursday and Friday and 
larger operators report serious damages to 
their logging lines. 


The market had plenty of snap to it last 
week, with wholesalers regarding transit cars 
as assets. With air dried lumber scarce and 
mill stocks badly broken, three weeks ship- 
ment is considered by the sawmills as imme- 
diate. No. 2 shiplap, 8- and 10-inch, is still 
strong. Six-inch No. 2 center matched S4S is 
scarce, and is showing considerable strength. 
No. 3, 8- and 10-inch, has not moved as well 
as heretofore, but there is not a large sur- 
plus. Lath are firm and moving better, at $3 
to $3.25 f. o. b. mill for No. 1 kiln dried. 
Some large timber schedules are being quoted 
on. The car companies have placed some busi- 
ness, and 6-inch car siding has been moving. 
This item has been slow for the last year, but 
several mills have marketed their surplus and 
a firmer price is expected. The export market 
remains dull. Sawn timbers have been espe- 
cially inactive. Flooring and ceiling have 
moved out in good volume, especially the No. 
2 grade. Drop siding in B&better has been 
slow, but the No. 1 has been in active demand. 
Edge grain flooring, 3- and 4-inch, has been 
moving freely and is quite strong. 

Manufacturers of 2x4-inch, 8- 9- and 10-foot 
dimension report that heavy rains have de- 
creased their production, and that active de- 
mand has absorbed their stocks. There is 
very little of this stock available for imme- 
diate shipment. The price, as a result, is rul- 
ing strong, and a further advance is to be 
expected. 

Frank H. Leeds, of Buenos Aires, Argen- 
tina, and Stuart K. Taylor, of New Orleans, 
both connected with the American Pitch Pine 
Export Co., were business visitors to Jackson 
last week, 


a 


New Orleans, La. 


June 4.—There is an increasing move 
of timber and lumber through Lake Charles 
La., fir being brought from the Pacific Coag 
by the Long-Bell Lumber Co., while southern 
pine and hardwoods are being exported. 

O. H. Castle has resumed operation of his 
sawmill on English Bayou, near Lake Charles 
La. Mr. Castle stated that there is much 
young timber in southwest Louisiana and by 
careful cutting and protection from fires smal] 
mills can be operated indeftnitely. The timber 
is brought to this sawmill partly by water and 
partly by truck. 

Harry B. Williams, of the F. B. Williams 
Cypress Co., Patterson, La., accepted a tem. 
porary appointment as general manager of the 
Louisiana State penitentiary from Gov. Huey 
P. Long, and will conduct a thorough business 
examination of the affairs of the institution, 

The Goodyear Yellow Pine Co., of Picayune 
Miss., has placed a contract for the construc. 
tion of a battery of dry kilns for drying Pine 
at the Picayune plant. These kilns will con. 
sist of three rooms, 20x120 feet, of the latest 
Moore Moist-Air design, equipped with tem- 
perature and humidity recorder controllers, 
The Goodyear Yellow Pine Co. has been a con- 
sistent user of Moore Moist-Air kilns for many 


years. 
Seattle, Wash. 


June 5.—There is much activity in the 
Seattle lumber market center at the present 
time. There is no doubt that the situation 
on Puget Sound and throughout the fir dis- 
trict has materially strengthened during the 
last month. Prices have advanced, orders 
have increased, particularly from the rail 
trade territory, and production has decreased 
materially. A glance at West Coast Lum- 
bermen’s Association figures on production 
for the last two months shows that there 
has been a reduction in cutting of about 
10,000,000 feet a week for an average num- 
ber of mills reporting, about 115, production 
during May having been 8 percent below that 
of April. 

The wholesaler on the Coast finds condi- 
tions somewhat trying because the market 
here is advancing faster than it does in sales 
territory. A wholesaler’s quotation made to 
consuming territory, which brings back an 
order in the course of a week, is met with 
an advancing market on the Coast and a loss 
of profit to the wholesaler in many instances. 
On the other hand, if the wholesaler makes 
a price that provides for mill advances, his 
quotations are higher than the consuming 
market will take at the time. 

Puget Sound is going into the forest fire 
hazard season with a smaller surplus of logs 
than usual, and there is a possibility that the 
mid-summer shutdown of logging camps may 
create an actual shortage. Cedar and hem- 
lock logs, which a year ago were a drug on 
the market, are today the scarce items. Both 
are firm, and particularly better grades of 
cedar, which can not be bought in the epen 
market except at a premium. The fir log 
supply is equal to demand at present with 
the mills curtailed, but there is no such sur- 
plus as is usual. 

Freight rates to Atlantic coast have al- 
ready been set for August at the present pre- 
vailing rate of $14. Some of the steamship 
lines are taking off boats, so that there will 
be some curtailment in the space offered. 

Shingle prices are strengthening daily, and 
it is expected that there will be sharp ad- 
vances in all grades during the next few 
weeks. Some people are predicting an ad- 
vance of as much as 50 cents within the next 
two weeks. Part of this strengthening is 
due to seasonal demand, and part to a very 
considerable reduction in output. During the 
last fifteen days 68 shingle machines in the 
western Washington district have been closed 
down. They shut down partly because of 
lack of logs, and a number of mills on the 
Columbia River are closed because it is im- 
possible to operate during the present high 
water stage of that stream. 

Searcity of cedar logs makes them the 
strongest species on the market, and an ad- 
vance in the list of $2 a thousand is predicted 
for the early part of this month. Mills with- 
out a steady source of supply find it almost 
impossible to buy cedar in the open market, 
and certainly are paying a premium for any 
fair quality rafts that may be had that way. 
The log supply is entirely inadequate, and 
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further shutdowns of mills without a regular 
source of supply are probable. The season 
js rapidly approaching for the annual logging 
camp shutdown: during the high fire hazard 
period, and as there is no surplus of cedar 
logs at present, it is likely there will be a 
serious shortage before the summer is over. 

c. A. Lyford, manager Seattle office James 
D. Lacey & Co., accompanied by Hill Jones, 
of the same staff, drove to McCloud, Calif., 
this week to attend a regional logging con- 
ference. James D. Lacey & Co. have carried 
on extensive cruising work in the pine dis- 
tricts of California, particularly during the 
last year. 

Hugo Winkenwerder, dean of the college 
of forestry, University of Washington, and 
one of the foremost authorities on forestry 
matters in the United States, left Seattle, 
May 26, accompanied by Mrs. Winkenwerder, 
for a three months’ trip in Europe. The ob- 
ject of this trip is to study European forestry 
progress. 

George M. Stevens, of the Stevens-Eaton 
Co., of New York City, first vice president of 
National-American Wholesale Lumber Asso- 
ciation, expects to arrive in Seattle next 
week. 


Shreveport, La. 


June 4.—Southern pine mills have a good 
supply of orders, but they are shipping them 
out in lively fashion. Demand was steady 
throughout May, though there was consider- 
able variation in the sources of orders. It 
is expected that there will be an increase of 
business from the West, and a slight falling 
off in the East, but the average should, ac- 
cording to most authorities remain about the 
same, which will be fairly satisfactory. The 
oil drillers of the Southwest are still being 
urged to refrain from bringing in new fields, 
though prices of crude oil have taken a 
slightly upward trend. Recently demand for 
lumber has eased up a little, probably be- 
cause of unfavorable weather in consuming 
territory. Good weather in pine territory has 
helped logging, mill operations and shipping. 
Hardwood demand is very slow, and prices 
are weak. 


Jacksonville, Fla. 


June 4.—Total volume of orders has not 
shown an increase, although there has been 
enough business to keep the mills going 
fairly well. Prices have been strong and do 
not seem likely to change for the present. 
Weather conditions are always a drawback 
at this time of year. Practically all the 
Southeast has been having rains almost daily. 
These rains have been of short duration but 
have thoroughly wet rough lumber and hold 
up shipments. 

Some pine mills are having a little trouble 
in moving high grade shed stocks and are 
at times offering slightly lower prices on a 
surplus lot. Prices as a whole have been 
holding up very satisfactorily. The mills 
are seemingly getting just as much special 
cutting of larger sizes as they can possibly 
handle, with their orders for export items, 
but could handle some more orders for small 
cuttings. The Florida market is taking a 
little shed and yard stock. 

Cypress sales forces are evidently work- 
ing a little harder. The orders continue to 
be badly mixed and cover large amounts of 
wider widths, stocks of which are becoming 
depleted. There is very little 10- and 12- 
inch Nos. 2 and 8 to offer, and the same can 
be said of “C.” While the demand for No. 1 
in wider widths is not so strong, there is a 
very good trade in “D.” Recently some 
straight cars of 1x8-inch “C” are being 
bought, probably because of the scarcity of 
10- and 12-inch. Cypress lath continue to 
move very well. There is a scarcity of 4-foot 
No. 2 and most mills are sold right up to the 
green. The prevailing price is about $4, mill. 
There is a fair supply of No. 1 to be had, al- 
though they are not being as freely offered 
as they were thirty days ago, and most 
manufacturers are sticking to their price of 
$5. Mixed cars of 32-inch can be had at 
about $2. There are very few cypress 
shingles manufactured in this section, but 
those mills that do make them are getting 
excellent prices, and are exporting the most 
of their production to the islands off the 
coast of Florida. 

Demand for lumber of a definite moisture 
content has had a direct influence on the lum- 





ber industry as a whole, and especially on dry 
kiln manufacturing, reports the Moore Dry 
Kiln Co. of this city and North Portland, Ore. 
To meet the demands of customers who know 
the value of lumber which has been thoroughly 
seasoned by a proper kiln drying process, and 
brought down to a specified moisture content, 
lumber manufacturers are installing kiln 
rooms in spite of so called business depres- 
sions. It has been explained by various lum- 
bermen that there is no appreciable decline in 
demand for high grade lumber that has been 
dried to a definite moisture content. The 
Moore Dry Kiln Co. reports an unusually large 
and continually growing volume of business. 
Among recent installations of Moore Moist- 
Air kilns are the following: Day-Winton 
Lumber Co., Granada, Miss.; Ideal Chair Co., 
Lincolnton, N. C.; Dexter Lumber & Flooring 
Co., Scottdale, Penn.; Wilson Lumber Co., 
Perry, Fla.; J. H. Wearn Lumber Co., Charlotte, 
N. C.; M. V. Gress Manufacturing Co., Jackson- 
ville, Fla.; McComb Lumber & Coal Co., Mc- 
Comb, Miss. 

Florida lumber exports slumped during 
May, the total being only 2,014,000 feet. Ship- 
ments for April exceeded 3,000,000 feet. 


The Pennsylvania railroad has placed a 
number of orders with local manufacturers 
in Thomasville (Ga.) territory recently, and 
the material is being manufactured by south- 
west Georgia and north Florida mills. A 
number of Pennsylvania railroad inspéctors 
have been in that section for several weeks 
taking up the stock. 


Members of the State board of forestry, at 
a meeting held here, signed a contract with 
the United States Government to make avail- 
able $35,000 of Federal money for use in con- 
serving forests and timber lands of Florida. 


C. W. Lee, formerly assistant secretary 
Georgia-Florida Sawmill Association and 
later connected with the Florida Dense Long 
Leaf Pine Manufacturers, has accepted a 
position in the sales department of the 
Hughes Lumber Co., Jacksonville. Mr. Lee 
will fill the vacancy which occurred recently 
when Carroll Milam, sales manager, resigned 
to enter the wholesale lumber business with 
his brother, George Milam. 


Portland, Ore. 


June 2.—During the week, volume of sales 
continued at about the same rate as for sev- 
eral weeks, prices fluctuating very little but 
having a slightly stronger tendency. A long 
spell of warm weather caused the Columbia 
River and some of its tributaries to rise to 
a level threatening operations of a number 
of sawmills, but the crest has been reached 
and danger of a tie-up is now over. 


New York, N. Y. 


June 4.—Strengthening in the Idaho pine 
market was today’s outstanding feature. Ad- 
vances all along the line ranging from 50 
cents to $2 were announced, and further in- 
creases are not unlikely. For some time the 
prices of Idaho have been scarcely higher 
than those for Pondosa, but Idaho and 
Pondosa seem to be resuming their relative 
positions of some months ago. It is said 
that interesting developments in the Idaho 
situation are imminent. Southern pines are 
also stiffening and the lumber market gen- 
erally is very firm. With better weather 
there has been a slight improvement in 
business. 

The Hammond Lumber Co., of San Francisco, 
recently opened an eastern branch office at 
17 Battery Place. James L. Kemper is in 
active charge. He was formerly with the 
American Creosoting Co. 

A permanent exhibit of building materials 
is being arranged for in White Plains by the 
Westchester County Homebuilders’ Service, 
which will make possible the examination of 
lumber and other materials by owners and 
architects independent of the dealers’ show- 
rooms, 

The New Jersey Lumbermen’s Association 
has moved its headquarters from the third to 
the sixth floor of 20 Washington Place, 
Newark. 

The New Jersey Hoo-Hoo will hold a con- 
catenation June 19. 

The Overseas Lumber Co. has acquired a 
suite of offices in the Vanderbilt-Concourse 
Building, 52 Vanderbilt Avenue. 





This is Your 
Identification Mark 
for a 
Red Cedar Shingle 
That Will Not 
Warp, Cup or Curl 


EDGWOOCD 
SHINGLES 


EDGWOODS are a 300% Shingle—all 
heart, all clear, all edge-grain. Sawn 
edge-grain, they positively will not warp, 
cup or curl. They lie tight and flat to 
the sheathing always; preserve their 
good appearance; delete the fire hazard; 
eliminate possible leaks, and have a life 
of forty years and more. They cost less, 
and last longer than any other roofing 
material, not excepting title or slate in 
those sections subject to hail-storms. 


NOTE — DEALERS write for partic- 
ulars of the attractive EDGWOOD 
Direct - Mail Campaign. 


THE CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, Limited 


907-8 Metropolitan Building, 
VANCOUVER, B. C. 











Douglas 


Fir = /DOUGLAS FIR 





Pacific 
Hemlock 





co 


Douglas Fir 
Exploitation 
& Export Co. 





EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 
CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 


on Request 
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CRONWALL & GOMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 














The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 








representa, OTEEL COMPANY 
tion y Oo u ee ee matiiiaaie 
ought to en —— 


use 


Wiggins Peerless Patent “4 Form Cards 


They perform the dual service of announcing you or your sales- 
nen, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 





Established 1857 
Engravers VisteMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 











GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Once —_ Always Used 
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Cleveland Rule Co., ““ciin* 








H. W. Maffett, of the Maislein-Dawson 
Lumber Co., Sheboygan, Wis., made a business 
trip to Chicago this week. 


M. H. Wilke, of Wilke & Rehn, retailers of 
Beecher, IIl., made a business trip to Chicago 
June 6 ‘and stated that prospects are encour- 
aging. 

A. Henderlong, of the Henderlong Lumber 
Co., Crown Point, Ind., when in Chicago June 
4 reported a good volume of retail business 
in his section. 


R. F. Hunter, of the Hunter Lumber Co., 
Chillicothe, Ill., when in Chicago on Wednes- 
day stated that the retail business was about 
normal for this time of year. 


Harry Christiansen, president of the General 
Lumber Co., Milwaukee, Wis., was in Chicago 
this week calling on some of his friends in the 
local northern hardwood trade. 


W. J. Whyte, secretary-treasurer of the 
Gregertsen Bros. Co., cypress specialist, left 
last Saturday for a several weeks’ business trip 
to eastern consuming centers. 


A. F. Boyd, manager of the Chicago office 
of the Shevlin, Carpenter & Clarke Co., spent 
several days of last week at the new Shevlin 
northern white pine mill at Blind River, Ont. 


C. W. Hornibrook, sales manager of the 
Ewauna Box Co., Klamath Falls, Ore., made a 
business trip to Chicago this week, and stated 
that box business was keeping the plant run- 
ning to capacity. 


E. F. Xanten, manager of the Chicago office 
of the C. D. Johnson Lumber Co., specialist 
in Sitka spruce and Douglas fir, spent most 
of this week on a business trip through northern 
Illinois consuming centers. 


James R. Roper, manager of the Wesiiaee 
Pole & Lumber Co., Duluth, Minn., spent a 
day in Chicago last week and stated that there 
has been a noticeable improvement in _ busi- 
ness within the last few weeks. 


George W. Jones, president of the G. W. 
Jones Lumber Co,, Appleton, Wis., was in Chi- 
cago this week conferring with A. H. Ruth, 
manager of the local office. Mr. Jones stated 
that northern hardwood business was season- 
able. 


W. F. Coale, of the Lumber Mills Co., is 
on an automobile tour with his family in 
the East, his itinerary including visits to At- 
lantic City, Washington, New York, Boston 
and other interesting cities along the Atlantic 
seaboard. 


William A. Guthrie, well known hardwood 
man of Dupont, Ind., and for years a member 
of the Indiana department of conservation, has 
been named a presidential elector on the Re- 
publican ticket from the Fourth Indiana con- 
gressional district. 


Fred Kozak, of the Charles L. Baxter Lum- 
ber Co, left last Friday on a ten days’ fishing 
trip to Kilkare Lodge, near Spooner, Wis. 
Fred is a real fisherman and will doubtless 
have some good “finny” stories to tell his 
friends on his return. : 


E. A. Thornton, of the E. A, Thornton 
Lumber Co., is doing his duty as a citizen this 
week by serving on the jury in the Municipal 
court of Chicago. L. R. Putman, merchandis- 
ing counsellor for the Southern Pine Associa- 
tion, is another member of the local lumber 
fraternity who has been doing duty this week 
as a juror, 


Frank D. Lee, who formerly has been lo- 
cated at Klamath Falls, Ore., has moved his 
headquarters to Dallas, Tex., and is selling 


Pondosa pine in that territory for the Brooks- 
Scanlon Lumber Co., 


of Bend, Ore., Pacific 








coast lumber products for Dant & Russell, of 
Portland, Ore., and is also representing various 
mills in the sale of California white and sugar 
pine. 


The Gruninger-Hathway’ Co., 228 North La 
Salle Street, announces under date of June 1 
that Randal F. Hathway, of New York City, 
has become connected with the company as vice 
president. He is a lumberman of sixteen years’ 
experience in woods production, sawmill, plan- 
ing mill, yard, construction work and salesman- 
ship. 

The Pyle-National Co., of Chicago, announces 
the opening of two new offices, one in Boston, 
Mass., and the other in Houston, Tex. The 
Boston office is located in Suite 716-718 Little 
Building, with Carl S. Geis in charge. The 
Houston office is located in Room 1000 Marine 
Bank Building, and is in charge of Alex E. 
Johnson. 


Walter H. Crim, lumberman of Salem, Ind., 
is one of the sixteen candidates for election to 
the alumni council of Indiana University. The 
election is for a three-year term. Seven are 
to be selected. Mr. Crim is well known to 
the lumbermen throughout Indiana. He is a 
past president of the State association and a 
member of the Past Presidents’ Club. 


Earl W. Kidd, general manager of the Owen 
Box & Crating Co., Owen, Wis., was in Chi- 
cago this week in connection with an exhibit 
of candy trays and specialties which the com- 
pany had at the annual exposition of the Na- 
tional Confectioners’ Association at the 
Stevens Hotel. He reported the plant work- 
ing to capacity trying to keep up with orders 
for the company’s products. 


Arthur A. Hood, president of the Southwest 
Lumber Sales Corporation, of Albuquerque, 
N. M., spent most of the week in Chicago in 
the course of an extended trip to northern and 
eastern consuming territory, sizing up condi- 
tions. While here Mr. Hood conferred with 
William P. Hennessey, Chicago sales repre- 
sentative. The Southwest Lumber Sales Cor- 
poration handles the entire output of the Cady 
Lumber Corporation, with mills at McNary 
and Flagstaff, Ariz.; White Pine Lumber Co., 
of Bernalillo, N. M., and the Standard Lumber 
Mills (Inc.), of Standard, Ariz. Mr. Hood 
reported that the demand for Arizona white 
pine is in good volume, with prospects bright 
for a continuance of good business. 


Hardwood Division to Play Golf 


The first golf tournament of the season 
of Division C (hardwoods), of the Lumber- 
men’s Club of Chicago, will be held on Tues- 
day, June 12, at the Harlem Golf Club, Roose- 
velt Road and Seventy-second Street. Those 
intending to participate in this event should 
be on hand around noontime on the day 
scheduled for the tournament, as play will 
start at 1:30 p. m. The committee on ar- 
rangements consists of John T. Hansen, G. A. 
Vangsness, A. H. Ruth, Kurt Stoehr, L. J. 
Pomeroy and V. J. Euler. 


Doubles Size of Yard and Sheds 


The Pike-Dial Lumber Co., specialist in Pa- 
cific coast forest products, with office and yard 
at 2251-5 South Loomis Street, Chicago, has 
improved and enlarged its facilities recently by 
leasing the Big Bay property located on the 
south of the company, thereby doubling the size 
of the Pike-Dial yard and sheds. The enlarged 
yard office is finished in western lumber, with 
natural finish to show the beauties of the wood. 
The increased shed space, according to W. T 
Osgood, permits sorting all heavy spruce and 
fir clears in separate widths and lengths, the 
better to serve the company’s trade on these 
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special items. The Pike-Dial Lumber Co. is 
now equipped to handle a considerable volume 
of storage lumber, and plans to cater to this 
business—either shed or open storage—and 
offers its distributing facilities in connection 
with same, if desired. 


Moves Sales Office to Chicago 


With the object of better service to northern 
hardwood consumers, the sales office of the 
Weidman-Vogelsang Lumber Co. was on June 
1 moved from Grand Rapids, Mich., to suite 
9152 Builders Building, 228 North LaSalle 
Street, Chicago; telephone Franklin 1118-19. 
The company sells the output of the Weidman 
Lumber Co., of Trout Creek, Mich., and the 
Bergland Lumber Co., of Bergland, Mich. 
W. E. Vogelsang is in charge of the Chicago 
ofice, which will handle maple, birch, bass- 
wood, elm and ash, as well as northern hem- 
lock, white pine and spruce, and is also in 
position to ship northern hemlock lath in 
mixed car orders. The Trout Creek and 
Bergland plants are equipped with planing 
mills to serve the retail yard trade. 


To Promote Remodeling Idea 


NortH Tonawanpa, N. Y., June 5.—The 
Weatherbest Stained Shingle Co. (Inc.), which 
maintains general offices in this city, announces 
the addition of Marion R. Allen, of Decatur, 
Ill, to its organization. Mr. Allen has been 


connected with the Lyon Lumber Co., of De- 
catur, for 18 years, devoting most of his time 
During the 


to sales and advertising work. 
last two years with the 
Lyon concern he made 
an extensive study of 
the market for modern- 
izing old homes, being 
one of the prime mov- 
ers in promoting the 
well known remodeling 





MARION R. ALLEN, 
N. Tonawanda, N. Y.; 


Who Joins Weather- 
best Organization 





activities in Decatur 
which have received 
wide publicity and 
much favorable com- 
ment in the press. 


Mr. Allen has been 
engaged by the Weath- 
erbest Stained Shingle 
Co. to promote among civic organizations the 
idea of modernizing old homes. However, 
much of his time will be given over to or- 
ganization work among dealers and their con- 
tractor customers, with the object of showing 
them the almost unlimited sales opportunities 
that exist in creative selling tending to the 
modernizing of old homes and helping them 
develop this business. Co-operative advertis- 
ing run in conjunction with the national and 
localized Weatherbest stained shingle adver- 
tising will play an important part in develop- 
ing the spirit of modérnizing in each commu- 
nity. The practical experience which Mr. Allen 
has acquired in his Decatur work will be of 
real benefit to dealers who are willing to work 
for a substantial increase in sales through the 
developing of the old home remodeling idea. 





Lumber Dealers to Play Golf 


Antiocn, ILt., June 5.—H. Voss, of the 
Antioch Lumber & Coal Co., and secretary of 
the Chain O’Lakes Country Club, announces 
that the fifth semiannual spring golf tourna- 
ment of the lumbermen, coal and building ma- 
terial dealers of Antioch and adjoining territory 
will be held on Thursday, June 14, at the Chain 
O’Lakes Country Club, Antioch. The sales- 
men’s cup, open to dealers only, will be played 





for in the blind bogey, and this trophy must 
be won three times by the same person for 
permanent possession. Other interesting con- 
tests are also scheduled. 


Four Brothers Knighted at Once 


UHRICHSVILLE, On10, June 4.—Believed to be 
a case without parallel in the history of the 
order is that of the four Marsh brothers— 
Alvin, Joseph, John and Clifford—of Dover, all 
of whom were knighted in St. Bernard Com- 
mandery, Knights Templar, at a recent meeting 
in Uhrichsville. They are officials of the 
Marsh Lumber Co., one of the best known 
concerns in this area. 


SAAB GLAGSHZaG’E® 


A New Outlook on Forestry 


During what may be termed the beginning 
of the forestry movement in the United States, 
the rate of progress was slow and, perhaps, 
at times, discouraging. There was for many 
years such a wide diversity of opinions with 
respect to what was needed and with respect 
to the methods of accomplishing it, that most 
of the activity in behalf of forestry was educa- 
tional rather than concrete, practical forestry 
itself. Now, however, it is quite apparent that 
all of this preliminary discussion was serving 
an excellent purpose in laying the foundation 
of knowledge and research on which could 
be built a successful forestry program. Dur- 
ing the years that have elapsed since forestry 
first began to be discussed in the United States, 
foresters and lumbermen have been gradually 
moving together toward a common ground on 
which agreement and understanding could be 
reached with respect to the essentials of a 
forestry program. 

At the same time that this preliminary dis- 
cussion has served to clarify the forestry sit- 
uation, it has served to interest and enlist the 
efforts of intelligent men and women in all 
the walks of life and to arouse the people as 
a whole to the need of a forestry program 
and to an understanding of the part they are 
to perform in making it successful. The For- 
estry Conference held in ‘Chicago in November 
and sponsored by the Chamber of Commerce 
of the United States and the conference held 
in Milwaukee, also sponsored by the national 
chamber, have brought to bear upon the for- 
estry problem the intelligent interest of individ- 
uals and organizations who have it within their 
power to make any sound forestry undertaking 
a success. The meeting held in Chicago was 
national in scope; that in Milwaukee was de- 
signed especially to concentrate attention upon 
Wisconsin’s forestry problems and the meas- 
ures taken and to be taken to solve them. The 
nature of Wisconsin’s problems, however, and 
the methods and participants in the conference 
at Milwaukee were such as to make the pro- 
ceedings of national interest. A rather com- 
prehensive report of the Wisconsin meeting 
appeared in the AMERICAN LUMBERMAN of 
March 31. The complete proceedings of the 
conference have been published in book form 
under the title, “Forestry in Wisconsin—A 
New Outlook.” Copies may be obtained from 
H. L. Ashworth, 49 E. Wells Street, Mil- 
waukee, Wis., at $1 each. As the conference 
dealt in an authoritative and practical way with 
forestry in all of its aspects and ramifications, 
the volume of proceedings constitutes a hand- 
book on practical forestry that should find a 
place in the library of every lumberman. 


THREE TREES, representative of those grown 
in. West Virginia, have been sent to the Cali- 
fornia botanic garden at Los Angeles. to be 
planted in a section reserved for native trees 
of the various States. The trees were for- 
warded by the West Virginia State forestry, 
game and fish commission at the direction of 
Gov. Howard M. Gore, following a request for 
them by H. P. Maxwell, of Los Angeles, a 
former resident of Elkins. The trees sent were 
a service, a white oak and a poplar. 


2 Aristocrat 


Hardwood 
Beautiful 


Philispine 
Mahogany 


The Ideal Trim 


No other moderate 
priced hardwood used 
for interior trim dupli- 
cates the color, the grain 
or the ribbon effects of 
Philippine Mahogany. 
qQ @ 

But Philippine Mahog- 
any goes further than 
that. Due to its extraor- 
dinary staining quali- 
ties, it not only lends 
itself to the red and 
brown mahogany shades, 
but it duplicates any of 
the rich walnut tones 
and the antique effects 


that are being sought 
today. 


Samples in the white will 
be sent to those inter- 
ested upon request. 


CHICAGO WAREHOUSE 
LUMBER COMPANY 


i703 N. KILDARE AVE. 
CHICAGO, ILLINOIS 
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This Week’s Lumber Prices q 





SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended June 1: 











Flooring Finish, All 10-20’ Fencing, 818, 10-20 Dimension, 8181E Shortleaf Dimension 
ix3” E.G.— B&better Rough: i ' Short- Long- 8181E No. 1 a To O80’): 
B&Btr, 10-20’... 62.68 5/4x4, 6&8” .. 58.00 PCr rr eS 29.90 No. 1— leaf leat No. 2— BE. eectcres 34.99 
No. 1, 6-20’..... 43.52 5/4x5, 10&12: 58.00 ET. Sea ie mein 35.14 2x4”, athe aaee. Bree | Se 4", 20? wccee 23.44 1x10” ounneee 40.83 
1x3” F.G.— Aw an ji No. 2— 12’ ... 25.77 28.77 geomet 22.27 | No. 2 (10-20) 
B&Btr, 10-20’... 39.18 Can” ° 00 Ra ae 20.32 16’ ... 27.61 30.82 | eee 23.43 Yr Vecada + 22.35 
No. 1, ‘10-20’ 29.50 6/4 & 8/ix6, ;  iecitpietets 21.15 18&20’. 28.83 32.90 18@20’ .. 26.58 | 1x10” ....... 22.70 
No. 3, 6-20’ 25.00 o13°.... 68. No. 3— 2x6”, 10’. 21.50 28.20 | 2x 6”, 10’...... 19.67 No. f) ‘(ali 6-20’): 
1x4” E.G.— R&better Suriaced: oe - 14.87 12°... 22.14 27.37 har tae et, a oetwe. 18.86 
B&Btr, 10-20’... 62.88 1x4” 17 peeks 15.48 16" 3 : 24.50 28.98 16" ait 22.25 1x10” siccext 18.14 
No. 1, 6-20’..... 45.25 “ibties. age d # ‘ F a ar 
1x4” F.G.— a 45.28 Not (ail 10-20); 2x8”, 10". 25.25 .... | 2x 8", 12 ..... 21.50 | (All 1x4 & 6” 
B&Btr, 10-20’... 40.29 1x5 and 10”.. 52.35 |" "eterno 32.51 12” ... 25.50 27.08 | ee 21.26 —— 9 an 
No. 1, 10-20’.... 34.10 712" $2.2 | epee: 33 43 16’ ... 24.95 30.95 18&20° .. 22.66 | 18° ......e0. . 38.75 
No. 2° 10-20’... 23.88 by4x4, 6&8". 60.55 ‘ coe See ‘ 18&:20%. 28.62 31.53 | 2x10”, 2” on She 21-80 10, and 20’... 36.50 
” "72 | No. 2 (all i0 ta x10”, r 7 at Fee aie rari . o. 1— 

Sexe”, loetee- S/4x8, 10812" 18.78 | No. 3 (all 10 to 38 20"): 2"... 27.56 32.25 18&20''': 26:30 | 10 and 20’... 34,00 
ET a oe 81.85 6&8” 4 60.72 1x10” p : zs A 16’ ... 28.63 36.25 2x12”, me enous 23.54 F soscestonec 24.00 
ae russes 29.53 wna" @ eeeeeee 36.68 8&20’.. 33.50 36.25 12’ .:.:: 25.00 | No. 2 random.. 19.13 
Me) We Lnes tunes 20.47 10x12” .... 71.00 No. 3 (ali 6-20’): 2x12”, 12’ 29.75 41.75 16’... 25.50 Car Sills 

Pastsehen ra iain 16’"... 30.90 36.34 18&20’ .. 26.84 | S4S sq. B&S— 
174° — $7.00 = 9a dpebisiig 18&20’. 34.83 45.37 | No. 3— Up to 9”, 34-36" 40.66 
B&Btr 40.00 + tet ae 40.00 Epa: 18-66 | panetteoem a ae Un te 10" si-se W300 

> ” Poms > ss - 8 « Se "oie Sees . , 
No. a oenh we oe 25.32 ro Se An ene ee 1%, 1%, 2x4 2x8” Sai et 14.00 Heart, — 
1x6”, 10-20’— B&better: 20’ and under: berkis Zain sae ac — “ag-$s Selene 
N as | inte es £m 3533 3 ae dedi sab Be 42 age agate 26.68 | 4 and 6’..... 14.89 Plaster Lath viet 8.00 
ek pee gt te ae ; Sper tet ha 32.40 | 8 and 10”.... 14.89 | No. 1, %”, 4’... 2.71 | U to “10*; ” 34-36" 51.00 
OR Nien: 25.19 5 and 10” 62.13 > spathon cals 38.15 | 12’ and longer.. 15.50 |! No. 2, 2 4’ 1.88 R fe ee icyet 2.72 








ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 12” 
os a 00 - $52.00 $52.00 $72.00 $87.00 
4 * 45.00 50.00 50.00 67.00 82.00 
No. 1.. 44.00 47.00 48.00 59.00 67.50 
No. 2.. 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3.. 33.25 33. bie 33.75 Peg 34.75 36.50 
No. 4.. 31.00... 33.00 33.50 33.50 
5 /&6 /4— 4” &war. 4 Gas 3 10” 12” 
PEE.® ccc cccccces $67.00 $69.00 $72.00 $82.00 
NO. TADtr...cscccces 62.00 64.00 67.00 77.00 
WG. 2 sccccccccccccs 55.00 57.00 60.00 70.00 


For 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, all widths, add $6; 
No. 4, $4. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and. 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch,. odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 


10-foot 
Dé&bdtr., 4- inch. .$28.00 E, 4- ae csoowda $13.00 
.6-inch 31.00 6-in 


Lath, 4-foot: No. 1, $7.75; No 2, $6.45. 


WEST COAST SPRUCE 


{Special telegram to American LumsBerman] 
Portiand, Ore., June 5.—The following are 
prices for mixed carlots prevailing here today: 
Finish— Vastegy stock— 
1x12” ........$65.00 se eeeees 600.88 
ix4—10” ..... 54.00 i: © se eeeeees 37.38 
Bevel siding— ee oe 00 


eeeereereree : 
KA” .nceeees 23.00 
ZC” ....022- 26.00 





eee ee eeee 


Gm box Imbr. 16. 00 


WEST COAST LOGS 


[Special telegram to American Lumperman] 

Portland, Ore., June 5.—Log market quota- 
tions: 
P ty yellow: No. 1, $22.50; No. 2, $17; No 
"Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $10.50 and $11. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 





Bverett, Wash., June 2.—Log quotations: 

Fir: No, 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $17; lum- 
ber logs, $30. 

Hemlock: ave, 2, $13@14; i z mst. 

Spruce: No. 1, $28; No. 2, $18; No. 3, $12. 


Vancouver, B. C., June 2.—Latest log mar- 
ket quotations are as eg 

Fir: No. 1, $22; No. 2, $16; a, Set, 

Cedar: No. 1, $23; No. wi , $8. 


Hemlock: $11. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock : * rrr s1s— 


S 12’ 14’ 16’ 

ae -eraebas $27.50 $28.50 $28.50 $29.50 
ee «nemnea 30.00 31.00 31.00 32.50 
CL 32.00 33.00 33.00 34.50 
See © éesaaiee 33.50 34.50 34.50 36.00 
Se ka waees 34.50 35.50 35.50 37.00 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or ‘flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $26. 00; No. 3, $22.50. 


No. 1 Hemlock, 81S1E— 


2 8 10’ 14’ 16’ 
Sf rr $31.50 $31.50 $30.50 $31.50 
ea 28.50 29.50 29.50 31.50 
EI 30.50 31.50 30.50 31.00 
ee 30.50 32.50 32.50 33.50 
en 30.50 33.50 33.50 34.50 


For i 2 dimension, deduct $4 from price 





NORTHERN PINE 


Duluth, Minn., June 4.—Following are prices 
on northern white pine f. o. b. Duluth: 


CoMMON RovuGH BOARDS AND FENCING— 


10&12ft. 14 ft. 16 ft. 

oo . © ere ree $42.00 $42.00 $48.00 
FT ee 45.00 45.00 47.00 

BW coceuvos 49.00 48.00 47.00 

A 57.00 54.00 52.00 

BESS” icv cceds 74.00 72.00 70.00 
YF ee 34.00 34.00 40.00 
Be cocscees 36.00 36.00 39.00 

Be ‘sviceves 40.00 39.00 38.00 

BREE ‘ceccteed 42.00 40.00 38.00 
rr, oP 48.00 46.00 45.00 

ee eres 27.50 27.50 28.50 
Be Ope steers 30.50 30.50 31.50 

| eh sree ree 32.00 32.00 32.00 

ERE” cscvecere 33.00 32.00 32.00 
 —En 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for S1S or 82S add $1. For resawing add $1. 
S48, D&M, drop siding etc., add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 
No. 5, $19. 


No. 1 Prece Sturr, S1S1E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” $33.50 $31.50 $30.50 $31.50 $33.50 
2x 6” 31.50 31.50 30.50 30.50 32.50 
2x 8” 33.50 33.50- 31.50 31.50 33.50 
2x10” 35.50 36.50 36.50 35.00 35.50 
2x12” 36.50 37.50 37.50 36.50 37:50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M, add $1.50. 


SIDING 4- AND 6-INCH, 4- TO 20-FrooT— 


Norway 

Bébtr. Cc D BEB Cé&btr. 

> sseasl $41.50 $36.50 $27.00 $17.00 $32.00 
- sevrek 46.00 41.00 31.00 20.00 34.00 





RED CEDAR SHINGLES 


Seattle, Wash., June 2.—Eastern prices per 
thousand, four or five bunches, f. o. b. mill 
are: 

Pirst Grades, Standard Stock 





BOR BiB ic cvcccastscocees $2.15 $2.20 
Extra stars, AA Bhi igi ice wee eackre 2.25 2.30 
Extra clears, straight cars........ 2.45 2.50 
Extra clears, MUEMOE GRATB.c cccccccs 2.40 2.60 
EE ak koe aa a eee Senn O66 mek a 3.10 3.85 
aces Seas ae aioe Se oi ee 3.20 3.25 
EST PG ee 4.10 4.25 
PO EE a a errs 9.75 10.00 
po ere 2.90 2.95 
Pirst Grades, Rite-Grade Inspected Stock 
Extra clears, 6/2.......ceese. cose e| C6 
EB cae sc atonscreres 2.30 ey 
ES OS a ee 2.65 2.90 
Ee te Sind 620 6 00 ea eege 3.25 3.35 
I as Dias 6a 5 bs 6h a'nn + eee a 3.50 eke 
PE Soba sa skies cs cctucewsss 4.25 4.30 
Second Grades, Standard Stock 
Common stars, 6/2 ...ccccccccscce 1.00 1.05 
Common stars, 5/2, Choice A..... 1.20 1,25 
COMMON GIOBTE .cccccccccccccccce 1.75 1.80 
British Columbia Stock, Seattle Market 

“ey BE | Oe ee ee 3.35 
EEE Sa Sa CRESS uEe CS be: 6 aR eae eOt Rae 3.60 
ES 5 aig? a Gn he tukmackealals 4a bo ih eae! * 4.20 
po rrr Tee rere 4.40 
pO" OO =e ee 0.00 
Royals (10 percent No. 2s @ $4 less). 9.70 


Seattle, Wash., June 2.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 
18-foot, f. o. b. mill: 


Bevel Siding, -inch 


Width Clear “a “_B” 
Beer ree - - $24.00 $22.00 $18.00 
Ga conc cecewe ++ 27.00 24.00 21.00 
Se 0nd oveesane - 31.00 27.00 22.00 
Clear Bungalow siding 
%-inch %-inch 
CO: cuts ccna ews oeeesén Oe wei. 1 
ON eae OE 
Co! eee seen Seasve . 65.00 





POPLAR BEVEL SIDING 


Louisville, Ky., June 4.—Movement of pop- 
lar bevel siding is reported good, with prices 


firm and unchanged. Local consumption is very - 


fair, while there is also good movement to 
outside points in the State. Prices at Louis- 
ville read: 


FAS No. 2 
6-inch ..... $50 $38 D $40 $286 5 $30 $22@$24 
36 38 86626 28 20@ 22 
4-inch ..... 50 35 


5-inch ..... 50 
36 22@ 24 18@ 20 
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DOUGLAS FIR 


[Special telegram to American LumBeRMAN] 

d, Ore., June 5.—IF. o. b. mill prices 
on actual sales of fir, June 1, 2 and 4, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 


“a 
_ Vertical Grain Flooring 
OP wccevecoeus $34, - = 75 = - 
WEB" own cccccece 00 
ee enti 36, 25 
Flat Grain Flooring 
ee occccasehees wile 23.50 19.75 
a ..cccueaees yaa < wae) 
Mixed Grain Flooring = 
a .. occas eee $15.25 
a; ocvereees ve. 28.50 = 19.50 
Se oo niece emene eet 24.50 19.00 
Dro a » ¥ 
rr ft e, 25.25 .... 
SEE jcccenttenees 38. 25 26.00 owen 
oan , 16.75 
Finish. Kiln ‘Dried and ‘Surfaced 
x6” 1x8” 1x12” 
MADGtIST aecccecvscisecs $40. 25 $41.50 $51.50 
Common Boards, and Shiplap 
1x6” 58”. =ixie 1239” 
ne. tivcadh aan $17.75 $17.00 $17.50 $20.00 
Te, Sicccevenuave 11.50 12.2 11.50 13.00 
WO. Bic csccoesarte 8.50 8.00 8.00 oe O00 


; Dimension 
12’ 14’ 16’ 18’ 20’ 22&24' 26&32’ 

No. 1, 2” thick— 

4”, $i6. 25 $16.00 $17.00 $18.00 $18.00 . 

6”. 15.75 15.50 17.00 17.25 17.50 $20. 50 $22. 25 

8”, 15.75 16.00 17.00 17.75 17.25 19.75 21.50 
10”. 17.00 17.75 17.75 17.75 17.75 20.00 23.25 
12”. 17.00 17.00 18.25 18.25 18.25 22.00 24.00 
2x4”, 8,’ $16.00; 10’, $16.50; 2x6”, 
Random— 2x4” 2x6” 2x8” 2x10” 
No. 2....$12.00 1. 00 $12.00 $10.50 $11.25 
No. 3.... 6.25 5.00 


No, 1 Common Timbers 


oeeee e088 e888 


8x3 to 4x12” to 20’. surfaced ......... $19.25 
Ses to LERie Uh SE, FOE sobs ccnccess 17.50 
5x5 to 12x12” to 40’, surfaced ......... 19.00 
Fir Lath 
ek: S.. SO Me mac acetedsclannawcwuneees $2.50 
B&better. Flat Grain Car Siding, 9 or 18’ 
SF uc ceed aldled dss kat le cab bor bos cudbe $30.50 
i scnottdy da tao iba eakee Seamer eee 37.00 





INLAND EMPIRE PINES 


Portland, Ore., June 2.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, May 30. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


speciied lengths are called for. Quotations 
follow: 
Feet Average 
Sold Pondosa Pine Price 
9,000 1x8” No. 1 common S2S AL..... $36.57 
212,500 1x8” No. 2 common 82S AL..... 23.15 
370,500 1x8” No. 3 common S2S AL..... 19.12 
254,000 4/4 No. 4 common S2S RW RL.. 14.60 
62,500 1x6” D select S2S RL........... 43.49 
12,000 5&6/4x4”"&wdr D sel S2S AL.. 54.00 
53,500 1x6 C select S2S RL........se0. 54.37 
12,500 5&6/4x4”"&wdr C sel S2S RL.... 62.68 
50,000 6” C bevel siding SM........... 30.59 
753,000 56/4 No. 3&btr shop S2S— 
, a Serie Pa 35.28 
EE ese. ee eka sw ee aes ee 23.23 
PN fvainckeh Comedians owes cae 17.13 
Idaho White Pine 
14,500 1x8” No. 1 common 82S RL..... 40.00 
126,000 1x8” No. 2 common 82S RL..... 29.09 
56,500 1x8” No. 3 common S2S AL. 22.01 
23, 500 4/4 No. 4 common 82S RW RL 18.00 
48,500 © 1x6” D select S38 Rly. ....-vccce 45.74 
6,500 5&6/4x4”"&wdr D sel S2S RL. 59.00 
4,000 1x6” C select S2S RL.......... 64.25 
11,500 5&6/4x4”"&wdr C sel S28 RL.... 74.00 
23,000 6” C bevel siding SM........... 40.00 
Larch and Fir 
40,000 2x4” 16’ No. 1 dimension........ 17.95 
1,000 2x10” 16’ No. 1 dimension...... 19.62 
34,000 1x8” No. 3 common S$2S RL..... 17.06 
1,000 4” B&btr vert. gr. fig. RL....... 36.75 
4,000 6” C&btr D/S or rustic RL...... 30.25 





CALIFORNIA PINES 


San Francisco, Calif., June 5.—The follow- 
ing average prices f. o. b. mills, those on com- 


mons covering 1l-inch stock only, were re-.. 


ported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended June 3: 


California White Pine 


All widths— 
No. 1&2 clr. C sel. D sel. No. 3 clr. 
Cf eer $72.80 $65.90 $49.35 $46.85 
nad wean 69.75 65.40 56.40 54.05 
oe weacaeea 69.90 59.70 50.10 57.00 
1 Se 79.45 68.50 58.75 60.95 
California ~— a 
OP en dtaded 97.05 84.0 64.95 53.85 
7 Eee are 89.10 72 38 59.10 63.90 
7 eee 80.05 74.10 52.90 71.75 
De sane hen 99.05 84.05 68.55 89.25 
White Pine Shop Mixed Pines 
TE va cieseeces $31.90 uma. 
No. 1, 8/4xa.w.. 44:15 COpmon $42.60 
No. 2, 6/4xa.w.. 25.30 Re eee eee 28.10 
Panel, %”xa.w.. 69.60 a ala 21.60 
. Sugar Pine Sho Ey 22.10 
DOR cs ce eeee 7iees «TREE 2»... 35.45 
No. 1, 5/4xa.w.. 48.10 Siding, B&btr 
No, 2, 6/4xa.w.. 34.30 x > 4 1.35 
White Fir Lath— 
Cé&btr, all sizes. oe. 40 No. 1 4.45 
No eee 20. 30 No. presi Sik: 3 90 
—_ x, 5 Soe, ly 32” wks Wee 1.30 
Se 17.80 N : fom ee : 
c No dim, 1% 
edar SOM. 2teeome 15 
Other than pen- 
Oe sh heexoeta $26.40 Australian 
Douglas Fir CSUR. ken0 6% $52.95 
C&better ...... $39.10 Sk 51.70 
Ties and timbers 29.50 C/408T.. sccens 45.95 
Dimension Ste: SIERO sccece 56.05 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended May 26: 





1x3” 1x4” 
Edge srain—Benesiee Sea elre eg $58.75 eye: 
spel a ik ir ad ae 9.75 
Flat grain—Babettes Saeco 40.00 39.50 
Re Reece ate 33.25 
No 2 ip ekiiciesov arin cell 24.50 
Partition and Siding 
Boston partition, 1x4”, B&better........ $39.25 
Drop siding, 1x6”, B&better aS ain eure 37.50 
. Finish and Moldings 
Finish, 1x5@10° Ba@better.......cccccswe $62.00 
5/4x5&10” B&better ee eee 72.50 
| gO Pa 68.00 
Discount on moldings, 15%” and under... 40% 
”“ and over.... 30% 
Boards and — 

Boards and shiplap, = 8”, Nate Sam $32.00 
12”, No eae 24.25 
o gf  & Serer 17.00 
eee. Se Te Bo co bacactwsscteewes 22.50 

Dimension 
Dey: Ber De Le GE dads cc ccesecen 24.25 
€ S38 2 3} ees, 25.75 
- 8S . ae 28.50 
Bee SS Se ee EP bcsasceeinséecens 21.25 
ee er en ee 24.00 

Lath 

ae ie oe ae Pee ee eee $3.05 


Norfolk, Va., June 4.—Following are typi- 
cal average f.o.b. Norfolk prices, made during 
the week ended May 28, as reported by the 
North Carolina Pine Association: 


Rough: 
Edge, 4/4— 
I Sos Gnd a sa hs: oar nner 6.9 6S wi aN ae $42.42 
ag. CAA Ag et ee pte ek erating? Chet 
B&better No. 1 Box 
Oe xs ites Oembhin dil $41.33 Ban ea 
De «sc aksshe bacee 44.00 oe sae 
TM eile eg ae weld 46.56 $32.86 $26.20 
ae ae, oe 47.78 33.36 25.41 
EE = inv tieci 10 < atemtntet 53.84 35.20 25.81 
SES” vie ehosecaend 3.12 41.68 28.07 
Dee; Tee. ek ce wes Se ctbese ess $47.37 
eer 65.66 
Se Pare 68.02 
Wiiotter Dark WEVIGS. v6 ceo cdicdvesiseoxes 30.00 
Dressed: 2%” 3” & 
Width Wider 
I 5655s 5 i ainle 4400244 4e $41.42 $88.18 
Wo... 2 GOURMIGR 6 6.cc isi ws os ede 34.48 34.02 
Bebeotter, MB-1NG~ osc c cvs ewe 42.80 catia 
Bark strip partition, B&better.......... $34.66 
Box bark strips, dressed or resawn.... 18.02 
Boofers: No. 2 *Air 
wressed dried 
ee ack. ot ob ine ohana $28.63 $20.12 
NE EO eh Se ee Fn 28.61 21.18 
SE <b atk kona tae wedi ename 29.10 21.09 
ES kod Miia k a ein teatsth aio 29.95 21.17 


*F. o. b. Georgia-Alabama mill points. 


HARDWOODS AT CHICAGO 


Following are sales prices f. 0. b. Chicago ba- 
sis, as made by a: aaa cteda anes mills during 
the week ended 7=y,° 


avn 5/4 6/4 8/4 
Rep Gum Fiaeu 
Qtd. FAS 





td 9126. 75 - $138.00 $142.50 
RED Gum— 

Qtd. FAS .. 95.75 102.00 102.00 103.25 
No. 1 & sel. 51.50 60.00 61.75 61.50 

Pin. FAS .... 95.00 voces. Seare eens 
No. 1 & sel. 51.75 58.75 63.00 66.50 
Se Meade 34.25 32.75 kGay se ee 

Sap GumM— 

Qtd. FAS . 60.00 63.25 é 65.50 
No. 1 & sel. 45.50 51.00 ace 50.75 

Pin FAS . 55.50 59.50 61.50 oreaee 
No. 1 & sel 39.25 43.75 44.50 Sule 
Ps. BD Westen 26.25 26.50 

TUPELO— 

Qtd. FAS 54.50 Rind 54.50 56.50 

No. 1 & sel ie are 44.50 46.50 

Pin. FAS ... 44.00 48.50 49.50 aly a 

No. 1 & sel.. 34.50 38.25 39.50 

“al Be Fae 25.75 27.75 ie 

WHITE Oak— “ 
oy FAs - 122.50 132.50 137.75 
1 &sel. 74.75 75.75 ime ania 

Ply PA S .... 85.50 105.00 108.00 122.50 
No. 1 & sel. 55.50 62.25 69.50 79.75 
No. 3 fig... 29.25 anes Cae oto 

RED OAK— - 

Qtd. No.1&sel. 69.00 E obey a 
SS 49.00 [ae ale ane 

Pin. FAS . 71.00 88.50 94.75 105.75 
No. 1 & sel 52.25 60.00 oa’ 67.50 

“SS Bore 41.25 eae 
MIXED OAK— 
Sound wormy. 35.75 
PoPLAR— 

Pim, Vas... 87.98 99.75 107.25 sin 
Saps & sel. 64.75 chew 72.00 > 
ae eS! 49.75 spew 52.00 ose 
No. 2-A 36.25 38.00 sits Ce 
No. 2-B 30.00 31.50 ean 29.25 

AsH— 

a. wsew race 80.50 84.75 91.00 89.50 

No. 1 & sel 52.00 51.00 59.25 

a: Ah: matches 38.50 32.00 35.50 

BEECH— 

ee aS owswes 50.75 52.00 66.50 and 

No. 1 & sel 35.50 37.00 51.75 57.75 

Se Saeeerrre 20.75 22.00 32.50 sous 

Hickory— 

a Farr 69.50 
No. 1 & sel 49.50 
le eae 29.50 

Sorr ELM— 
CS 53.75 66.25 

No. 1 & sel 41.75 bee 

CoTTON WooD— 
Panel & wide. 177.75 
Box bds. 13-17” 75.00 
siast take Bh be 62.25 
FAS, 13”&wdr. 58.25 
Set ease 56.25 
No. 1 & sel.. 41.00 
CHESTNUT- 
aa 84.25 
Basswoop— 
' erg 74.25 vee 
MAGNOLIA— 

0 RR 72.75 76.00 68.25 71.75 
No. 1 & sel.. 49.75 <r 53.25 51.75 
ae Ete 29.75 hae 31.25 31.75 
Following are average carlot prices. Mem- 


phis base, obtained for oak flooring during 

the week ended May 26, as reported by the 

Oak Flooring Manufacturers’ Association: sue 
eK, t$x1%” yO %x 

1st qtd. wht....$97. oo mae vee 7 


i EB 

1s sap a a ete" ee 

2nd qtd. war 67.65 a ih ai 54.06 52.50 

1st pln. wht. 68.87 64.52 60.20 45.09 

1st pln. red. 67.92 61.98 50.50 47.27 

2nd pln. wht... 60.22 52.83 39.33 37.87 

2nd pin. red..... 59.20 51.42 37.96 37.33 

Srd WEP. <.0000- 39.38 33.91 31.76 30.28 

a errr | 8 15.20 state 9.50 
x2” %xl%” fex2” &x1% 

ist qtd. wht.... .... 78.50 Rohs fe alates 

ist qtd. red..... 73.50 73.50 

2nd qtd. w&r... 68.50 68.50 patie 

1st pln. wht.. 71.33 67.50 65.50 

1st pln. red..... re oe 57.50 so oat 

2nd pin. wht.... 52.61 48.50 51.81 51.50 

2nd pin. red..... 52.36 ee “. ” i 95 

Sed WEP... cere 40.50 41.00 





HARDWOOD FLOORING 


Sales by Michigan and. Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 





June 2 
MFMA MFMA MFMA 
MAPLE— First Second Third 
NT in boc waa Yereeo de $71.04 $60.52 $41.31 
PERL” once ccwececcces 61.92 46.13 tans 
BrrcH— 
SUMTER oe ccc cseccoecese 65.26 56.30 
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NORTHERN HARDWOODS 


Following are a of northern hardwood, 
f. o. b. Wausau, Wis. 
AsH— . 

FAS Sel. No.1 No.2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $38.00 $ 20.00 
5/4 ... 95.00 80.00 65.00 40.00 20.00 


6/4 ... 110.00 95.00 65.00 40.00 20.00 
8/4 ... 115.00 100.00 76.00 45.00 21.00 
Basswoop— 
4/4 74.00 64.00 48.00 31.00 22.00 
5/4 74.00 64.00 48.00 33.00 23.00 
6/4 77.00 67.00 53.00 35.00 24.00 
4 82.00 72.00 68.00 35.00 24.00 
10/4 90.00 80.00 65.00 45.00 eee 
12/4 100.00 90.00 75.00 55.00 e 


Key stock, 4/4, ts: 5/4, $80 or on grade; 
FAS, $90; No. 1, $70. . 


i1x4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 


BircH— 

4/4 86.00 66.00 44.00 28.00 20.00 
5/4 91.00 71.00 52.00 34.00 20.00 
6/4 96.00 76.00 58.00 36.00 20.00 
/4 101.0 81.00 70.00 44.00 21.00 

10/4 110.00 100.00 90.00 60.00 5 
12/4 115.00 105.00 95.00 60.00 Ween 
-++ 80.00 65.00 40.00 25.00 eons 
5/8 ... 77.00 62.00 35.00 25.00 obec 


For 10-inch & wdr., add $30; 8-inch & wadr., 
eda $15; for 5-inch & wdr., 8-foot & lgr., add 


Price of é & 6-foot lengths, $28. For sel. 


red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
onset ds’ one and two face clear, $70; run of 
pile, 


Sorr E:tmM— 
4/4 65.00 65.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 658.00 30.00 22.00 
8/4 85.00 75.00 63.00 35.00 22.00 
10/4 95.00 85.00 70.00 40.00 
12/4 100.00 90.00 75.00 45.00 
Rock EtmM— 
4/4 70.00 45.00 25.00 19.00 
5/ 75.00 50.00 28.0 20.00 
6/4 ... 75.00 50.00 28.0 
8/4 80.00 60.00 385.00 *%25.00 
10/ 95.00 75.00 60.0 
12/4 105.00 85.00 65.00 30.00 


*Bridge plank. 


Sorr MapLe— 


4/4 ... 62.00 62.00 42.00 24.00 19.00 
5/4 ... 70.00 60.00 50.00 $3.00 20.00 
6/4 ... 80.00 70.00 58.00 30.00 20.00 
8/4 ... 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 

4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 46.00 19.00 
8/4 115.00 965.00 80.00 50.00 21.00 


Harp Mapie RovueH Fioorine Stockx— 


No.1 No.2 No. 3A 

com. com. com. 
SY Vibe ot cr gem dim hk oe dc ace $40.00 $30.00 $20.00 
tins hee ae eae ken 43.00 33.00 238.00 


Harp Marpite— 
Sel. No. — 


FAS 6”"&wdr. 6"&wdr. No.2 No.3 

rr G2.00°8 82.00 § 42.00 $ £0.00 $ 17.00 

5/4 .. 75.00 65.00 45.00 33.00 19.00 

6/4 88.00 68.00 655.00 33.00 19.00 

8/4 95.00 75.00 63.00 34.00 21.00 

10/4 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 60.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 - 160.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrecH— 
FAS _ Sel. ae. 1&Sel. os No. 3 


5/8 No. 2 com. & bett $33.00 $16.00 
4/4 ...$ 55.00 $40. 00° "335. 00 26.00 19.00 
5/4... 60.00 60.00 40.00 30.00 22.00 
6/4 ... 70.00 60.00 560.00 35.00 22.00 
8/4 ... 80.00 eaen 60.00 40.00 25.00 
Enp Drizp WuHite MAPpLE— 

FAS and 


eee eee ee eee eee 





SC eee eee 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 4.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 
QUARTERED WHITE a 7 

/4&6/4 8/4 


RNG a, haw aibiaan a #125145 S480 165 $1589165 
DG a kcee 10 ee 115 115@120 
No. 1 com 1300 13 90 90@ 95 
No. 2 com 45@ 50 Ht 4 59 55@ 60 
Sound wormy 43@ 45 52@ 57 55@ 60 
QUARTERED RED OAK— 
ED ws saweaws DO. koe * aaa’ cedaiedes 
No. 1 com Ty <¢es “dua “se0c dak 
No. 2 com, ee. sae “gee “ese eae 
PLAIN WuHITs” AND RED OAK 
nan G aered d viveg ti $110@120 $120@135 
Ge wheecs 75 80 85@ 90 
No. 1 com.... se 63 68@ 73 73@ 78 
No. 2 com.... 43@ 48 50@ 55 59@ 65 
No. 3 com.... 22@ 24 23@ 25 24@ 27 


Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
FAS 


Pe $ 70@ 72 $ 70@ 75 $ 80@ 85 

No. 1 com.... 53@ 55 58@ 61 65 70 

No. 2 com.. 28@ 31 33@ 38 38@ 43 
CHESTNUT— 

an wine acs-o $ 90@ 95 $105@110 $115@120 

No. 1 com., 55@ 60 60@ 65 65@ 70 

No. 8 com.. 0@ 21 21@ 22 21@ 22 


Sd. wormy and 


No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 
er $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 65@ 70 70@ 75 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BErEcH— 

Fee $ 60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 50 

No. 2 com 25@ 28 28@ 30 30@ 33 
PoPLaR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
SO) er 105 120 130 
ae & Sel. 80 95 110 

i ean a0 60 65 70 
No. 2 Ms dsw us $ 38@ 41 44@ 46 46@ 48 
a ee Be ceeen 26@ 28 28@ 30 30 
MAPLE— 
ae iseneres< $ 70@ 75 $ 75@ 80 $ 838@ 88 
No. 1 common 
and sel. ... 46 51 58@ 63 63@ 68 


No. 2com.... 34@ 36 40 — 38@ 40 


WEST VIRGINIA WOODS 


Philadelphia, Pa., June 4.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

lar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130" Clear saps, 4-inch and uP; e'* $85, 5/ 
and 6/4, $95@100; er $100@11 Common, 
4/4, $62@65; 5/ and 6/4, 70@75; 74, eee 
No. 2—A common, 4/4, 43@45: 5/ and 6/4, 
$49; 8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 

Red Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$1 Tho120: 8/4, $120@i25. Common and select, 
4/4, $600 62. 50; 5/ and 6/4, $65@67.50; 8/4, $76 
@75. No, 2 common, s(*. $45 @47. 50; 5/ and 
6/4, $47@50; 8/4, $50@55 

White Oak: FAS, 4/4, $115 @120; 5/ and 6/4, 
$125@ 130: 8/4, $130@140. Common and potest, 
4/4, $70@75; 5/ and 6/4, $75@80; 8/4, $80 
No. 2 common, 4/4, $50@53; 5/ and 6/4, $ Ba 
58; 8/4, $60@63. 


BLACK WALNUT 


Cincinnati, Ohio, June 4.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 6/4, $250; 6/4, $255; 8/4, 
$1 Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


8 
8/3 $1 my 4/4, $92.50@95; 5/4, $105; 6/4, $115; 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


SOUTHERN PINE TIES 


New York, June 4.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 
All 8’ 6”— Sa Heart 











ee 


ee 





PHILADELPHIA PRICES 


Philadelphia, Pa., June 4.—Wholesale prices 


-Secured from authoritative sources exclusively 


for the AMERICAN LUMBERMAN are as follows: 
Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 

Southern Northern and 
Florida Florida Georgia 
ar $40.00 $44.50 $55.00 
shane ns i9 G00 39.00 42.50 51.00 
SE Sin SS 6 na mare 40.00 44.50 51.00 
NT Sed cco win 50.00 52.50 56.00 
5&10x10” 48.00 49.50 54.00 
Ts ive ceawws 60.00 64.00 64.00 
é iri 56.00 61.00 62.00 
Se rreres bn 67.50 71.00 
EE eisrsievas’ Bows 64.50 69.00 
he nS pee eee 83.00 
I antennae : 77.00 


Lenghts 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot 
price. 

EKach 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2 32x23g-inch Face 
(Rail Dalivers) 

B&btr. ht. rift.$84.00 No. 1 sap flat. .$43.00 
B&btr. sap rift. 69.00 No. 2 sap flat.. 28.00 
Bé&btr. flat .... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 


1x6” %x5% ...$28.00 1x10” %x 9%..$29.50 
1x8” %x7% ... 29.00 1x12” ath © - 30.00 
Shortleaf Dimension, 84S, 44-inch Scant, 
10- to 16-foot 
a Seeee BRO icucceven $30.50 
ig AER St ee. MS” ai base oyora 31.50 
BOGE. lie diacweiants 29.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
tk gh, Spare $67.00 $62.00 ooda 
eee” BOE ive ccc 46.00 40.00 $28.00 

Kiln Dried North Carolina Roofers 

1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33:50 


}e- -inch thick, $1 more, 
Red Cedar Bevel Siding 


8 ee Ar G Cece tae $40.00 
%x 8”, SE Dd cakes dbees non 64s anee bok 56.00 
eT caster ak op Niece nde danke sees 65.00 


Maple Flooring f.o.b. Philadelphia 
$8x2%q 1ygyx2% 


MFMA First grade .......... $82.75 $88.25 
MF'MA Second grade ......... 70.75 74.25 
MFMA Third grade .......... 50.75 54.25 
Pondosa Pine Dressed 

Cc D No. 2 No. 3 
SS” e296 simana $ 67.50 $57.50 $44.25 $36.75 
MOM cdas eb icwas 72.50 62.50 41.25 38.25 
ot ger ee 72.50 62.50 41.25 38.25 
DO “wicks ees 05 82.50 72.50 41.25 38.25 
 weleebig ken 97.50 87.50 44.25 39.25 
13” and up..... 102.50 92.50 48.25 43.25 

Lath, 4-foot No. 1 

4, EE eer ere $6.50 c.i.f.—$6.75 delivered 
ee 4.90 c.if.— 5.50 delivered 





HARDWOODS — CLEVELAND 


Prices obtained for southern hardwoods dur- 
ing the week ended May 29, reduced to an 
f. o. b. Cleveland basis, were as follows: 

4/4 5/4 6/4 8/4 
WHITE Oak— 


Pin. FAS ....$106.75 a 00 $135.25 
No. 1 & sel. 69.75 79.75 83. ” $83.2 25 
No. 3, fig... 30.50 Kare 
Sd. wormy. 49.00 alee a ieee 
Rep OakK— ee 
Pin. FAS .... 107.25 voce > EBSQB: 183.85 
No. 1 & sel. 65.50 ask T4.00° (2.4% 
ee 42.00 se fe iin 
PoPLAR— 
Pln. FAS .... 111.50 ale o kok 
No. 1 & sel. 60.25 oad 72.50 
No. 1 com.. 57.50 oo6% dows — 
No. 2-A ... 44.00 i Ben 49.50 53.00 
AsH— ; 
SS ow ace 33.75 
Sort MAPLE— 
ae 81.00 ree 85.25 86.50 
No. 1 & sel... non aca 65.25 66.50 
Hard MaPpLe— 
. -Avpaiaditew 4 76.25 ewes 90.00 90.75 
No. 1 & sel... ate hears ese’ 67.25 
Hickory— 
FAS anak a 84.50 84.50 
CHESTNUT— 
Pin. FAS .... 88.50 me 
No. 1 & sel. 55.50 64.25 amide 
ae xeaes 35.75 ewes 
| SS eae 25.50 


FAS wormy 54.75 ah 
Sd. wormy. 41.75 44.00 
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For Editorial Review of Current Market 
Conditions See Page 37 


NORTHERN PINE 


CHICAGO, June 6.—Northern pine consum- 
ers are placing a fair amount of business. 
Dry mill stocks of low grades are not any too 
plentiful. Industrial concerns are more ac- 
tively in the market with inquiries and or- 
ders. Prices hold firm on all grades. 


MINNEAPOLIS, MINN., June 5.—Trade in 
northern pine is fair, thanks largely to indus- 
trial consumption. Northern pine weekly 
shipping records have been broken and pro- 
duction has set a new high mark. Prices are 
becoming stabilized. 


BUFFALO, N. Y., June 5.—Sales of northern 
pine have been a little more active recently, 
and retailers have been disposed to fill in their 
depleted stocks. They did not do much buy- 
ing during April, so that May business gen- 
erally showed improvement. Mills’ report 
shortages, especially in the lower grades. 


EASTERN SPRUCE 


BOSTON, MASS., June 5.—Eastern spruce 
base is firm at $42. Provincial random is 
very firm, a reasonable proportion of good 
lengths fetching $35. Dry boards are ex- 
tremely scarce and prices are very stiff. 
Spruce demand is not particularly active, and 
the strong price situation is due to light pro- 


duction. 
HARDWOODS 


CHICAGO, June 6.—The volume of northern 
hardwood is on about the same basis as for 
the last few weeks. .The automobile body 
trade is taking thick meple, elm and soft 
maple rather freely, and dry stocks in these 
items are being rapidly cleaned up. Flooring 
factories are filling their requirements for 
maple flooring stock right along, and the de- 
mand for this particular item is in good vol- 
ume. Prices hold steady. 


MINNEAPOLIS, MINN., June 5.—Northern 
mills are asking a bit more than are southern, 
and the demand for northern species is not 
heavy. Consequently northern mills are not 
producing as heavily as last year at this time. 
Country trade has suffered from the delay in 
seeding, and sash and door plants find busi- 
ness slow. 


BUFFALO, N. Y., June 5.—The hardwood 
trade is fair, but not much improved. The 
chief woods moving include oak and maple 
and prices remain about the same as they 
have been recently. There is not much eager- 
ness to buy, but some large industrial con- 
cerns are rather busy and their requirements 
are increasing. Furniture manufacturers are 
not in the market for any large lots, though 
they feel that business is going to improve 
soon in their line. 


CINCINNATI, OHIO, June 4.—Buying of 
southern hardwoods is spotty. Prices are 
practically unchanged, except that plain red 
oak FAS is off $5, while Nos. 1 and 2 went 
off $2 each. In poplar, panel 4/4 went up $5 
while the No. 1, 4/, 5/ and 6/4 declined $3, 
and 8/4 advanced $3. Orders were mostly for 
one and two carlots. Oak flooring was about 
the only active item. 


NEW ORLEANS, LA., June 4.—The hard- 
wood market last week was still unsatisfac- 
tory both as to demand and prices. The de- 
mand was slack. Export volume was un- 
changed from the preceding week. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 6.—The fir situation re- 
mains strong. Stocks on the West Coast are 
badly broken, especially in upper grades. More 
inquiries are coming out from country yards 
and a satisfactory volume of business is be- 
ing placed by this consuming source. Sitka 
spruce is moving well to the industrial trade, 
and prices hold strong with a tendency to 
advance, 


NEW YORK, June 4.—Yards are buying 
fairly well of fir, recent large cargo arrivals 
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Home Office: 


New York, 350 Madison Ave. 





COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


MEMPHIS, TENN. 
BRANCH OFFICES: 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 
























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 








Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











having increased holdings of wholesalers but 
not to a point where there is an uneasiness. 
Prices are very firm, but vary but little ex- 
cept as the cargo rate changes. 


BALTIMORE, MD., June 4.—Fir is getting 
its share of an increasing volume of business. 
Much care is still being exercised in entering 
into commitments. 


LOS ANGELES, CALIF., June 2.—Douglas 
fir cargo is exceptionally strong and all items 
are being purchased just as soon as they are 
placed on the market. Slash and vertical 
grain clears are very much in demand with 
prices $5 to $7 higher than they were two 
weeks ago. In No. 3 common, 2x4-inch dimen- 
sion and 1x6- and 8-inch are scarce, while 
demand is large. Prices on Douglas fir rail 
shipments, both common and upper, have in- 
creased $1 since May 15. The market on clears 
is strong, and the mills are reluctant to book 
any business for future delivery. 


KANSAS CITY, MO., June 5.—Fir demand 
continues to increase and there has been a 
steady gain in prices. Drop siding has ad- 
vanced about $4 since the rise began. - Demand 
is spreading over the list, and is very good 
for 6- and 8-inch boards, and 2x4- and 2x10- 
inch dimension. There also is a better de- 
mand for edge grain flooring. 


CYPRESS 


CHICAGO, June 6.—Demand for cypress is 
on a seasonable basis. Fill-in orders are the 
rule, these coming from all consuming sources, 
such as tank manufacturers, greenhouse inter- 
ests and retail yards. Mill stocks are well as- 
sorted and prices remain ona steady basis. 


NEW ORLEANS, LA., June 4.—The cypress 
market last week continued its slight, steady 
improvement. The demand was _ reported 
fair, with the principal call for prompt ship- 
ment. An advance on No. 3 and box was 
reported. 









we 


rf 
Ki 
zt 
eo 
SA 
‘ 4y 
% 
nA 
a] 
2 
ra 
A 
ah 
Dy 









84 AMERICAN LUMBERMAN 


JUNE 9, 1928 





HEMLOCK 


CHICAGO, June 6.—The demand for north- 
ern hemlock is strong and the mills are handi- 
capped through inability to furnish sufficient 
dry lumber, as the season has been so back- 
ward that the winter’s cut is hardly in fit 
condition to ship. Hemlock has strengthened 
in price in line with other building material 
items, the ruling price now being $3.50 off the 
Broughton list. 


NEW YORK, June 4.—Prices are holding 
firm, with demand for lumber limited and 
timbers fairly active in sections where there 
are large building operations. Timbers are 
selling best in suburban sections. 


BOSTON, MASS., June 5.—Native hemlock 
is scarce and a moderate increase in the pres- 
ent light demand would probably mean higher 
prices. Both northern and eastern clipped 
boards are $32.50@33, and random are $30@31. 
Western hemlock also is a shade firmer. Busi- 
ness in western hemlock has been unusually 
active since the middle of May. There have 
been few transit bargains of late. 


WESTERN PINES 


CHICAGO, June 6.—There is a tendency on 
the part of the Inland Empire mills to advance 
prices on Idaho white pine. Demand for Pon- 
dosa is in fair volume, with the market hold- 
ing steady. Business in California white pine 
has fallen off to some extent within the last 
week, although there is a good call from win- 
dow frame shops for pitchy selects, prices on 
which have advanced $2. There is a good de- 
mand for Arizona white pine, with most of 
the mills oversold on common items. Prices 
are firm. 


SAN FRANCISCO, CALIF., June 4.—There 
is a noticeable increase in demand for pines, 
both upper and lower grades. Commons are 
moving in very satisfactory fashion. Demand 
for box shook is larger and prices are well 
over the average of last year. Rail demand 
for upper grades is increasing, with inter- 
coastal business normal. Prices generally are 
better than they were sixty days ago, and the 
outlook is good. Retail trade here is slightly 
below normal for the season. 


LOS ANGELES, CALIF., June 2.—'fhere 
has been considerable improvement in Califor- 
nia white and sugar pine demand, with some- 
what better prices. No. 2 shop is in good 
eall, and is $2 higher than it was two weeks 
ago. Prices are very firm on box lumber, and 
some mills are very short of this stock. One- 
and 2-inch clears are in very good demand. 


NEW YORK, June 4.—Idaho pine advances 
of 50 cents to $2 have been announced, with 
reports that further increases may be ex- 
pected. Some items in common, especially 
1x10- and 1x12-inch, are scarce on the local 
market and mills have been slow to fill in 
the vacant spots. It is said that Pondosa 
prices are firm, but that no advances would 
be made unless Idaho goes even higher. 


BUFFALO, N. Y., June 5.—The western 
pines market is strong and there is a scarcity 
of some leading items at mills. Difficulty in 
obtaining stocks wanted, together with a 
slight increase in demand, has caused retail- 
ers to fill up their assortments. The situation 
in Idaho pine has also improved lately and a 
number of advances have been recorded with- 
in the last week. California lumber is ex- 
pected to be in light supply for some time. 


KANSAS CITY, MO., June 5.—A good vol- 
ume of orders for western pines continues to 
come from retailers, and industrial consumers 
are keeping their stocks in shape by frequent 
purchases. Finish is in good demand by re- 
tailers. There is a fair call for shop, small 
dimension and moldings. Prices have shown 
no particular change here. 


REDWOOD 


SAN FRANCISCO, CALIF., June 4.—Red- 
wood business is sustained. Eastern business 
is showing gratifying gains, and foreign de- 
mand is larger than it has been. There has 


been no price changes during the month, and 
mills ire working on two-thirds basis, with 


stocks of certain sizes showing signs of de- 
pletion. The outlook is distinctly good. Re- 
tailers here report redwood business slightly 
better than at this time last year. 


LOS ANGELES, CALIF., June 2.—There is an 
active demand from all markets, including 
foreign. Mills are operating on a 65-day 
week, and shipments last week were larger 
than for any other week this year. Prices are 
advancing. 


SOUTHERN PINE 


CHICAGO, June 6.—Industrial trade in 
southern pine is in good volume. Frame fac- 
tories are actively in the market for pulley 
stile stock. Retail yards are moving some 
stock but are inclined to be slow about re- 
plenishing, due to the fact that prices con- 
tinue to hold on a steady basis. 


NEW ORLEANS, LA., June 4.—The south- 
ern pine market here last week was reported 
as fair. The business for May was of fair 
volume. The prospect of extensive public 
and quasi-public improvements is still before 
the trade. 


KANSAS CITY, MO., June 5.—While the 
holiday last week cut down orders to some 
extent, demand is now a little better. There 
has ,been some expectation of advances on 
boards and dimension. Industrial and export 
business continue good, and timbers are very 
firm. Orders from retailers are made up 
largely of mixed cars. 


CINCINNATI, OHIO, June 4.—Southern 
pine is strong, with prices unchanged, though 
spot stocks still command $1.50 premium over 
mill shipment. Demand is principally for di- 
mension and sheathing. 


BOSTON, MASS., June 5.—Southern pine 
distributers are booking a fairly seasonable 
volume of orders. Retailers’ inquiries are 
generally for moderate assortments and 
prompt shipment. There continues to be very 
keen competition among sellers, but prices are 
looking rather firmer. Lumber is now moving 
out of retail yards in heavy volume. 











Forest Reservation Authorizations 


The National Forest Reservation Commission 
at a recent meeting considered one of the lar- 
gest programs for several years and authorized 
the purchase of 250 tracts of land, aggregating 
163,053 acres of a total value of $649,160. 

In the Lake States the purchase of 37,686 
acres was authorized. The lands to be ac- 
quired in New England aggregate 514,282 acres. 
In Pennsylvania 25,720 acres will be purchased. 
The commission also authorized the purchase 
of 5,996 acres in Alabama. In Arkansas the 
purchase of 10,255 acres was authorized. The 
purchase of 7,263 acres was authorized in Vir- 
ginia. In North Carolina 2,069 acres will be 
purchased. In West Virginia 43,699 acres will 
be purchased. The commission also authorized 
the acquisition of 7,699 acres in Georgia. The 
purchase of 1,497 acres in Tennessee was au- 
thorized; also 120 acres in Oconee County, 
South Carolina. 


Manual on Aircraft Wood 


The bureau of aeronautics of the Navy De- 
partment has just made available to the public 
its “Manual for the Inspection of Aircraft 
Wood and Glue for the United States Navy.” 
The publication is a printed booklet containing 
137 pages, with 87 illustrations, mostly half- 
tone. It contains chapters on the structure, 
strength, drying, gluing and defects of wood, 
and detailed instructions for identifying all 
common woods. The manual is mainly the 
work of the Forest Products Laboratory, which 
has conducted a large proportion of the research 





SHINGLES AND LATH 


CHICAGO, June 6.—White cedar shingles 
and posts are moving in very satisfactory 
volume to the retail yard trade, but the de- 
mand for lath continues slow. Shingle quo- 
tations: Extras, $4.75; standards, $3.75; sound 
butts, $2.90@3. 


NEW YORK, June 4.—Eastern spruce lath 
are selling well, the turnover just about 
keeping pace with arrivals by rail and cargo, 
Prices have not changed of late, but are hold- 
ing firm. Western shingles are plentiful and 
variations in price are less evident than they 
were a month ago. 


MINNEAPOLIS, MINN., June 5.—Big pro- 
ducers of lath have discontinued operations 
for the time being. The output of small op- 
erators has been practically absorbed. The big 
fellows are holding for better prices. 


KANSAS CITY, MO., June 5.—Shingles are 
in heavier demand. Prices have advanced 
and shingle men say that further advances 
are to be expected. Clears are selling at $2.40, 
and stars at $2.20. Most orders are coming 
from rural yards. Siding demand also has 
increased somewhat and prices on red cedar, 
California pine and redwood are stiffer. The 
demand for lath continues good, redwood and 
western pine moving well. 


BOXBOARDS 


BOSTON, MASS., June 5.—Boxboard pro- 
ducers in the Northeast have little surplus 
above contract requirements and prices are 
not being depressed, as has generally hap- 
pened in recent years, by strong selling pres- 
sure. Round edge white pine inch boxboards 
are $27@30. 


CLAPBOARDS 


BOSTON, MASS., June 5.—The clapboard 
trade is not particularly active, but distribu- 
ters are now booking a fair business and 
prices are being well maintained. The bulk 
of current dealing is in clapboards from the 
West Coast, principally red cedar. Eastern 
spruce and native white pine are very scarce 
and extremely firm. 











work on wood for the Army and Navy in con- 
nection with aircraft construction. Copies of 
the manual may be had from the Superintendent 
of Public Documents, Government Printing 
Office, Washington, D. C., at 75 cents each. 


To Study Logging Operations 


The Forest Products Laboratory, having 
now completed logging and milling studies in 
the forests of the Lake States and in Arkansas, 
is sending a crew into the Appalachian region 
to carry on similar studies in co-operation with 
District 7 of the Forest Service, the Appa- 
lachian Forest Experiment Station, the bureau 
of plant industry and the bureau of entomol- 
ogy, Department of Agriculture. Operations 
will first center in the Pisgah national forest, 
North Carolina. Logging operations in the 
Natural Bridge and Shenandoah national for- 
ests, Virginia, will be studied later in the 
season. 


New Federal Forest Protection Board 


Brig. Gen. H. C. Smither, chief co-ordinator 
of the Government, announces the establish- 
ment of a ccmmittee to aid in the development 
of general policies for the protection of the 
forests of this country. The appointment of 
such a committee was strongly urged upon 
Brig. Gen. H. M. Lord, director of the budget. 
as long ago as 1926 by the Western Forestry 
& Conservation Association and the National 
Lumber Manufacturers’ Association. North- 
western lumbermen especially have felt the need 
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of co-ordination between all government agen- 
cies having to do with forests and were first 
to recommend such a committee. It is now 
given definite governmental status by the action 

of Gen. Smither. 

The board consists of the chief of the Forest 
Service, chairman; chief of the weather bureau, 
director of the national park service, commis- 
sioner of Indian affairs, commissioner of the 
general land office, chief of the bureau of bio- 
logical survey, chief of the division of forest 
insects, bureau of entomology, and head of 
the office of forest pathology, bureau of plant 
in industry. 

In making his announcement, Gen. Smither 
stated that State and private agencies may be 
invited to assist the committee in making plans 
for the protection of Federal forest preserves 
by reducing fire hazards in adjacent State and 
private reserves. 


LUMBER TRANSPORTATION 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., June 4.—Announcement is 
made by the Southern Hardwood Traffic Asso- 
ciation that the Southern Freight Association 
is considering a proposal to establish Mobile 
rates on lumber and lumber articles from 
points on the Frisco in Mississippi and Ala- 
bama to Pensacola, Fla. . 

The traffic association also advises that re- 
cently announced increased rates to Evans- 
ville, Ind., Henderson and Owensboro, and 
Louisville, Ky., and to Cincinnati, Ohio, from 
points on the Columbus & Greenville Railroad, 
in connection with the Louisville & Nashville 
Railroad, have been withdrawn, effective May 
22. 














Freight Loadings Still Gain 

WASHINGTON, D. C., June 5.—Revenue freight 
loadings for the week ended May 26 totaled 
1,020,916 cars, the third consecutive week that 
they have exceeded a million cars. This was an 
increase of 17,419 cars compared with the week 
of May 19. Loadings for the week of May 26 
were distributed as follows: Forest products, 
68,530 cars; grain, 38,909 cars; live stock, 26,149 
cars; coal, 162,854 cars; coke, 9,913 cars; ore, 
58,853 cars; merchandise, 259,649 cars; miscel- 
laneous, 396,059 cars. 





Hymeneal 

EDWARDS-WILLIAMS. The marriage of 
Miss Florence Elizabeth Williams to Samuel 
S. Edwards, took place Saturday evening, 
June 2, at the home of the bride in Kansas 
City, Mo. Mr, and Mrs. Edwards left imme- 
diately after the ceremony for a wedding trip 
in the East, and will be at home in Kansas 
City after July 1. Mr. Edwards is sales 
manager of the American Sash & Door Co., 
at Kansas City. 


NELSON-HANNAH. Daniel A. Nelson, man- 
ager of the Eclipse Lumber Co.’s yard at 
Fairfield, Iowa, and Miss Edna Hannah, also 
of Fairfield, were married May 30 in the par- 
sonage of the First Methodist church in Fair- 
field. Dr. U. S. Smith, pastor, read the service. 
The bridal couple are spending a fortnight 
on a motor tour of Wisconsin and will be at 
home in Fairfield after June 15. 


WINTERHALTER-MURPHY. Alan Winter- 
halter, associated th his father in the lum- 
ber business at Lily Lake, I1l., and Miss Mary 
Murphy of St. Charles, Ill., were married 
May 23 in St. Patrick’s church, St. Charles. 
They left after a wedding breakfast at the 
St. Charles Country club, upon a brief tour, 
and will make their home after their return 
on West Fifth Street, St. Charles. 





(Continued from page 68) 

ber Co., loss by fire in sawmill and planing mill, 
$10,000. 

MINNESOTA. Minneapolis—Co-operative Box & 
Crating Co., loss by fire, $20,000. 

New Brighton—MacGillis & Gibbs Co., loss by 
fire, $6,000, largely in stock of posts. 
. = Woodsfield—Burgbacher Lumber Co., loss 
y fire. 

PENNSYLVANIA, Toughkenamon — Hamilton 
Mendenhall loss by fire in lumber yard, $75,000. 

Kinzers—John G. Senger & Sons, loss by fire in 
sawmill, $100,000. 

TENNESSEE, Cowan—B. D. Shapero’s Lumber 
Co., loss by fire, $6,000, 

WASHINGTON. Gilmer—Garrabrant & Co., loss 
by fire in sawmill, $10,000. 








WEEDS eeeoe mean 





In this day of high prices and keen competition 
every operator recognizes the danger of FIRE .. . 
the menace that lurks in every single weed . . . and 
remember, weeds are doubly dangerous during the 
dry season! Your lumber yards may not be immune 
from fires but you can cut down your fire hazard by 
eliminating weeds. 





FIRES eeee and 





Think how easily a few dry, flimsy weeds may catch 

. . a carelessly thrown cigarette or match. ..a 
back-fire from a truck . . . a spark from a passing 
train. . . perhaps at night . . . or unnoticed ina 
corner. . . and FIRE!!! . . . thousands of dollars 
lost . . . lost with the aid of some weeds! 








FIRES ....¢ mean 





Simply take Wilson’s Weed Killer and dilute with 
water (1 gallon to 40 gallons of water) and sprinkle 
around your yards. Kills all weeds, vines, poison ivy, 
etc. One good application a year is sufficient. Also, 
keeps your lumber piles in good condition by allowing 
light and air to reach the bottom layers. Wéilson’s 
Weed Killer is clean, odorless, easy to apply and 
above all very inexpensive. It costs but little, yet 
may save you millions! 


Mail the coupon today for a trial order ! 





LOSSES $$ °° 
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SPRINGFIELD, NEW JERSEY 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 
75 cents. a line for three consecutive weeks. 
Eig ote a line i four consecutive weeks. 

4 words ordinary length make one 

Fae. Count in signature. 
Heading counts as two lines. 
oe except the heading can be ad- 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cow must 
be in this office not later than ednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























FOR RENT—TWO PRIVATE OFFICES 


with reception room, very desirable, very modest 


rent. Inquire ROOM 803, Manhattan Bldg., Chicago, 





WANTED—MILLWORK SUPERINTENDENT 


Old established Chicago mill manufacturing high 
grade, special! detail millwork, has opening for first 
class man, thoroughly. familiar with manufactur- 
ing, detailing and billing, who understands man- 
aging men for production at right cost and knows 
machinery. Applicant to be considered must have 
a forceful character, furnish references and give 
complete history of experience, age, health and 
wage expected in first letter. 
Address “R. 116." care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
By nationally advertised manufacturer to take 
charge of plywood sales. Must know plywood 
manufacture and construction, 
Address “R. 118,’ care American Lumberman. 


WANTED—AN EXPERIENCED SALES MANAGER 
By a company doing an annual retail lumber and 
mill business of a million and a quarter a year, 
located in western New York State. This is a 
wonderful opportunity for a man of ability and 
experience, State salary expected and references. 
Address “‘R. 105," care American Lumberman. 


RETAIL YARD AND MILL WANTS 
Truck driver, moulder man and frame maker who 
can take a financial interest in the company. Only 
reliable, sober men considered. Give full details in 
first letter. 
Address “R. 108,” care American Lumberman. 


WANTED—EXPERIENCED 
Millwork Estimator and Salesman on special odd 
millwork, on school houses, churches, residences, 
etc., from Architects’ plans. with New York State 
experience. Apply THE MARKERT MANUFAC- 
TURING CO.. Syracuse, N. Y 

















FROM OWNER OF AN ILLINOIS YARD 
I have just sold my yard. It might interest you to 
know that the buyer and seller were brought 
together through an ad in the American Lumber- 
man. 





WANTED 
Experienced electrical engineer to operate and have 
charge of generator and electrical equipment. Ad- 
dress FLANNER COMPANY, Blackwell, Wisconsin, 
giving age, experience and salary wanted. 


DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Ll. 








EXPERIENCED SALESMEN WANTED 
Must be thoroughly familiar with Inland Empire 


Products; large personal industrial 
or consuming trade. Openings IIl., Wis., Ind., Mich. 
Genuine opportunity for live wire salesmen. Re- 
plies will be treated confidential and should give 
references and territory traveled. : 

Address “R. 109,” care American Lumberman. 


WANTED EXPERIENCED 
Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 
Address ‘“‘R. 124,"’ care American Lumberman. 


WANTED: COMPETENT SALESMAN 
To represent large factory in sale of desk and 
table tops to furniture manufacturers. Would 
consider commission arrangement with salesman 
now handling non-competitive lines. State expe- 
rience and references. 
Address “P. 112," care American Lumberman. 


SASH AND DOOR SALESMAN 
experienced in selling and estimating stock and 
odd millwork to travel in Kansas for established 
wholesale Kansas City millwork concern. Give 
age, experience, salary requiremetns and full par- 
ticulars in reply. 

Address “M, 126,” care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Want- 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Ill. : 


WANTED SALESMAN 
To sell Industrial and other users of Hardwoods, 
White Pine and Western Coast Products on com- 
mission basis in New York City, 
Address “H. 106,” care American Lumberman. 


EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced lumber salesmen familiar with South- 
ern lumber Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State age 
and salary wanted. Give reference and past ex- 
perience. 

Address ‘‘B, 133,” care American Lumberman, 


DO YOU WANT EMPLOYEES? 
You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 
LUMBERMAN. 


WANTED SALESMAN 
To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 
Address “‘M. 15,” care American Lumberman. 


SALESMAN WANTED: ; 
Young man to call on the furniture and industrial 
trade around New York City. Must be experienced 
and know the veneer and panel business. Give full 
particulars. 
Address“ ‘‘M. 103,’”’ care American Lumberman. 


acquaintance 
































DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that . 


reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, III. 





WANTED—A GOOD SASH AND DOOR MECHANIC 
Experienced on stock and special work. Open shop. 
Conditions good. os 


TECUMSEH SASH & DOOR CO., Tecumseh, Mich. 





WANTED WORKING FOREMAN 
In one of the smaller yards in Chicago. Must 
understand the work. Age 25 to 40. Give experience, 
Address “‘R. 123,” care American Lumberman. 


THE WAY TO MAKE A SALE 
Is to advertise in a paper that reaches the people 
who would be interested in what you want to sell. 
When you want to sell anything used in the lumber 
world and allied industries, advertise in the AMER- 
ICAN. LUMBERMAN, 431 S. Dearborn St., Chicago, 
Ii. 








LOOSE LEAF ESTIMATE FORM 

At last! An estimate sheet of standard letter- 
head size, 8%x1l. Firms doing extensive estimat- 
ing find a single sheet ample for the most com- 
plicated estimate. Fits the typewriter, handy on 
the desk, convenient for filing, mailing and bind- 
ing in standard equipment. Forms are padded 
25 triplicate sets, 75 sheets to a pad, and with 
three holes to fit standard binder. Original white, 
and duplicate and triplicate in colors. Five pads, 
$4; ten, $7; binder, $1.75. 
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DO YOU BELIEVE IN ADVERTISING? 
If so it will pay you to get in touch with me, 
Am old enough to have had fourteen years expe- 
rience in lumber sales promotion and advertising. 
Young enough to put a hard job over. At the 
top in my present position. If you need sales 
ideas, faithful effort and constructive advertising 
write. ’ 
Address ‘‘R. 119,’’ care American Lumberman. 


EXECUTIVE POSITION WANTED WITH 
Lumber, millwork concern; 20 years’ experience jn 
sales, executive or lumber, millwork and building 
material in its entirety. Age 39; single. If you 
are not getting results I can show you. 

Address “‘R. 103,” care American Lumberman. 


EXPERIENCED YARD MANAGER AND AUDITOR 
29 years of age and married, now employed, wishes 
to make change, Have the best of records and 
references. 


Address “R. 106,” care American Lumberman, 


EXPERIENCED PLANING MILL FOREMAN 
Wants position. Can get results. 20 years’ ex- 
perience. Steam or electric. Detail or stock mill. 
South or southwest preferred, but will go anywhere, 
Permanent. Married. Strictly sober. L. C. SEAGO 
180 Brookdale Ave., Newark, N. J. : 


WANTED—MANAGEMENT OF RETAIL YARD 
Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R. 112,” care American Lumberman. 


HARDWOOD SALES MANAGER 
Desires connection with good mill or live whole- 
saler. Have experience and know both Southern 
and Northern hardwoods. Acquainted with indus- 
trial trade in North (Central States, 
Address “R. 115,’’ care American Lumberman. 


BAND SAWYER OPEN RIGHT OR LEFT 
Hardwood, cypress or pine; go any place, quick. 
No wrecker or boozer. Best reference. 

Address 219 CARLING AVE., MACON, GA. 


COMPETENT HARDWOOD SALESMAN 
With years of manufacturing and wholesaling ex- 
perience, desires permanent connection with good 
hardwood operations as Sales Manager, or New 
York representative. 

Address “P. 114,” care American Lumberman. 


EXPERIENCED WORKING FOREMAN 
Wants a position in retail lumber and building 
material yard, 

Address “P. 115,’ care American Lumberman. 


CONNECTION WANTED 
Want to become associated with established lum- 
ber broker in Chicago. Many years successful 
experience plain veneer advertising and selling. 
Address “P. 110,” care American Lumberman. 


BAND SAW FILER 
Desires position at once. Good reference. 
Address E. C. JONES. Box 56, Kinzua, Pa. 


IF YOU ARE INTERESTED IN 
the services of a capable lumberman as sales rep- 
resentative please communicate with me. Twenty 
years’ experience as road salesman, sales manager 
and buyer. Large following among industrials and 
yards trade in western New York and Ohio. Now 
employed; A-1 references. 
Address “M. 106,” care American Lumberman. 


RETAIL LUMBERMAN A. 1. REF. 
Eleven years one company, wants position in good 
yard. Want to build and sell as side line work 
to be let, not to interfere with salary job. 

Address “‘M. 121,” care American Lumberman. 


EXECUTIVE 
Eighteen years’ experience, lumber, building mate- 
rial and millwork, desires to communicate with 
well established concern, desiring such a man, with 
view to acquiring interest in business. 
Address “M. 110,” care American Lumberman. 


A. 1. PLANING MILL MAN 
Both hardwood and pine. Band resaw filer or 
moulderman. Best references furnished. 
Address “M. 117,” care American Lumberman. 


AN EXPERIENCED GRAIN AND LUMBER 
Manager wishes to connect with a line, or inde- 
pendent company. Must bea station doing two hun- 
dred thousand or better in grain and thirty thousand 
in merchandise annually. Can take stock. Am 
now employed. Al references. 

Address “M. 123," care American Lumberman. 


. HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 8S. Dear- 
born St., Chicago, Ill. 


WANTED—POSITION AS MANAGER 
Opportunity to manage and buy interest in small 
lumber yard five years’ experience in retail lum- 
ber and kindred lines. 

Address “L. 116,’ care American Lumberman. 


CHAPIN’S LUMBER RECKONER 
By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in’ cloth. 
Price, delivered, $4. IAT: 

AMERICAN. LUMBERMAN 
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